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Columbus Bolt Works, 


Columbus, U. 


|} Bolts, 
Nuts, 
Washers, 
Turn 
Buckles, 
Bridge: and Roof Rods 


= Bolts 


ret on ens CATALOGUB 









PURE ASPHALT ROOFING 


Never Dries Out OF Cracks. papers, Rooting Comente: Paints, Ete, WRITE US FOR PRICES: 


J. L. PERKINS & GO., 235 Lake St., CHICAGO 


Independent 


Registers 


Are made 
sizes—square, round, convex, cir- 
round with square 
fuces—any finish. Prices always 
right; quality right; shipments 
prompt. 

We can make it to your advan- 
tage to do business with us. 

Write us. 








in over one hundred 


cular top, 


We make a full line of 


Stove Bolts, Stove Rods, 
Machine Screws, 
Pointed Pins, 
Threaded Wires, 
Rivets, 

Special Bolts. 
Mica Bolts, 
Coid Pressed Nuts. 


Atias Bott & Screw Co. 


CLEVELAND, O. 











Independent 
Register Co. 


158 Champlain St. CLEVELAND, 0. 








A UNIVERSAL REMEDY FOR 


LEAKY ROOFS. 


The began poaktics of a good roofing cement are firm adhesiveness and elastici 
® These qualities the 


AMERICAN SEAL BUILDERS’ AND ROOFERS' 


ELASTIC OIL CEMENT 


possesses, It will adhere firmly to Slate or Metal and will not crack orcrumbie. It is 

*pecially recommended for repairing leaks around chimneys. dormer windows, sky- 

he its, . scuttles, firewalls and any place that requires fixing on a roof, either Slate, Tin 
‘angie. 


This Cement will answer to repair a roof when Solder can not be used 
MANUFACTURED BY 


Wm. Connors Paint Mfz.Co. 


TROY, N.Y. 
WESTERN ACENTS-J. L. PERKINS & CO.., 
24: Lake Street, - - -  GHICACO, tLL. 


STOCKHOFF SUPPLY CO., ST. LOUIS, MO. 


t —-to-— do— business - without— adver 
Ape - like--winking--at— in— 
know —-what—you— are— 





BRADLEY 
SHELF 
BRACKETS. 


Strong, Light and All Right. 
ATLAS MPG. CO., New Haven, Ct. 










Also Massachusetts and Phoenix 
Brands of Sash Cor 


Samson Cordage Works, Boston, Mass. 











Black Diamond Files and Rasps. 


PERFECT—ALWAYS 





Cwelve a At 
Medals International 
Awarded Expositions. 


Cc. & H. BARNETT CoO., 


Biack Diamond File Works, PHILADELPHIA, PA. 









NICHOLSON, 
KEARNEY & FOOT. 
AMERICAN, 
ARCADE, 

GOLD MEDAL, 


WE 
MANUFACTURE 
DAILY AT 
THEIR RESPECTIVE FAC- 

TORIES THE FOLLOWING 
BRANDS OF FILES AND RASPS: 





yy 
NICHOLSON 









GREAT WESTERN, 
J. B. SMITH, 
ee. 


“FILE CO. 


Providence, R. I., 





U.S.A. 
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A Postal Card from you will bring valuable, smghti 
information in regard to the best, most compr 
strictly modern line of these goods. 


WRITE US TODAY. 
New York, Boston, 
Philadelphia, St. Louis, 
Buffalo, Minneapolis, 
Denver, Detroit, London. 


AMERICANRADIATOR (COMPANY 


Lake and Dearborn Sts., CHICAGO. 











BEER, 

MILK CAN, 

OIL CAN, 

CREAM SEPARATOR 





Various Sizes and Styles, 
MANUFACTURED BY 


CLARK NOVELTY CoO., 
ROCHESTER, N. Y. 


Also Mfrs. of The CLARK Kerosene Oil System 


The “‘OMECA,” 2-3 Siz 
y Se for Heating Soldering Coppers. 








To attach to bottom of can. 








“Eagle” Brand Copper Rivets and Burrs. 


STANDARD FOR QUALITY. (Lake Superior Copper.) 
——MANUPACTURED BY —— 


THE PLUME & ATWOOD MFG. CO., 


29 Murray St., NEW YORK. 196 Lake St., CHICAGO, ILL. 








‘Defender’ (Stee) Boiler 


For Steam and Hot Water Heating Surface 
Burner. For Soft and Hard Coal. Portable 
and Brickset. 


Kewanee Boiler Company, Kewanee, Ill. 
167 E. LAKE ST., CHICAGO, 











METALLIC SKYLICHTS 


Are known in every State. Have stood the test 
for years. Are made in 10 styles and 500 sizes. 
Complete Skylight, Cornice and Finial Cata- 
logue mailed free. We are prepared to furnish 
ribbed skylight glass at very reasonable prices. 


J. H. JONES, Mfr., 
Lock Box 33. STREATOR, ILL. 





The Kelsey Warm Air Generator 











A Heating Apparatus with from nine to seventeen vertical corrugated 
cast-iron flues or sections forming the fire cylinder and combustion 
chamber, and having 65 square feet of heating surfaces to each square 


foot of grate surface. 


Warms thoroughly and to propet temperature, great volumes of air by 
passing it through the flues and conveys it to every part of the building. 





New York Office 


After May Ist 
156 Fifth Avenue 


L. V. SANFORD, Manager 





for the dealer. 


Provides heat and most perfect venti- 
lation for Residences, Churches and 
School Buildings. 

Accomplishes results which lead to 
further sales at satisfactory profits . 








SEND FOR 164-PAGE BOOK OF OPINIONS. 








COOK & VAN EVERA CO. 20,000 IN USE 
cuicaco | KELSEY HEATING CO. 





SYRACUSE, N. Y. 












7, 







i} 
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STEEL RANGES 
We have made a number of changes in the 


“QUICK MEAL” STEEL RANGE, 


And have used our best efforts to give our custom- 


ers a line of Ranges that have distinct ‘features of 


j their own. Features that will attract attention and 


| furnish something to talk about. HIGH CLOSETS and 


HIGH SHELVES ON THE “QUICK MEAL” Kange are new in 
design, symmetrical in shape, nicely nickeled and 
neatly trimmed. ‘They are made entirely of steel, 
consequently light and durable. “Quick Meal” 
Ranges have sheet steel Back Flues, sheet steel 
Trimmings and sheet steel Base. This makes the 
Range light and strong. It saves: you FREIGHT in 
SHIPPING, BREAKAGE through ROUGH HANDLING, and does 
away with the heavy, useless, old style, cast iron 


trimmings found on many so-called steel Ranges. 
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CoieitiidCnete ; 


Quincy, | 
ESTABLISHE 


SHOWING A FEW SA 
LARGE # COMPLETE 


Have the LARGEST LI 
first-class Stoves and Ranges that i 
to meet every requirement of the 
Southwestern trade. 

Our new Catalogue, the 54 
for distribution in a few weeks. [| 
our mailing list. It will contain c 
addition to our former very large 
very best material and workmansh 


plage SEE se 
t 


Ane Ye | 








King Economy Steel Range, with Reser- 
veir, for Coal or Wood, 











Every Stove 
will make 
a friend 
of the 
BUYER 











Derby Economy Steel Range, Coal. 











Economy Hot | 
oe tr ase 


| To ihe 


We carry a larger stock than any oth 
320 stoves and ranges per day, thus ins 
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Derby or my Steel Range Rescevels 
a a ch loset, for Coal. Queen Economy Range, for Coal. 


You need a “line” of good, reliable C« 








as of Warmers, and you need to buy tl 
“line” we have for sale. We guarantee | 
of material to be of the very best and th 
such quality can be afforded. 

Please ask for a copy of our new cat 
our stoves, and thus accommodate us a! 





COMSTOCK- -CASTLE 


QUINCY, 


or 
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tle Stove Company 


incy, Illinois 
STABLISHED 1849 


FEW SAMPLES OF OUR 
IPLETE LINE OF STOVES 


4ST LINE of cheap, medium, and 


nges that ismade anywhere, constructed 
nt of the Western, Northwestern and 





Ie, the 54th Annual, will be ‘ready : — Gltgpis Beencey Seed Macne, tes Sade 
veeks. Let us place your name upon eats s ae ZR a 
contain cuts of all our new designs in =n ) 
ry large lines. Our goods are of the 
orkmanship—and prices are low. 











Prompt Ship- 
ment and 
Liberal Treat- 
ment,Is. Our 


MOTTO 




















Eeonomy Hot Blast. 
a. 




















he Trade 


.n any other manufacturer and are making 
y, thus insuring prompt shipment. 
reliable Cooking Stoves and Range§, as well 
to buy them at reasonable prices. Sucha 
uarantee the workmanship and the quality 
2st and the prices as low as such articles of 


ir new catalogue showing illustrations of all 
om us and benefit yourselves. 














” eee Economy. Cozy Economy Steel Cook, Coal. 


UK STOVE COMPANY 


rf, ILLINOTS 
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THE ORIGINAL 


RES TasiIEATER 


WILL KEEP YOU WARM 


You will find it linked together 
with the names of prosperous 
merchants wherever you go 


JOLIET STOVE WORKS 


JOLIET, ILLINOIS 











ne TR ee ee: 
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Nos. 314, 316, 318, 320. 
No. 320, A SHEET AND A HALF HIGH 


insuring perfect combustion of all 
the gases. The Eclipse grate is 
the best manufactured. The reg- 
ister screw draft damper deserves 
the careful attention of the trade. 

These Oaks are also furnished with an 
efficient double heating construction so 


that upstairs rooms may be heated at the 
same time as those below. 


SEND FOR CATALOCUE 


J.P. LINDEMANN & SONS, ™™%Av*== 


Western Branch CO-OPERATIVE FOUNDRY CO., Rochester, N. Y. 
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ED CROSS OAK | 


FOR HARD OR SOFT COAL, COKE OR WOOD 


NIVERSALLY awarded the sceptre as a tri- 
LJ umph of mechanical skill. It is perfectly 


~T 


symmetrical in shape, and all the elaborate orna- 

mentations are in perfect harmony. The body 
is made of Special Rolled Steel. There are no 
catches, every door being secured by a turnbuckle. 
There is a nickeled register wheel in the feed door. 
The cast-iron 
lining resting on 
the fire-pot 
thoroughly pro- 
tects the steel 

jacket from 












extreme heat. 
A gas ring 
around the 
top of the fire 
pot furn- 
ishes air to 
the surface 
of the fire, 








Nos. 114, 116, 118, 120. 
No, 120, A SHEET AND A HALF HIGH. 
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REGAL STEWART 


With Polished Steel Bodies 











FHHave You Seen Them? | 


If not, order a sample. It will sell itself. We have five other lines on. 
of Steel Ranges if you want something different. Send for prices. 


THE FULLER-WARREN CO. “is” 
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Five Hundred Dealers 


Extending from Maine to California say that the XXth 
Century line of Heaters are World Beaters. For Hard 
Coal, Soft Coal, Lignite, Wood, and Natural Gas, any- © —_ 
thing that can be burned. Just bring on the fuel. gS YF 
= ae : © i 


i " 
ee DR 
by 
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a= CASING LINE, ok. 





The Cook & Van Evera Co., for NORTHERN ILLINOIS, IOWA, 
MINNESOTA, WISCONSIN and the DAKOTAS, 


KANSAS CITY, care Galer & Swaney [lfg. Ce. 
OFAHA, NEB., care Darling & Son. 
DENVER, COLO., care [Michael Heating Co. 
LOUISVILLE, KY., care Peter Nicholas & Co. 
NASHVILLE, TENN., care Phillips & Buttorff Mig. Co, 
HELENA, ARK., care H-lena Tin & Ventilating Co. 


OUR NEW CATALOGUE TELLS ALL ABOUT IT. 


The XXth Century H. & V. Co, 


AKRON, OHIO, U.S. A. fet secr Kiron. 





























Wm Improved Removable Duplex Grate, Im- 

proved Water back for heating water, Flue, 
lined with Pure Asbestos Board, New Non-Warping 
Oven Bottoms, Cold-Handled Gravity Latch, Drop 
Oven and Feed Door, Patent Double Centers, Regulat- 
ing Damper, Nickel-Plated Towel Rod. All bright 
parts Nickeled instead of Polished. Nickel Bands on 
doors are ventilated to prevent tarnishing, and body 
eG of Ranges are highlv finished, 


WRITE FOR CATALOGUE AND PRICES. 


The WM, MILLER 
RANGE AND FURNACE CO., 


CINCINNATI, O. 
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God L*c Kd 


Cooking 


Stove 


Burns hard coal, 
soft coal, wood. 


Full size ovens. 
Perfect nickle 
finish. Attractive 
in every particular. 


We have an attrac- 
tive price proposi: 
tion. Write for it 
today. ee ee 
Pittsburg Stove & Range 
Company s 
PITTSBURG, PA. y 





















THE COLUMBUS 


STEEL PLATE RANGE 


ANY KIND OF FUEL! 


Made of Heavy Polished Steel 
A Modern High-Grade Range 
A Range that Selis and STAYS SOLD 


The GOLUMBUS STOVE CO. 


The Lowest Priced High-Grade 
Range on the Market 





Bb cornu 
g PORTE 














We make largest line, of cook« 
ing and heating apparatus, 
cast cooks, cast rang: 3, steel 
coeks, steel ranges, hotei out- 

t fits, heating stoves, furnaces, 
hot water and steam heaters. 


Send for catalogs. 


ae ose ee MILWAUKEE, Wis 



























THE AMERICAN ARTISAN AND HARDWARE RECORD. 





BUY THE 


BLACK AID STOVE POLISH 


AND DON’T PAY FOR IT 


IF NOT THE BEST YOU EVER USED. 


IT’S ABSOLUTELY THE BEST MADE. PRICE, 65c. PER CAN. 


NIGKEL PLATE STOVE POLISH CO. 


MANUF ACTURERS—CHICAGO 




















Pat. Improved Wrought 
Steel Portable 


Range 


For HOTELS, RESTAURANTS, 
PUBLIC INSTITUTIONS, 
BOARDING HOUSES and 
PRIVATE FAMILIES. 














All Kinds of Hotel Implements 
for Culinary Purposes. 






Manufactured and For 
Sale by 


The 
~ Jotn Van 
Range Co. 


419 Elm and 


_ ae 
we } 4 410, 412, 414 & 416 Home Sts. 
Fi 





CINCINNATI, OHIO 
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REGARDING 
Boomer Furnaces 


OR 


Boomer Steel Ranges. 


aC 


We want to state in 
strongest terms possible 
that if you want the 


Heaviest, 
Most Durable, 
Most Economical 


: im and easiest to take care 
i | 


of Furnace or Steel 
Range, buy a Boomer. 


Neither time nor money is spared to make them 
the Best. Buy Boomers and save your coal 
bills. We invite investigation. 


THE HESS-SNYDER CO., 


Manufacturers, MASSILLON, O. Boomer Steel Range. 


ponder Copyrigh: 5. 


Our New Ideal Premier 


Tank Heater 


is now ready for the market, 
and we invite your critical 
examination of its various 
features of construction. 











Send for 1902 profusely 
illustrated Catalog. 





AMERICAN RADIATOR (COMPANY 


Lake and Dearborn Streets 
CHICAGO 





NEW YORK PHILADELPHIA BUFFALO 
ST. LOVIS MINNEAPOLIS 


IDEAL PREMIER TANK HEATER 
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We Make the Largest Variety, Latest 
Improvements, Lowest Prices and 
: Most Reliable and Economical 


HEATING 





STEAM HEATER 


APPARATUS 


FURNES, HOT WATER AND COMBINATION STEAM HEATERS 


A Postal Card will bring you full descriptive Catalogs, Price Lists and Discounts. 


@)™ BOYNTON FURNAGE CO. 


207-209 Water St., NEW YORK 

















COMMERCIAL LAW. COLLECTIONS 


THE AMERICAN ARTISAN AGENCY, 


LAW AND COLLECTION DEPARTMENT OF 
ONDER MANAGEMENT AND PERSONAL SUPERVISION OF THE AMERICAN ARTISAN, 
RALPH F. STERN, Atty. 69 Dearborn Street, CHICAGO. 


Today is the time to attend to your past-due accounts. Let us help you. 

We have a thoroughly organized Collection Department. Collections made anywhere. 

Full reports furnished and remittance made the same day collection is made. Careful 
@ttention guaranteed in each case. 

Rates reasonable, and no charge where no collection is made. 

No membership fee. 

Reliable attorneys in every city and tuwn. Claims prosecuted without litigation whe» 
eve possible. Long distance telephone in office. 


PHONE EXPRESS 677. 


Omcaco REFERENCES:—— THE AMERICAN ARTISAN AGENCY. 


eee Engineer Supply Co. 
Sohaet Paieutaes & On. RALPH F. STERN, Attorney, 


<a csv Tale Dak: to Chieue 69 Dearborn St., CHICAGO 
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The New Schill Range! 


The Most Modern and |j , Poressing several special and 
Vv e 
U p-to-Date R ange other line. It must be seen to be 


Made To-day Je Je Je] appreciated % % eee ® * & 


ss I “HE above cut shows range with flush reservoir and high closet, and front or pouch 


































feed, also draft door below pouch feed which can be opened to light fire, which is 

a most desirable feature. Another very desirable feature is our reservoir casing 
which is cast iron, and front of same is covered with sheet steel thus giving it the 
appearance of a steel front, saving labor in blacking. Right end of reservoir casing is 
handsome!y ornamented. It has spring balance oven door, ventilated oven, extra 
large ash pan, screw draft plate, very handsomely nickeled and is decidedly the latest 
in stove construction. 


THE SCHILL BROS. CO., Crestline, 0. 


The Nelson & Bouquet Hardware Co., Minneapolis, Minn., Northwest'n Agts. 


J. Cc. iain. 1547 Wazee Sreet, Denver, Colo. 
H. A. Potter, 35 New Montgomery Street, San Francisco, Cal. 
Chas. H, Greene, 5085 Fairmount Avenue, St. Louis, Mo. 


SEVERE 
USAGE 


is the lot of most furnaces, and only 
a furnace that is made extra heavy 
throughout will stand it. 


The Crown Furnace 


Low Down Type—Made in 4 Sizes 








’ 
> 
‘ 

‘ 
“A 


is such a furnace. It also has an 
extra large amount of radiation for 
the size of the firepot used. This 
furnace can be cleaned with the 
greatest facility. 


SEND FOR CATALOGUE. 


MARCH-BROWNBACK STOVE CO., 


POTISTOWN, PA. 


™WillardSteel Range 


combines LOW PRICE 
and HIGH QUALITY. 








Dealers who handle it control the stee}] range trade 







al of their locality. Why not write us for Agency ? 
ve a | 
ateee) Win. G. Will d, 
S| 619-621 N. Fourth St., ST.!LOUIS. 












“FOR RESULTS ChE AMERICAN ARTISAN 


*S. BB. McLtaughlin, Arcola, Ill., writes : BEATS THEM ALL.” 








THE AMERICAN ARTISAN AND 


HOME COMFORTERS ron 


YD “KW? PZ 
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"NEW PROCESS” 4N0 STANDARD OIL HEATERS. 
made BY THE STANDARD LIGHTING CO, 


CLEVELAND OHIO. 


Sold by Jobbers and Dealers Everywhere. 










ROUSE ¢ 


\eey. bm 


Lines ass 


“UTICA 





— 


STEAM, Hot WATER. &Hor Air, 


For HEATING. ALL CLASSES: “OF BUILDING. 


2R5 WAKER ST AN. 
GOLUIMBYS . 9. 


BRANCHES. ‘39 44WwE ST.CHICAGO, 
ST.LOUIS. 



















Jarming 
lantal. 


Is beyond all doubt the best book 
published on practical house 
heating. 

It contains the plans and essays 
cn heating a house submitted in 
THE AMERICAN ARTISAN House 
Warming Competition for $300.- 


00 prizes, and is in fact 


An Encyclopedia of the [lost 
Modern and Improved Practical 
Methods of Heating a House by 
Steam, Hot Water and Warm Air. 


The @hicago Journal of Com- 
meree, of July 26, ’96, says in course 
of a Iengthy and commendatory 
review: 

“The volume ts a well-boundand 

artistically printea and illustra- 

ted volume of nearly 300 pages, 
and contains some masterly es- 

Says on steam heating, hot water 

heating and warm air heating. 

Nearly every prominent author- 

ity in this field is quoted, and an 
application of principles and im- 
provements suggested covers 
all technical details in a sim- 
plified and practical way. House 
plans and diagrams accompany 
the subject matter, which deals 
specifically with radiation, com- 
bustion, ventilation, prices, es- 
timates, and the best and latest 
methods for placing, connecting 
and utilizing the apparatus adop- 
ted.” 


PRICE, ONLY $3.50 PER COPY. 


For sale by all booksellers or the 
Publisher 


Daniel Stern, 
69 Dearborn Street, 
CHICAGO. 
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Would Like to interest You 


ef hinge Se 


FURNACES ano BOILERS 


BEST LINE MADE. 
All Styles, for All Kinds of Fuel. 
WRITE FOR CATALOGUE AND PRICES, 

_ EVERYTHING IN THE HEATING LINE. 


L. J. MUELLER FURNACE CO, 


For Hard or Soft Coal. ; 
ESTABLISHED 1857. 191 Reed Street, MILWAUKEE, WIS. For Wood or Coal. 



















2 “« wv x 
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bd ALL STEEL 
Weir oa Furnace. 
The Heaviest Steel Furnace Made. 


Absolutely gas and dust tight. 
A great heat producer, but a fuel saver. 


MADE IN TWELVE SIZES. 


‘<The Handy Furnace Pipe” 


The saving of labor in putting it up really makes it the 
cheapest hot air pipe on the market. 


Manufactured by 


Meyer Furnace Co. 


Weir Furnace. Send for Catalogue. PEORIA, ILL. 


Do not 


you like the way these furnaces are 
built as shown by the cuts? The con- 
struction is substantial and they will 
last. The FLORAL CITY is a fur- 
nace on which a dealer can gain a 
reputation. 





Handy Pipe. 











Monroe 
Foundry & Furnace 
Company 
MONROE, MICHIGAN 












MITH LITTLE GIANT |i nn ee anna wilt neat 
CIRCULAR GIANT your oold rooms. é 
= MALTESE GIANT || THEY HAVE NO JOINTS 


eeeBend for Catalogue... 


CHARLES SMITH COMPANY 


{22 LAKE STREET, CHICAGO 















THE AMERICAN ARTISAN AND HARDWARE RECORD. 


Emperor 
Furnaces 


For Wood == 
Simple. Safe. Durable. 
The Best and Cheapest 


Line of Wood Furnaces. 
Furnished for Either Brick or GCalvane 
ized Iron Casing. Send for Catalogue. 


Keng tito Duel, 


Neenah, Wis- 

















The Sheet 
Metal Workers’ 





If you could buy 
another heater for You'd still Save 







half as much— ° ; 
money by buying a [ Assistant. 
' For Zine, Sheet Iron, Copper and 
Tinplate Workers, etc., containing 





a selection of Geometrical Problems; 
also, Practical and Simple Rules for 
describing the various patterns re- 
quired in the different branches of the 
above trades. By Reuben H. Warn. 
Illustrated by 32 plates and 37 wood 
engravings. $3.00. 


For Sale by 


DANIEL STERN, 


| 69 Dearborn Street 
! 


RICHMOND 


Hot Water HEATER 


Catalogue explains how durably constructed and how 
economical of fuel they are—send for it. 





















CHICAGO. 


RUFUS SLOTHOWER, Shulls- 
burg, Wis., writes: “I consider 
your manuals of inestimable value 
to the craft and notinner can afford 
to be without The American Arti- 








THE RICHMOND CO., inc. Norwich, Conn. 









WESTERN BRANCHES: 
Chicago Heater & Supply Co., Chicago. Rumsey & Sikemeier, St. Louis. 












stands for best when applied to furnaces. The 
many dealers who have installed and the thou- 
sands of householders whose homes have been 
heated by our furnaces show they like the Gilt 
Edge as will be seen by the testimonials they 
have written. Let us send you a few of them. 








The Keystone Joint used in = 


Gilt Edge Furnaces is the only 
permanent gas tight steel and 
cast iron joint on the market. 








R. J. Schwab & Sons Co. 


MILWAUKEE 





“SANE CURT 



















“\. Monarch 
. Furnaces 


are built on honor and 
the retail furnace trade 
will find them a differ- 
ent article from those 
furnaces whose castings 
and fittings are obtained 
from jobbing foundries 
at the cheapest figure 
obtainable. 

We furnish with each 
furnace regulator plate 
with chains, pulleys, 
etc., a heavy shaker, col- 
lars for smoke pipe and 
clean-out openings, lift- 
up check damper for 
smoke pipe, cement for 
all joints, and water pan 
when especially ordered. 
Send for Catalogue. 


The Forest City Fdy. 


and Mfg. Co., 
Cleveland, ~ Ohio 




















HOT AIR COLD AIR 


~ REGISTERS — 


Are used to distribute hot air and collect cold air—our 


REGISTERS 


Are equally good for heating or ventilating purposes. 
They excel in Strength, Finish and Air Space 
and are UNXLD in design. They cost 
no more, often less than some makes. 


The SCHREIBER & 
CONCHAR Mfg. Co. 


DUBUQUE, 1OwWwWaA 
409 North Main Street, St. Louis, Missouri 








im Adwertisineg. > 
({j'tHour newspaper announcements no man who has commodities to sell 
or services to render can achieve as ~¢ a degree of success in business 3 
as he could with judicious advertising; and the success which newspaper 


§ publicity brings is worth many times its cost. *A leading merchant of Syracuse 
= (New York) says: “Most of the owners of large mercantile establishments who 
use newspaper space had their start under the same conditions that nine-tenths 
of the small merchants work under. They have had faith in advertising 
and the courage to bu 
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WE MAKE RIGHT PRICES 
AND PROMPT SHIPMENTS 


All Sizes —All Styles of Finish 


Quality and Finish Unexcelled 


HENRY & SCHEIBLE CO, 


6-8-10 Long Street 
CLEVELAND, O. 


The Jones Side-Wall Warm Air Register 


Has a double ventilated register box 
and is ready to install when received. 




















NOISELESS.... FIREPROOF....THE FURNA 
MAN'S CHOICE. Let us send you our latest Cate 
logue which explains why the JONES REGISTER 
has 50 per cent more capacity than any other similaz 
register. Therefore, costs % per cent less money. 

The Jones Register has no bars across its narrowest part 
Manufactured by THE UNITED STATES REGISTER Ov., Ltd, 

Battle Creek, Mich., U. 8. A. 





Lyons Specialty Co. 
LYONS, IOWA. 

Weare NOW the manufacturers and jobbers of 

the EVERLASTING CHIFINEY CAP. 


Made of Cast Iron and 
fits any Chimney. Sets 
on top, and is held in 
place by cement. Co)lar 
at top of cap for round 
pipe when necessary to 
extend the chimney. 

No chimney is com- 
plete without one. 

We can now make 





Design Pat. Feb. 1,98. prompt shipments, and 
solicit orders from the jobbing and retail hard- 
ware trade. 


Lyons Specialty Co. 


LYONS, IOWA. 











‘‘ It is true 
that advertising 
will not 
put merit 
into poor 
merchandise, 
but good 
merchandise 
often becomes 
poor for the 
want of good 
advertising.”’ 


—Some Essential Oils fow Advertising. 































THE AMERICAN ARTISAN AND HARDWARE RECORD. 






19 














’ 


H. @ C. WROUGHT STEEL REGISTERS 








STRONG, LIGHT, 
HANDSOME IN SIM- 
PLICITY OF DESIGN 


| it a a a ae 
| a aan an aan 


General Sales Agents 


Stanley Works atthe tat 
New Britain, Connecticut : SEE EeTrs 


79 Chambers St.. New York 
19 Leake St., Chicago 


FVRNISHED WITH 
WROUGHT STEEL 
or WROUGHT BRASS 
FACE PLATES AND 
IN ALL FINISHES 


Meanufectured by 


THE HART @ COOLEY CO. 


New Britain, Connecticut. 











“mmr Sheet Steel Draft Registers 


* * DRAFT REGISTER SCREW AND PLATE COMPLETE » > 





Threads are cut uniform and per- 
fect. Discis securely connected with 
screw without cotter pins or washers. 
Can be fitted tight or loose as desired. 
Furnished to fit the Burdick Tin Nut 
orany thread called for, *®®®%® 











STOCK SIZES. 


244 in. 4 in. 
3 in. 4's in. 
354 in. 4% in. 
36 in. 54 in. 
3% in. 











ANY SIZE MADE TO ORDER IN QUANTITIES 
SEND FOR PRICES 





PATENTED DEC. 17, 1901 


Manufactured Ge H. A. MATTHEWS MFG. CO. £Ey'u™o 2 F 








REGISTER SCREW KEY 


WITH 


STAMPED STEEL PLATE 








This Key has 
a Machine Cut 
Thread and 
every one guar- 
anteed to be 
perfect. 

Plate is 3% 
in. in diame- 
ter and made 
of heavy cold 
rolled steel. For 


prices and sam- 








ples write to 


THE FANNER MEG. CO. 


CLEVELAND, OHIO. 








| coe 

| JOS. J. SUCHANER, 
| ST. OLAF, IA., WRITES: 
| “T would not be without Che 
American Artisan at any price.”’ 


¢ 





6x9 inches. Price $5.00. 





i FOR SALE BY 
PANIEL, STERN 
| 68 Dearborn Street. CHICAGO 


. 








Steam and HOt Water Heating 
An Encyclopedia of Practical Plumbing. By 
JaAMEs J. LAWLER. 400 pages, large octavo, Size 
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on the market and ANOTHER that our 
prices are as low as any competing line. 

IT IS A FACT we have many imi 
tators, which is sure proof of the value 
of our pipes. 

WE HAVE MORE FACTS ia 
our Descriptive Catalogue, and will be 
glad to mail you one. Address, 


SAFETY FURNACE PIPE COMPANY 
11 E. Atwater Street, - - - DETROIT, MICH. 














ONE FACT outweighs a thousand claims. IT IS A\FACT we manufacture 


THE BEST HOT AIR PIPE 




















me Torrid Zone Furnace 


will make you more money than many 
others. 

First, because it gives your customer 
satisfaction. 

Seccnd, it is easily set up and cased. 

Third, it has points of merit that others 
do not have to point out to the customer. 

Fourth, the price is right. We give you 
your choice between a castiron and brick 
lining at the same price. 

Write for catalogue and prices on Hot 
Air Furnaces and Combination Heaters. 


Lennox Manslacturing Company, 


Cor. oth Ave. & Frederick St., MARSHALLTOWN, IOWA. 











COMMON SENSE 
CIRCULATOR 


AND 


RADIATOR 


(Patent applied for.) 





a This Heater is so simple 
vost N that its superiority over all 
AS others is plain. Being open 
at each end the cold air is 
taken in at the bottom, passing out at 
the top heated; producing a circulation 
unequaled by any radiator. Is easily 
cleaned or repaired. Takes the place 
of a jointof pipe. Diameter of casings, 
10144 and 12% inches, Send for circular 
and price list. 


A. C. SELLECK 
755-757 W. Madison Street 
Chicago 





Ee seed 





which is Superior to anything ever made. % 
Send for Catalogue and Discounts. 





MICHIGAN SAFETY FURNACE PIPE 


THE STIFFEST AND BEST FINISHED 
MACHINE-MADE PIPE ON THE MARKET 


WE ARE NOT IN THE PIPE COMBINATION 


We Have Something Entirely New in the Line of Hound Ewe ons 
* oo 


The Michigan Safety Furnace Pipe Co. *°-*' {Airspie ** 
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letters patent. 
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PDP P PPP PPP PP PPD PD DDO DD DS 
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The Robinson Tubular 
Warm Air Furnaces 


Are constructed to give the greatest amount 
of heat from the smallest amount of fuel 
These furnaces contain many special features } 
not found in other heaters. These features | 
are original with us and are fully protected by § 


Write for catalogue. 


Robinson Furnace Co. 


Chicago, Ill. 
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BOOKS BY MAIL. 









t@ The publisher of Tuk AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogu® 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines specially represented by this journal. 





SHEET METAL WORKING. 
TIN, SHEET IRON AND COPPER PLATE WORK. 


This isa work of the greatest value to al: who work In sheet metal. It de- 
scribes the method of laying out nearly everything which the metal worker wil! 
be called upon to make. Joints,elibows,and all kinds of kitchen utensils are 
fully described. The work is ru. by rules for mensuration and hun- 
dreds of valuable receipts. By L.J. Blinn. This book contains 296 pages, with 
169 illustrations, bound in cloth. Price $2.50. 


THE CORNICE WORK MANUAL. 


Is a 240 page book, illustrated with 184engravings. It is thoroughly 
indexed and attractively gotten up, with substantial red cloth covers, 
embossed in gold. Chapters treat of The Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entablature, The Reading of Drawings, 
The Measuring of Cornices, Estimating, Right Angle Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angie Return Mitre Pat- 
terns, Patterns for a Pediment and ‘!Iheir Development, Patterns, for a 
Segmenial section of a Pediment, Details and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffold- 
ing for Cornice Work, Ornament Stamping Machine, The Management 
of Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizont- 
al Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal 
and Raking Mitre Patterns, and the development of Details and Patterns 
of the Turrets. Price, $3.59. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250 page book, containing over 200 illustrations. By Joe K. Little 
This book gives several methods for developing some of the most difficult 
and complicated patterns. It also devotes considerable attention to 
patterns of irreguiar shape and unequal taper. The laying off of pat- 
terns by triangulation is shown at length. This book is eminently prac- 
tical and is recognized as the paramount practical authority in its 
chosen field. Price, $3.50 per copy. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as apvlied to Sheet Metal Working. By W. J. E. 

Crane. Price, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 


The AMERICAN ARTISAN Full Size Patterns, printed on manila 
paper, from which they are readily transferred to heavy sheets and cut 
out ready foruse. Price, sent postpaid, for the full set of 100 patterns,#1.00 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the beginner. It is thoroughly practical and has a de- 
eervedly large sale. By P. N. Hasluck. 12 mo, 144 pages, with 107 illustrations 
and glossary, bound {in cloth. Price ¢0.80. 


THE WORKSHOP. 
THE WORKSHOP MANUAL. 


A book thatevery shéet metal-worker needs. Contains useful rec- 
pes, of all kinds, patterns for a number of common sheet metal articles, 
miscellaneous tables, of great practical information, a chapter on mold- 
ings, one on metals, one on slate roofing, etc. By J. J. Davies, 83.50. 


MANUAL OF RECEIPTS. 


By Sidney P. Johnston. Contains 241 pages, giving J 718 recipes for 
soldering, polishing, painting, hardening, writi on, nickeling, whiten- 
fag, ungilding, varnishing, turning, testing cleaning, mending, marbling, 
lacquering, japanning, cementing, coating, decorating, graining, anneal- 
ing wad SEEmeES the various metals. It occupies a field of its own. 

ce, 











HOW TO MIX PAINTS. 


Hints for Painters, Decorators and Paperhangers. Price, 25c. 


EVERYBODY’S PAINT BOOK. 


By Gardner. Price, 25c. 


HEATING AND VENTILATION. 
HEATING. 


BALDWIN ON HEATING, or Steam Heating for Bebtinegs. A 
description of steam-h ating apparatus for warming and ventilating 
large buildings and private houses. With remarks on steam, water and 
air in their relation to heating, to which are added useful miscellaneous 
tables. By W. J. dwin. Revised and enlarged edition, 12mo., 384 
‘pages, cloth bound. Price, $2.50. 


HOT WATER MANUAL. 


With Information and Suggestions on the Best Methods of Heati 
Public, Private and Hor: icultural Buildings. Treatise on the — In 
Low Pressure Systems, Bath Apparatus, Hot Water Supply for Public 
Institutions. Duplicate Boilers. Radiators, Laundry ng Stoves, 
Swimming Baths, Turkish Baths. Causes of and Hints to ent Fail- 
ure. By Walter Jones. Price. 83.50. 


STEAM AND HOT WATER FITTERS’ 
TEXT BOOK. 


Prepared for the Steam and Hot Water Heating Course at the New 
York e School, with Sugplomenters Chapters on House Heating, 
S,ecifications and Surface Estimating. By Thos. E. McNeil. 140 pages, 
numerous illustrations and 5x7 in., cloth. Price, $1.00. 
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FURNACE WORK MANUAL. 


A Practical Handbook for Furnace Workers. By Sidney P. John 
ston. Thisis a thoroughly practical Treatise, illustrated by over 300 
cuts, which treats of furnace work proper, tells how the pipes should be 
cut, how they should be laid and connected, and describes the construc 
tion of furnaces, all the details of pipes, dampers and minute of hot air 
heaters. This book contains 208 pages, is handsomely bound in cloth, 
with cover embossed in gold, and has been warmly commended by the 
trade and trade press. The price is $3.50. 


HOT-WATER HEATING, STEAM AND GAS FIT- 
TING; ACETYLENE GAS—HOW GEN- 
ERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. Containing Practical Information of all the Principles 
Involved in the Construction of Steam. Hot-Water, Acetylene Gas Plants 
and how to properly do Gas Fitting. By Jus. J. Lawler. Revised by Geo. 
C. Hanchett. Large 12mo, cloth, elegantly illustrated. Price, 


HOUSE WARMING MANUAL. 


Containing the #300.00 Essays in THB AMERICAN ARTISAN House 
Warming Competition for cash prizes. Arranged for Publication by Sid 
ney P. Johnston. The latest and most up-to-date practical articles on 
steam heating, hot water heating and warm air heating by the brightest 
minds inthe trade. The volume is a well-bound and artistically printed 
and illustrated volume of nearly 800 pages, with cover embossed in gold, 
and contains some masterly essays on steam heating, hot water heating 
and warm air heating. Nearly every prominent authority in the heating 
field is quoted, and »napplication of principles and improvements sug 
gested covers all technica! details in a simplified and practical way. House 
plans and diagrams accompany the subject matter, which deals specific- 
ally with radiation, combustion, ventilation, price estimates and the best 
and latest methods for placing, connecting and utilizing the apparatus 
adopted. Price, $3.50. 


HOT WATER HEATING AND FITTING. 


A description of Modern Hot Water Heating Apparatus—The Methods 
of their Construction and the Principles Involved, with over Two Hun- 
dred Dllustrations, Diagrams and Tables. By William J. MM 
Am. Soc. C. E. 8vo, cloth. Price, 84.00. 


VENTILATION OF BUILDINGS. 


148 pages. By W. Ff. Butler. Price, 90.50. 


PLUMBING AND DRAINACE. 


PLUMBING. 


A practical Plumbers’ Work,with numerous illustrations in the text. 
By Paul N. Hasluck. 13mo., 160 pages, cloth bound. Price, $1.00. 


MODERN PLUMBING ILLUSTRATED. 


This work consists of 50 blue prints suitably fastened together, show- 
ing the correct method of connecting different plumbing fixvures In var- 
ious ways, and in arranging the waste and vent pipes ty for a 
plumbing system. By R. M. Starbuck. Size 64x94. 50 plates. Price, $8.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY. 


And Hot Water Fitting. This work treats of drainage, city wells, exter- 
nal plumbing, internal plumbing and fittings, tapping mains under pres 
sure, ornamental lead work, heating, hot water work, ete. By John 
Smeaton, C. E. 8vo, 236 pages. 217 illustrations, cloth bound. Price, $8.00. 


WATER CLOSETS. 


A Historical, Mechanical and Sanitary Treatise, by Glenn Brown, 
Architect, Associate American Institute of Architects. This book contains 
over 250 engravings. The drawings are so clear that the distinotive feat- 
ure of every device are easily seen ata glance, and the descriptions are 
fulland thorough. The paramount importance of this department of the 
construction of houses renders ali comment upon the value of such @ work 
unnecessary. Neatly bound in cloth, gilt title. Price, $1.00. 


A TEXT BOOK TO PLUMBING. 


A Text Book to the Practice of the Art or Craft of the Plumber, with 
Supplementary Chapters upon House Drainage, embodying the Latest 
Improvements. By W.P. Buchan, Sanitary Engineer and Practical 
Piumber. Second edition, revised and much enlarged. 370pages. 880 
illustrations. Price, 81.50 


DRAINAGE. 


Drainage, Sanitary, of Houses and Towns. By G. E. Waring. 8.00. 


LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical Information on 
all the principles involved in the Mechanics and Sciences of Plumbing 
Srorsdhing explained in the most simple language, so that it will be im 

ssible to misunderstand anything. The best illustrated work of the 
ind ever published, showing many new appliances and devices not fl- 
eg“ in any other work. Containing 320 pages, large 12mo, cloth 
Price, $2.00. 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed 
atthe present date. Over 300 illustrations and diagrams, showing the 
various systems of construction in the heating and ventilating by Steam 
and Hot Water systems. Six folding inserts, showing waste pipe sys- 
tem in plumbing, one-pipe system of both Steam and Hot Water Heat- 
ing. Overhead system. Fan system of heating and ventilation, and 
Steam and Hot Water circuits. By Jas. J. Lawler. 400 pages, large 


octavo. Cloth Price, %. 
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Does it look 
anything like flying 
in the face of 
Providence 

to offer 

your customers 
cheap ‘‘air tights’’ 
‘¢ Hot blasts ’”’ 

and kindred heaters 
when for a few 
dollars more 

you can supply 
them 

with the best 
heating stove 

in the world 


The Genuine 
Round Oak? 


one that will last 
say twenty years 
and burn 

‘‘slack’’ soft coal 
hard coal, coke 

or wood 

and give more heat 
and make more 
satisfied customers 
than any other 
heating stove 

ever offered for sale. 
If not sold in 

your town 

it will pay you 

to get hold of it. 








Estate of P. D. BECKWITH 


Makers of Good Goods Only DOWAGIAC, MICH. 
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This Paper is a Member of the Chicago Trade Press 
Association, 


CHICAGO, JUNE 21, 1902. 


‘Tue Mexican Journal of Commerce says “promi- 
nent hardware manufacturing firms in the United 
States have lately begun taking steps to secure a 
larger share of the business of Mexico.” Competent 
observers, basing their statements on data gathered 
personally in that country, declare that Mexico buys, 
or did very recently buy, 85 per cent of its building 
and heavy hardware from France and Germany, and 
only 15 per cent from the United States. The same 
authorities are confident that the proportions can be 
reversed with a little well directed effort and that al- 
ready American firms are on their way to the front in 
Mexico. 


Tue NartionaLt Concress of Trades Unions of 
Italy, which includes eighty-three associations of arti- 
sans in session at Florence, Italy, recently, was ad- 
dressed by V. Zeggio, World’s Fair representative to 
that country, on the subject of the commercial inter- 
course between Italy and the United States. At the 
conclusion of his address the congress passed a reso- 
lution declaring that the United States’ market offers 
many advantages to Italian producers, and that inter- 
national expeditions in the United States offer splen- 
did facilities for Italy to increase her exports, and 
begs the royal government to participate officially in 
the exposition at St. Louis and to consider how Italy 
may figure there in the most creditable manner pos- 


sible. 


THE expected increase in the exports to Africa has 
already begun. The exports from the United States to 
Africa in April, the latest month for which the details 
of our exports have yet been received by the Treasury 
Bureau of Statistics, were greater than those to all 
South America, and more than 50 per cent greater than 
those of April in the preceding year. For the ten 
months ending with April, 1902, they amounted to 
$28,956,179, against $22,070,133 in the corresponding 
ten months of the fiscal year 1901, and $15,858,286 in 
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the corresponding months of 1900. The chief increase 
of course is to British Africa which takes about 85 per 
cent of our exports to Africa. To British Africa alone 
our exports during the month of April, 1902, were $2,- 
763,833, against $1,817,101 in April, 1901 ; and for the 
ten months ending with April, 1902, were $24,708,612, 
against $18,437,315 in ten months of Igo1, and $13,- 
168,062 in ten months of 1900. 


” 


“COMMERCIAL Alaska in 1902” is the title of a 
monograph prepared by the Treasury Bureau of Sta- 
tistics which sets forth opportunities and prospects in 
Alaska ; the number of industries at the present time; 
the routes of travel, the methods of reaching that once 
distant, but now accessible territory, and a summar- 
ization of the commercial and financial results of own- 
ership of that territory by the United States. 

In general terms it may be said that Alaska, for 
which the United States paid Russia $7,200,000 in 
1867, has supplied furs, fish and gold amounting to 
about $150,000,000 in value, about equally divided 
between these three items; that the investments of 
capital from the United States in Alaska are prob 
ably $25,000,000, with a large additional sum invested 
in ‘transportation to that territory; and that the an- 
nual shipments of merchandise to Alaska now aggre 
gate more than $12,000,000, and have aggregated 
since the purchase nearly or quite $100,000,000. Mean- 
time the population has grown from an estimated 
30,000 at the date of purchase to 32,052 in 1890, 63,- 
592 in Ig00, and an estimated 75,000 at the present 
time. 


THERE is no question as to who is master of the 
This 
is somewhat a little exemplified by a reference to the 
situation in the bar iron market. The 
ciation have a minimum of a little over $1.80 per 100 
pounds for that commodity, but prices for future de- 
livery are now ranging all the way from $2.00 to 
$2.25, and the man that wants any of this material 


for immediate delivery has to pay the seller’s price, 


market, as it is the market itself which rules. 


sar Iron Asso- 


whatever it is. In special grades of iron, it is report- 
ed, nearly all the mills have their full-time product 
sold for eight and ten months ahead, and in all sec- 
tions of the country the construction of buildings is 
‘being retarded by the scarcity of structural iron and 
inability to secure it It is believed, 
therefore, that the Bar Iron Association will have to 
follow the example of the Steel Plate Association and 
agree to suspend authority as to prices. It is con- 
sidered extremely unlikely that it will undertake at 
its next meeting to advance its minimum quotation 
to a parity with the prices that are ruling in the mar- 
ket. Its policy will presumably be rather to let the 
market take its own course, as the Steel Plate Asso- 
ciation already has done. 


when needed. 


EVERY now and then some man of peculiarly small 
mental caliber gets elected as a member of a citv 
council and distinguishes himself by introducing a 
fool ordinance. A Louisville alderman of this caliber 
recently sought to have the municipality impose on 
the salesmen of outside firms the payment of a license 
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tax for the privilege of soliciting business in that city. 
The ordinance as offered and advocated with more 
or less insistence did not propose to tax the sales of 
these visiting drummers, but to make them pay, no 
matter whether they took any orders or. not. 

It was finally defeated, but not, however, until 
nearly all of the wholesale and jobbing houses in 
Louisville had signed a petition to the mayor and the 
general council to defeat the measure. In their ap- 
peal these business men set forth that the proposed 
ordinance was “beyond the bounds of commercial 
courtesy,” and that companies doing business in any 
city had the right to send agents to any other city 
in search of trade. They recited that it would place 
Louisville merchants in the attitude of fearing legiti- 
mate competition and of resorting to unfair means to 
protect themselves. In conclusion they declared that 
such an ordinance would be unfair and unconstitu- 
tional and that Louisville merchants wanted to stand 
on the same level in the commercial world with the 
merchants of other cities. 

The Louisville wholesalers could not well take any 
other course. Even if other cities did not close their 
doors to Louisville jobbers in retaliation, the adop- 
tion of such an ordinance as this would be disastrous 
to the commercial interests of this southern city, as 
salesmen from competing cities would have had a 
splendid argument to the effect that this ordinance 
proved that Louisville jobbers could not meet outside 
competition. 


RANDOM SKETCHES. 


BY SIDNEY ARNOLD. 

Tue Ad-Writer.of St. Louis is a bright little pub- 
lication that is shy on essays and dissertations, but 
is chock full of practical advertising ideas. Among 
its recent short articles of unusual length is an ex- 
cellent one produced herewith. I am free to confess 
that I am of the “uitlanders,” as the mighty name of 
“Rusty Mike” has not heretofore either beat on my 
tympanun or caught my peregrinating optic. 

Whoever this corroded diaryist may be, he certainly 
has presented the world with a great truth clad in 
artistic language. 

Revenous a vos moutons, | take my scissors in hand 
and clip the following meaty article: 

“*The ad of to-day may not bring the dollar of 
to-morrow, but it will bring the Christmas present,’ 
says that Solomon of ad men, ‘Rusty Mike,’ in his 
diary. There’s a whole sermon in that sentence. 
Many an advertiser gets discouraged and quits be- 
cause his ad of yesterday has not brought him a 
dollar for to-day. And when the cumulative effects 
of the ad begin to make themselves felt and he gets 
the wherewithal for his Christmas present, he regrets 
his hasty action and wants to begin advertising again 
—and he has the whole process to go through again. 
If he had kept on advertising in the first place he 
would have saved enough seed to have begun, by the 
time that first Christmas present was gathered, to reap 
a bountiful harvest. The resulting dollars would 
have rolled in daily and he would have known adver- 
tising for the blessing it is. But he quit, and before 









he can begin again to reap the harvest he must plan 
and execute the campaign again.”’ 
ok *K 1K 

Pror. SEDGWICK, a teacher of biology in the Massa- 
chusetts Institute of Technology, has recently brought 
out a book attacking almost every edict of the school 
that makes everything that man eats, wears, breathes, 
full of germs that threaten death. While many of the 
allegations he assails are nothing but fads, disproved 
by the very circumstance of mortal existence, they have 
frightened millions of people into a _ condition of 
chronic discomfort. The professor does not believe 
there is anv grave danger from emanations from sew- 
ers and gas pipes and cesspools. He declines to accept 
the theory that death lurks in the damp cellar. Accord- 
ing to him the broken drain does not cause epidemics. 
In fact, Professor Sedgwick calmly waves aside nearly 
all the favorite isms. It is another instance of the doc- 
tors disagreeing. Without going to the new extreme, 
it is safe to believe that much of the scare based on 
bacteria rests on a foundation too light to sustain any- 
thing. This relates not only to ordinary situations ac- 
companying health, but to times when disease prevails. 
All effort has seemed to be in the direction of making 
life oppressive, and if the truth were half as bad as the 
microbe enthusiast has claimed, suicide by any means 
would be in the nature of a relief. Yet we live, some- 
times are actually happy, despite the assertion that the 
germs of certain dissolution threaten without ceasing. 
Common honesty forces the acknowledgment that if 
they do threaten, the threat is a bluff. 

o* ok * 

HERE is an artistic love story, which comes to me 
via the “Buffalo Times.” Wiscoy, N. Y., is the habi- 
tat of a thriving cutlery company, viz., The Allegany 
Cutlery Co. For some months back this firm had a 
decided rush of orders, and were obliged to take on 
extra help in their packing department for a few days. 
One of the “extras” was Miss Beulah Granger, and 
her duties consisted in packing knives which were 
shipped to a California hardware jobber. While her 
nimble fingers were placing knives, forks, etc., in 
pasteboard boxes, she found time to inscribe her name 
and address on the inside of one of the pasteboard 
boxes. Some weeks later, a stalwart and handsome 
young hardware clerk located in a San Francisco 
jobbing house was prosaically unpacking boxes of cut- 
lery. The task was more or less monotonous. Box 
after box showed up with the goods in good condition 
and according to the shipping sheet, but at last there 
comes a box which is very different. It contains Cu- 
pid’s magic message thus curiously flashed across the 
continent. A new world has opened for this hardware 
clerk. He feels a strange new feeling in his heart. 

The poet says: 

“Full many a shaft at random sent 
Finds mark the archer little meant.” 

Miss Granger’s random shot evidently bore fruit, as 
she received a letter from this romantic clerk in the 
packing house at San Francisco and her friends are 
now making mysterious remarks about orange blos- 
soms. 

This tale of Beulah and Beulah’s “land” has the 
merit of rich antiquity. Once it was the girl who knit 













her name on a pair of socks. 
berry picker who scribbled on the side of the box. 
Then it was the fair egg-packer, who wrote her name 
on an egg. Having had a chance in the dry goods, 
fruit and poultry line this tale of a trans-continental 
romance now perks its head up in hardwaredom. 
Where is Woscoy, N. Y.? Who are the Allegany Cut- 


Later it was the pretty 


lery Co.? Was the San Francisco jobbing house the 
Pacific Hardware & Metal Co., Dunham, Corrigan & 
Hayden Co., or the Harry Unna Co? It seems that 
this romance should strike a trade paper office next 
trip. Here is an item all ready for next year’s com- 
mercial romance fakers: 

“Piscataqua, N. Y., Jan. 8, 1903.—Some weeks ago 
Miss Tilda DeSmoot, a beautiful and accomplished 
young lady employed in the bindery of the Piscataqua 
Hardware Journal, bound a strip containing her name 
and address into a paper addressed to T. Dennis 
O’Hoolihan, a hardware clerk residing at Snibbitit, 
Wash. A few weeks later she received a letter with a 
black border from Mrs. T. Dennis O’Hoolihan stat- 
ing that her husband had just died from an operation 
for appendicitis. Miss DeSmoot was so touched by 
this sad ending of her romance that she raised $2.81 
among her fellow employes for a monument for the 
departed Dennis bearing the inscription: 





Sacred to the Memory of 
T. Dennis O’Hoolihan, 
Hardware Clerk. 
Erected by Piscataqua Bind- 
ery Girls Union No. 383. 
“He died because his appen- 
dix was not properly 
stitched in.” 


—_——_—_—_—# 





Rian 





ok * * 


“From the Lebanon, Ill., journal of recent date, I 
learn that the Sager Hardware Store is going to have 
a deep well. The workmen are having considerable 
rock in the way of the drills.” Next time I strike 
Lebanon I will tackle this firm for a drink. 

* * * 


From the Tuscola, Ill., Review, ‘of June 13th, I 
learn that “Jack Hackett added a coat of green paint 
to the exterior of his hardware store this week, which 
adds much to its appearance.” 

I will bet steen cents that Mr. Hackett attended the 
annual meeting of the Illinois Retail Hardware 
Dealers at Decatur last February and heard Dan Mc- 
Laughlin of Chicago answer the question as to the 
best color for paint. 

Sw Ae 

Tue Hull, Ill.; correspondent of the Barry, IIL, 
Adage has gleaned this article of information of inter- 
est to the hardware world: “Mr. and Mrs. W. F. 
Kenady have gone to housekeeping. They have rent- 
ed part of the house of Rev. B. H. Kenady, in the 
north part of the village. Mr. Kenady has charge of 
the hardware store at the postoffice building.” 

FS: 

The power of injunction has been used in all kinds 
of ways. A late decision which is of interest to the 
entire industrial world is that of the injunction secured 
by the Chain Belt Mfg. Co. of Milwaukee, Wis., 
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against George Sprekleson. Mr. Sprekleson was an 
expert machinist in the employ of the Chain Belt Co., 
and being offered a better job with the West Allis Mal- 
leable Iron & Chain Belt Co., he informed his former 
employers—I had better say present employers in or- 
der to avoid being attached for contempt of court— 
last Wednesday that he was going to quit them. They, 
however, went before Court Commissioner Julius E. 
Roehr and secured an injunction preventing him from 
resigning. The Chain Belt Mfg. Co. argued that he 
should be compelled to remain until the expiration of 
his contract on the ground that the knowledge he has 
gained of the company’s designs, drawings and models 


is the secret of its success. 
Ss 2 8s 


Lorp Saltoun, a real British nobleman, recently 
arose in his seat in the House of Lords and introduced 
a bill to prohibit women from wearing celluloid 
combs. Said his lordship, “Many serious burning 
accidents have occurred, notably through ladies’ cel- 
luloid combs catching fire in heated rooms.” He in- 
stanced a case of a member of his own family, who 
was seated at a distance of four feet from a drawing- 
room fire, the comb in her hair bursting into flames. 
Lord Belper, on behalf of the government, while ad- 
mitting the danger, was anxious to know how the sale 
of such articles could be restricted. He assured the 
house, however, that the greatest care was taken to 
exercise the most adequate supervision in celluloid 
factories, and added, by way of conclusion, that per- 
haps the mischief might be done by foreign-made arti- 
cles. 

After all, there does not seem to be much difference 
in the mental! caliber of hereditary legislators and 
some of the mushroom aldermen of our cities. It is 
easy to read between the lines in this matter to the 
effect that this lord should attach national importance 
to a happening in his own household. Men of his cali- 


ber frequently do. 
_ 


ON every side the expression “up to date” is dinned 
into the patient ear of the public. The iconoclast has 
full sway these days and the old is being generally 
supplanted by the new. Manufacturers may say with 
pride “We started in 1840,” but they hasten to add, 
“We redress our entire line every year, make numer- 
ous improvements and keep it thoroughly up to date.” 

Cannot something be said of combining a few old- 
fashioned ways with modern methods? Is there no 
middle course which can be pursued with safety and 
prosperity, a course which will free a man from the 
enthralment of traditions and yet will keep him se- 
cure from the tardiness and prevent him from falling 
into errors, the effects of which he can never hope 
to wipe out? The man who would deny the existence 
of such a middle course proclaims himself dead to all 
that is going on around him. The man who discov- 
ers it and is prepared to move steadily with the times 
demonstrates a firm grip of his responsibilities and 
possibilities alike. 


Louis Kuehn, the popular manager of the Mil- 
waukee Corrugating Co., Milwaukee, Wis., was in 
Chicago on a business trip recently and while here 
favored THE AMERICAN ARTISAN Office with a call. 















News Siftings. 


Herman A. Tubbs, of the Tubbs Cordage Co., was 


instantly killed in a runaway accident at his home, 
Sansilato, Cal., on June 17th. 


Solomon Doblin, Philip Doblin and Samuel Doblin 
are the incorporators of the Hardware Jobbers’ Pur- 


chasing Co., 


M. W. Al 
Bayless are 


New York, capitalized at $10,000. 


len, T. L. Garretson, D. B. Bayless, N. S., 
the incorporators of the D. B. Bayless 


Stove & Range Co., Covington, Ky., capitalized at 


$10,000. 


E. J. Miller is president, W. A. Ross is vice presi- 


dent and A. B. Dawson is secretary and treasurer of 


the International Mica Mfg. Co., Columbus, Ohio, 
capitalized at $500,000. 


Mark R. 


Morris has resigned from the Morris 


Hardware Co., Youngstown, Ohio, and in company 
with John Felber will organize the new firm of M. 
R. Morris & Co., who will manufacture tile flooring. 


The Norfolk Virginia Board of Trade is corre- 


sponding w 


ith the Albany, N. Y., Stove Co., who 


are considering the erection of a $300,000 plant in that 


company, of 


which they expect local investors to sub- 


scribe $200,000. 
The Favorite Stove & Range Co.’s works at Piqua, 


Ohio, were 
store house 
Of course t 


visited by fire recently, their barn and 
being destroyed at a loss of about $500. 
his petty conflagration will discommode 


them but slightly in the shipment of goods. 


The Nick 


el Plate Stove Polish Co. Chicago, are 


having marked success with their sales of their new 


Black Kid stove polish. 


can and has 


This polish is sold at 65c per 
points of unusual excellence which cannot 


fail to strongly commend it to the trade. 


The City Stove Repair Co., 104 Prospect St., Cleve- 


land, O., 

which are 
This firm ca 
bracing over 
have a large 


“ee 


send us a little circular containing 5 pins, 


straight pointers” of what they can do. 
rries over 200 tons of repair castings em- 
5,000 stoves, ranges and furnaces. They 
department devoted exclusively to clean- 


ing and repairing gas and gasolene stoves. 


The Cleveland Steel Range Co., Cleveland, Ohio, 
send us a little leaflet describing the Gem Ideal gas 


range. 


This range has body made of the best cold 


rolled steel; the linings are of asbestos throughout ; the 


burners are 


of direct flame style; the ovens are well 


ventilated ; the top is cast iron, handsomely ornament- 
ed; all grates are flush, and the oven doors are poised 


with spring. 
Charles A 
manager of 


. Rusco, 15-19 W. Lake street, Chicago, 
the Chicago branch of the Abram Cox 


Stove Co., Philadelphia, has on his sample floor a grand 


line of up-to 
ing stoves. 
throughout. 
many points 
excellence. 
three sizes w 


-date furnaces, ranges, heating and cook- 
His line of base burners is magnificent 
They are profusely nickeled and contain 
of special constructional and ornamental 

The Art Novelty base burner is made in 

ith 13-in., 14-in. and 15-in. fire pots. It has 


very massive nickeling, which shines like silver, and it 


is claimed by 


» the manufacturers that this finish is bet- 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 





ter than that of any competing stove on 


for 1902. 
draft and ash pit damper. 





the market. 
The Regal Novelty base burner has an entire new dress 


It is made with full reflector top, screw 


The Brilliant Novelty is ornamented with handsome 


nickel pilasters. 
adornment, it is strongly constructed. 


Bright Novelty is entirely new for 1902. 
large full nickeled dome; although low 
nickel plating and mounting are as fine 
grade stoves. 
base heaters, with 9-inch, 10-inch, 11-inch, 
13-inch fire pots. 


In addition to this very handsome 
It is made in 
four sizes with I1, 13, 14 and 15-inch fire pots. 


The 
It has very 
in price its 
as higher 


The Bright Novelty stoves are all full 


12-inch and 


Schill Bros. Co., Crestline, Ohio, are sending out 
to the trade a handsome circular, 27 inches long and 
174 inches wide, showing pictures of Schills’ “Big 


Four.” 


sizes in square top and four sizes with 


These are Schill’s steel cook, made in four 


reservoir ; 


Schill’s steel ranges, made in over 100 styles and sizes, 
and Schill’s Oak, made in four-sizes, also made with 
hot blast attachment, with no screw drafts or draft 


slides below the feed door. 
made in three styles and twenty sizes and 
for all kinds of fuel. 


The Schill furnaces are 


are adapted 


The Abram Cox Stove Co., Philadelphia, for whom 
Chas. A. Rusco, 15 W. Lake street, is western man- 
ager, are having a decided drive on their Oak Novelty. 
This stove is one mass of nickel, with double casing, 


hot blast attachment, screw draft, ash pits 


and base in 


one piece. The inch space between the casings gives an 
excellent circulation and prevents the outside casing 


from ever getting red hot. 
a nickel skirt. 


The fire pot is covered by 
The Chicago office of this firm is ex- 


periencing an increased demand for the Novelty fur- 
nace which they have been making since 1847. Their 
new foundry is now working on furnace patterns, and 
in spite of their latest facilities, they are unable to keep 
up with the greatly enhanced demand for these popu- 


lar house warmers. 
The 


sriscoe Mfg. Co., Detroit, Mich., 
copy of their special spring catalogue for 1902. 


send us a 
This 


firm are manufacturers of galvanized pails and tubs, 
oil cans, air-tight heaters, Century rural mail boxes, 
sheet metal stamping, dies and special tools, automatic 


tanks, coolers, mufflers, etc. 


Their O-Rib-O Czar has 


sheet steel body, bottom and linings, cast top, ash door 


and trimmings, and griddle hole and lid. 
only in Wellsville polished steel. 


strongly lined. 
Wellsville polished steel. 
sheet steel, with cast trimmings and stout 


It is made 


The O-Rib-O King 


is all sheet steel with cast trimmings and is 


very 


It is made in refined smooth iron or 
The O-Rib-O Queen is all 


linings. It 


is made in refined smooth iron or Wellsville polished 


steel. 


The O-Rib-O Princess is all sheet steel with 


cast trimmings, stout lining, nickel urn name plate, 
screw and knob. It is made of refined smooth iron or 


Wellsville polished steel. The O-Rib-O 
tubs have ribs which make the sides as 


galvanized 
rigid as a 


wooden tub. The O-Rib-O galvanized pails are very 


stout and are strengthened by the ribs. 
Win and La Belle oil cans are galvanized 


formed and are manufactured with patented indestruc- 


The Good- 
after being 








tible rivet ear. The Hecla Coperoid oil can is made of 
steel plated electrolytically, with a heavy coating of 
pure copper inside as well as outside. The Century 
rural mail box is having a rapid sale in all sections of 
the country where they have rural delivery. One of 
these special catalogues will be forwarded the trade on 
application. When writing for same, kindly add, “Saw 


it in THe AMERICAN ARTISAN.” 
cee 


RED CROSS OAK. 





J. P. Lindemann & Sons, Milwaukee, Wis., are 
manufacturers of the Red Cross Oak shown in the 
accompanying cut. This oak has a number of spe- 
cial features. The body is made of special rolled steel. 
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FOUNDRYMEN MEET. 





The American Foundrymen’s Association held their 
seventh annual convention in Huntington Hall of the 
Massachusetts Institute of Technology on June 17 
and 18. 

The report of the secretary, reviewing the work 
of the year, and that of the treasurer and auditing 
committee were presented and accepted with votes 
of thanks. The treasurer, Thos. D. West, reported 
a balance of $68.31 on hand at the beginning of the 
year, and cash remittances from the secretary of $2,- 
285.67, making a total of $2,353.98. The expendi- 
tures were $40.13 for sundries, $900 for salaries, 
$105.85 for printing, $958.30 for the Journal, $250.50 





CLES GOESER WEE COC 8 


Sectional View of Red Cross Oak. 


There are no catches, every door being secured by a 
turnbuckle. There is a nickeled register wheel in feed 
door which is always opened before turnbuckle can 
be turned, thus insuring a draft passing into the stove, 
causing the smoke to retreat instead of blowing into 
the room, it is claimed. The cast iron lining rests on 
the fire pot and thoroughly protects the steel jacket 
from extreme heat. A gas ring around the top of 
the fire post, furnishes air to the surface of the fire. 
There is mica illumination in upper feed door. The 
grates are readily interchangeable. The ash pit door 
is tightly fitted and is constructed with a screw regis- 
ter draft damper. This register screw draft damper is 
constructed on the principles of a screw press, but the 
closing plate has two guide bars, which working par- 
allel with the screw into their respective places in the 
body of the ash pit door, bring the damper plate per- 
fectly true and tight into its place. 

The cast iron ring is riveted on thé body that bolts 
on to the fire pot, doing away with the necessity of 
cutting out rivets in a case of repairs. A drop door 
covers the shaker bar. These Oaks are also furnished 
with an efficient double heater construction. 


for postage and $97.83 for the Standardizing Bureau, 
making a total of $2,352.61. 
ury is $1.37. 

Thos. D. West presented the report of the asso- 
ciation’s Standardizing Bureau and a vote of thanks 
was extended the committee for the good work of the 
bureau. It will, of course, be continued. 

The committee on standardizing methods of deter- 
mining the constituents of cast iron reported progress. 
A large number of letters have been sent out to chem- 


The balance in the treas- 


ists, testing engineers and others connected with the 
foundry industry, requesting memoranda upon their 
methods, with a view to selecting standards there- 
from. These reports are to be published in the Jour- 
nal, with names omitted, and properly grouped for 
study by the experts, who will be asked to select 
methods best adapted to foundry requirements. In 
the meantime the committee solicits further communi- 
cation from active iron chemists. 

Reports on standard methods of sampling pig iron 
and specifications therefor and the grading of pig 
iron by analysis were also presented. 




























NEW POLISHING MACHINE. 





W. V. Robinson, superintendent of the Art Stove 
Co., Detroit, Mich., has invented a new metal polishing 
machine shown herewith. A table, or, more correctly, a 
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climb a little hill every time it goes over the casting, 
and this in itself supplies sufficient tension. A blower 
fixed opposite each wheel does away with excessive 
dust; while iron braces at the side correct the strain 
on the apparatus produced by the constant movement 





New Automatic Metal Polishing Machine. 


track about twenty-two feet long and elevated about 
three feet from the ground, furnishes the basis of 
operations. Along the center of this track runs an 
endless chain, similar to that used on a bicycle, only, 
of course, much heavier. By a system of sprockets 
and cog wheels, connected with the shafting, this 
chain is made to revolve, traveling the length of the 
table in about seven minutes. Along this track, and 
gripping the revolving chain something as a cable 
car grips its cable, travel what are known as work- 
holders, arrangements patterned after the follow 
board used to hold the pattern in a molding shop. 


These work-holders are of any size necessary, and - 


form a pocket in which is held the piece of casting to 
be polished. As a piece of casting is carried down the 
track, it is worked upon successively by five wheels, 
representing the successive processes used in polishing 
by hand. In order, however, that the work may be 
done thoroughly, extra wheels are used. At present 
there are three “roughing” wheels, and two “fining” 
wheels. At the farther end of the track, the work- 
holder is run up on an elevation releasing it from the 
chain, and is taken out of the way by a caretaker. 
The wheels which do the work are fastened to arms, 
which are connected with an eccentric, giving them a 
motion backward and forward, like a rolling pin, at 
right angles with the movement of the track. The 
wheels themselves revolve at a high rate of speed. 
The length of this eccentric can be regulated to suit 
the size of the casting to be operated upon. Above 


each of these arms hangs a center balance which fixes 
the tension of the wheels, that is to say, it prevents 
them from dropping beyond a certain point, and 
regulates, at will, the amount of pressure to be put on 
the casting in process of being polished. A flat piece 
of casting needs less pressure than does a convex 
In the case of the latter, the wheel is forced to 


piece. 





in one direction. The track and its supports are made 
of steel, the remainder of the machine being of cast 
iron, with the exception of the walking beams of the 
center balances, which are of wood. At present there 
are five wheels attached to the machine, but when 
complete two more will be added in the form of “oil- 
ers” or “finishers.” This part of the work is now 
being done in the old manner, but it is only a question 
of a short time before all the work, except, perhaps, 
the finishing off of edges on peculiarly shaped pieces 
of casting, will be done on the new apparatus. 

The apparatus*is rather an expensive one, owing to 
the material which must be put in it, but it is estimat- 
ed that once installed it will result in a saving of at 
least 75 per cent of the present cost of polishing. The 
greatest saving will be on the large pieces, some of 
which, costing ufder the hand method 25 to 30 cents 
each, can be turned out under the new one for one, 
two or three cents. 

— eo 

John T. Harnett, for a number of years a leading 
hardware merchant of New Orleans, died on June 
gth at Abita Springs, La., where he had gone in 
search of health. He leaves a widow, two sons and 
three daughters, his son Thomas J. Harnett being in 
the hardware business. Mr. Harnett had been in the 
hardware business for over fifty years. 


the Harrington & Richards Arms Co., Wor- 


cester, Mass., send us a copy of their No. 
6 catalogue showing their line of single 
guns, hammerless revolvers, etc. This is a 


very handsomely gotten up booklet showing a number 
of striking illustrations. Among the points of su- 
periority of the “H. & R.” gun is the handle or joint 
pin, which can be inserted in by a simple clear turn to 
the right. The automatic shell ejector works smooth- 
ly and simply. 
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American Hardware Manufacturers Minnesota Retail Hardware Ass’n. 


rhe on Fayette R. Plumb, Phila- 


del 
Vibe -Presidents, Samuel Nicholson, 
Providence; Sr S. Van Wagoner, 
Cleveland. F. S. Kretsinger, Fort 
Madison, Ss 
— F. D. Mitchell, Pitts- 
u 
Ex. Com., Robert Garland, Chair- 
man, Pittsbu . Henry B. Lupton, 
Pittsburg; N. ——a | Indiana- 
“} W. S. McKinne llegheny, 
Samue! Disston, Philade!phia; 
ei Adams, Cleveland; ae P. 
Kelly, Alexandria, Ind.; j.c . Birge, 
St. Louis. 


Arkansas Retail Hardware Dealers’ 


Association. 
Pres., John M. Pitman, Prescott. 
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Treas., J. L. Smith. 

Neréware Merchants’ and Manu- 
facturers’ Association of Phila- 
Pres., at Peters. 

V.-P., Thomas Devlin. 


Sec. oo wen ames Fernley. 


Directors, W We . Mc- 
Catirey, E. S. Jackson, .c- Peters, 
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iilinois Retail Hardware Dealers’ 
Associa’ 
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phy, —— urg; C. Mauer, East St. 
Louis; R. G. Scheurer, Vandalia; 
F. W. Siecke, F reeport. 


indiana Retail Hardware Dealers’ 
Association. 


te W. P. Lewis, New Albany. 
V.-P. Jas. L. Fulton, a 
Sec. and Treas., M.L.Corey,A 
Members Ex. Com., 1. A. Sib hey, 
touts Bend; E. M. Bush, Evansville: 
W, H. Weed, Vincennes. 


Indian Territory Retail Hard- 
ware Association. 

Pres., J. G. Smith, Canadian. 

istV.-P., Fred Parkinson. Wagonet 
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lowa Retail Hardware Dealers’ 
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ition. 
A. Mclintire, Ottumwa. 
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Sec., W. H. Keating, Ottumwa. 
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rs’ Association. 
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Sec. -Treas., F . N. Neudorff, St. 
Joseph 
Es. Com., J. W. Poland, Carrol- 
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National Hardware Association. 


Pres., R. A. Kirk, St. Paul. 

i[stV.-P., John C.Koch, Milwaukee. 

2nd V.-P., Brace Hayden, San 
Francisco. 

Sec.-Treas., T. James Fernley 
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Ex.Com., W. K. Belknap, Louis- 


ville: Samuel A. Bigelow, Boston; P. 
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Treas., W. Bogardus, > Vernon. 
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Ottumwa. Ia: Sharon E. Jones, 
Richmond, Ind. 
North Dakota Retail Hardware 
Satne & Association 
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tahler, Waverly. 
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Treas., H. A. Waller, Ravena. 
Ex. Com., J. B. Carson, Hamilton; 
C. D, Cussins, Columbus; C. W. 
ewell, Utica;M B. Tallmage, Mt. 
jlead; H. F. R Rahe, Cleveland; J. 
Rohrbacher, Akron; A. H. Strome. 
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Pymacytrente Retail Hdw Ass’n. 
Pres., Geo. L. Moore, Brownsville 
V.-P. Soe 1 Rudolph, Pittsburg. 


Sec’y, J. F. Frye, Charlerol, 
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St. Louis Stove Dealers’ Ass'n. 
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Southern Hardware Jobbers Ass’ n, 
Pres., F. A. Heitman, Houston, Tex.- 
ist Vice-Pres. Col. B. F. Eshleman. New 
Orleans; 2d Vice-Pres.. John Donnan, 
Richmond, Va.; Ex. Com., W. M. Crum- 
ley, Atlanta, Ga., O. B. Barker, Lynch- 
barg. Va.. Chas. H. Ireland, Greensboro, 
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Texas Hardware Jobbers’ Ass'n. 
Pres., Jas. Moroney, Dallas. 
ist V.-P., J. C. Bering, Houston. 
2nd V.-P., J. Burnsides, Ft. Worth 
Sec.-T reas., R. Bell, Weatherford 
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A.Heitman, Houston; E.S.Hughes, 
Abilene: J. J. Dickerson, Paris. 
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A new wire mill has been installed at Lambertville, 
N. J. 

H. P. Syp is a new 
dealer. 

It is said the Romberg Shovel Works will be locat- 
ed at Ashtabula, Ohio. 

E. C. Atkins & Co. Indianapolis, Ind., are closing at 
noon Saturdays during June, July and August. 

The James Ohlen Saw Mfg. Co., Columbus, O., 
have recently completed a cross cut saw 74 inches long 
and No. 6 gauge. 

C. H. Sanborn, a pioneer hardware dealer of Bal- 
lard, Wash., died on June.10. He leaves two sons, 
Walter and James Sanborn. 

J. H. Tischart, P. J. Tischart and T. W. Tischart 
are the incorporators of the Tischart Hardware Co., 
Chicago, capitalized at $2,500. 


The Weber-Ayres Co., capitalized at $150,000, have 
been incorporated at Little Rock, Ark., for the manu- 
facture of hardware specialties. 

It is said that the hardware combination which was 
dissolved some weeks ago may be reconstructed with 
something like eight or ten houses in the combination. 


F. B. Miller, B. J. Rice and Frank Gobeen are the 
incorporators of the Miller-Rice Co., Asheville, N. C., 
capitalized at $25,000, for the manufacture of paints. 

The store of the Owosso Hardware Co., Owosso, 
Mich., was nearly destroyed by fire on June 13 from 
the sudden flaring up of a barrel of turpentine 
asphaltum. 


T. E. Jackson and Fred Jackson are interested in a 
new axe handle factory which is under process of erec- 
tion at Atchison, Kan. This factory will be completed 
by Aug. Ist. 

The Stimpson Computing Scale Co., Elkhart, Ind., 
have arranged for enlarging their factory and are 
putting up a new 14x28-foot building to be used ex- 
clusively as a rough grinding room. 

The stock and trade of the Thomas Dunn Co., Ltd., 
for a number of years the leading hardware house at 
Vancouver, B. C., has been taken over by the firm of 
Wood, Valance & Leggat, Ltd. 

Wm. Helm, Joel Hubble and Edna T. Helm are 
the incorporators of the Helm Mfg. Co., Jacksonville 
Ill., incorporated with a capital stock of $25,000 for 
the manufacture of hardware specialties. 

W. A. Beavis, H. H. Johnson, H. E. Parsons and 
W. E. Kees are the incorporators of the Albright Mfg. 
Co., Olmstead Falls, Ohio, capitalized at $75,000, for 
the manufacture of hardware specialties. 

J. L. Boardman is president, R. S. Holland is vice- 
president and Robert Morrison is secretary and treas- 
urer of the Michigan Fence Post Co., Capac, Mich., 
incorporated with a capital stock of $40,000. 

The Joseph Dixon Crucible Co., Jersey City, N. J., 
send us a little card showing the new Hotel Astor in 
New York. The structural steel work of this hotel is 
being protected with Dixon’s silica graphite paint. 

Gould Hibbard, of Hibbard, Spencer, Bartlett & 
Co., Chicago, has given the Calvary Episcopal Church 
of Homer, N. Y., the home of his boyhood, a rectory 


Pueblo (Colo.) hardware 
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furnished and. equipped with electricity and all im- 
provements. 

The Twin City Fence and Wire Mfg. Co., St. Paul, 
Minn., started work in their new factory last week. 
This building is 30x85 feet in dimensions, and it is 
expected that before the season is over 100 men will 
be employed in this addition. 

The Garden City Hardware Co. are a new San 
Jose, Cal., hardware concern. S. P. Bogart is presi- 
dent and secretary and Albert Schroeder is vice-presi- 
dent. Both these gentlemen were formerly identified 
with the San Jose Hardware Co. 

The Indiana Steel and Wire Co., Muncie, Ind., are 
now turning out, it is said, from 40 to 60 miles of 
their Diamond mesh high coiled spring fence per day. 
The other products of this firm are plain and galvan- 
ized coiled fence wire, wire nails, galvanized fencing 
staples and bale ties. . 

The annual meeting of the stockholders of the 
Kokomo Steel and Wire Co., Kokomo, Ind., was held 
recently, and the following directors were elected: 
Richard Ruddell, A. A. Charles, G. W. Charles, A. 
V. Conradt, J. E. Frederick, Harry Ward, J. A. 
Kautz, F. E. Wickenheiser and Joseph O. Henderson. 
A. A. Charles was elected president; Richard Rud- 
dell, vice-president; J. E. Frederick, secretary, and 
Harry Ward, treasurer. 

The Van Wagoner Co., Cleveland, Ohio, have or- 
ganized for the manufacture of the Van Wagoner 
ball-bearing spring hinge made in sheet steel and 
sheet bronze metal in sizes from 3 to 14 inches, single 
and double acting in all finishes. A desirable factory 
has been leased, an equipment of machinery installed 
and all preliminary work has been successfully com- 
pleted. Special machinery is being built and dies and 
tools are being made so that leading sizes of this hinge 
and certain other articles may be put on the market 
on July 1. 

The Smith & Hemenway Co., 296 Broadway, N. Y., 
made a very important purchase on June 16, when 
they took possession of the entire business, including 
contracts, patents, good will, machinery, tools and 
plants of the Yankee Co., manufacturers of the Yan- 
kee nail puller. The Smith & Hemenway Co. have 
forged rapidly to the front as manufacturers, import- 
ers and exporters of nippers and pliers, razors, glass 
cutters, nail pullers and other hardware specialties. 
This latest purchase of theirs will place them in a 
better position than ever for meeting the demand of 
the trade for anything in this aforementioned or kin- 
dred lines of goods. 

The Baker-Vawter Co., 667 Chamber of Commerce 
building, Chicago, have a complete hardware system 
which has been adopted with marked success by seven 
large hardware jobbers. The Marshall-Wells Hard- 
ware Co., Duluth, Wis., in a recent letter to this firm 
say: “We take pleasure in stating that we are more 
than satisfied with the operation of the Loose Leaf 
System installed in our office in July last, by which 
our service has been materially improved and a saving 
of time and expense has been effected. Your Loose 
Leaf Ledger we have had in use for several years, and 
we could not be induced to return to the old-style led- 









ger.. We find this system can be used to advantage in 


almost every department of our busiress.”’ 


PICNIC OF THE CHICAGO RETAIL HARDWARE 
DEALERS’ ASSOCIATION. 





The picnic of the Chicago Retail Hardware Deal- 
ers’ Association, which will be held at Palos Park on 
Wednesday, July 16th, promises to be a record-break- 
er in point of attendance. The Picnic Committee of 
this association, consisting of Tony Engelhardt, presi- 
dent; Fred Ruhling, secretary; John Smith, treasur- 
er; E. S. Sommers, W. B. Costello and Fred Kurtz, 
paid a visit to these grounds on June 15th and care- 
fully inspected them. They are quite enthusiastic 
with the grounds from every standpoint. The park 
is located on a hill, which is covered with a beautiful 
growth of grass six or seven inches high. There are 
a number of large swings on the grounds, a commodi- 
ous dance hall, and regulation bowling alleys, which 
are as fine as can be found anywhere. In fact, one 
of the members of the committee rolled 189 on one of 
these alleys in an off-hand game ; this high score show- 
ing the accuracy of the flooring. balls, pins, etc. The 
committee have been working like beavers and have 
sold a large number of tickets. They will also have a 
large prize list and a special effort will be made to see 
that as many children as possible who are in attend- 
ance will have a small prize to carry home in remem- 
brance of the occasion. The members of the associa- 
tion are working actively with outside dealers to see 
that all stores are closed on Wednesday, the 16th of 
July, the day of the picnic. They are arguing that if 
the grocery stores in Chicago can successfully close 
every Thursday afternoon, there is no reason why 
hardware stores can not close on “Hardware Day.” 

~_— +o 


A VICTORY FOR PETERS CARTRIDGES. 





The Peters Cartridge Co., Cincinnati, scored another 
brilliant victory at the forty-fourth annual tournament 
of the New York State Sportsmen’s Association for 
the Protection of Fish and Game, which was held un- 
der the auspices of the Rochester Gun Club, Rochester, 
N. Y., June 9th to 13th inclusive. In the open events 
lasting three days the grand average was won by Neaf 
Apgar, who scored 495 out of a possible 525 targets. 
He shot Peters Ideal factory loaded shells, and to 
demonstrate the excellence of this shell for the various 
smokeless powders he used in different events King’s, 
Dupont, Hazard, E. C. and Schultze, making a very 
impressive demonstration of the adaptability of this 
shell to the various powders, and substantiating the 
claims of the manufacturers that all powders shoot well 
in the Ideal shell. In the contest for the Dean Rich- 
mond trophy, which is a three-man team match, the 
ammunition was again brought into prominence. The 
victorious team consisted of Harvey McMurphy, R. 
Wunter and George Lewis. All used Peters Ideal 
shells. Harvey McMurphy, so well known everywhere 
in trap shooting circles, before the opening of the tour- 
nament, tested this ammunition at Fulton, N. Y., in 
practice, and succeeded in scoring 122 straight breaks, 
or 149 out of 150. 











TUESDAY MORNING SESSION. 


The twelfth annual 
Southern Hardware Jobbers’ Association was 
a most delightful one and gave a maximum 
of both pleasure and profit to all in attend- 
ance. Although the convention was not 
scheduled to meet until Tuesday, the Mar'!- 
borough Hotel, Atlantic City, N. J., where 
the meeting was held, was thronged with 
delegates on Monday. As there was a drench 
ing rain on Monday evening, everybody re 
mained indoors, so that the grand exchange 
7 and parlors 
of this hos- 
telry had 
the appear- 
ance of an 
im.promptt 
receptiou 


convention of the 


and as il 
the dele 
gates anid 
camp fol- 
lowers wore their numbered badges, every one was soon ac 
quainted with everybody else. 

The Tuesday morning session held in the 


was main 
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Meeting Southern Hardware Jobbers’ 
Association. 





“May the blessings of the Lord Jesus Christ and the 
living God be with you evermore. Amen.” 

This prayer was followed by the singing of “America,” 
after which President Heitman delivered the following ad- 
dress of welcome: 

“Ladies and Gentlemen—It is with pleasure that I wel- 
come you to the twelfth annual convention of the Southern 
Hardware Jobbers’ Association, now assembled, and in look- 
ing about me and seeing this collection of ladies and gentle- 
men from so many different states, it is an inspiration to me, 
and should be an inspiration to all of us, to do all in our 
power.to make these meetings profitable and pleasant. It 
shows the interest they have in our work, and I regret ex- 
ceedingly that my ability is not equal to the occasion, and J 
will leave all of the flowery talk for some I see present who 
will reflect more credit on us. 

“Being situated as we are in Atlantic City, which takes its 
name from the great Atlantic Ocean, we feel sure that we will 
find more enjoyment than we would at any other point. The 
hundreds of thousands of people who come to Atlantic City 
for enjoyment and recreation would not do so if there were 
not so many pleasures to be enjoyed here; one of which is 
the great ‘board walk,’ which has a national reputation, and 

ne that we all enjoy very much; and, while on this subject 
[ wish to state to the gentlemen who are with us, with their 
families, and who wish to give them all the pleasure possible 





Marlborough Hotel. 


dining-room of the hotel and was called to order at 10:45 by 
Pres. F. A. Heitman. 

Rev. John W. Williams, curate of the Church of the 
Ascension, Atlantic City, then delivered the following prayer: 

“Almighty and everlasting Father, we thank Thee that 
we are permitted to meet here with this body, who have as 
sembled for the purpose of promoting their mutual interests 
and to retain that fellowship that should prevail through all 
the human race. We beseech Thee; oh, Father, to let Thy 
blessings rest upon this meeting, and may everything done be 
to their mutual interests. 

“We trust that their ties may become stronger by this 
meeting together, and that they may dwell in fellowship and 
unity to the upbuilding of their interests, and when life’s 
evening comes and their work is done, may they find a rest- 
ing-place safe from all the turmoils and the trials of this 
life. 

“We ask this, Almighty Father, for the merit and for 
the sake of Thy dear Son, Jesus Christ. 





from this visit, that we will try to make our business meet 
ings prompt and as short as possible, and to this end I sin- 
cerely trust that you will all be prompt in your attendance in 
order that you may aid us in accomplishing this. 

“Tt is a great pleasure for me to congratulate you on the 
great state of New Jersey. I am interested in this state, re- 
membering the fact that my dear mother was born in Plain- 
field, N. J., more than fifty years ago, but who is now residing 
in Texas. I therefore have a great interest in this state, 
which comes next to Texas. 

“Gentlemen, I thank you for your presence.” (Applause.) 

President Heitman then introduced the Hon. Franklin P. 
Story, mayor of Atlantic City, who responded in welcoming 
the delegates to the city, as follows: 

“T consider this a great privilege to stand in this room, 
and beg to welcome you to our city. I want to congratulate 
you on the great number present, and to make you feel at 
home in Atlantic City. 

“T am here to represent the city in extending to you a 
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cordial welcome, and to say to you that the freedom of the 
city is extended with it. I'am glad to see that you are here 
represented as you are, with your wives, sweethearts and 














others, and I know that in extending this freedom of the city 
to you that it will be taken in the spirit in which it is of- 
fered. 

“T have never had the pleasure of meeting this associa- 


idly that it will be necessary for me to dispense with that 
part of it. 

“I have to say to you that there are many things to en- 
joy in our city, and trust that you will take every advantage 
of them while you are here, and see and hear what you can, 
and if there is further information you are after, apply to 
the mayor’s office. (Laughter.) 

“I want to say to you that the police department has been 


¢ cow; i . 
Se. ee i die 





The Beach Near the Hote. 


advised of your coming—(Laughter)—and have had instruc- 
tions accordingly. Therefore you need have no fear in going 
about the city. 

“Now, Mr. President, I expect to be with you some during 
your meeting; perhaps my presence will be required in some 
cases.” (Laughter.) 

C. E. Speer of the Speer Hardware Co., Ft. Smith, Ark., 





On the 


tion before, but I can imagine from the presence of you gen- 
tlemen that you are here for business, and that you are going 
to have a little pleasure. 
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“I did expect before you arrived to have something to 
say about Atlantic City, but the time has gone along so rap- 





Beach. 


then delivered the following address of welcome to the man- 

ufacturers : 

ADDRESS OF WELCOME TO THE MANUFAC- 
TURERS. 


AMERICAN LOCOMOTIVES CARRY HINDOO PILGRIMS. 


“American locomotives, running on American rails, now 
whistle past the Pyramids and across the long Siberian 





steppes. They carry the Hindoo pilgrims from all parts of 
their empire to the sacred waters of the Ganges. 
American bridges span rivers on every continent. Ameri- 

























































can cranes are swinging over many Wher- 
ever there are extensive harvests there may be found Ameri- 


can machinery gathering the 


foreign moles. 


grain. In ¢«very market of 

the world tools can have no better recommendation than 
the mark ‘Made in America.’ ” 

Thus we read from the pen of Ex-Assistant Secretary 


of the Treasury F. A. Vanderlip. 


THE CYNOSURE OF THE COMMERCIAL WORLD 
The American manufacturer is to-day the cynosure of the 
commercial world. 
We are honored by the presence of a large number of 


these gentlemen who have made America famous, and the 





President, F. 


A. Heitman, Houston, Tex. 
pleasant duty of extending welcome to them has been assigned 
to me. 
PAST MASTERS OF THE PSYCHIC 

Our membership, extending from the District of Colum 
bia to the southern limits of Texas, represents widely diver 
sified interests, and were it not for a subtle influence exerted 
over us by the manufacturer, who sends to us the best talent 
of this commercial age—past masters in psychic art—whose 
influence for good is insinuated into us in such a charming 
manner that we flatter ourselves into believing we are pos 
sessed of all the virtues, we would find more difficulty in 
harmonizing our differences. To this influence, perhaps more 
than any other, may we attribute the beneficial results and 
success of our association. 


ART 


THERE WOULD BE NO CONVENTION WITHOUT SOCIAL FEATURE 

It has been announced by various trade journals that the 
manufacturers have appointed this same time and place to 
hold their semi-annual meeting that they might enjoy the 
social features of our meeting. Evidently the writers of 
these notices have attended our gatherings before, but have 
never been able to get beyond the social feature. I realize 
how hard it is to get over it. If this is all that brings you 
we are glad you are here, even for that, and we will endeavor 
to make you feel repaid for your coming. In fact, if there 
were no social feature there would be no convention. At 
the same time we have matters of grave import to consider, 
and we will doubtless lodge some complaints against you 
I, therefor, warn you to touch the social feature lightly befor: 
you feel “that old convivial glow” too strongly “o’er you 
stealing” prepare your defense. 
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JOBBERS HAVE 
The thoughtful and observing manufacturer has noticed 


the feeling of unrest that has characterized the movements 


BEEN RESTLESS 


of the jobber the past year or two—an inclination to do some- 
You 
seen a quite recent attempt to radically change condi- 


thing, yet without any well-prepared plan of action. 
have 
tions. For all of this disquietude there must be some under- 
Either the 


or danger is scented from afar 


lying cause returns on investments are inade- 


quate 
TENDENCY OF TIMES IS TOWARD CONSOLIDATION. 


Mo- 
This is strikingly true of manu- 


Che tendency of the times is toward consolidation. 


nopoly pervades America 


facturing industries, and while you claim that the primary 


object of consolidation to be economy the arbitrary advances 


you frequently indulge in leaves one with the impréssion 


that economy is not the only object to be attained. Is it not 
probable that your jobbing friends, studying this question of 
merging interests, fearing that out of it all might grow an 
aggressive selfishness a desire to eliminate him from the whole 
proposition, in a 


spirit of self-defense attempted to adopt 


David Harum’s Golden Rule? 


INROADS OF CATALOGUE HOUSES 


Realizing as you must the inroads catalogue houses are 


making into the profits of legitimate business at a 


loss to understand why you do not take steps to check them 


we are 
It is not so objectionable that you sell to them as that you 
permit their putting your product on the market at unremu- 
nerative prices. [he power to control this lies in your hands, 
and we sincerely hope you will more vigorously use it 
DIRECT 


SALES TO CONSU MER 


Our frequently asfonishes us by calling our 


attention to some manufacturer who has his representatives 


secretary 





Kaoxviile, Ten, 


“Secretary, G B 


Circ.er, 


in the field canvassing the consumer. There must be some- 
thing wrong with us or you would not be forced to do this. 
Are we too timid to invest our money in the new things you 


make, thus forcing you to either seek the trade direct or 


? 


sacrifice them to the catalogue houses: 


MATTERS TO BE DISCUSSED IN KINDLY SPIRIT. 
We have invited you here to talk over all these things 
with us in a kindly spirit. You create for us to distribute 


and neither of us can afford to act arbitrarily towards the 
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other. Our ambition may often lead us to the point where 
the love that worketh no ill to our neighbor is forgotten. 
We may find ourselves controlled by a selfish desire to dic- 
tate upon what terms he may live. Political economy assumes 
that selfishness undisguised and absolute governs the realm 
of exchange. We expect you who have achieved so much 
glory at home and abroad to refute this’ assumption. We 
expect you to lighten by your good will and broad intelli- 








gence the pressure.of economic laws. We want you to 
teach us 
“To live to make men love us, 
To live to make men true 
For the wrongs that need resistance, 
For the good that we can do.” 
ft 
f 
i 




















Ex-First Vice-Presideut, Bruce Keener, Knoxville, Tenn. 


NO CANNIBALISM. 


Let us show to the world at least one branch of com- 
snercialism is free from cannibalism, show that it is not im- 
possible to mix Christian charity and kindness with business. 
Let us disprove the proverb that “corporations have no 
souls” and show that out of the transmigration of the indi- 
vidual souls grew a larger and more charitable one. If in 
the conduct of our business we study our relations to our 
associates and our duty to that great army of men who are 
instrumental to our success we will show that to declare 
semi-annual dividends is not our sole aim. 

MANUFACTURERS SHOULD POINT OUT JOBBERS’ DEFECTS. 

We have invited you here expecting to criticize many of 
your policies and in turn ask you to point out our defects. 
If we have fallen into the practice of placing our orders in 
January for special brand goods and cancel them in June, 
after you have expended your time and money getting them 
ready, or if we make unjust claims for shortages, discount 
net cash bills, or in numerous other annoying ways defraud 
you of your just profits now is the time to make us promise 
to do better. 

MANUFACTURERS ARE WELCOME. 


On behalf of every member of our association I now 
welcome you, your wives, and sweethearts, to share with us 
the hospitality of this city so magnanimously given us by its 
mayor. 


We have provided a large number of guardian angels 








to minister to our comfort and welfare. While this is a 
“side line” for them you will find they are proficient. They 
represent you on the road, but they represent us here. Always 
obliging, always pleasant, eagerly awaiting an opportunity 
to do you a service we unhesitatingly put ourselves and you 
into their keeping. 

Mr. Speer was responded to on behalf of the manufac- 
turers by F. L. Clark of the Alabama Tube and Iron Co., Bir- 


mingham : 


RESPONSE TO WELCOME TO MANUFACTURES 
THE VILEST SINNER. 

When I received notice from the secretary of this associa- 
tion that I had been selected to make this response upon be- 
half of the manufacturers, I endeavored to find some reason 
tor the action of your executive committee, but could con- 
ceive of but one that seemed to cover the case. Surely the 
choice could not have been suggested upon the ground of 
oratorical ability, as I see before me many silver-tongued 
among the manufacturers. Prominence in the trade could 
not have been the dominating influence as we have “captains 
of industry” of world-wide reputation; nor does a superior 
knowledge of the manufacturing industry offer any solution, 
as we have experts in every department of industrial life. I 
therefore believe, Mr. President, that it was the desire of 
your committee to present to this convention thus early in 
its proceedings a regenerate as an example to other northern 
men, and I imagine at this stage of their session some mem- 
ber chimed in with that old familiar hymn, “While the lamp 
holds out to burn the vilest sinner may return.” 


THE SOUTH. 


As this is primarily a meeting of southern men it may not 
seem inappropriate if I should speak of the south land, as up 
to a year ago-I was included in the ranks of.northern manu- 





Kx-President, 4. D. Mveore, Birmingham, Ala. 


facturers. So by your leave, Mr. President, I will take as 
my subject, “The South—Her Climate—Her Resources—Her 
People.” 

SOUTHERN CLIMATE. 

Few northern people have any conception of the climate in 
the southern states. Many of the wealthy or leisure classes 
seek the resorts of Florida or the shores of the Gulf of Mex- 
ico as a winter retreat, but they would consider it suicidal to 
remain south of Mason and Dixon’s line after May tst, while 
the masses of northern people believe the south to be the 























































































home of malaria, typhoid fever, yellow fever, and, in fact, 
every ill to which human flesh is heir. They also think that 
during the summer months the thermbdmeter toys with the 
boiling point and that the southern people have no need of 
fuel, as they cook what little food they get by the direct rays 
of the sun. A year’s experience in Alabama proves to me 
that these views are entirely erroneous. The summers in the 
south are somewhat longer than in the north, but the pleas- 
anter weather of the winter more than compensates for this. 
The heated term is not so severe owing to the absence of 
humidity in the atmosphere, a statement born out from the 
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fact that sunstrokes are unheard of in the south. I am 
speaking especially of the climate of Alabama. If any of 
the gentlemen here come from sections of the south where 
these statements are not true will they kindly keep the fact 
to themselves, but form the determination here and now to 
move to Alabama at once. 


SOUTHERN PEOPLE. 

It is customary among orators, Mr. President, to reserve 
for the close one’s best subject, but as I have not appeared 
before the public so frequently as to have formed settled 
habits in this direction, and as I fear your gavel will fall ere 
I have completed my remarks on the resources of the south, 
I will take this opportunity of speaking about “Her people.” 
The hospitality of the southern people is perverbial, but I do 
not find their virtues. cease at this point. On the contrary, I 
have proven them warm hearted, generous and true. They 
are intensely patriotic. At the time the news was flashed 
over the country that President McKinley had been assassin- 
ated I was living in the state of Alabama. It was a surprise 
to me to find the people of that state quite as much shocked 
as northern people could have been. While there seems t9 
be a trace of the gulf between the northern and southern 
people occasioned by the Civil War, I wish to say to you, 
northern men, if you will but approach that imaginary line 
extending a fraternal hand it will be grasped by a people of 
the same blood, the same religion and the same love of coun- 
try as yourselves. 


AGRICULTURAL RESOURCES OF THE SOUTH. 


I will not trespass upon your time, Mr. President, nor ex- 
haust your patience by giving statistics bearing upon the re- 
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sources of the south as they are too well known to require 
repetition here. The agricultural products of the south land 
bear an important part in the commerce of the country as the 
represents an annual 
value equal to almost half the capital stock of the great 
United States Steel Corporation. The turpentine and lumber 
interests extending from North Carolina to Florida employ 


staple agricultural product, cotton, 


a vast army of men with a large annual output 


MINERAL WEALTH OF SOUTH 


It is the mineral resources, however, to which I wish to 
Tennessee, 
\labama and -Georgia exceed the fondest dreams of avarice, 
but this wealth can only be made available by being developed 
of Ala- 


bama the three important elements entering into the produc- 


direct special attention. The mineral wealth of 


to the highest degree. In the Birmingham district 
tion of pig iron, viz., coal, iron ore and lime stone, are found 
side by side, a condition that exists in no other part of the 
world. Our friends in that district claim that pig iron has 
been made at less than $5 per ton and the statement seems to 
be borne out by facts. True prosperity cannot come to the 
south simply from the manufacture of pig iron. Instead of 
this metal finding a market in the north and there being manu- 
factured in the finished forms and returned to the south, the 
southern states should secure the benefit arising from its 
manufacture into rails, track supplies, nuts and bolts, hinges, 
chains and the hardware articles so familiar to the 
gentlemen of this association. To accomplish these desired 
results it will be necessary to make labor as efficient in the 
south as it is in the north so that a workman can produce 
as much in one section as in the other in a given time. This 
is not true at present, and it should be the aim of every one 
having the interests of the south at heart to impress upon 
the wage-earner the necessity of giving his best efforts at all 
times. 


various 


SOUTH NEEDS TRADE PROTECTION. 
Years ago it was claimed by the northern manufacturers 
that a duty should be levied upon imports so that manu- 
this could successfully compete with 


facturers in country 
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those in Europe. The Republican party established such tar- 
iff, and instead of having infant industries to-day we have 
giants. Unfortunately for the south her industrial develop- 
ment did not progress at the same time, and as a result she 
to-day stands in need of protection against the great con- 
solidations of the north. It lies in the power of the mem- 
bers of this association to afford such protection to a con- 


siderable degree by patronizing home producers. Your rail- 
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roads should also accord the full measure of protection to 
the infant industries of the south. In deciding upon rates 
of freight, the question of the railroad manager should not 
be how much will this traffic stands, but, rather, how low 
can we carry this freight in justice to our stockholders and 
still encourage the development of southern manufacturers. 


SOUTH NEEDS CANAL. 

With the development of the industrial condition of the 
south along the lines indicated by the manufacturer of various 
finished articles, we will soon be rubbing elbows with our 
northern neighbors in the world’s trade. This means that 
the south must be interested in a shipping bill that will give 
us vessels from southern ports to every port on the globe and 
involving the building of the Nicaragua canal, which will 





Irby Bennett, Memphis, Chairman Reception Committee. 


bring the markets of Asia and of the west coast of South 
America close to our doors. Every southern man who 
wishes to assist in that industrial development of which he 
has so long talked should sustain Alabama's able senator, Mr. 
Morgan, in securing needed legislation for the ship canal, by 
urging upon his senators and representatives hearty co-opera- 
tion. 


PITTSBURG AND BIRMINGHAM. 


Mr. President, the development of the Pittsburg district 
during the past few years has been so rapid as to be almost 
beyond comprehension and has been at such a rate as to make 
Pittsburg perhaps the wealthiest city in the world per capital. 
When you consider that she is forced to bring her ore from 
the Lake Superior region, her coaking coal from the Con- 
nellsville district and her limestone from a distance, it is 
wonderful that she has made such rapid strides. With the 
prestige of Pittsburg, with the same energy and capacity of 
her people, with the technical knowledge in the manufacture 
of iron and steel, what could not the Birmingham district do, 
when you consider that all these elements are found at her 
very doors? 

President Heitman then delivered his annual address. This 
was a very able effort, giving in a nutshell the correct posi- 
tion for the jobbing fraternity to hold, and it was enthusias 
tically listened to by a thoroughly appreciative audience. 















































ADDRESS OF PRESIDENT F A. HEITMANN. 
A SUBSTANTIAL RECOGNITION OF FOUNDERS’ EFFORTS. 

The twelfth annual convention now assembled at Atlantic 
City is the most substantial recognition of the efforts of 
the members who, twelve years ago, so widely united in a 
friendly spirit to cultivate a closer relation and to better the 
condition of the southern hardware jobber and to place them 
on a successful and permanent basis. 

SOUTHERN PRIDE THEIR WATCHWORD. 

About me I see gentlemen who have stood at the helm 
of their business under most trying circumstances and who 
will always remain steadfast and faithful to their obligations. 
I also see about me young men who are pushing forward 
the hardware business established by their forefathers and 
at the same time are everlasting in their efforts to build up 
the south. With southern pride for a “watchword” they are 
pushing forward for substantial recognition. 

RAPID INDUSTRIAL DEVELOPMENT OF THE SOUTH. 

This being the case it cannot be a surprise when you see 
the south’s industrial development, which has so _ rapidly 
gone through the south, carrying with it development of 
of this magnificent institution, both commercially and edu- 
cationally. 

Foreign and northern capital have investigated carefully 
and find that it is very much to their interests to place their 
capital in the suuth for permanent and profitable investment. 

ANXIETY FOR THE FUTURE IS NEEDLESS. 

Never before has the future of the south looked as en- 
couraging as it does to-day. It is for this reason that I can 
see no reason for anxiety on the part of the hardware, ma- 





R. E. Bell, Weatherford, Texas. 


chinery and supply dealers in reference to the future of these 
lines of business; where there is a developing market there 
is bound to be increased business. 

HARDWARE JOBBERS CANNOT BE DESTROYED. 

The hardware jobbers in their various communities are 
so closely interwoven with the interests of their various 
sections, where they are located, that their permanency is 
assured and their destruction would therefore be impossible. 

The apprehensions and fears in the hearts of some were 
brought on through the merging of lange manufacturing 








industries in the various lines of products handled by us. 

In the beginning of these so-called “trusts” we were all 
very apprehensive as to the policy they would pursue in refer- 
ence to the marketing and the prices of their lines of products. 

TRUSTS HAVE NOT ENCROACHED ON JOBBERS’ DOMAIN. 

It was thought by some that an extraordinary position 
would be taken, thereby the usefulness of the hardware job- 
ber would no further be necesary. But these gentlemen, who 
have formed these “trusts” are gentlemen of brains, with 
enormous capital back of them, who are working the manu- 
facturers’ interests strictly on the lines of manufacture and 
are closely adhering to that branch of the business, having 
been content that the jobber with his immense capital invested 
and experience and organizations for the purpose of dis- 
tributing these lines of goods, were in better shape to handle 
that end of the business than the manufacturer would, if he 
were to try to go direct to the retailer or consumer on the 
miscellaneous and complicated lines of goods, which vary 
both in quantities and sizes. 

JOBBER SHOULD WATCH HIS BUSINESS WITH UNUSUAL 

CLOSENESS. 

The “trusts” and combines are now long enough in busi- 
ness to have fully satisfied us on this proposition, therefore 
it behooves the jobber to more closely than ever watch the 
interests of his business. He requires larger capital invested, 
carrying larger and more complete stocks of goods for the 
purpose of prompt shipment from stock. 


MANY EVILS THE RESULT OF OLD REGIME. 

Many of the evils that the jobber is now suffering from 
is the direct result of the days when the jobber was in the 
saddle and the manufacturer was walking by his side, the 
former controlling the situation in every respect, dictating 
terms, deliveries, prices, cash discount, last but not least, 
requiring the manufacturer to have a “jobbing department,” 
as you might call it, in order to distribute these wares in 
small quantities direct to their customers, either retailers or 
consumers, in order to be able to reduce their price in a ter- 
ritory far remote from them and where they would be com- 
pelled to solicit business under abnormal conditions, in com- 
petition with a legitimate jobber located in those remote 
territories. 

DIFFERENT STOCKS IN DIFFERENT LOCALITIES. 


If the jobbers centrally located or favorably situated with 
the manufacturers would carry the same stocks in proportion 
to their business that the jobbers on the Pacific Coast or on 
the Gulf Coast or any other remote territory are compelled 
to carry, he would not be found so far from his legitimate 
territory. 


SOME JOBBERS DO BUSINESS ON A BROKERAGE BASIS. 

It was one of the wisest moves manufacturers ever made 
when they stopped the distribution of all these goods direct 
for the account of jobbers favorably situated. It is these 
jobbers who are doing a jobbing business on a brokerage 
basis who are now’ complaining of the conditions that exist. 
Fortunately, the prosperous times now existing in America 
has brought on the most wonderful demand for goods to 
such an extent that prompt shipment cannot be expected 
from factories, therefore these small direct shipments, are 
cut out and are being abandoned as unpractical and unwise 
and very unsatisfactory to the retailer and consumer. 


SOME METHODS IMPRACTICAL, 


There can be no doubt that in the merging or organi- 
zation of great interests worked out on new plans and ideas 
it would necessarily follow that they would find some of their 
methods impractical and therefore also find it would be to 
their interests to amend or make changes. It is in the power 
of this association that they will closely guard their interests 
through their officers and committees and closely co-operate 
with the officers of these various trusts and many of the evils 
which are complained of can be corrected. I feel that they 
are just as anxious for our business as we are to do business 
with them; in other words, our interests are mutual and will 
so remain, as long as the jobber will remain a jobber. 

A PLEASANT PRECEDENT. 
It was the pleasure of this association to establish a 
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precedent of inviting manufacturers and manufacturers’ rep- 
resentatives at these annual meetings, it is now a universal 
custom of every hardware organization, as they have found 
it not only very pleasant but a substantial co-operation. 
THE AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION. 
The manufacturers always on the alert for good things 
have seen fit to organize the manufacturers’ organization 
composed strictly of manufacturers of lines of hardware. 
They have also wisely selected the same dates for their meet- 
ings each year and the same place as the Southern Hardware 
Jobbers’ Association and the National Hardware Association, 
thereby having an opportunity of attending the meetings and 
discussing matters to their interest twice a year. 


PRESTIGE OF MANUFACTURERS’ ASSOCIATION. 


This is the first meeting of the manufacturers’ associa 
tion since their organization last fall at Cleveland, Ohio. 
You will see that this association will also carry with it a 
prestige of drawing a greater attendance from manufacturers 
and manufacturers’ representatives at each of these meetings, 
which will make it far more advantageous to us as well as 
them. You will see, therefore, that the opportunity now 
presents itself to present whatever complaints or suggestions 
that they might have to make them directly in their conven- 
tion and have them report back during our meeting, where 
it is possible to do so. In many instances it may be neces- 
sary for them to take them up with their home office, but we 
certainly can make our wants better known through the co- 
operation of these organizations at the meetings, than we 
could in the former way of passing resolutions and taking it 
up through various committees. The usefulness of these 
organizations, therefore, is very apparent and we will be able 
to accomplish better and more direct results than ever here- 
tofore. 


REGRET FOR PRESIDENT MOORE'S RESIGNATION. 


There can be no doubt that the resignation of our worthy 
president, Mr. J. D. Moore, came with a great surprise and 
regret to the members of this association. Through his untir- 
ing efforts and energies coupled with his long years of. ex- 
perience in this line of work and his knowledge of the hard- 
ware business made him a most valuable president. The asso- 
ciation will join me in extending our most hearty thanks 
for his faithful services and also wish to have his hearty co- 
operation in the future, which he has so kindly extended in 
the past. 

NO TIME FOR DETAILS. 

Only having occupied the president’s chair for a iew 
days it is imposible for me to go into the details in refer- 
ence to the matters, which have occurred during the last 
year and will, therefore, be compelled to rely on our worthy 
secretary to refer to all such matters in his report, which can 
be taken up for consideration. 

The President next called for the report of the Recep- 
tion Committee, represented by Mr. Irby Bennett, chairman. 
Mr. Bennett said: 

“Ladies and Gentlemen—I do not hesitate to appear be- 
fore you for the tenth or twelfth time as representative of 
your entertainment committee. We have not fully prepared 
our program because of lack of time. We have tried »on 
various occasions to arrange our program so that it might 
be printed in the official articles of the association, but have 
not been able to do so. We have no program, except as it 
comes from the mouth of the chairman of the committee. 

“I have to announce that Mr. Brothwell, owner, or pro- 
prietor, or lessee, of the Steel Pier, has courteously and 
graciously extended to the members of this association and 
their guests the privilege of the pier for this afternoon, hours 
from 2 to 6. Program will consist entirely of a band concert. 
I have not heard the band and know nothing about it, except 
that I am informed by the hotel proprietor that it is an excel- 
lent band. Any of you will be admitted on your badges— 
cards of no kind will be required. There is a card party 
planned for this evening in this room, adjoining—a progres- 
sive euchre party. There will be some handsome prizes for 
the ladies and gentlemen. We hope to have a sail to-mor- 
row, if the weather will permit. 
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“It is planned for Thursday afternoon to have a parade 
on the board walk of the members ofthe association and 
guests. All members and guests will be expected to par- 
ticipate in that—two to a chair. You will be rolled from one 
end of the walk to the other—(Laughter)—single file. Or- 
dinance of the city will not permit the cars, or chairs, runninz 
double file; single file, it will make a parade of 200 chairs, 
which will extend half a dozen blocks. 

“Entertainments for other days will have to be announced 
later, on account of limited time. As there will be another 
session to-morrow morning, I will be able to outline the en- 
tire program.” 

After impromptu remarks by Henry B. Lupton, N. A. Glad- 
ding of E C. Atkins & Co., Indianapolis, Ind., was called on, 
and said: 

“T don’t know why our worthy president should call on 
me to say anything this morning. I am certainly glad to be 
with you, but as to making a speech, it is not in my line. Just 
at this time I feel a good deal like the little child did one 
morning, coming down to breakfast. Her mother had taught 
her to say her prayers in the morning, as well as at night. 
Her mamma asked her if she had said her prayers that morn- 
ing. She said, ‘No, mamma, not my regular prayer, but I 
have said Bridget’s prayer. Her mamma said, ‘What is 
Bridget’s prayer?’ The little girl, whose room was next to 
Bridget’s room, said that she had heard B. saying that morn- 
ing, ‘Oh, Lord, how I hate to get up.’ 

“IT assure you that is the way I feel right now. (Laugh- 
ter.) It is certainly very delightful to meet again at this 
annual meeting of the Southern Hardware Jobbers’ Associa- 
tion. We come together again, look into each other’s faces, 
forget all about our cares of business, and to meet at such 
delightful spots as Atlantic City and Asheville. 

“Last year, when the convention met at Asheville, one 
of the gentlemen who had to make a speech at the banquet 
stated that he had been walking down town that day thinking 
ever his subject for his speech, and he happened to notice 
an undertaker’s sign, which he thought was rather peculiar 
tor Asheville on account of its reputation as a health resort, 
but as a matter of curiosity, he thought he would ask the 
undertaker how business was. The undertaker told him 
he had been there for some seven or eight years, but that 
after the first three years he decided he could not get enough 
out of the undertaking business to keep bread and butter 
tor his family; so he decided to add some other line in con- 
nection with it. He thought of the drug business, but con- 
cluded it would not do to adopt that, because people might 
think that he would put up a job on them to sell them poison 
in order to get to bury them. He thought of the grocery 
business, but decided that would not do, as people might 
think he would sell them adulterated food with the same end 
in view; so he finally determined upon the sewing machine 
business. He says, ‘If you will notice my sign outside, it 
reads, “R. Simpson, Undertaker & Agent for the New 
Home.”’ (Laughter.) 

“T am sure that the air here at Atlantic City will revive 
our drooping spirits.” 

Robt. Garland, of the Standard Chain Co., Pittsburg, was 
called on, and said: 

“Tt is rather unkind of you to call upon me for a talk this 
morning. I did not expect to be called upon. I have to ad- 
dress my brother manufacturers this afternoon on some sub- 
ject, and as I see a large number of the manufacturers here, 
I will not tax their patience listening to me this morning. I 
have no fund of stories, and have nothing of much interest [ 
could’ saly. 

“T'want to say to my fellow ‘Pittsburger’—I may still ca!l 


“hi a *Pittsburger,’ although he has moved to Birmingham— 


that*We have not yet given up all hope of him—he is too good 


‘man ‘for us to lose; we want all these kind of people in 


Pittsburg. Of course, it is nothing but proper in this great 
country that good men should go out into other fields and 
lend their help and influence in other communities, yet at the 
same time we hate to lose him.- We Pittsburgers are all 
proud of Pittsburg. We are Scotch-Irish, and we are proud 
of it.” (Laughter. ) 

The meeting shortly adjourned at 12 p. m. sharp. 
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TUESDAY AFTERNOON SESSION. 
The Tuesday afternoon session of the Southern Hard- 
ware Jobbers’ Association was called to order at 3:30 p. m. 
The report of Secretary Carter was read and the transportd- 
tion, press, grievance, manufacturers and membership commit- 
tees reported. Committees on nominations, auditing and res- 
olutions were appointed, after which W. W. Supplee and TT. 
James Fernley delivered stirring addresses. In the absence 
of W. A. Ray, Secretary Carter delivered the following prize 
essay: 


TRADE MISMANAGEMENT AND ITS ATTEND- 
ANF CONSEQUENCES. 


DIFFERENT IDEAS AS VIEWED FROM A TRAVELING MAN’S STAND- 
POINT. 

BY W. A. RAY, OF TEAGUE & SONS, MONTGOMERY, ALA. 

No doubt there will be many different ideas put forth in 
the treatment of this subject, for the methods that seem best 
to one manager another will deem altogether wrong, and the 
treatment that will please one customer will displease another. 
But I feel sure that no orders will be lost by all jobbers, and 
their men, avoiding the mistakes I will mention. As the 
traveling man comes in direct contact with the buyers, he is 
largely responsible for losing the orders the other man 
gets, and very largely for the profits he fails to make. 

CUSTOMERS WILL WORK HIM. 

He is asked to meet a quotation which a buyer claims 
he has, and the poor fellow hasn’t the nerve to even find out 
if the quotation is genuine, or the tact to refuse to meet it, 
and at the same time get the order. Buyers are sometimes 
mistaken as to the prices they have, and the salesman who 
meets all the quotations he hears of will ruin his profits, 
and his customers will “work” him and give their best 
orders to a better salesman. 

SOME SALESMEN WANT LOW PRICES. 

Some have an idea (usually correct) that they cannot 
sell goods unless their prices are lower than all others. 
These are “petted” by the buyers, “cussed” by other sales- 
men and soon discharged by their houses, but it takes a 
long time to get over their work in a territory. The start- 
ing point of this mistake is when a cost price is given to an 
incompetent man. 

SALESMEN BUY ORDERS. 

Some salesmen, usually those who are employed on a 
profit-sharing basis, stoop so low as to literally buy their 
orders, paying cash rebates, even on contract goods, charg- 
ing money thus paid out in expense account. Buyers are 
quick to find out these acts of dishonesty, and reason wisely 
that their time will come to be cheated. Therefore they give 
their most profitable orders to salesmen whom they can trust. 

APPROACHING BUYERS. 

Salesmen, very often, do not use proper care as to time, 
place, and manner of approaching a buyer. A great deal 
depends on a favorable impression, and a very little thing 
will turn. the tide of an order. A safe thing to avoid in the 
presence of a buyer, or his customers is gossip or heated 
discussions, especially about politics, religion or competitors. 
Talk of the two former is very likely to offend, and of the 
latter only furnishes free advertising. 

Goods. are sometimes misrepresented or too highly 
praised. A disappointed customer is likely to send his next 
order elsewhere. 

An overbearing “know-it-all” manner may please a few 
buyers, but the majority will resent such treatment and buy 
from the other man. On the other hand, orders are lost by 
being too timid. Unless a salesman is fully confident, he is 
not likely to make a favorable impression. 


IMPROPERLY POSTED SALESMEN. 

Wrong kinds or brands of goods are sold to a customer 
because the salesman is not properly posted as to the cus- 
tomer’s needs. Many buyers are more ignorant than they 
wish to appear, and they appreciate and patronize those who 
can supply their deficiencies without calling attention to them. 

POOR SALESMEN. 

How much jobbers lose by sending out small salaried, 
incompetent salesmen can’ never be known, for no record 





ean be kept of the orders that are missed by such men. They 
also: cause’sthe loss of the respect and patronage of their 
houses, andrevert the best of men must take a long time to 
regain it. 

Much dissatisfaction is catised by the careless handling 
of mail orders. Usually a customer is out of the goods he 
orders by mail, and even a trifling omission or delay seems 
gross carelessness to him. 

Items are placed on back orders, or “scratched” without 
notice to the customer who daily expects the goods and gets 
very angry when they don’t come. 

SUBSTITUTIONS. pate hers 

Substituted articles are sometimes satisfactory, but in 
the great majority of instances they cduse a lot of trouble, 
and are best left off altogether. Orders are often held 
necessarily for a few days, but the customer is not notified 
of the cause of the delay, and when he may expect a ship- 
ment. As he knows no reason for delay he supplies one, 
usually wrong and always detrimental to the jobbers from 
whom he ordered the goods 

NOT .IN CLOSE TOUCH WITH TRADE. 

The mistake is made by some houses of not keeping in 
close touch with the trade, by correspondence, circulars, etc. 
The traveling man is depended on to do all the soliciting. 
The result is the well-advertised, letter-writing houses get 
the mail orders. ; 

Parties are sold who have no ‘right to credit, nor any 
idea of business methods ‘or legitimate profits. This practice 
leads to a wreck of prices, a clamor for cheaper goods, and 
is the making of many bad accounts. 

LONG DATINGS. 

Long datings are given instead of the usual sixty days. 
This often causes a customer’s account to get larger than 
it should be, but.as there is nothing due; he cannot be-asked 
for a payment, nor a check put On his buying without giving 
offense. Prompt payment of accounts is not ‘insisted on, and 
they are allowed ‘to become overdue without arrangements 
being made for an extension. The account usually grows 
larger and gets proportionately harder to pay. The final 
result is loss of both the customer and the account. 

TREATING WEAK CUSTOMERS. 

A weak customer gets behind, and instead of writing 
in a straightforward, business-like manner and telling him 
that it is not satisfactory to ship him more goods until a 
payment is made, his orders are entirely ignored or held for 
a few days, hoping for a remittance, or the.principal. items 
are scratched, or some other excuse is made, and the cus- 
tomer has a just reason for getting mad, and he does so. 
Then the account is hard to collect sure enough. Only one 
more mistake I will mention: Trying to improve business 
methods and avoid these mistakes without the co-operation 
of other houses and their salesmen. This will never be done. 

The meeting then adjourned. 

WEDNESDAY MORNING SESSION. 

The meeting was called to order at 10:30 a. m. by Presi- 
dent F. A. Heitman. 

After the calling of the roll President Heitman said the 
first.thing on the program was a paper by Fayette R. Plumb, 
President..American. Hardware Manufacturers’ Association, 
Philadelphia, Pa., on 
MAUFPACTURERS’ ASSOCIATIONS AND THEIR 

RELATION TO THE JOBBING TRADE. 
WAS VISITED BY EXECUTIVE COMMITTEE. 

When I received the kind invitation from your secretary 
to address you to-day I was somewhat reluctant about accept- 
ing it on account of my last appearance before you at Old 
Point Comfort in June, 1900. At that time I had rather an 
unpopular subject to discuss, as I was enlisted on the side 
which opposed cash discounts. While I was assured that my 
remarks were appreciated they evidently made a very poor 
impression, as I was waited upon, fifteen minutes after ad- 
journment, by your executive committee, who requested me 
to use my influence towards the restoration of the 2 per cent. 
Now that this matter is settled and the manufacturers have 
met your wishes, I do not mind saying that I opposed the 
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change in terms to 30 days net at the time ‘of adoption,“ but 
it seemed a wise expedient then, and I gracefully accepted 
the inevitable, and as 1 was invited to defend my position I 
did the best I could for my colleagues. 
RESULTS OF HARMONY 

The subject assigned me to-day is one I have always 
favored. During an experience of over 32 years as a manu- 
facturer of tools I have invariably found that when I was 
working in harmony with my competitors that the business 
was not only conducted much more satisfactorily but that 
better prices prevailed, the market became steadier, the job 
bers realized better margins and were, therefore, better sat- 
isfied with the existing conditions 

THE CREATION OF CONFIDENCE 

Confidence in the sincerity of the manufacturer to recog- 
nize the jobber as a friend and one that must be encouraged 
to be induced to act as a distributing agent must be brought 
about by the strict observance of the following points 


First: Protection. 
Second: Moderate advance in prices. 
Third: Strict maintenance of discounts adopted. 


[hose who adopt the policy of making a liberal differ 
ential between the jobber and retailer and who refrain from 
soliciting business from the latter are not only more: suc- 
cessful themselves but their customers are placed in a posi 
tion where they can realize a better margin and are less liable 
to oppose an association; in other words, their interests 
become identical while the volume of business increases as 
it is always to the advantage of the jobber to push the sale 
of all goods that afford him the best margin. 

MANUFACTURERS ARE FORCED TOGETHER. 

The low prices prevailing prior to the formation of an 
association often forces the manufacturers to get together 
for: protection. - If-their+action, at.such a.time_is_conserva- 
tive and their advances are made at proper periods they 
strengthen and greatly benefit the entire trade. To bring 
about this the advances must be made once or twice during 
each season and extend over a period of two or three years 

No association can last any great length of time unless 
the manufacturers have confidence in each other. This feel- 
ing can only be strengthened by strictly maintaining prices 
and terms. No jobber cares what prices he pays for goods, 
providing it is within reason, if he is confident he is buying 
as low’ as his competitors, and when he finds that all of 
the manufacturers are firm. in the position taken he soon 
accepts the situation and is “much better satisfied than he 
would be with an open market. 

To summarize briefly, human nature is the same the 
world over. Therefore, if the manufacturer wants his asso- 
ciation to succeed and is anxious to make the jobber his 
friend he must make him his partner in any advances and 
protect him in quotations made to the general trade 

I have endeavored in a general way to give you ™ 
in regard to associations as they are usually unde ret wo 


views 


AN ASSOCIATION FORMED ON BROAD LINES 


We now come to the consideration of an assuciation 
formed on much broader lines. I refer to’ The American 
Hardware Manufacturers’ Associatian,. barn.,at, Cleveland«in 
October last. This action was taken durimg one of'the most 
successful meetings of the National Hardware Association. 
The friendly spirit engendered during such sessions as you 
are now holding in this city has brought about the formation 
of our association. We were not only impressed by the good 
feeling prevailing among your members, but also by the good 
fellowship existing among the manufacturers, especially 
those who had been directly opposed to each other in the 
past. Therefore, those manufacturers who had been accus- 
tomed to attending your conventions were not only anxious 
to have something to occupy their time while your members 
were in session, but were also desirous of correcting abuses 
which have crept into the trade by excessive competition. 

I will not burden you with a list of the abuses referred 
to, but you can rest assured that any action taken by our 
association will be along such lines as will meet the entire 
approval of any fair-minded business man. At the same 




































































time, we-shall be very glad. to.consider any. suggestions for 
the betterment of the general trade that the merchants may 
offer and earnestly solicit your co-operation. 

PROUD OF MEMBERSHIP OF ORGANIZATION. 


We are proud to be able to say that there is no organi- 
Yation in this country which includes in its membership 
brighter minds or larger capitalists than those representatives 
who adorn our roll and we, therefore, hope that great results 
will follow as time progresses and we become accustomed 
to the work allotted us. 

In fact, our association can become almost anything. the 
members may choose to make it if the proper interest is 
taken’ The success that has thus far attended our efforts 
has certainly been most gratifying, owing to the interest 
shown by our executive committee; in fact, I may say that 
we are fairly launched upon the seas of trade and commerce 
and we have every reason to hope that our ship will be able 
to hold its own with others who are embarked upon the 
same voyage provided our crew remains loyal and our officers 
familiarize themselves with the duties of their position. 

I am, therefore, justified in predicting a bright future 
for The American Hardware Manufacturers’ Association. 

Next in order will be a paper on “The Manufacturer’: 
Agent and the Jobber,” by Mr. A. S. Jones, of Memphis, 
Tenn. : 


MANUFACTURER’S AGENT AND JOBBER. 


A SUBJECT FRAUGHT WITH INTEREST. 
It is with great pleasure that I respond to your call to 


~addsess you, and before entering upon my subject, I wish to 


thank you, Mr. President and gentlemen of this Association, 
for the courtesy and compliment paid me. 

When it was made known to me, by your worthy Secre- 
tary, that I was at liberty to select my subject, I chose that 
of the “Manufacturer’s Agent and the Jobber,” because it is 
one fraught with much interest to the manufacturer, the 
jobber and myself as an agent, and I shall attempt to treat 
the subject as it relates to both the manufacturer and the 
jobber. 

DEFINITIONS. 

Manufacturer is defined by Webster as “a person engage« 
in the business of working raw materials into wares for use.” 

Agent is defined by the same authority as “one intrusted 
with the business of another,” as an attorney, a minister, 2 
deputy, a factor. In law Agent implies a kind of service in 
which the one serving has some discretion as to the manner of 
accomplishing: the object. _Hence»the manwfacturer’s agert 
is a complex of composite type of representative and may be 
either an itinerant salesman or local broker. Now that we 
havé established the character and province of the agent, we 
must’ fix his relationship to the manufacturer and the jobber. 
and the ‘first question we will ask ourselves 


IS HE A NECESSITY? 


From the time of the first commercial transaction, the 
traveling man has played an important part in the history of 
the world, and has been a potent factor in the distribution 
of manufactured’ products; first, as the representative of the 
manufacturer to the jobber, and then the jobber to the retailer, 
and in Great Britain to-day, under the name or title of factor, 
he represents the manufacturer direct to the retailer. This 
‘condition does not prevail to any extent in this country as yet, 
Wut as’ our country becomes more: densely -pepulated,,we-may 
expect that it will. You will hardly deny that the, manufac- 
turer’s agent is a necéssity, because the trade conditions pre- 
vailing to-day would disprove the assertion. The experiences 
@f the past twenty years have certainly established his value. 
Throughout this broad land there are distributed manufac- 
turers of more or less importance, each one of whom is en- 
titled to certain representation on the shelves of every jobbez 
engaged in the sale of hardware. In years gone by, when 
the product of the manufacturer bore to him a profit of from 
fifty to seventy-five per cent, and to the jobber of one hun- 
dred or more per cent, the small manufacturer could well 


afford to employ his individual representative to visit the 


trade and pay him well for his services; but in the evolution 
that has taken place in the last decade, conditions have 30 
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changed and profits have been so reduced that he can Ww 
longer afford the necessary outlay of traveling expenses and 
salary, notwithstanding the fact that the goods he manufac- 
tures and offers the trade possess the same merit and are of 
the same high standard. 

MANUFACTURERS’ AGENTS SELL 65 PER CENT OF HARDWARE SOLD. 

Naturally the smaller manufacturer was the first to realize 
the value of the manufacturer’s agent, but it was not long 
after that the larger and more pretentious ones perceived the 
necessity of curtailing their expenses, and out of this very 
necessity, and others equally as important, arose.the manu- 
facturer’s agent. It is estimated that sixty-five per cent of the 
hardware and other kindred lines manufactured in America is 
sold’ through the individual efforts of the manufacturer's 
agent, or broker, as he is sometimes called, and as a further 
proof of his potency, it is only necessary to assure you that 
a very considerable proportion of our Wares sold in foreign 
countries are handled through his agency. If these statistics 
are not misguiding, his worth, then, to the manufacturer is 
conclusively shown, and it only remains to establish and fix 
his relation to the jobber. 

SUCCESS OF JOBBER DEPENDS ON HIS PROFITS. 

Our authority defines a jobber as “one who buys of the 
manufacturer or importer and sells to the retailer.” 

The success, then, of the jobber is dependent on the 
amount of profit derived from the sale of his wares. If all 
manufacturers were in position to dictate a schedule of selling 
prices, as we find in some lines to-day, the jobber’s profit 
would no longer be governed by his ratio of expenses, but 
fixed and dictated by a higher power. Many factories, now 
being represented by manufacturers’ agents, if-they were com- 
pelled to pay the traveling expenses and salary of a repre- 
sentative of the same standing, would be forced to either 
advance prices, reduce the quality of their goods, or in the 
extreme, abandon the field entirely. The ultimate result of 
which would be, the pooling of interests. Competition would 
be strangled, higher prices would prevail, selling schedules 
dictated, and the jobber’s profit reduced. The manufacturer's 
agent’s success lies in his ability to handle his various ac- 
counts and do justice to each. 

The successful ones are especially endowed with a know!- 
edge and gift which not only applies to his salesmanship, but 
that of his ability to impress those with whom he comes in 
contact, favorably. 

In this he is an advantage to the manufacturer and a 
convenience.to, the jobber. 

President Heitman: “We will be glad to hear from any 
of the gentlemen—time limit, five minutes. We would like tc. 
hear from some of the manufacturers on that subject. The) 
are interested in manufacturers’ agents. Has any one any 
thing to say: I see with us ex-Governor Goodell. We would 
like to hear from him.” 

Mr. Goodell said: “I was unable to hear the paper, con 
sequertly cannot discuss it.” 

President Heitman said: “We would like to hear from 
you on the subject of manufacturers’ agents. Have you any 
thing on that line you can give us?” 

Mr. Goodell said: “I suppose, Mr. President, and ger: 
tlemen, that if the manufacturers did not have any agents 
they would not sell many goods. I think that the merchant; 
buy their goods of the agents rather than of the manufac- 
turers; they become acquainted with him; they are satisfied 
with his. general.appearance, and. they aceept his: statemen:; 
as true or false, as they recognize the man, and it would be 
absolutely impossible for the manufacturers to do business 
by simply manufacturing the goods and offering them through 
some advertising agency, or something of that kind. 

“I do not see any way that we can do business unless we 
employ agents in some way, through commission or salary. 
It is expensive business. We have to pay out a great deal of 
money for traveling expenses. A man who is competent to 
represent us ably must have a good salary; therefore, the 
expense of traveling and.selling goods through traveling men 
is very great; if it could be avoided, I should be glad of it, 
though we have some excellent men that we would regret. io 
give up, and are glad to give employment to. 

“If we could sell goods without the expense of travelin x 














mey,, we,.could, of. course, sell them for less than we do. If 
the merchants know of any means whereby manufacturers 
can dispose of goods to them without being represented by 
agents, I for one would.be glad to know of it. I have tried 
every possible scheme to avoid this expense.” (Laughter.) 

President Heitman: “J. H. Mann is present. We would 
like to hear from him on the subject of shipment of seasonable 
goods,” 

Mr. Mann: “Will you please excuse me. I have not been 
in the manufacturing business very long and I have very little 
experience. It is true I was connected with the Americaa 
Axe.& Tool Co., for quite a while, but I did not have any- 
thing to do with the manufacttiring. I had charge of the 
money.” 

Wallace R. Podd then addressed the meeting as follows: 

“The gentlemen who opened this discussion made this 
statement that the success of the manufacturer’s agent de- 
pended upon his knowledge of the goods he sold and his 
ability as a salesman. As a representative of the manu- 
facturer, it seems that this is one of the most important 
things for the manufacturer’s agent to consider. There are 
so many men who think they can start as a manufacturer’s 
agent and sell hardware of all kinds without being a hard- 
ware man—that is a great mistake. A manufacturer’s agent 
should be thoroughly familiar with all lines that he is car- 
rying in order to be able to sell the goods intelligently. 
Therefore from the standpoint of the agent himself, and 
from the standpoint of the man whose goods he is selling, 
he must be familiar with his goods. It is a good thing for 
the manufacturer himself. to think of, and it certainly is a 
good thing for the man who is buying goods from the agent. 
My house sometimes poses as manufacturers, again as man- 
ufacturers’ agent, and again as jobbers, but in a meeting of 
this kind I always like to class myself as a jobber.” 

Irby Bennett, chairman of the Entertainment Committee, 
said: 

“I have to report to you as an officer of the entertain- 
ment committee that we will be ready for our sail this after- 
noon. We want this to take place at 2:30. We have been 
able to provide transportation to the inlet or sailing point 
in the way of hacks. We were unable to get cars, as the 
season is hardly on and a great many of them are being 
repaired. To-night (Wednesday) there will be singing, or 
it is to be hoped to have sing for our entertainment the 
Welch Choral Society, 25 strong. They will sing in the ball 
room of‘the Steel Pier. I. understand it is one of the best 
organizations of its kind, and I am sure it will be highly 
enjoyed. To-morrow (Thursday) the excursion on the 
board walk will take place at 2:30. It has been suggested 
to me that I enquire whether the jobbers are to roll the man- 
ufacturers or the manufacturers to roll the jobbers.” 

President—‘“Will you leave it to the chair?” 

Irby Bennett—“If I leave it to the chair (laughter) you 
manufacturers retire and change your suits. You will cer- 
tainly have to roll the jobbers. Programme for Friday will 
be-announced to-morrow. To-morrow night there will be a 
banquet. This banquet has been gotten up especially for the 
pleasure of the ladies atetnding this convention, and we will 
do all in our power to make it an enjoyable event.” 

President—“We will now hear from Mr. Walkley.” 

W. B. Walkley said: “I greet you once again with a great 
deal of pleasure. I have met with you on several occasions. 
I want to congratulate you upon your strength and growth 
in these years that I have known you. 

‘ “You ask me to speak on the subject how can a manu- 
facturer best~ dispose of his goods? Of course I am to 
speak entirely impromptu without any preparation § what- 
ever, but with your indulgence I will endeavor to put some 
thoughts before you. Everything in this world comes right 
home to us—the manufacturer will say, How can I best 
serve the firm with whom I am connected—how can I make 
most money honorably, legitimately in the conduct of my 
business? Most of us have, both ladies and gentlemen, 
built ‘air castles,’ especially the younger ones, but as we 
grow older and the gray hairs come these castles melt away, 
and things come right home to us. We walk in the paths 
that others have made; some men with more 
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courage than others. make new paths—but most of us are 
following old beaten paths, studying only how to best serve 
the interests we represent. Of course some manufacturers 
can remain right at home, write you in regards to his prod- 
ucts and you can buy them, without hesitancy, but take an 
article which has large competition, and it is necessary that 
you send a representative or an agent to dispose of these 
goods for you. One gentleman present says he likes to buy 
his goods from the representative. A manufacturer must 
consider some things in sending out these men—one is he 
must send you an honest man, a man who will stand firm 
to his own convictions—a man who will tell you the. truth. 
I believe the avesage man no longer countenances. the 
‘cheat.’ We have regard for the man who is honorable, 
legitimate and upright in his business dealings. I believe 
that as the years go by, we will become more and more to 
realize, from the South and from the North, that integrity 
and honesty in business are the corner stones upon which 
our success is built.” 

John C. Schmidt of the Standard Chain Co., York, Pa., 
then read the following paper on 


RECIPROCITY. 


TWO STENOGRAPHERS MURDERED 

When I first received the invitation of your secretary to 
say a few words to your convention on the subject of “Reci- 
procity,” I felt not only honored but pleased, for reading 
between the lines I inferred that my many friends in your 
association seemed by the selection of such a topic as my sub- 
ject to show their appreciation of the policy of our company 
in confining our’ business exclusively to the jobbers. Then, 
thought I, a few eloquent words from me on this subject 
would be all that was necessary to bind us together with 
links of steel, and that you would show your appreciation, 
both of the subject and object, by sending your combined 
stock order to our company to be filled at our own time and 
our own prices and thus evidence your ideas of reciprocity, 
but when I received the copy of your attractive programme 
and saw my name in cold type, I began to realize that I was 
up against the “real thing.” 1 immediately set to work to 
write a paper, which, if: possible, might be worthy of the 
subject, the occasion and the intelligence of my auditors. I 
struggled with the subject night and day, hoping that I 
could startle you with the array of the knowledge which an 
old York county Dutchman could present, but the well- 
turned sentences of sounding oratory would not come at my 
bidding, and after numerous attempts, which resulted fatally 
to. two» stenographers, and -on my secretary’s request for a 
permanent leave of absence, I gave it up and simply present a 
few thoughts, admittedly unworthy of the subject. 

AN INTERESTING STUDY. 

Reciprocity is an interesting study. It is not a 
principle, although, as applied to our national affairs it has 
comparatively recently become very prominent. The more 
one studies the question the deeper and more intricate does 
it seem, and the more difficult the problem that confronts 
the national government to determine what action should be 
taken that would benefit the country at large without injury 
to any industry. One hundred years ago Napoleon contempt- 
uously referred to England as a “nation of tradesmen,” but 
times have changed in the last century and France now glories 
in the fact that she is a great manufacturing country and 
proud of her large trade, and is even now. knocking at/our 
doors requesting the enactment of a reciprocity treaty, which, 
however, is not likely to pass the senate. 


new 


OUR HOPE OF FUTURE GREATNESS. 

Webster defines reciprocity as “mutual action and re- 
action,” and in the history of our government as early as 
1795 Thomas Jefferson made a report to Congress, in Wash- 
ington’s administration, recommending reciprocity as better 
than retaliation. 

TWO CLASSES OF RECIPROCITY ADVOCATES. 

The advocates of reciprocity are divided into two classes ; 
the masked free trader who seizes upon reciprocity as a club 
wherewith to beat down the present tariff, and the protection- 
ist, who is willing to make concessions in our present tariff 
rates to such other nations as will do the same, thereby 
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allowimg~'eaéh to” export’ such articles which’ it is best able 
to furnish to the other. In 1800 Mr. Blaine, who was one 
of the foremost champions of reciprocity, stated that he ob- 
jected to “giving something for nothing,” and this is to my 
mind the key note of reciprocity. This, any of us*traders 
will clearly understand, is good business. The experiments, 
however, which were then made with reciprocity hardly had 
an opportunity to be fairly tested before the Wilson bill went 
into effect in 1894 and destroyed reciprocity by a voluntary 
reduction of the duties. The ordinary business principles 
which govern the administration of any large organization 
could and should be applied to commercial treaties. We 
now have a tariff which was purposely made higher on cer- 
tain items under the Dingley bill than umder the Wilson 
bill for the very reason that part of this advance could be 
taken off without injury to any industry, and in consideration 
of this reduction in our tariff substantial concessions could be 
won from other countries. 


A MARKET FOR OUR SURPLUS. 


I am a protectionist and have always believed in this 
principle, but we must have reason in all things, and be rea- 
sonable with other nations. In -trying to secure something 
from them we must, of course, expect to give something in 
return. Everyone knows that it is a surplus of products 
which causes the lowering of prices, and their scarcity, the 
advance. If we can build up a large export trade, we will 
not only find a market for our surplus, but add to the stability 
of our prices by utilizing a demand which is not affected by 
local conditions in this country. Nor is the export trade 
affected as much by the seasons as is our home. business. 
This is caused by the fact that their seasons are different 
from ours, and their purchases, on account of the long time 
in transit, must be made much earlier than those made by 
jobbers*at home. 

THE CANADIAN RECIPROCITY TREATY. 


Our first experience with reciprocity was the most nat- 
ural one with our near neighbor, Canada. This treaty went 
into effect on March 16th, 1855, and lasted eleven years. It 
has been frequently pointed out that this was unsatisfactory, 
as during the life of this treaty our imports grew more rap- 
idly than our exports. This, however, is hardly a fair com- 
parison, as during the latter half of the life of the treaty we 
were torn up by the great civil war, and consequently did 
not have the commodities to exchange. 

This Canadian treaty differed very much from treaties 
as now drafted,.because it provided for the free admission of 
a list of articles mainly limited to the products of the mines, 
the farm, the forest and the sea. There, however, were no 
stipulations limiting duties on manufactures, the importance 
of which was not then realized. To my mind this Canadian 
treaty should never have been abrogated, but amended. 


EMIGRATION TO CANADA. 


Canada is a growing nation of intelligent, active business 
men, who are learning the lesson of protection by studying 
our experience and applying to her own commerce the prin- 
ciples we have tested and proved. The party in power in 
Canada to-day is a protective tariff party, and by this pro- 
tection. they are rapidly ‘building’ up their manufactures, in 
many instances taking factories from the United States bodily 
and not only our factories but our people. Only last week 
I noticed in the public press, in glaring headlines “Americans 
Invade Canadian West” and that two hundred thousand 
Americans will this year cross the Canadian border. This 
movement is urged by strong economic reasons, that is, the 
farmers of Iowa, Kansas, Indiana, Dakota, Minnesota and 
Nebraska can sell their land at from $25 to $60 per acre, and 
buy land that will produce better and more abundant -crops 
in the Canadian Northwest for $15 per acre. 

DEMANDS OF THE CANADIAN SITUATION. 

This means that Canadian commerce will expand and 
with it the demand for manufactured product, and the Amer- 
ican manufacturer must either’ have concessions in the Cana- 
dian tariff or move to Canada with his factories. Canada has 
for a number of years past endeavored to enter into a reci- 
procity treaty with us, but in the meanwhile, by her protective 








policy, is building up her'own industries. The original treaty 
of 1855 was based on improper lines. It was limited free 
trade. What is now demanded is mutual concessions from 
the existing tariff. 

Canada’s regard for the mother country is sd strong 
that she allows imports from England a special rebate of one- 
third of the Canadian tariff, and to still further build up the 
trade between Great Britain and its colonies the Honorable 
Joseph Chamberlain has called a convention of all colonial 
premiers to be held inLondon immediately after the Coronation 
this summer. If this prove successful the differential allowed 
England will be even greater than at present and the Ameri- 
can manufacturer will be still’ further handicapped in selling 
his products in the British colonies. 


A VENERABLE NATION. « 


We are no longer in our swaddling clothes, but as Pres- 
ident Elliot of Harvard University said in his greeting to 
Prince Henry during his recent visit, “We are a venerable 
nation compared with such a young government as Germany,” 
and the actions of our government with its protective tariff 
have been watched by other nations, and they have adopted 
same policy to a very considerable extent. It is true that 
this, in part, has been caused by a spirit of retaliation, but 
even so, now that they have retaliated, would it not be wise 
for us to come together and by cutting the inequalities in 
our tariff, make concessions to other nations not because 
they demand it, but because they will give us something of 
value in exchange therefor? In other words, any revision of 
the tariff should be made by its friends. There is no doubt 
in my mind that reciprocity would be of incalculable aid to 
American manufacturers if the principle were intelligently and 
properly applied. This, however, can only be done by men of 
wide experience as diplomats and thoroughly versed in all 
branches of trade. 


TARIFF COMMISSION. 


During the proceedings of the National Reciprocity con- 
vention held last fall in Washington Mr. George C. Seabury 
of New York made what I consider a very valuable sugges- 
tion, that is, that a secretary of commerce and a tariff com- 
mission be appointed, composed of able men who have made 
a practical study of trade and commercial economics, to 
whom all questions affecting international trade and commerce 
should first be submitted. This department of commerce to. 
be under the jurisdiction of a member of ‘the’ Cabinet, to“be ° 
known as the secretary of commerce. Such a position would 
be a most important office, and one which would be of great 
service to the country. 

About thirty years ago we first established a commis- 
sioner of agriculture, Judge Watts of Pennsylvania being the 
first to hold this office, and under his careful administration 
so much valuable information was collected that it finally 
became a Cabinet position, and a very important one. The 
same course of proceedings should be adopted in regard to 
the department of trade and commerce, and I hope we will 
soon see the day when the needs of this department will be 
recognized, and a Cabinet officer placed in commission, having 
this important. department. in. charge. 

S. G. Gilfillan then read the following paper on 


N, 1. T. 
AN ABSENT-MINDED MAN. 

When I recall to mind the subject of my address, NW. L..T.. 
and realize fully the meaning of it, viz., Nothing-In-This, I 
am very forcibly reminded of the absent-minded man, who. 
while reading from one of our numerous excellent hardware 
magazines, a very very interesting article on “Engineering,” 
and concluding that he would like to make an engineer out 
of his son, turned suddenly to his wife and begged of her 
to agree with him in this case. “Will you promise to let me 
have my own way this time?” His wife replied, “What do 
you want?” He replied, “First promise to agree ‘with me. 
I have my heart set upon it.. Do you promise to leave it en- 
tirely in my hands?” She replied that she did not know 


‘what he wanted but nevertheless would grant his request. 


“Now, what is it?” “Why,” he replied, “I want to have our 

















son study engineering.” His wife very quickly replied, “What 
are you talking about, we have no son.” He replied, “I forgot 
that.” 
Likewise, I have no subject, but will, if possible, forget 
that fact. 
GROVER BECAME WEARY. 


Your executive;/committee who have seen fit to honor me 
in this way and who have “brought me out,” as it were, this 
being my first effort of this kind, while favoring me, did not. 
I believe, fully realize what trouble they were bringing upon 
themselves and their.good friends (this audience). As I 
look- around upon the intelligent, bright, handsome faces I 
not only see sympathy, but also some uneasiness on the part 
of my listeners, which recalls to my mind an actual occur- 
rence, viz., a very prominent, but rather aged, lawyer, a life- 
long Democrat, called upon President Cleveland during his 
first term. This aforesaid lawyer, although a very deep 
thinker,.talks very. slowly and deliberately, so, when he re- 
turned home, being somewhat out of humor, he announced 
that he would never again support Grover. When asked for 
his reasons, he replied that he had scarcely talked to him 
two hours when he discovered signs of weariness creeping 
over his countenance. 


LIKES TO ATTEND THE MEETINGS. 


I am glad that going out between acts is not permitted, 
for fear those who go will not return,,and I desire to assure 
you that if there is anything good at all in this rambling 
talk it would be the closing of it. The executive committee 
consented to my speaking all around my subject, even if I 
said nothing that had any bearing upon it. I am glad to be 
here. I love to attend the Southern Hardware Jobbers’ 
meetings, in fact I enjoy them almost beyond belief. It is 
a very great pleasure to me to meet, not only the members, 
their wives, daughters and sweethearts, but also their guests 
from all parts of this great, glorious and beloved country of 
ours, than whom there is none, no not one greater or more 
beautiful. 

AN OASIS IN THE DESERT OF WORK. 

These meetings are to me an oasis in the desert of work, 
work, .work. They remind me in my actual experience of 
something that I read in the paper, viz., a very small thin 
man_was following a very large fat woman, when she dis- 
covered it, she turned on him, and, in language that was more 
forcible than elegant, demanded that he discontinue follow- 
ing her. He replied in the most abject way possible, “Oh, 
madam, please allow me to follow you, it is the only shady 
spot that I can find on the whole street.” . 

We are here both for business and pleasure, and I am 
quite sure that we will every one, as has always been the 
case, be greatly benefited by our attendance upon this conven- 
tion, and our association with our hospitable friends from the 
“sunny. south.” 

PRESENTATION OF OIL PAINTING. 


And now, Mr. Secretary-Treasurer Carter, I have the 
pleasure of keeping my promise by presenting to your asso- 
ciation, with the compliments of the Belfont Iron Works 
Company of Ironton, Ohio, something (an oil painting) that 
I trust will adorn the walls of your office for many years to 
come. 

Kindly accept this as a slight token of our esteem and 
friendship for and to your association. 

W..H. Matthai then read the following paper on 


THE EFFECT OF PRICES ON CONSUMPTION 


BY W. H. MATTHAI. 
DEPLORES LACK OF STATISTICS. 

The subject you have selected for me is not to my liking. 
There is an almost total lack of accurate statistics bearing di- 
rectly upon it. I cannot therefore deal with facts and figures 
and seek to make plain the practical lesson they teach. I 
am driven for my material to opinions differing among them- 
selves as widely as those expressed upon the reciprocity ques- 
tion. Of course I do not mean to say that any one doubts 
that price may affect consumption, and that if the changes 
in them are great enough they will. 
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INCREASE IN USE OF ALUMINUM. 

The United States alone now probably uses every month 
more aluminum than the whole world a quarter of a century 
ago consumed in a year. The valuable properties of this 
metal were as well known in the seventies, when it sold for 
$10 a pound, as they are now, when it can be bought for one- 
twenty-fifth of that price. ._ The increase*in consumption has 
been due almost entirely to the reduction in price. 

RAILROAD RATES AND EARNINGS. 

When half a century ago the average charge of the Penn- 
sylvania R. R. Co. for hauling a ton of freight a mile was 5.4 
cents the total tonnage was perhaps not one-two-hundredth 
of what it now is when it receives for each ton of freight it 
carries a mile about one-tenth of what was paid to it fifty 
years ago for the same service. Its gross freight earnings 
at one-tenth of the price per ton are at least twenty times as 
great. 

When prices are high in proportion to average incomes, 
people get along with very little. 

TINWARE IN DEMAND. 

I have heard that a distinguished clergyman still living 
tells that when, nearly sixty years ago, in what was then the 
wilds of Northwestern Pennsylvania, he was taking his bride 
with him to the place at which he was stationed he stopped 
for a night at one of the best houses to be found on the road. 
In the morning after they were up and about to leave the 
room, the hostess came to théir door and asked for the tin 
basin in which they had performed their ablutions. When 
they came to breakfast they saw the same tin basin on the 
table filled with the potatoes which were to constitute an im- 
portant part of their meal. 

When tin basins cost five or ten times what they do now 
people managed to use very few of them. 

If a great reduction in price of useful articles is capable of 
increasing their consumption largely, so a very great increase 
in price will limit their use. 

COTTON MARKET FORMERLY AND NOW. 

Early in 1861 cotton sold in Liverpool at fourteen cents < 
pound. In eighteen months its price had risen to sixty cents 
a pound. Of course the effect was to reduce greatly the con- 
sumption of cotton goods. People took more care of the cot- 
ton clothes they had, and they kept on using them when under 
other conditions they would have consigned them to the rag 
bag. Other fabrics which could not compete with cotton at 
normal prices were used in its place when its cost was about 
four and a half times as much as it had been. . 

A decade or more ago a great French syndicate attempted 
to corner the copper production of the world. It succeeded 
in obtaining substantial control of all the important sources 
of supply. It put up the price to a figure at which it believed 
it was certain to make great profits. In the end its members 
were ruined because it could not market the product. No- 
body would buy any copper unless he absolutely had to. 
When every user was set to thinking very seriously as to 
whether he could not get along without copper many users 
found that in whole or part they could. 

STEEL PRICES AND CONSUMPTION. 

At the prices which prevailed twenty-five or thirty years 
ago it would have been impossible to employ steel for many 
of the purposes for which it is now used, and which now 
consumes a large part of the enormous annual production. 
It is because steel as compared with other materials is cheap 
that it is now used in so many ways in which formerly it 
was. not employed at all. The United States Steel Corpora- 
tion have, I think, very wisely adopted the policy of keeping 
prices on the finished products on a comparatively low basis, 
notwithstanding the recent sharp advance in the prices of raw 
material. and in spite of the fact that-the demand has been, 
at least temporarily, so great’that higher prices could easily 
have been obtained. 

Sometimes the reduction in consumption brought about by 
a great rjse in prices cannot be made good by a correspond- 
ing reduction in the prices at which the products are offered. 
This result is not unlikely to happen when the high level of 
prices has been long maintained. Under such circumstances 
there has been time for experiment and inventive genius to 
discover substitutes. Sometimes these substitutes are good 











enough subsequently to be able to supplant, or at least to 
maintain themselves in competition with the original article 
even when that has returned to its normal price level. 


EFFECT OF MODERATE FLUCTUATIONS IN PRICE. 

There is no difference among any ot you as to these points. 
What practical men in business are interested in and about 
which they cannot always agree is whether fluctuations of 
price within comparatively moderate limits have any im- 
portant effect upon consumption. Consumption may be 
greater under higher prices than it was under lower. Indeed 
it frequently is. Consumption of almost everything which 
directly or indirectly goes into the living expenses of an or- 
dinary family is very much greater than it was five years ago. 
Yet the editor of Dun’s Review calculates that at the present 
cost of such articles is now about forty per cent greater than 
it was in 1897. Prices were low five to seven years ago be- 
cause consumption—that is to say, demand—was small. 


GREAT CONSUMPTIVE DEMAND. 
The principal, though doubtless not the sole, cause of the 
present high average of prices is the very great consumptive 
demand. Except where labor is voluntarily idle in the prose- 
cution of industrial warfare through strikes, almost every- 
body is employed. Wages are somewhat higher than they 
were in 1897, and although the average increase in the normal 
rate has been small, the income of a large part of the popula- 
tion is materially greater becayse employment is much more 
regular and steady. Many families who felt constrained to 
pitch’ themselves in every direction during the cantinuation 
of. the hard times which began-in 1893, have for the last three 
years and a half been able to purchase much more freely. 
Naturally, prices have gone up. It is ‘perhaps a question 
whether the rise has not very nearly reached its limit. It 
has very possibly now attained a point at which those who 
had steady employment or a fixed income in 1897, and whose 
results are now, if any, but little larger than they were then. 
In the absence of some scarcity due to a failure of production 
the slackening in demand will compel a reduction in price. 


THE HIGHER THE PRICE THE SMALLER THE CONSUMPTION. 


Although other factors may in a particular case or at 2 
particular time be so operative as to incfease cdnsumption 
when prices are rising or to increase it when they are falling, 
the rule remains true that other things being equal the high- 
er the price the smaller the consumption. It does not follow 
that it may not often be good policy for the manufacturer to 
mark up prices. Sometimes it may be even when there is 
no increase in the cost of production. Much more frequently 
it may be policy to retain prices at the level at which they 
have been, although there has been an appreciable reduction 
in the cost of making them. I mean, that if it costs fifty 
cents to produce a particular article and you have been sell- 
ing it at sixty cents there are less objections to the policy of 
continuing to sell it at sixty, although the cost of production 
has fallen to forty-five, than there would be to raise it to 
sixty-five cents, while the cost of production remained at 
fifty cents. The reason is that few of those who buy from 
you know whether a price is high or not except by com- 
parison with what the price has been. In actual experience 
it often turns out that they do not know even that much. A 
concern who bought largely from my company on one occa- 
sion bought a number of fire-grade enameled goods, goods 
that we call “firsts.” It catalogued them as “firsts” and at a 
low price for “firsts,” but, could not sell them. In its next 
catalogue it changed its description of them to “seconds” 
and raised the price. Its customers thought that because they 
were classed as “seconds” they must be offered at a low rate 
and they were sold promptly. 


IT IS DANGEROUS FOR TRUSTS TO RAISE PRICES. 


It is especially dangerous for any of the large corporations 
now called trusts to make a marked increase in the price of 
their products. Public attention which could not be much 
concentrated upon the changes in price made by half a dozen 
or a dozen or more individual concerns can easily be inter- 
ested in an increase made by a single great corporation. We 
all remember the outcry which arose two years ago when the 
American Ice Company raised the price of ice in New York 
and its neighborhood, and which has been raised this spring 
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by the increase of the price of meats made by the so-called 
meat trust. The ice company and the Chicago packers each 
claim that the rise was due to natural conditions. I do not 
know whether it was or not, but then the people who raised 
the outcry do not know more than I do, and the outcry would 
have been just as great whether the claim of the sellers was 
or was not true. Such an outcry always reduces consump- 
tion. Many persons who would not think a second time oyer 
a rise of two or four cents in the price of a pound of meat 
had nobody else said anything on the subject, will endeavor 
very hard to cut down their meat consumption when every 
newspaper they see is talking about the extortion of the meat 
trust. 


COST OF PRODUCTION SHOULD BE REDUCED. 


It follows, therefore, that in the case of large corporations 
an increase in price may be followed by a reduction in con- 
sumption greater than would be the result of a like rise in 
prices if the market was supplied by a number of independent 
concerns. 

The lesson for such corporations, therefore, clearly is that 
their profits must be made rather by reduction in the cost of 
production than by an increase in the selling price. 

F. P. May, Washington, D. C., then read the following 
paper on 


HAVE COMBINATIONS AND CONSOLIDATIONS 
PROVEN BENEFICIAL OR DETRISMENTAL 
TO THE HARDWARE JOBBERS. 

THE PARAMOUNT OBJECT OF COMBINATION, 


This is the question I am asked to present for debate at 
this meeting of our association. 

Men: have at all times shown a tendency to combine. Two 
or more individuals unite to form a firm; a number of men 
join to form a corporation; and corporation, in turn, bind 
themselves to form combinations. 

Evidently the paramount object of combining is the at- 
tainment of increased strength. Now, naturally, we seek the 
motive for desiring greater strength. Is it to be enabled to 
carry out some laudable aim? Is it to be enabled to resist 
some formidable busimess adversary? Or is it to be' enabled 
to take undue advantage-of our weaker fellow-mahi? ~~ 


THE DISTINCTION BETWEEN A COMBINATION AND A CONSOLIDATION 


To understand our subject clearly we must distinguish 
between combinations and consolidations. 

A combination, I take it, whether in the nature of a pool, 
a trust, or a mere agreement, is a union of a number of con- 
cerns, usually in the same line of business, associated together 
for some common purpose, wherein each component member 
retains his individuality. 

Whereas a consolidation is rather an aggregation of- busi- 
ness interests, woven into one concrete whole, forming, in 
a way, a mammoth firm in which individual identity and re- 
sponsibility is absorbed. 

MERGERS BORN OF AN INORDINATE DESIRE FOR GAIN. 


Let us first consider combinations. These mergers are 
born of an inordinate desire for gain, and, being of a tem- 
porary nature, thus enjoying but a short time during -which 
to realize the excessive profits they set out to make, some, at 
least, seem to think the end justifies rather questionable 
means. Composed of concerns, who, through lack of ability, 
standing or capital, are unable single-handed to achieve their 
end, and being unwilling to consolidate with their competi- 
tors, they enter into agreements and stipulate terms’ ard” 
prices that generally prove hurtful to the jobber’s interests. 

COMBINATIONS ADVANCE PRICES TOO RAPIDLY. 


One of the evils practiced by combinations is the advance- 
ment of prices too rapidly and too high, thus encouraging 
fresh competition that leads to an irregularity in current 
prices. Then the jobber, fearing the inevitable fall in prices, 
hesitates to buy as liberally as his trade demands. And with 
this decline comes that consequent slackening of business, 
for experience has taught us all how difficult it is to sell on a 
despondent market. And, when the bottom is reached, the 
jobber is required to meet prevailing quotations, which means 
the selling of his goods at perhaps one-half their cost. He is 
































































then forced- to resort to missionary work—soliciting orders, 
reassuring the dealers, and generally stimulating trade among 
a class of timid buyers. 

THE TACK POOL. 

The workings of the average combination are well illus- 
trated in the first one with which I had to do. This was the 
tack pool, formed a number of years ago, and composed, I 
believe, of five tack companies. They purchased the patents 
on tack machines, bound up the manufacturers of tack plates 
with stringent contracts, obliterated competition, and threat- 
ened one another with heavy penalties should agreements be 
violated. Having thus fortified themselves with every safe- 
guard their cunning and cupidity could devise, they felt so 
securely intrenched that they thought themselves irresistible 
and invulnerable. In one move they raised the price of tacks 
about one hundred per cent. Then the merry dance began, 
for their position was not as secure as they had supposed. 
Men, with means and without, started factories; some to 
enjoy the fat profits the pool made possible, others to be 
bought out at an extravagant figure. Thus was competition 
cutting them like a two-edged sword; on the one side carving 
large slices from their trade, on the other taking much of 
their profit to silence those not unwilling to sell out. The 
maintenance of the pool was found both difficult and expen- 
sive. Striving to attain their objpect, that of abnormal profits, 
prices were raised again and again, but without avail. The 
end at length came, and when the ‘pool was dissolved and a 
reckoning made, the parties to the scheme were none the 
richer, -because all their earnings had been expended in efforts 
to buy off the competition that was springing into life on all 
hands. This trust, that seemed to some so rich in promise, 
was accorded a most disappointing failure, and where it had, 
at its inception, found but five manufacturers, as it gasped its 
last, left forty in the field, and the tack business in a demor- 
alized state. 

A FLASH, A SIZZ, A WHIRR. 

The career of this pool reminds one of the flight of a 
rocket: there is a flash, a sizz and a whirr, and on its upward 
way it goes throwing*scorching sparks on all who happened 
in its way. ‘But, having finally spent its force, it bursts, and 
when-all is‘over, nothing remains but a.mere. burnt. stick. 

THEY RIDE ROUGH SHOD. 

But the experience of others still fails to teach the many. 
The promoter enters upon the scene and the credulous manu- 
facturer, blinded by the alluring hope of a fortune easily and 
quickly gained, tramples under foot the rights of his patrons, 
and rides rough shod over those who for years may have been 
his loyal supporters. [ 

DEALINGS WITH TRUST AGENTS. 

We can all recall our dealings with manufacturers who, 
being inveigled into a trust, place the management of their 
business in the hands of an agent, who advances prices 
unreasonably high. This invites competition, which is bought 
up, and the cost of such purchases is added to the price of 
their output. This process is repeated until prices are 
taised so high that the jobber is required to sell his goods at 


near cost, and the retailer is unable to gain a living profit. . 


However, the magnanimous agent agrees to reward us for 
our. good behavior, by allowing a pittance, that will little 
more than cover the freight on the goods bought, providing 
we admit we are slaves to the combination, by making a 
solemn declaration that we have purchased no goods, such as 
are made by the trust, from any one outside the coripact. 
And this allowance, mind you, is conceded only at the expira- 
tion of six months from thé date of the purchase and pay- 
ment of the goods. Moreover, should we at any tithe wish 
to transfer our trade, we must forfeit all premiums earned 
during the previous half year. 
MANUFACTURERS’ DICTATION. 

Trade, alienated by the immoderate requirements of a 
domineering trust, may at times in part. be won back, but 
friendship, crushed by such methods, can never be revived. I 
cannot imagine anything more outrageous than a manufac- 
turer dictating from whom the jobber may, and from whom 
he must not, buy his stock. 

In the face of such treatment, 


with all its attendant 
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evils, what shall we say: are combinations beneficial or 
detrimental to the hardware jobbers? 
ARE FORCED TO BE LIBERAL. 

Now consolidations are founded on a different basis and 
have generally tended to our benefit. The promoters of con- 
solidations, in their desire to assure their permanence, can 
ill afford to be influenced by greed, or resort to oppression. 
They are forced to be liberal and must be guided by sane 
business principles. We may be seized with consternation 
upon lcaring of a new consolidation being formed, and 
amazed at the great line of figures required to represent its 
capital, and regret to learn of the aggregation of houses with 
whom we have long had dealings and whose names shall no 
more appear on our ledgers. But the organization is soon 
completed, annoying competition is removed, the quality of 
merhcandise is improved, or, at least, made uniform, and 
while prices are advanced, they become stable, and confidence 
is infused into a reinvigorated market. Goods are again 
freely bought, without temptation to overstock or fear of an 
early decline. 

SHOULD WITHSTAND THE STORMS OF TIME. 

How long these colossal institutions will last I will not 
venture to state. But if they be cast in the proper mold, 
they should repeat the history of some of the old establish- 
ments we have known so long, and whose names we mention 
with so much pride; houses that are financially strong and 
noted for their honorable dealings: liberal, but not prodigal; 
dignified, but not arrogant; exacting, but not austere; a help 
to the struggling young beginner, a refuge for -the -older 
house in. adversity. Indeed, like the pyramids of old Egypt, 
built on a foundation broad and ample, with a superstruction 
substantial, but plain; with outlines simple, yet .attracive, 
and with head reared toward heaven, such an edifice should 
withstand the storms of time and ever hold the admiration of 
the world. 

President—We now have a subject before us, “Twenty 
Years in the Hardware Business”’—would be glad to have 
some talks on this subject. 

J. D. Moore: “Mr. Chairman, it is getting late and I know 
the -gentlemen ‘would »rather go -out than -disten -to -my -ex- 
perience in the hardware business. I don’t know whether 
you want my personal experience or the history of the Moore 
& Handley Hardware Co., their history is my experience in 
business. 

“Twenty years ago when I started in Birmingham I started 
with a stock of $1,500.00, in rented building and in retail. 
My business has constantly grown—it grew from retail busi- 
ness to some jobbing business and then to what it is now. 
When I went there, there was not a jobber in the City of 
Birmingham. It was comparatively a new town, only about 
30 or 34 years ago. In 1870 there was not a jobber in 
Birmingham, and we now have four members from Birming- 
ham in this association, or five I believe from Birmingham, 
so you can see how they are increasing. Jobbers are in- 
creasing—these associations have made it profitable to be a 
jobber and every fellow, as soon as he can get ready, is 
rushing into the jobbing business, and very often before he 
gets to be a jobber he will have it on his billheads and :let- 
terheads that he is a jobber in order that he may get the 
benefit of what the jobbers: get. Everything is in the line 
of advancement to-day. We have facilities for shipping and 
handling goods that were unknown only a few years ago. 

“We now have large catalogues where we can see illus- 
trations of articles before oat them. The house who 


‘printed the first hardware catalogue is represented in this 


meeting—Russell & Erwin having printed one and sent it 
out in 1850. I also see in this meeting Mr. Williams of the 
Iron Age, who has been meeting with us ever since we first 
organized, and who introduged the first trades paper. I would 
like to see a copy of Mr, Williams’ trades paper and then 
to see his last issue and see the comparison between the two. 
We also have now. telegraphic communications, where, 
when we are in a hurry for an order, we can order it over 
the wires without loss of time. Also the advantages of 
electricity and its conveniences,, Let us all read the signs of 
the times and work in harmony and unity.” (Applause.) 
Williams of the Iron, Age: “I thank you for your courteous 
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words, and wish to congratulate you on the success of your 
undertaking, and on the interest the ladies and gentlemen 
who have been permitted to listen to these words of wisdom 
and good fellowship. So many things have been touched 
upon and so many subjects have been discussed that I can- 
not trust myself to, say anything. Other things are awaiting 
us, and’with a single word of congratulation and greeting I 
am done. I thank you for your many courtesies.” 
The meeting then adjourned. 


THURSDAY MORNING. 

The first thing on the program Thursday morning was a 
discussion of Committee reports. This was followed by a dis- 
cussion of “Causes of the Present Unsatisfactory Condition 
of the Hardware Jobbing Business.” 

Chas. H. Ireland read W. E. Newill’s paper on “Errors 
in Railroad Classification.” 

R. F. Bell of the R. E. Bell Hardware Co., Weatherford, 
Tex.,-tead..a»paper on “How. Can We Help Our Retail 
Friends?” and J. Norman Wills of the Odell Hardware Co., 
Greensboro, N. C., read the following paper on 


THE PROPER BASIS OF CREDIT. 


CREDIT AN INDISPENSABLE FACTOR IN COMMERCIAL TRANSACTIONS. 


In lower Broadway there stands a substantial building in 
which is housed a business which is a monument to the 
extraordinary sagacity and the indomnitable energy of its 
founder. After two failures, its proprietor furnished the 
world with one of the most striking of all the phenomena 
recorded in the history of commerce. His failure in one 
instance having been due to the abuse of the credit system, 
and in the other to an unwise partnership, he naturally 
sought, in making the third venture, to avoid the perils which 
he had encountered in his previous experience. At one time 
“Cash before delivery” was his theory. It is a striking fact, 
however, that the succeeding years saw the principle of 
credit applied more largely to his business, until now the 
concern offers credit to all applicants who will meet certain 
simple conditions. These conditions, though simple, neverthe- 
less form a more satisfactory basis of credit than many of 
our jobbers may hope to adopt. The applicant who wishes to 
“run an account” is require’ to give good security, and, 
further, to confine his demands for credit to an amount that is 
determined by the capital invested and the weekly returns to 
the house, which thus recognizes the fact that credit is an 
indispensable factor in commercial transactions. 


WHEN PROPERLY EMPLOYED CREDIT IS AN INDISPENSABLE AID TO 
INDUSTRIAL DEVELOPMENT. 


There have always been some honest souls who have had 
a “holy horror” of debt in every form. The credit system 
has been charged with being productive of more evil than any 
other source of man’s misfortunes and misery. They attrib- 
ute the existence of credit to a desire on the part of many to 
live beyond their. means; or to an undue haste to become 
rich, and an unwillingness to be content with resources 
already at hand. The credit system, however, is like almost 
everything else—it is subject to abuses, and when abused, 
must bring misfortune. Properly employed, however, credit 
is a great aid to industrial development, a fact which becomes 
more apparent as we observe the progress of civilization. 


DEFINITION OF CREDIT. 


Credit has been defined as the power to make use of 
another man’s wealth, resting upon the fact that when one 
has more wealth than he proposes to use himself, he is 
ready, for a consideration, to lend it to another. While it 
may be for either production or consumption, the great 
function of credit’in modefn industry is to furnish the means 
for production to those who may be possessed of energy and 
ability, but who lack capital. It is based upon the eternal 
fact that men are dependent one upon another, and that “no 
man liveth to himself.” It is the same principle as that 
which is demonstrated when a large land owner leases a 
portion of his estate to tenants who are to pay him a certain 
percentage of their crops. The large money holder lends to 
other producers a certain part of his wealth, that part which 
he is not able to employ himself actively, for purposes of pro- 
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duction, and these borrowers agree to return it to him at a 
stipulated time, with a consideration for its use. The large 
holder of goods lends to others portions of his stock, for 
which they are to pay him in current money at the end of a 
stipulated time, with a consideration for the use thereof, that 
consideration being the profit allowed in.the selling price. 
The true function of credit is to furnish to producers a 
means for making or enlarging their production. 
A MEANS OF CONVENIENCE. 


Credit, of course, is often used as a means of convenience, 
illustrated in the running of a monthly account at a retail 
store. "It has been claimed that sixty days’ credit was orig- 
inally granted when transportation was slow, to allow the 
merchant time to receive and examine his goods. Likewise a 
credit transaction now frequently means merely time enough 
to allow the purchaser to receive and examine his goods, 
when he remits less the cash discount. The fact, however, 
that he has the option of-longer time and that the+goods are 
sent him on trust, places these transactions properly in the 
range of credit. 

THE FIRST JOBBER. 


The history of credit would be extremely interesting were 
the material at hand which would enable the recorder to 
compile it. We may believe that the first credit transaction 
took place at very near the time of man’s creation. One is led 
to wonder, therefore, that it was seemingly unknown in cul- 
tured Egypt, at the time that Joseph, whom our genial secre- 
tary has felicitously referred to as the “first jobber,” was dis- 
tributing the accumulations of the store houses of Egypt to 
the famine-stricken people. We would have supposed when 
the cash gave out that he would have sold on credit and taken 
a mortgage on the lands. We find, however, that he required 
the actual transfer of the lands to Pharaoh, and they were 
afterwards leased to their former owners for a yearly rental. 
Perhaps, however, Joseph was making panic terms, and under 
normal conditions reasonable credit would have been extended 
on good security. 

THE TRUE FOUNDATION OF CREDIT. 


There are represented in this association jobbers whose 
combined annual sales may be estimated at $15,000,000, at the 
very lowest, and I think it safe to say that not 5 per cent of 
this business is done for cash, counting cash transactions as 
those in which money is passed at or before the time of deliv- 
ering the goods. It is important, then, that we find the true 
basis of credit. I can think of no better way of expressing it 
than the one employed by Mr. Bocock, of the National 
Association of Credit Men, who in his address before this 
association a few years ago, quoted Mr. James G. Cannon, of 
the Fourth National Bank of New York, as saying that the 
true foundation of all credit is Character, Capacity and 
Capital, and the greatest’ of these is Character. It is’ indeed 
pleasant to exalt character, for if we appreciate mankind we 
must appreciate character, which may be defined as being 
what a man actually is. If we believe only, with Herbert 
Spencer, that we are at all times in the presence of an 
eternal energy, then- we can regard character as a manifesta- 
tion of that eternal energy; but if we have ‘earned to see in 
that eternal energy a loving Father and to regard ourselves as 
His children, and all men .as brothers, then we can -truly 
exalt character, for it partakes of the divine. But, confronted 
as we are with every-day conditions, having to deal with 
men who, too frequently, suggest anything but the divine, we 
must consider character in its proper relation to those other 
features which play an important part in every commercial 
transaction. If credit is that by which one makes use of 
another’s wealth for. purposes of production, is not the true 
basis of credit his'‘produétivé ability? His integrity of pur- 
pose must of course be assured, and a certain degree of 
capital is essential in almost every instance to ones having 
ability to produce. I take it, therefore, that when we have 
satisfied ourselves that the applicant for credit is possessed of 
integrity, and has fair prospects of success, by reason of the 


amount of capital contributed by himelf, his .business ability 


and a suitable environment, that we may conclude that he 
offers the proper basis upon which any member of this asso- 
ciation may extend credit. 














TWO BASES OF CREDIT. 





The basis of credit recognized by the merchant and the 
one adopted by the banker are supposed to be quite different. 
The merchant will credit a customer for goods to the value 
of $50, representing perhaps $40 cash, which he has actually 
paid out. Yet, if that same customer were to apply to him 
for a loan of $40 cash he would be met with a positive 
refusal. Is this right? Should we entrust to a customer that 
which has cost us actual cash, while at the same time we 
would not lend him money? While upon the first thought we 
might answer “no,” yet, upon further consideration, I believe 
we must conclude that it is entirely reasonable that we do so, 
and that, too, though a regular banker, engaged in the money- 
lending business, would likewise refuse to loan the cash. The 
profit of the merchant is, of course, in excess of that allowed 
the banker, who must base his loans upon 6 per cent per 
annum. The request for credit for goods to the amount of $50 
istentirely reasomablé and ‘legitimate; while the request for a 
loan of that amount might not be a reasonable requirement. 
The fact that the merchant solicits his orders while borrow- 
ers solicit loans in many instances will account for the differ- 
ence of standard, though it not infrequently happens that the 
banker likewise becomes a solicitor when his surplus is large 
or a desirable account is being sought. 


THE CREDIT MAN. 


This paper, I presume, could not be considered complete 
without some mention of the work of that important individ- 
ual whom we know as the credit-man. Did you ever see a 
real, life-credit man? He belongs to an interesting, though 
not rare, species. I should like to make a tour of the country 
and seek out these individuals in their offices and sée exactly 
the work undertaken by each, and the methods employed to 
accomptish it. His work is primarily to ascertain whether 
applicants for credit are worthy, and, having decided in the 
affirmative,.to watch closely for any indications of his having 
been mistaken, and to see that the contracts upon which he 
has based the credit are carried out. The ideal credit man 
is possessed: of a cheerful disposition, and has a healthy de- 
gree of confidence in his fellow men. He is willing to be- 
lieve, as a principle, all men good until he has evidence to 
the contrary, but never shows his faith by extending credit 
until he is sure that there is proper ground for it. By this 
I mean that he should not be unduly suspicious, but hopeful, 
looking for’ the good in men, but. quick to recognize indica- 
tions of the bad. Having extended credit, he should take 
the customer into his circle of friends, and seek to know him 
as an individual. While he may not hope to become person- 
ally acquainted with even a small proportion of his customers, 
by observing the correspondence, by talking with the travel- 
ing men, and taking knowledge of each transaction with the 
customer, as far as possible, he is soon able to form a fairly 
correct idea of him. He must remember that a man, to be 
successful, whether in religion, politics or business, must 
deal with the individual. His interests, therefore, should go 
back of the order and extend to the sales department. 


RELATION OF CREDIT TO OTHER DEPARTMENTS OF THE BUSINESS. 


He should be in hearty sympathy with every department 
of the business, while not undertaking to acquaint himself 
with too many of the details. In the sales department he 
sees the medium through which the customers ‘are sought 
out, and their patronage continued. In the department of 
complaints or claims, he should have more than a casual in- 
terest, because here frequently may be found the key to the 
customer's peculiarities. He should be in .charge of the col- 
lection department,.and keep a close watch over every ac- 
count. He should maintain a consistent attitude throughout. 
He may be thought too independent and unappreciative, es- 
pecially by the traveling men, who see the orders which they 
have eagerly sought held up for investigation. A reasonable 
degree of. independence is essential, however, even in selling 
goods, but he should not be exceedingly liberal when the or- 
der is secured, offensively independent when the bill is due, 
and tyrannically autocratic when it has become past due. 
Under all circumstances he should be as prompt as circum- 
stances will permit. 
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METHODS OF OBTAINING INFORMATION 

As to methods, there is not a great deal to be said. In 
obtaining information it is best to use almost every source at 
command. The mercantile agencies, and personal references 
are of value. I have found the reports furnished by attor- 
neys who are under contgact to. answer inquéries, for whieh 
they in return are to receive collections direct, fairly satisfac- 
tory on the whole. The information furnished by a Trade 
Experience Bureau, such as the Credit Clearing House or the 
Bureau of Credits of Richmond, is perhaps the most satis- 
factory of all, though this is most valuable when used in 
connection with other reports. Much depends upon the im- 
pression which the customer has of the house. Is it not true 
that there are some houses for whose terms the debtor has 
no regard, while others he is especially anxious to pay on 
time? How can one be included in the latter class, and yet 
not have the customer, while preferring to pay him, likewise 
prefer to place his orders.elsewhere?, The first essential to- 
wards securing the regard of a custémer for terms, is for 
the house to show a proper regard for them itself. A good 
way, I believe, is to send a statement the day the bill is due. 
This can be readily arranged, by making out at the first of 
the month, not only the statements of bills that are due, but 
of others that will mature during the month, filing them 
according to dates, and sending them out accordingly. It is 
likewise desirable in most instances to give a detailed state- 
ment of all bills which are due, although a statement may 
have been previously rendered, and not simply begin with 
“Balance rendered.” 

DETAILS OF A GOOD CREDIT SYSTEM. 

In some instances it is not necessary to repeat items of 
which statement has been rendered previously, but as a rule, 
it is best, especially in the case of past due bills. The cus- 
tomer whose bill has become past due and who pays no atten- 
tion to letters or drafts should have his name transferred to 
a card, filed in a proper index. All letters from the debtor 
and carbon copies of those addressed to him may be kept 
in a folder for ready reference, while another card index in 
which the cards are arranged according to dates will enable 
the credit man to keep track of promises. It is important 
that the customer should be reminded of every unfulfilled 
promise. As to what methods must be employed in. case the 
ordinary fail, and when these should be employed, I shall not 
undertake to say. Again the knowledge of the individual case 
must be brought into play, and the method used which suits 
the case. The collection of a bill that is past due should be 
urged systematically, and each step taken should be in ad- 
vance of the previous one. It is useless, as a rule, fo write 
a persuasive letter, make a draft which is allowed to be re- 
turned, write a threatening letter, and then begin over again 
and write another persuasive letter. 

CREDIT MEN SHOULD NOT BE OVER-CAUTIOUS. 

Finally, to the credit man, do not be over-cautious.. There 
is more money made in jobbing hardware, where bills are as 
a rule small, by taking risks, than by shunning them too 
carefully. The credit man who is careful in his investiga- 
tions and diligent in following up each transaction, may safe- 
ly hope to show a minimum amount of business lost on ac- 
count of orders turned down, and at the same time a mini- 
mum loss account when he makes up his annual statement. 


The following petition addressed to the speaker and the 
members of Congress was unanimously passed: 

“To the Hon. Speaker and Members of the Congress of the 

United States of America: 

““Gentlemen—We, your petitioners, members of the South- 
ern Hardware Jobbers’ Association, doing business in all the 
Southern states-of the Union and embracing a branch of mer- 
chandise that répresents a good proportion of the monetary 
value and tonnage of the business done in this section, do 
most humbly petition your honorable body for relief on a 
subject that we regard as burdensome and which we believe 
unnecessary, if certain inequalities were removed, and read- 
justment of classification made, would result in giving us the 
relief prayed for, and at the same time inure to the benefit 
and relief of the government in its carrying department. We 
therefore petition your honorable body to grant us—first, 2 
reduction of the present letter postage from 2 cents to 1 cent 
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for mail carried anywhere in the Union; second, a readjust- 
ment .of' the present classification, whereby printed matter 
other than news and trade papers, are classified as fourth- 
class: matter, and the rate raised to a price that will compen- 
sate the government for the transmission of the same; third, 
that the present classification of merchandise be raised from 
1 cent per ounce to such amount as would compensate the 
government for carrying the same, believing that the express 
and ‘other transportation companies afford ample means of 
transmitting merchandise; and we trust that your honorable 
body may find it (as we believe it will, upon investigation) 
feasible and expedient to grant us the relief asked for. 


THURSDAY EVENING BANQUET. 
The banquet Thursday evening was. a gloriously success- 
ful affair. At 10 o'clock 333 guests wére seated at the ban- 
quet and did ample justice to the following dainty menu: 


MENU. 
Martini Cocktails. 
Little Neck Clams. 
Green Turtle Soup. 

Broiled Bluefish, Maitre d’hotel. Potatoes Naturel. 
Stuffed Olives. Sweet and Sour Gherkins. 
Salted Almonds. 

Calves’ Tongues, Braise; Sauce Piquante; Green Peas. 
‘Lobster Saute, a la Newburg. 

Creme De Menthe Punch. 

Roast Mallard Duck, Plum Jelly. 

Cliquot Brut. 

French String Beans.. Fried Hominy. 

Fruit Salad. 


De Brie Cheese. Toasted Bent’s Crackers. 


Strawberry Ice Cream. Fancy Cake. 
Fruit. 
Cafe Noir. Cigars. 


While the guests were lighting their cigars, at 11:30, 
Fayette R. Plumb assumed his function as toastmaster, and 
the following toasts were given: 


SR 5 5b bea aR OM sh ch cee eden 0 o> Vadis F. A. Heitman 
“Olt Wives, Daugliters and ‘Sweethearts”........ C. E. Speer 
“The ‘Old and the -New”.......506. 00.0005 Julius C. Birge 
“The Lion and*the Lamb”.................... J. H. Kennedy 
VE CGA, baud bas ck olde ced ww cic’ W. R. Walkley 
“Pidadtire | im? Busivided’ ss i... oles bce cae eles Irby Bennett 
“Hardware Associations” .................... F. J. Fernley 


The banquet broke up at 1 a. m., all declaring that a most 
delightful evening had been spent. 


FRIDAY MORNING SESSION. 


The Friday morning session was called to order at 10 
a. th. The. principal business on the program was the elec- 
tion of officers, which resulted as follows: 

Pres., F. A. Heitman, Houston, Tex. 

First Vice-Pres., Col. B. F. Eshleman, New Orleans. 

Second Vice-Pres., John Donnan, Richmond, Va. 

Secretary, C. B. Carter, Knoxville, Tenn. 

Advisory Board—W. E. Newill, Atlanta, Ga.; J. J. Man- 
dlebaum, Little Rock; J. D. Moore, Birmingham. 

Executive Committee—W. M. Crumley, Atlanta, Ga.; O. 
B. Barker, Lynchburg, Va.; Chas. H. Ireland, Greensboro, 
N. C.; C. E. Speer, Hot Springs, Ark. 


THE FOLLOWING WERE PRESENT: 


Anderson, H. L., Atlanta, Ga., Anderson Hardware Co. 

Nhdersou, Mrs. H. L., Atlanta, Ga. 

Attwood, Eli, Lebanon, Pa., Lebanon Chain Works. 

Attwood, Mrs. Eli, Lebanon, Pa. 

Attwood, Miss, Lebanon, Pa. 

Andrews, W. W., Newport, Ky., Newport Rolling Mill Co. 

Andrews, J. B., Newport, Ky., Newport Rolling Mill Co. 

Asbury,’ Charles W., Philadelphia, Pa. Enterprise Mfg. 
Co. of Pa. 

Alvord, John J., Bridgeport, Conn., The Atlas Shear Co. 

Almgill, Tom, Philadelphia, Pa., G. & H. Barnett Co. 

Almgill, Mrs. T., Philadelphia.- 

Allen, John Q., Buford, Ga., Bona Allen. 

Adams, James R., Tyler, Texas, Jas R. Adams sienhenté 
Co. 


Alexander, T. A.,.New York, N. Y., Yale & Towne Mfg. 
Co. 

Britain, E. H., New Orleans, La., Menard Mfg. Co. 

Bennett, Irby, Memphis, Tenn., Winchester Repeating 
Arms Co. 

Birge, Julius C., St. Louis, Mo., St. Louis Shovel Co. 

Birge, Mrs. J. C., St. Louis. 

Birge, Walter W., St. Louis, Mo., St. Louis Shovel Co. 

Bell, C. E., Hillsboro, Ohio, The C. S. Bell Co. 

Bryan, J. D., Birmingham, Ald., The Austin-Bryan Mfg. 
Co. 

Bispham, S. B., New York, N. Y., Russell & Erwin Mfg. 
Co. 

Beers, Louis G., Trenton, N. J., The New Jersey Wire 
Cloth Co, 

Biddle, Wm. C., New York, N. Y., Biddle Purchasing Co. 

Barnett, Alfred W., Philadelphia, Pa., G. & H. Barnett Co. 

Barnett, Mrs. A. W., Philadelphia. 

Bray, W. C., Boston, Mass., Tubular Rivet & Stud Co. 

Bergen, C. M., Philadelphia, Pa., Merchant & Co. 

Barnett, A., New York, N. Y., Old Dominion Steamship 
Co. 

Bolles, A. Eugene, New York, N. Y., “Hardware.” 

Brooks, Edward H., New York, NN. Y., American Tinplate 
Co. 

Biddle, Chas. M., Philadelphia, Pa., Biddle Hardware Co. 

Biddle, ,Robert, Philadelphia, Pa., Biddle Hardware Co. 

Boyd, R. B., New York, N. Y., John H. Graham & Co. 

Barber, P. N., New York, N. Y., Smith & Hemenway Co. 

Brown, G. W., Columbus, Ga., Southern Plow Co. 

Brown, Mrs. G. W., Columbus, Ga. 

Brinkley, R. C., Jr., Providence, R. I., Meholm File Co. 


Buchanan, Robt., Chicago. 

Buchanan, Mrs. R., Chicago. 

Butler, S. L., New York, N. Y., Northampton Cutlery Co. 

Barnett, G..W., Montgomery, Ala., G. W. Barnett & Son. 

Baldwin, A., New Orleans, La., A. Baldwin & Co. 

Bell, R. F., Weatherford, Texas, R. E. Bell Hardware Co. 

Barker, O. B., Lynchburg, Va., Barker-Jennings Hardware 
Co. 

Barker, Mrs. O. B., Lynchburg, Va. 

Bergen, W. G., Philadelphia, Pa., Home Rubber Co. 

Beers, H. H., Richmond, Va., Beers & Mitchell. 

Cooper, E. F., Philadelphia, Pa., Henry Disston & Sons. 

Carter, C. B., Knoxville, Tenn., W. W. Crandall & Co. 

Carter, Mrs. C. B., Knoxville, Tenn. 

Crandall, W. W., Nashville, Tenn., W. W. Crandall & Co. 

Cauthorn, Percy C., Nashville, Tenn., W. W. Crandall & 
Co. 

Cardwell, D., Columbus, S. C., Southern Ry. 

Clarke, G. Harvey, Richmond, Va., A. B. Clarke & Son 
Hardware Co. 

Coane, William J., Philadelphia, Pa. Jos Dixon Crucible 
Co. 

Coane, Mrs. W. J., Philadelphia, Pa. 

Cowles, O. S., Hotchkissville, Conn., American Shear Co. 

Cowles, J. H., Hotchkissville, Conn., American Shear Co. 

Cole, William H., New York, N. Y., Tomer & Lyon. 

Cole, Mrs. William H., New York, N. Y. 

Caldwell, H. W., Cleveland, Ohio, Cleveland Stone Co. 

Caldwell, Mrs. H. W., Cleveland, Ohio. 

Corbin, George W., New Britain, Conn., Corbin Cabinet 
Lock Co. 

Corbin, George L., New Britain, Conn. Corbin Cabinet 
Lock Co. 

Cole, John P., New York, N. Y., Biddle Purchasing Co. 

Clerci, John, New York, N. Y., Tubular Rivet & Stud Co. 

Cookman, T. E., Philadelphia, Pa., Home Rubber Co. 

Carter, R. K., New York, N. Y., R. K. Carter & Co. 

Carter, Mrs. R. K., New York. 

Chenoweth, H. P., New York, N. Y., Sargent & Co. 

Carrier, C. F., Elmira, N. Y., Cronk & Carrier Mfg. Co. 

Carrier, Mrs. C. F., Elmira, N. Y. 

Cowles, C. A., Atlanta, Ga., N. & W. R. R. 

Curtis, J. B., Fitchburg, Mass., Simonds Mfg. Co. 

Carver, R. D., Birmingham, Ala., Alabama Steel & Wire 
Co. 











Campbell, F. M., Jones & Laughlin, Ltd. 
Cosgrave, W. M., Columbus, Ga., Southern Plow Co. 
Coddington, H. P., New York, N. Y., Forbes Litho. Mfg. 
Co. 

Chenoweth, W. A.,. Birmingham, 
Co. 

Craft, I. S., Tampa, Fla., Knight & Wall. 

Craft, Mrs, I. S., Tampa, Fla. 

Crumley, W. M., Atlanta, Ga., 
Co. 

Crumley, Miss, Atlanta, Ga. 

Carson, J. S., Charlotte, N. C., Charlotte Hardware Co. 

Carson, Mrs. J. S., Charlotte, N. C. 

Corbin, Albert F., New Britain, Conn., Corbin Cabinet 
Lock Co. 

Chenoweth, Beach, Birmingham, Ala., 
Co. 

Coles, T. B., New York, N. Y., American Steel & Wire 
Co. 

Coles, Mrs. T. B., New York, N. Y. 

Davis, Howard M., New York, American Sheet Steel Co. 

Davis, Mrs. Howard M., New York. 

Davis, Miss Margaret Lee, New York. 

Donner, Mr., Pittsburg, Pa., Union Steel Co. 

Davis, J. T., Pittsburg, Pa., Standard Chain Co. 

Duncan, A. E., New Britain,*Conn., The Stanley Works. 

Dorsey, Robert L., Indianapolis,, Ind., Tucker & Dorsey 
Mfg. Co. 

Drake, W. W., New York, N. Y., Sargent & Co. 

DeArmond, A. E., Cincinnati, Ohio, The J. A. DeArmond 
Mfg. Co. 

Durell, H. L., Harriman, Tenn., Harriman Hoe & Tool 
Co. 

Dunlop, F. B., Fort Smith, Ark., Speer Hardware Co. 

Dunlop, Mrs. F. B., Fort Smith, Ark. 

Deveney, E. W., Augusta, Ga., Deveney, Hood & Co. 

Deveney, A. H., Augusta, Ga., Deveney, Hood & Co. 

Deveney, Miss Nellie, Augusta, Ga. 

Emerson, H. M., Wilmington, N. C. 

Ellis, Thomas, Fitchburg, Mass., Iver Johnson Arms & 
Cycle Works. 

Eshleman, Col. 
man & Co. 

Eshleman, Mrs. B. F., New Orleans, La. 

Eshleman, Miss Marie Celeste, New Orleans, La. 

Fones, Jamie R., Little Rock, Ark., Jones Bros. Hardware 
Co. 

Fox, H. C., Pine Bluff, Ark., Fox Bros. 

Fox, Mrs. H. C., Pine Bluff, Ark. 

Fleming, T. H., Athens, Ga., T. Fleming & Sons. 

Fouche, C. M., Knoxville, Tenn., Crucible Steel Co. of 
America. 

Fouche, Miss Rosa, Knoxville, Tenn. 

Fouche, Miss Katherine, Knoxville, Tenn. 

Froga, J. M., Norristown, Pa., Norway Tack Co. 

Frazer, L. C., Philadelphia, Pa., Fayette R. Plumb. 

Franklin, Joseph, Philadelphia, Pa., Merchant & Co. 

Fernley, T. James, Philadelphia, Pa., Secretary National 
Hardware Association. 

Forman, F. H., Chicago, Ifl., American Steel & Wire Co. 

Forman, Mrs. F, H., Chicago, IIL. 

Faxon, J. H., Elyria, Ohio, Grafton Stone Co. 

Fulford, N. T., Washington, N. C., N. T. Fulford Hard- 
ware Co. 

Fernley, Mrs. T. J., Philadelphia, Pa. 

Fernley, Miss Josephine G., Philadelphia, Pa. 

Forman, Robert, Chicago. 

Gray, Frank S., Jacksonville, Fla., S. B. Hubbard Co. 

Gathright, T. W., Atlanta, Ga., E. C. Atkins & Co. 

Gee, Jas. D., Muskogee, I, T.; Turner Hardware Co. 

Gee, Mrs. James D., Muskogee, I. T. 

Garland, Robert, Pittsburg, Pa., Standard Chain Co. 

Gilfillan, S. G., Ironton, Ohio, Belfont Iron Works Co. 

Gilfillan, John R., Ironton, Pa., Belfont Iron Works Co. 

Gaitley, J. E., Albany, N. Y., Troy Nickel Works. 

Griffin, A. H., <pleopee Fall, Mass., J. Stevens Arms & 
Tool Co. 


Ala., Mayberry Hardware 


Beck & Gregg Hardware 


Mayberry Hardware 


B. F., New Orleans, La., Stauffer-Eshle- 


aphid 





Tool Co. 
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Gossett, T. H., New York; N. Y., Peck, Stow & Wilcox 
Co. 

Guildener, Frank, Baltimore, Md., Sargent & Co. 

Gilmore, J. J., Chicago, Ill, American Steel & Wire Co. 

Grubb, Joseph H., Pittsburg, Pa., Hussey, Burns & Co. 

Gladding, B. M., Memphis, Tenn., E. C. Atkins & Co 

Geraghty, Owen J., Philadelphia, Pa., N. & G. Taylor Co. 

Gladding, N. A., Indianapolis, Ind., E. C. Atkins & Co. 

Ginn, F. J., Ironton, Ohio. 

Harris, Mrs. Mattie G., Knoxville, 
rapher. 

Hutcheson, W. W., Pittsburg, Pa., 

Hale, D. P., Sandersville, Ga., 

Hale, Mrs. D. P., Sandersville, Ga. 

Hunter, R. E., New York, N. Y., Winchester Repeating 
Arms Co. 

Holton, Geo. E., Catasauqua, Pa., Bryden Horseshoe Co. 

Holton, Mrs. Geo. E., Catasauqua, Pa. 

Heller, Paul E., Newark, N. J., Heller Bros. Co. 

Heller, E. G., Newark, N. J., Heller Bros. Co. 

Hoen, John, Baltimore, Md., Henry Kirdel & Co. 

Howell, W. R., Philadelphia, Pa., Fayette R. Plumb. 

Harvey, Harry D., Baltimore, Md., National Supply Co. 

Harvey, Mrs. Harry D., Baltimore, Md. 

Harper, Geo. H., Baltimore, Md., Clendennin Bros. 

Hart, George P., New Britain, Conn., The Stanley Works. 

Hawley, B. A., New York, N. Y., Russell & Erwin Mfg. 
Co. 

Hudson, W. P., New York, N. Y., Russell & Erwin Mfg. 
Co. 

Hart, Howard S., New York, N. Y., Russell & Erwin Mig. 
Co. 

Heimbuecher, Jno. H., St. Louis, Mo. 

Haven, Geo. L., New Britain, Conn., P. & F. Corbin. 

Huggins, Fred M., New Britain, Conn., Landers, Frary & 
Clark. 

Hottel, Jos. M., Philadelphia, Pa., G. & H. Barnett Co. 

Hurdle, Julian A., New York, N. Y., Chas. Marrill. 

Henderson, R. B., East Lake, Tenn., Chattanooga Wheel- 
barrow Mfg. Co. 

Holmes, J. A., Turner’s Falls, Mass., John Russell Cutlery 
Co. 

Hirsch, M., Chicago, Ill, American Cutlery Co. 

Hirsch, H., Chicago, Ill., American Cutlery Co. 

Harbster, J. E., Philadelphia, Pa., Reading Hardware Co. 

Hendrickson, T. E., Philadelphia, Pa., Reading Hardware 
Co. 

Hunter, Thos., Fulton, N. Y., Hunter Arms Co. 

Hussey, C. E., Washington, D. C., N. T. Fulford Hard- 
ware Co. 

Hirshfield, Miss Ethel, Little Rock, Ark. 

Hughes, Ed. S., Abilene, Texas, Ed. S. Hughes & Co. 

Hughes, Mrs. Ed. S., Abilene, Texas. 

Hughes, Bessie, Abilene, Texas. 

Heitmann, F. A., Houston, Texas, F. W. Heitmann & Co. 

Howard, Paul R., Norfolk, Va., Paul R.. Howard Hard- 
ware Co. 

Heitmann, Mrs. M. M., Houston, Texas. 

Ingalls, Ed., Newark, N. J., Aetna Tool Co. 

Ireland, Chas. H., Greensboro, N. C., Odell Hardware Co. 

Ireland, Mrs. Chas. H., Greensboro, N. C. 

Jemison, M. P., Tuscaloosa, Ala.,-Allen’& Jemison Co. 

Jemison, Mrs. M. P., Tuscaloosa, Ala. 

Jackson, W. B., Athens, Ga., Athens Hardware Co. 
. Johnson, E. R., Quincy, Ill., Comstock Castle Stove Co. 

Johnson, Mrs. E. R., Quincy, Ill. 

Jacobs, S. H., Albany, N. Y.,.Troy Nickel, Works, , 

Jackson, Edward T., Philadelphia, Pa., Miller Lock, ae 

Jarvis, Chas. M., New Britain, Conn., P. & F; Corhin, 

Jones, Wm. E., Columbus, Ohio, Ohio, Tool Co, 5,,....% 

Johnson, J. Lovell, Fitchburg, Mass., Iver Johnson’s: Arms 


Tenn., official stenog- 


Union Steel Co. 


& Cycle Works. 


Jones, A. S., Memphis, Tenn. 

James, Spenser, Danville, Va., Piedmont Hardware Co. 
Krein, Franz, St. Marys, Ohio, Standard Chain Co, 
Kretsinger, F. S., Ft. Madison, Iowa, The Iowa Farming 
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Kennedy, James H., New York, N. Y., Hardware Dealers’ 
Magazine. . 

Kennedy, Mrs. Jas. H., New York, N. Y. 

Keller, T. H., New York, N. Y., The Peters Cartridge Co. 

Kinsley, A. E., Niagara Falls, N. Y., Oneida Community, 
Ltd. 

Knight, Geo. L., Boston, Mass., Tubular Rivet & Stud Co. 

King, C. M., Alleghany, Pa., McKinney Mfg. Co. 

Kelley, W. C., Alexandria, Ind., Kelley Ax Mfg. Co, 

Kelley, J. P., Alexandria, Ind., Kelley Ax Mfg. Co. 

Mrs. J. P. Kelly, Alexandria, Ind. 

Korth, Geo. L., New York, N. Y., Hardware. 

Kelsay, Newton, Evansville, Ind., Newton Kelsay. 

Kelsay, Dr. Clarence, Evansville, Ind., Newton Kelsay. 

Kelsay, Ray, Evansville, Ind., Newton Kelsay. 

Klemm, J. W., Philadelphia, Pa., Sheble & Klemm. 

Klemm, W. F., Philadelphia, Pa., Sheble & Klemm. 

King, Chas. P., Atlanta, Ga., American Iron & Steel Mfg. 
Co. 

King, Mrs. Chas. P., Atlanta, Ga. 

Klein, A. J., Evansville, Ind., Evansville Tool Works. 

Klein, Mrs. A. J., Evansville, Ind. 

Kelly, J. E., Fitchburg, Mass., Simonds Mfg. Co. 

King, Geo. E., Atlanta, Ga., King Hardware Co, 

Luttrell, S. B., Knoxville, Tenn., S. B. Luttrell Co. 

Luttrell, Mrs. S. B., Knoxville, Tenn. 

Luttrell, Miss Jennie, Knoxville, Tenn. 

Lashar, Walter B., Bridgeport, Conn., Bridgeport Chain 
Co. 

Longstreet, Benj. T., Philadelphia, Pa. G. & H. Barnett 
Co. 

Littman, M., St. Louis, Mo., Nixdorff-Krein Mfg. Co. 

Landers, Geo. M., New. Britain, Conn., Landers, Frary & 
Clark. 

Lupton, Henry B., Pittsburg, Pa:, Oliver Iron & Steel Co. 

Leonard, S. R., Niagara Falls, N. Y., Oneida Community, 
Ltd. 

Lessig, L. B., Pottstown, Pa., Ellis & Lessig Steel & Iron 
Co. 
Lamb, E. T., Norfolk, Va., Southern Railway Co. 

Lohoff, F., Evansville, Ind., Evansville Tool Works. 

Lohoff, Mrs. F., Evansville, Ind. 

Lippman, Felix B., New York, N. Y., Adolph Kastor & 
Bro. 

Langston, A. C., New York, N. Y., Jenkins Bros. 

Lee, Mr., Montreal, Canada, Howden, Starke & Co. 

Landenberger, C. H., Philadelphia, Pa., Liberty Stove Co. 

Lorenzen, Mrs, T. C., Houston, Texas. 

Lorenzen, Mathilda, Houston, Texas. 

Lorenzen, Hortense, Houston, Texas. 

Mead, O. C., New York, N. Y., Mead & Smith. 

Moeschl, Frank A., Newport, Ky., Newport Rolling Mill 
Co. 
McKibbon, J. H., Cincinnati, Ohio, Peters Cartridge Co. 

Merchants, Clarke, Philadelphia, Pa., Merchant & Co. 

McKee, J. A., Philadelphia, Pa., Merchant & Co. 

Meyer, Edward, New York, N. Y., Russell & Erwin Mfg. 
Co. 

Mitchell, F. D., Pittsburg, Pa., Secretary-Treasurer Amer- 
ican Hardware Mfrs. Assn.  _—. 

Mitchell, Mrs. F. D., Pittsburg, Pa. 


Muzzy, F. E.,. Chicopee Falls, Mass., J. Stevens Arms & 


Tool Co, 

Merrick, Fred S., New Brighton, Pa., Standard Horse 
Nail Co. 

Millhollond, Paul D., Reading, Pa., American Iron & Steel 
Mfg. Co. 

McKinney, J. P., Alleghany, Pa., McKinney Mfg. Co. 

Morrill, Wm. C., New York, N. Y., Charles Morrill. 

Mitchell, Archibald Paul, New York, “Hardware.” 

Moore, V. A., Birmingham, Ala. Alabama Tube & Iron 
Co. 
McCaffrey, Hugh, Philadelphia, Pa., McCaffrey File Co. 
Mann,. J. H., Lewistown, Pa., James H. Mann. 
McCaffrey, Joseph J., Philadelphia, Pa., McCaffrey File 


Mitchell, Guy, Atlanta, Ga. Beers & Mitchell. 


Matthai, W. H., Baltimore, Md., National Enameling & 
Stamping. Co. 

Miller, F. S., Elyria, Ohio, Grafton Stone Co. 

McDonald, J. C., Philadelphia, Pa., Reading Hardware Co. 

Mayer, Harry,, Philadelphia, Pa., Mayer & Co. 

McCord, George, Philadelphia, Pa. Reading Hardware 
Co. 

Moore, J. D., Birmingham, Ala., Moore & Handley Hard- 
ware Co. 

Moore, Mrs. J. D., Birmingham, Ala. 

Moore, Miss, Birmingham, Ala. 

Mandlebaum, J. J., Little Rock, Ark., Jones Bros, Hard- 
ware Co. 

Mandlebaum, Mrs. J. J., Little Rock, Ark, 

May, Frank P., Washington, D. C., F. P. May & Co. 

May, Mrs. Frank P., Washington, D. C. 

Magill, W. L., Chattanooga, Tenn., Magill Hardware Co. 

Miller, H. R.,, Memphis, Tenn., Thomas, Barnes & Miller. 

Meade, Robert T., Petersburg, Va., Charles Leonard. 

Mann, R., Jr., Lewistown, Pa., Mann Edge Tool Co. 

Niel, E. A., Washington, D. C., General Freight Agent, 
South. Ry. 

New, Lewis W., Philadelphia, Pa., E. K. Tryon, Jr., & Co. 

Nealey, J. A., Providence, R. 1., American Screw Co. 

Naylor, C. H., New Britain, Conn., The Stanley Works. 

Neeley, Thomas, Pittsburg, Pa., Marland, Neeley & Co. 

Nicols, Geo. B., New Britain, Conn., Landers, Frary & 
Clark. 

Noyes, P. B., Niagara Falls, N. Y., Oneida Community, 
Ltd. 

Ouerbacker, Frank, Louisville, Ky., O. K. Stove & Range 
Co. 

Oliver, John C., Pittsburg, Pa., Oliver Iron & Steel Co. 

Oakman, F. H., Shelburne Falls, Mass., Lamson & Good- 
now Mfg. Co. . 

Oliver, Thos. E.., New York, N. Y., Oliver Bros. 

Orr, W. J., Richmond, Va., Old Dominion Iron & Nail 
Wks.. Co. 

Orgill, Joseph, Memphis, Tenn., Orgill Bros. & Co. 

Pumphrey, J. E., Pittsburg, Pa., Standard Chain Co. 

Plumb, H. B., New York, N. Y., Eagle Lock Co. 

Plumb, C. W., New York, N. Y., Eagle Lock Co. 

Perry, Mr., Norwich, Conn., The Hopkins & Allen Arms 
Co. 

Plumb, Fayette R., Philadelphia, Pa., Fayette R. Plumb. 

Pike, E. B., Pike Station, N. H., The Pike Mfg. Co. 

Pike, E. Bertram, Pike Station, N. H., The Pike Mfg. Co. 

Pease, L. H., New Britain, Conn., The Stanley Works. 

Parsons, Chas. H., New Britain, Conn., P. & F. Corbin. 

Parker, L. C., Meriden, Conn., Chas. Parker Co. 

Paine, E. E., Louisville, Ky:, B. F. Avery & Sons. 

Peck, R. N., New Britain, Conn., Stanley Rule & Level Co. 

Powell, J. T., New Britain, Conn., Stanley Rule & Level 
Co. 
Pratt, Wm., Greenfield, Mass., Goodell-Pratt Co. 

Potter, A. H., Norfolk, Va., E. C. Atkins & Co. 

Pond, Wallace L., Providence, R. I., Nicholson File Co. 

Powers, H. W., Bristol, Tenn., Mitchell-Powers Hardware 
Co. : 
Quarrels, J. T., Shelburne Falls, Mass., Lamson & Good- 
now Mfg. Co. 

Ray, W. A., Montgomery, Ala., Teague & Sons, 

Reese, H. F., Baltimore, Md., The Fairbanks Co. 

Reese, Mrs. H. F., Baltimore, Md. : 

Russell, W. W., Philadelphia, Pa., Page Belting Co. 

Reuter, Geo., Jr., New York, N. Y., American Wringer 
Co. 

Radford, W. L., New York, N. Y., Atlantic Coast Line. 

Robeson, G. M., Farmville, Va., Farmville Mfg. Co. 

Rashcoe, H., St. Louis, Mo., Nixdorf-Klein Mfg. Co. 

Rogers, A. D., Cincinnati, Ohio, The Whitman & Barnes 
Mfg. Co. 

Ryan, J. W., New Britain, Conn., P. & T. Corbin. 

Reitz, W. C., Pittsburg, Pa., Pittsburg Steel Co. 

Richards, J. L., New Britain; Conn., Corbin Cabinet Lock 
Co. 






















































Rouse, F. N., New York, N. Y., G. F. A., Old Dom, Steam- 
ship Line. 

Reinecker, H. G., Baltimore, Md., Hardware Representa- 
tive. 

Rockwell, W. A., Harriman, Tenn., Harriman Plow & 
Handle Co. 

Rader, J. T., Fremont, Ohio, International Cutlery Co. 

Smith, W. P., New York, N. Y., Mead & Smith. 

Schmidt, John C., Pittsburg, Pa., Standard Chain Co. 

Sholar, E. H., Chattanooga, Tenn., Chattanooga Implement 
& Mfg. Co, 

Skillman, V. D., Trenton, N. J., Skillman Hardware Co. 

Supplee, W. W., Philadelphia, Pa., Supplee Hardware Co. 

Stern, Daniel, Chicago, Ill, THe American ARTISAN. 

Stern, Miss Rose Adele, Chicago, IIl. 

Smith, E. Warren, Pike Station, N. H., The Pike Mfg. 
Co. 

Schuster, Ben. J., Selma, Ala., Ben. J. Schuster. 

Shirley, A. P.; Chicago, Ill, American Steel & Wire Co. 

Smith, Chas. F., New Britain, Conn., Landers, Frary & 
Clark. 

Slaymaker, S. R., Lancaster, Pa., S. R. Slaymaker. 

Seeley, F. S., New York, N. Y., Wiebusch & Hilger, Ltd. 

Stoy, Franklin P., Atlantic City, N. J., Mayor of Atlantic 
City. 

Smith, Landon P., New York, N.,.Y., Smith & Hemenway 
Co. 

Smith, Mrs. Landon P., New York, N. Y. 

Stanley, A. W., New Britain, Conn., Stanley Rule & Level 
Co. 

Scattergood, Henry W., Philadelphia, Pa., G. & H. Barnett 
Co. 

Snook, Frank H., Cincinnati, O., Dana & Cook. 

Stucki, Daniel K., Buffalo, N. Y., White Mountain Freezer 
Co. 

Stucki, Mrs. Daniel K., Buffalo, N. Y. 

Sargent, John, New York, N. Y., Sargent & Co. 

Stone, H. P., Warrens, Pa., Warren Axe *& Tool Co. 

Sanders, John S., Atlanta, Ga., Union Metallic Cartridge 
Co. ~ ; 

Shannon, W. T., Chattanooga, Tentiy. American Sheet Steel 
Co. ba 

Sanford, W. L., Indianapolis, Ind., E.C. Atkins & Co. 

Stellwagen, F. L., Philadelphia, Pa., Reading Hardware 
Co. 

Smith, F. Herbert, Providence, R. 1. Nicholson File Co. 

Sproull, J. C,, Anniston, Ala., Anniston Hardware Co. 

Speer, C. E., Ft. Smith, Ark., Speer Hardware Co. 

Tragle, W. S., Reading, Pa., Tragle Mfg. Co. 

Tragle, Mrs. W. §., Reading, Pa: 

Taylor, T. H., New York, N. Y., American Steel & Wire 
Co. 

Taylor, Mrs. T. H., New York, N. Y. 

Thomas, DeLos, Winston, N. C., Norfolk & Western Ry. 

Teeple, J. J., Philadelphia, Pa., Fayette R. Plumb. 

Tryon, Chas. Z.; Philadelphia, Pa., E. K. Tryan, Jr., & Co. 

Taylor, Samuel H., Philadelphia, Pa., Merchant & Co. 

Thompson, Geo. G., Jr., Raleigh, N. C., D. F. A. So. Ry. 

Tredaway, A. R., Cleveland, O., Peck, Ston & Wilcox Co. 

Taussig, W. W., New York, Wiebresch & Hilger, Ltd. 

Tabb, J. P., Baltimore, Md., Tabb Bros. & Co. 

Thomas, Alexander, Pittsburg, Pa., Crucible Steel Co. of 
America. 

Thomas, Mrs. Alexander, Pittsburg, Pa. 

Taylor, Wm., Louisville, Ky., American Steel & Wire Co. 

Tarbox, Myron H., Boston, Mass., Boston & Lockport 
Block Co. 

Terry, Mrs. T. M., Lynchburg, Va. 

Terry, Miss Kate, Lynchburg, Va. 

Vogle, L. D., St. Louis, Mo., Charter Oak Stove & Range 
Co. 

Vogle, Mrs. L. D., St. Louis. 

Wier, Chas: H., Baltimore, Md.; Wier & Wilson. 

Wise, H., Chattanooga, Tenn., The Tradesman. 

Waddell, R. S., Cincinnati, O., E. I. DuPont de Nemours 
& Co. 
Willett, H. H., New Yorb, N. ¥., Allerton-Clarke Co. 
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Woodhouse, William, Trenton, N. J., Woodhouse Chain 
Works. 

Woodhouse, Mrs. William, Trenton, N. J. 

Whitehead, Alfred, Trenton, N. J., Whitehead Bros. Rub- 
ber Co. 

Whitehead, H. C., Trenton, N. J., Whitehead Bros. Rub- 
ber Co. 

Walkley, W. R., New York, N. Y., Peck, Stow & Wilcox 
Co, 

Walkley, Mrs. W. R., New York, N. Y. 

Wilcox, Chas. R., Baltimore, Md., National Supply Co. 

Wiepert, G. F., New York, N. Y., Sargent & Co. 

Wilcox, F. L., New York, N. Y., Peck, Stow & Wilcox 
Co. 

Warren, J. D., Chicago, Ill., J. D. Warren Mfg. Co. 

Withington, J. H., St. Mo., A. Leschen & Sons 
Rope Co. 

Walke, D. M., Baltimore, Md., 
Stamping Co. 

Wheeler, F. C., New York, N. Y., Hermann Boker & Co. 

Wier, Geo. P., Baltimore, Md., Wier Bros. 

Williams, Buck, Ft. Smith, Ark., Atkinson-Williams’ Hard- 
ware Co. 

Wills, J. Norman, Greensboro, N. C., Odell Hardware Co. 

Wills, Mrs. J. Norman, Greensboro, N. C. 

Watkins, Chas. H., Richmond, Va., Watkins-Cottrell Co. 

Wiswell, Frank, Philadelphia, Pa., Enterprise Mfg. Co. of 
Pa. 

Kelsey, L. M., Cleveland, O., Eberhard Mfg. Co. 

Bethel, J. D., New Haven, Conn., Marlin Arms Co 

Stoddard, Frank E., New York City, Ammunition Mfgrs. 
Assn. 

Maupin, Mrs. Virginia B., Baltimore, Md. 

Caldwell, Mrs. H. W., Cleveland, O. 

Williams, R. R., New York City, The Iron Age. 

Johnson, Mrs. E. L., Quincy, II. 

Guildener, Frank, Jr., Baltimore, Md. 


Sisson, A. A., New York City, Russel] & Erwin Mig. Co. 

Corey, W. A., New York City, J. C. McCarty & Co. 

Gathright, Wreather, Atlanta, Ga., E. C. Atkins & Co. 

Jackson, W. B., Athens, Ga., Athens Hardware Co. 

Harvey, Harold Leroy, Baltimore, Md., National Supply 
Co 


Jefferson, T. J., Petersburg, Va., T. J. Jefferson. 

Jefferson, Mrs. T. J., Petersburg, Va. 

Irwin, F. M., Rome, Ga., Griffin Hdw. Co. 

Sullivan, A. R., Rome, Ga., Towers & Sullivan Mfg. Co. 

Dean, H. A., Rome, Ga., Towers & Sullivan Mfg. Co. 

Schriver, O. P., Cincinnati, O., O. P. Schriever & Co. 

Wilcox, Mrs. C. R., Baltimore, Md. 

Brian, Miss M. E., Baltimore, Md. 

Williams, Miss., New York City. 

Forker, D. M., Birmingham, Ala., Republic Iron & Steel 
Co. 

Baird, Geo. A., Chicago, IIL, Republic Iron & Steel Co. 

Little, S., Antrim, N. H., Goodell Co. 

Goodell, D. H., Antrim, N. H., Goodell Co. 

Clark, Mrs. Mrs. E., Birmingham, Ala. 

Clark, Miss Birmingham, Ala. 

Clark, Kenneth, Birmingham, Ala. 

Ochs, Miss Nannie, Chattanooga, Tenn. 

Bonner, B. J., Philadelphia, Pa., American Steel Hoop Co. 

Brainard, J. W., Pittsburg, Pa., American Steel Hoop Co. 

Oakman, Mrs. F. H., Sherbourn Falls, Mass. 

Biddson, T. E., Baltimore, Md., Penn. Hardware Co. 

Biddson, Mrs, T. E., Baltimore, Md. 

Clark, Mrs. F. L., Birmingham, Ala. 

Barnett, Mrs. A. W., Philadelphia, Pa. 

Asbury, T. Henry, Philadelphia, Pa., Enterprise Mfg. Co. 

Asbury, Mrs. T. Henry, Philadelphia, Pa. 

Lee, C. B., Norwich, Conn., Hopkins & Allen Co. 

Campbell, Mrs. F. M., Pittsburg, Pa. ‘ 

Lewis, Clifford V., Richmond, Va., Old Dominion I. & 
N. W. Co. 

Drake, J. H., Richmond, Va., Southern Railway. 

Chamberlain, W. P., Knoxville, Tenn.; Knoxville Iron Co. 


Louis, 


National Enameling & 








Stephenson, T. I., Knoxville, Tenn., Knoxville Iron Co. 
Lynch, Mrs. B. F., Baltimore, Md. 

Snow, F. E., Greenfield, Mass., Wells Bros. Co. 
Leavens, P. J., Greenfield, Mass., Wells Bros. Co. 
Wilde, R. C., Meriden, Conn., Meriden Cutlery Co. 
Moeschl, Mrs. F. A., Newport, Ky. 

Bethel, Mrs. J. D., New Haven, Conn. 

Crawford, W. A., Erie, Pa., The Griffin Mfg. Co. 


Shackleford, C. W., Chattanooga, Tenn., Ross-Mehan 
Fdry. Co. 

Tichener, E. H., Binghamption, N. Y., E. H. Tichener & 
Co. 


Teague, Wm., Montgomery, Ala., Teague & Sons. 

McCue, H. J., New York, American Steel & Wire Co. 

Disston, Samuel, Philadelphia, Pa., Henry Disston & Sons. 

Birge, Mrs. J. C., St. Louis, Mo. 

Riley, Wm., Baltimore, Md., Wm. H. Cole & Sons. 

Williams, Mrs, R. R., New York City. 

Schmidt, Mrs. Jno. C., York, Pa. 

Schmidt, Miss, York, Pa. 

Ryan, Mrs. J. W., New Britain, Conn. 

Davis, Mrs. Howard M., New York City 

Buchanan, Mrs. Robert. 

Vogel, Mrs. L. D., St. Louis, Mo. 

Bush, S. C., New York City. 

Hobson, Thos., New York City, Iron Age. 

Norton, W. T., Cleveland, O., Norton Tool Co. 

Matthai, Clark, Baltimore, Md., National Enameling & 
S. Co. 

Black, H. B., Chester, Pa., H. B. Black & Co. 

Thurber, L. F., Nashua, N. H., White Mt. Freezer Co. 

Tarbox, A. B., Boston, Mass., Boston & Lockport Block 


Co. 

Van Newkirk, J., Philadelphia, Pa., Russell & Erwin Mfg 
Co. 

Mohns, J. H., Birmingham, Ala., Tenn. Coal, Iron & R. R. 
Co 


Miller, August A., New York City, Iron Age. 

Turner, Henry J.; Buffalo, N. Y., U. S. Hame Co. 
Clarke, Arthur B., Richmond, Va. 

Watson, T. C., Buffalo, N. Y., U. S. Hame Co. 

Walker, B. A., Erie, Pa., Lovell Mfg. Co. 

Price, S. Milnor, Norfolk, Va., The Henry Walke Co. 
Weed, Hobart, Buffalo, N. Y., Weed & Co. 


RECEPTION COM MITTEE. 





The following were members of the reception commit- 
tee: 

Irby Bennett, Memphis, Tenn., chairman, Winchester Re- 
peating Arms Co. 

S. P. Bispham, New York, N. Y., Russell & Erwin Mfg. 
Co. 

R. P. Boyd, Knoxville, John H. Graham & Co. 

R. N. Barber, New York city, Smith & Hemenway Co. 

R. D. Carver, Birmingham, Alabama Steel & Wire Co. 

Percy C. Cauthorn, Nashville, W. W. Crandall & Co. 
iT H. L. Durell, Harriman, Tenn., Harriman Hoe & Tool Co. 

} 


Works. 
F. H. Forman, Chicago, American Steel & Wire Co. 
French, Cincinnati, Peters Cartridge Co. 
rt Garland, Pittsburg, Standard Chain Co. 
W. Gathright, Atlanta, E. C. Atkins & Co. 
G. Gilfillan, Ironton, O., Belfont Iron Works Co. 
J. J. Gilmore, Birmingham, American Steel & Wire Co. 
N. A, Gladding, Indianapolis, E. C. Atkins & Co. 
T. H. Gossett, New York, Peck, Stow & Wilcox Co. 
Joseph H. Grubb, Pittsburg, Hussey, Binns & Co. 
Frank Guildener, New York, Sargent & Co. 
D. P. Hale, Sandersville, Ga., Standard Wheel Co. 
George H. Harper, Baltimore, Clendenen Bros. 
Geo. L. Haven, New Britain, Conn., P. & F. Corbin. 


H 
M 
C. Frazer, Philadelphia, Pa., Fayette R. Plumb, Inc. 
>. 
be 


c. 
a 
J. 
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G. B. Hobson, Richmond, Va., Tredegar Irom Works. 
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Thos. Ellis, New York, N. Y., Iver-Johnson Arms & Cycle 


Fouche, Knoxville, Crucible Steel Co. of America. 


B. A. Haw-ey, New Britain, Conn., Russell & Erwin Mfg. 


Jos. M. Hottel, Philadelphia, G. & H. Barnett Co. 

Fred M. Huggins, New Britain, Conn., Landers, Frary 
& Clark. 

Walter P. Hudson, New Britain, Russell & Erwin Mfg. 
Co. 

Arthur S. Jones, Memphis. 

James P. Kelley, Alexandria, Ind., Kelley Axe Mfg. Co. 

George L. Knight, Nashville, Tenn. Tubular Rivet & 
Stud Co. 

Chas. P. King, Pittsburg, Pa. American Iron & Steel 
Mfg. Co. 

Felix B. Lippman, New York, Adolph Kastor & Bro. 

A. C. Langston, New York, Jenkins Bros. 

O. C. Méad, New York, N. Y., Mead & Smith. 

Guy Mitchell, Atlanta, Beers & Mitchell. 

V. A. Moore, Atlanta, Alabama Tube & Iron Co. 

John C. Oliver, Pittsburg, Oliver Iron & Steel Co. 





W. J. Orr, Richmond, Va., Old Dominion Iron & Nail 
Works Co, 

Frank Ouerbacker, Louisvile, O. K. Stove & Range Co. 

j. B. Parrent, Nashville, Yale & Towne Mfg. Co. 

James T. Powell, New-Britain, Stanley Rule & Level Co. 

Jesse E. Pumphrey, Pittsburg, Standard Chain Co. 

J. T. Quarles, New York, N. Y., Lamson & Goodnow 
Mig. Co. ’ 

Henry F. Reese, Baltimore, The Fairbanks Co. 

J. W. Ryan, Philadelphia, Pa. P. & F. Corbin Co. 

H. G. Reinicker, Baltimore. 

John S. Sanders, Atlanta, Ga., 
ridge Co. 

Fred S. Seeley, New York, Wiebusch & Hilger. 

W. T. Shannon, Chattanooga, American Stee] Sheet Co. 

W. P. Smith, Knoxville, Tenn., Mead & Smith. 

Dan K. Stucki, Buffalo, White Mountain Freezer Co. 

J. P. Tabb, Baltimore, Tabb, Rose & Co. 

Wm. Taylor, Louisville, American Steel & Wire Co. 


Union Metallic Cart- 





































































L._D._Vogel, St. Louis, Charter Oak Stove & Range Co. 
R. D. Waddell, Wilmington, Del., Dupont & Hazard 
Powder Co. 

D. M. Walke, Baltimore, National Enameling & Stamp- 
ing Co. 

F. C. Wheeler, New York, N. Y., Herman Boker & Co. 

Chas. H. Wier, Baltimore, Wier & Wilson. 

John K. Wilson, Baltimore, Wier & Wilson. 
George P. Wier, Baltimore, Wier Bros. 


CONVENTIONALITIES, 

The Simonds Mfg. Co., Fitchburg, Mass., 
away as a souvenir a gilt cigar perforator. 

The Iver Johnson Arms & Cycle Works presented 
a magnificent embossed match-box with their compli- 
ments. 

The Hussey-Bians Shovel Co., Pittsburg, distributed 
a magnificent sterling silver shovel which dangled 
from many a watch chain. 

The McCaffrey File Co., Philadelphia, distributed 
quite a number of portfolios showing views of Atlantic 
City, in addition to which they remembered their 
friends with a dainty pocket manicure file. 

E. C. Atkins & Co., the popular saw manufacturers 
of Indianapolis, presented a magnificent tool chest and 
threw in for good measure a cigar perforator. 

Mr. H. F. Reese, the Baltimore manager for the 
Fairbanks Co.; increased his popularity by distributing 
sterling silver pin cushions. 

The Grafton Stone Co., Elyria, Ohio, presented a 
solid leather card case. 

The Chas. Parker Co., Meriden, Conn., increased 
the popularity of their famous vise by distributing 
some of them in miniature to be used as a paper 
weight. 

The G. & H. Barnett Co., Philadelphia, remembered 
their many friends with a handsome manicure file in a 
pocket case. 

A. Leschen & Sons Rope Co., St. Louis, distributed 
a batch of interesting literature concerning their wire 
rope and with it memorandum books and leather cigar 
case. ' 

The Charter Oak Stove & Range Co., St. Louis, 
Mo., remembered their gentlemen friends with a serv- 
iceable cigar cutter. 

Mayor & Co., Philadelphia, make a delightful little 
pocket manicure file and distributed quite a number 
vi them among the delegates. 

J. D. Warren of the J. D. Warren Mfg. Co., Chi- 
cago, occupied room 129 at the Marlborough Hotel, 
where he was distributing a unique souvenir vest 
pocket book especially arranged for memoranda. He 
sent each delegate at the convention an invitation to 
call at his room and receive one of these souvenirs, 
the invitation card containing a handsome photo- 
graphic reproduction of a southern’ hardware store 
equipped with their counters in eight-foot sections. 
This room was 225 feet deep, 55 feet wide, with a 
ceiling 19 feet high. 

E. C. Atkins & Co., Indianapolis, Ind., got out a 
very pretty and acceptable souvenir in the shape of a 
silver-plated cigar perforator. With this useful 
present was a little card giving the following instruc- 
tions for its use: 

“Hold the cigar firmly between the thumb 
forefinger of the left hand with the cone end of the 





gave 


and 
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perforator resting on the fingers so that the cigar, will 
not break, then force the perforator in slowly to, the 
desired depth and extract, without releasing the 
spring.” 

The Nicholson File Co., Providence, R. I., made a 
decided hit by giving away an imitation ping-pong 
racket, with ball attached to the surface thereof, which, 
on being opened, was found to contain a delicious as- 
sortment of sweets of all kinds. ae) 

The McCaffrey File Co., Philadelphia, were ‘distri- 
buting a very acceptable souvenir in the shape of a 
booklet showing photographs of Atlantic City. Among 
the pictures shown are “The Beach at Bathing Hour,” 
“In the Surf,” “An Emergency Hair Dresser,” “Solid 
Comfort,” “Come On, Girls,” “Absecon Lighthouse,” 
“The Coming Wave” and “Moonlight on the Beach.” 
The book with its handsome photographs was ‘eagerly 
sought as a souvenir of the occasion. 

The Nicholson File Co., Providence, RK. L:, were ably 
represented by their trio of affable file experts in 
the persons of Wallace L. Pond, R. C. Brinkley, Jr., 
and F. Herbert Smith. 

E. C. Atkins & Co., Indianapolis, Ind., had a galaxy 
of popular saw men at the convention, including N- 
A. Gladding and W. L. Sanford of Indianapolis; B. M- 
Gladding of Memphis, Tenn.; A. H. Porter,of. Nor- 
folk, Va., and T. W. Gathright of Atlanta, Ga. 

R. N. Peck, A. W. Stanley and J. T. Powell’ were 
among the genial camp followers to be met with in the 
corridors of the Marlborough. These gentlemen are 
identified with the Stanley Rule & Level Co., New 
Britain, Conn. 

The National Enameling & Stamping Co: were ably 
represented by W. H. Matthai, who read a paper be- 
fore the jobbers’ convention that showed deep: re- 
search, and also by D. M. Walke. John J. Mapp; who 
is quite a veteran camp follower of conventions-of the 
S. H. J. A., for this concern, was absent as*he and his 
family have dug out to the Crescent City. The where- 
fore of the thusness of this change is due to.the :pur- 
chase by the National Enameling & Stamping -Co. of 
the business of Henry Haller at New Orleans,,... They 
took possession June 1 and installed Mr, Mapp in 
charge. Ce 

J. R. Linn, who. works for Max Klass,, the: New 
York cutlery manufacturer, did not show up. ,.. The 
reason “Bob” left a hiatus among the camp ;followers: 
was that June 18th was his wedding day. ,. He. chose 
Elizabeth, N. J., as the location of this wedding, and 
as long as his bride is not jealous of this feminine:city. 
everything is O. K. But a little tip: . Just because a 
man’s married is no reason he should stay. away from 
Atlantic City. 

W. W. Supplee, the father of the National Hard- 
ware Association, was among the welcome, visitors at 
the convention. Mr. Supplee’s charming personality 
and great services to the cause of the organization of 
hardware jobbers is generally appreciated by the trade. 

Among the temporary visitors in the “City by the 
Sea” was R. N. North, of North Bros.” Mfg. Co., 
Philadelphia, 

Among the Gotham trade to be seen around Atlantic 
City last week were those progressive hardware spe- 
cialty men, R. N. Barker and Landon P. Smith, wha 
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have made a decided impression on the trade con- 
cerning the excellence of the goods handled by the 
Smith & Hemenway Co. 

Merchant & Co., Inc., the Philadelphia metal house, 
were ably represented at the convention. Clarke Mer- 
chant of this firm left Philadelphia at the head of a 
powerful battalion consisting of High Privates Samuel 
H. Taylor, Joseph Franklin, J. A. McKee and C. M. 
Bergen, and had no difficulty in forcing Atlantic City 
to capitulate. 

The Peters Cartridge Co. were ably represented at 
the “doings”. in Atlantic.City, by T. H, Keller of their 
New York office and J. H. McKibben from the Queen 
City. The Peters cartridges are as popular in the 
South as they are in other sections of the country. 


The Comstock Castle Stove Co., Quincy, Ill., had 
one of their men in attendance at the convention in the 
petson of E. R. Johnson, who is an adept in the art 
of making and keeping friends, and knows all about 
the Economy stoves. 

Chas. W. Asbury, the enterprising head of the En- 
terprise Mfg. Co., of Philadelphia, has a host of friends 
in the ranks of the Southern Hardware Jobbers’ Asso- 
ciation, and he was kept busy in the corridors of the 
Marlborough Hotel in greeting his many friends in 
the trade. 

Edward H. Brooks, of New York city, the suave 
andpleasant:représentative of ‘the American Tin Plate 
Co:, was among the most popular camp followers to 
be met with in the corridors of the Marlborough Ho- 
tel. 

The American Cutlery Co., Chicago, were represent- 
ed by M. Hirsch and H. Hirsch. These progressive 
manufacturers and pleasant gentlemen have many 
friends among the Southern jobbers, 

The J. Stevens Arms & Tool Co., Chicopee Falls, 
Mass,, had.a.couple of yery popular and energetic rep- 
resentatives at the convention in their Messrs. A. H. 
Griff and F. E. Muzzy. 

The G. & H. Barnett Co., the Philadelphia file man- 
ufacturers, turned a quartette of their genial represen- 
tatives loose on the convention. These file men, Messrs. 

Joseph H. Hottel, Tom Almgill, Alfred W. Barnett, 
- and Henry W. Scattergood, have a deserved individual 
and collective popularity. 

' On June 17th an interesting and thoroughly enjoy- 
able progressive euchre party was held, There were 
fourseen tables..Mrs. J. W. Ryan, New Britain, Conn., 
won the first ladies’ prize; Miss Katherine Fouche, 
Knoxville, Term., the second; J. H. Kennedy of New 
York, captured the first gentleman’s prize; C. E. Speer 
of Fort Smith, Arkansas, took the second, and John 
Bethel of New York, by his masterly manoeuvring, 
walked off with the pretty booby prize. 

"The sail Wednesday afternoon was enjoyed by about 
250 people. There were eight boats. 


The weather during the -conyention was delightful. 


On the afternoon of June 18th there was a parade 
of 154 rolling chairs along the board walk in single 
file... They went the entire. length of the board walk 
and back, a distance of six and one-half miles. 


On the evening of June 18th there was a delightful 
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concert by the Welch Choral Co., on the steel pier. 
This was followed by a grand ball. 

The badges were very artistic affairs. The pretty 
delegates’ badge with its red ribbon and gilt pendant 
contained a map of the Southern states. The visitors’ 
badge was similar to this one, except that it had the 
word “Souvenir” instead of “Delegate,” and was oxi- 
dized instead of hein gilt. 

The American liardware Manufacturers’ Associa- 
tion got a very handsome program. The centerpiece 
of the cover of the prograti was a reproduction of the 
United States coat of arms. 

The Executive Committees of both the Southern 
Hardware Jobbers’ Association and the American 
Hardware Manufacturers’ Association held sessions 
on Monday. 





J. M. & L. A. Osborn Co., Cleveland and Colum- 
bus, Ohio, carry in stock and ship promptly a large 
selected line of high-grade old-style roofing plates, in- 
cluding Osborn’s charcoal iron old-style with iron 
base, Osborn’s guaranteed old style, Osborn’s — old 
method, the Osborn roofing, Star old style, Port old 
style, Nava redipped, Santiago old style and Neostyle 
and old style redipped. 


~~ 
a_i 


Wm. Corry, well known to stovedom, is now act- 
ing as manager of the Stove Manufacturers’ Repair 
Association, 230 Water street, New York. 








o-- 


BUSINESS CHANGES. 





NEW FIRMS. 
Florence, ‘Minn.—T. H. Green. 
Triumph, Minn.—Aug. Swanson. 
Sanborn, Minn—Hoak & Blank. 
Garden City, S. D.—C. W. Hoffman. 
Port Arthur, Tex.—The Stearns Hardware Co. 
Panora, Ia.—Gillette & James. 


CHANGES. 

Grand Rapids, Mich—Wm. A. Hossack succeeds George 
B. Will. 

Cordele,. Ga—Watt-Harley Holmes 
Cordele Hardware Co. 

Mayfield, Ky.—T. J. Carman & Co. have dissolved. 

Jacksonville, Fla—The Dozier & Gay Hardware and 
Paint Co. have been chartered with a capital of $50,000. 

Cuthbert, Ga——W. A. Roberts & Co. have dissolved. 

Wilmot, S. D.—A. P. Thiele-& Co. have dissolved. 

Edgemont, S. D.—A. C. Gerland & Co. succeed E. R. 
White. — 

Leonard, N. Di—Nei & Co. are succeeded by L. W. 
Akin. — : 

‘Uhrichsville, O—The Foster Hardware Co. is succeédéd 
by W. H. Westhafer, 


Co. succeed the 


STOPPAGES. 
Faribault, Maxwell has moved here from 
Kenyon. 
Bellingham, Minn.—Fred J. Rosenwald. 
- Waubay, S. D—T. N. Bennett. 
Emery, S. D.—MclIntyre Bros. have dissolved. 


Diemont, S. D.—Wieland Bros. have dissolved. 


MISCELLANEOUS. 
Cottonwood, Minn.—Mero & Russell; fire. 
Reading, Minn.—Woodworth & Jones build an addition. 
Bryant, S. D.—E. S. Dunn &. Co. 
Dennybrook, N: D.—Peterson Bros. build. 
Brockett, N. D.—The Vierhus Bros. build. 
Elyria, O.—Si Meiner’s hardware store burglarized. 
Bloomington, Ill.—B. F. Stanger ; fire; loss $1,000, insur- 

ance $600. . 


Minn.—I. 
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Meeting American Hardware Manufactur- 
ers’ Association. 


The meeting of the American Hardware Manufacturers’ 
Association was called to order at 3:30 p. m., Tuesday, June 
7, in one of the parlors of the Marlborough House, Atlantic 
City, N. J., by President Fayette R. Plumb. After roll-call 
President Plumb read his annual address, as follows: 


ADDRESS OF PRESIDENT PLUMB. 
A GREETING TO THE MEMBERSHIP. 
I take great pleasure in extending cordial greetings and 
a kindly welcome to this City by the Sea, known far and 


President, Fayette RK. Plumb, Philadelphia, Pa. 


wide as the greatest health resort on the Continent. 1, there- 
fore, hope that its life-giving properties will be absorbed by 
each one of you and after a pleasant sojourn here that you 
may return home greatly benefited by this: little outing, and 
that you will be in a position to take up your work with an 
increased vigor and with kind remembrances of our Associa- 
tion and the friends you have met with, also that our action 
here may be of such a favorable nature that it may induce you 
to come to our first annual meeting, to be held in New Or- 
leans in November next, prepared-to assist those in authority 
in making our Association one of the most successful business 
organizations in our country. 


PRAISE FOR EXECUTIVE COMMITTEE. 
While I feel greatly complimented for the honor you have 
conferred in’ electing me as your first President, and am 
greatly encouraged in making our association a success be- 
cause of the intelligent and able Executive Committee that 
is associated with me in its management. I recognize the 
difficulties that confront me in making it what it should be; 





but hope and believe with your assistance that we shall soon 
assume our proper place before the world. 
GROWTH OF ASSOCIATION. 

When our association was formed, at Cleveland, in Oc- 
tober last, it consisted of less than 70 members. This has 
been increased through the able efforts of the chairman of 
the Executive Committee and your worthy Secretary to 145. 
Too much cannot be said in praise of our Secretary, who has 
worked intelligently in season and out of season to promote 
our interests. We now have enrolled as members a majority 
of the leading manufacturers of hardware in the United 
States. If you will scan this list closely, | am positive you 
will join with me in saying that we occupy such a command- 
ing position before the hardware trade that we are able to 
take the lead in any industrial reformation we may think it 
wise to enforce. 

EVILS TO BE ERADICATED, 

In my inaugural address, I referred to some of the abuses 
which have crept into the trade owing to the excessive com- 
petition and invited you to consider them carefully and be 
prepared to discuss them at this meeting. 

I have thought it proper to again refer to them as I am 
deeply interested in the eradication of evils. The 
subjects referred to were contracts, cash discounts and special 
brands. 

JOBBERS GENERALLY CONSIDER CONTRACTS AS OPTIONS. 

Contracts between manufacturers and jobbers are gen- 
erally considered by the latter as mere options to be taken 


these 





Vice-President, Samuel Nicholson, Providence. 


or not, as their interests may demand. That the manufacturer 
is to blame, in part, for such a condition of things is, I think, 
unquestioned, and there is no class of trade, in my opinion, 
that is more open to general reform in this respect than our 
own, and I hope we shall take such measures in the future 
that will prevent such an interpretation. 

ERADICATE SPECIAL BRANDS. 

Several-of our manufacturers are greatly interested in 
adopting some plan that will eradicate the use of special 
brands. One of the most prominent makers of tools in this 
country, whose trade not only includes every city on this 
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continent, but every important market throughout the entire 
world, and who is one of those who originally suggested the 
formation ‘of this association, is greatly interested in this 
subject. It might be well to say for the information of.those 
who are not familiar with this topic that this evil has become 
so universal that not only the jobbers, but the large retailers, 
are asking for special marks to distinguish their goods. Some 
of the jobbers are encouraging them in this by submitting 
their requests to the manufacturers. Orders-of this character 
not only add very materially to the cost of production, but 
work great disadvantage to the manufacturers by lessening 
the sale of their own brands. This applies particularly to 





Vice-President, F. 8. Kretsinger, Fort Madison, Iowa. 


the manufacturers who devote their life’s work to making 
first-class articles, and who are thus establishing a reputation 
for their own brands that. will enable them to leave to pos- 
terity a prosperous and lucrative business. 


AN EDITORIAL ON SPECIAL BRANDS. 


A recent article inva trade paper is so entirely in accord 
with my views on this subject that I have thought it well to 
quote from it. He says, in part: 


“The practice of making special brands for the jobbing | 


trade’ is one which manufacturers generally regret and to 
which they give their adhesion only under. the pressure of 
what they deem a necessary compliance with the wishes of 
their wholesale. customers. Under a normal condition of 
things. the manufacturer should get the benefit of reputation 
which goods of real excellence may command from the trade 
in view of their quality. A manufacturer, even though, he 
has put into the goods all the excellence of which his factory 
is capable, gains no reputation throughout the trade or with 
the public. The fact, indeed, that his factory has produced 
the goods is usually kept by the jobber a profound secret, 
and very properly so. It is obvious that this state of things 
cannot be pleasing to the manufacturers who put forth their 
best efforts in producing goods of high grade, the sale of 
which, under their own brand, would give them reputation.” 
DISCOUNTS. 

The subject of cash discounts was taken up by the chair- 
man of the Executive Committee and the Secretary, who com- 
municated with each one of you personally, and I hope with 
satisfactory results. From what I can gather, from some of 
the members with whom I have discussed it, I am confident 
that the result of our efforts in this direction has not been in 
vain. The general terms adopted by the Hardware Manu- 


tacturers are sixty days net or 2 per cent cash ten days. This, 
therefore, is.a heavy premium to offer for prepayment. un- 
less the conditions of sale are promptly complied with, espe- 
cially in view of the fact that the jobbers of hardware are 
exceptionally good credit and there is naturally very little 
risk assumed in the extension of time. 


IN UNION THERE IS STRENGTH. 


The old saying that “In union there is strength” has be2n 
fully illustrated by the action of the National Hardware 
Association and the Southern Hardware Jobbers’ Associa- 
tion, which is now in session in this city. It has occurred to 
me that we might go a little further than these organizations 
by forming separate sections to cover the different classes of 
trade represented in our association and for the purpose of 
furthering this suggestion that a committee might be ap- 
pointed to act for the different branches and that the mem- 
bers of this committee be selected as chairmen of the several 
interests. I do not go so far, at this time, as-to advocate the 
adoption of uniform prices. g@fhere are, however, grievances 
in all lines Of business that cart be corrected with concerted 
action, and we all know by personal experience that we are 
warranted in getting together to correct such evils. 


A PREPARATORY SCHOOL. 


This first meeting after our organization is a sort of an 
introduction to our annual meeting in November next; in 
fact, we.might consider it a preparatory school for the mor2 
advanced work which awaits us in the fall. There are greater 
subjects of universal interest which this association might 
very properly consider; these I will leave to you to define 
and I hope the-subjects you: may hand in to our Secretary 
between now, and ‘November next may be of such a nature 
as to make our meeting one of the most interesting that has 
yet been held by any trade organization. 





Secretary and Treasurer, ¥. D. Mitchell, Pittsburz, Pa. 


The meeting then went into executive session. 


THURSDAY MORNING SESSION. 
The Thursday morning session was called to order at [0 
a. ™m. 
W. M. Pratt of the Goodell-Pratt Co., Greenfield, Mass., 
delivered an address on the subject of “The Probable Ef- 
fects of Mercantile Consolidation.” 



























































THE PROBABLE EFFECTS OF MERCANTILE 
CONSOLIDATIONS, 


THE PAINTED GATE. 

I am a little in doubt as to the motive by which your 
committee.was actuated when they invited me to address you 
upon this. subject. The first sensations that I experienced 
were pleasant ones, fully appreciating the courtesy extended, 
but the more I studied the subject the more doubtful I 
became as to whether or not it was entirely a matter of 
compliment. I was half inclined to the opinion that, appre- 





A. Gladding, Indian- 


Committee, N. 
apolis, Ind, 


Member Executive 


ciating the importance of having something said relative to 
mercantile consolidations, and realizing that it was not as 
simple perhaps.as it looked, they had picked upon some one 
who would be_ sufficiently susceptible to accept their very 
flattering invitation, and I was reminded of the story of a 
gentleman who, while strolling through the streets of Lon- 
don, noticed somewhat in advance a diminutive maiden clad 
in her best bib and tucker standing in front of an iron gate 
and looking ~wistfully up and down. the street. As he 
approached she accosted him with a “Please, mister, won't 
you open the ‘gate for me?” His family having always been 
noted for their‘chivalry, he could not well decline, and open- 
ing the gate, was surprised to think that she should have 
required any assistance. Thereupon he made bold to ask 
her why she wanted him to do it. She looked up at him, 
saying: “Please, mister, it’s just been painted, and I don’t 
want to make my hands dirty.” 
THE COMMITTEE CHOSE A SUBSTITUTE. 

Now, gentlemen, this subject of Mercantile Consolida- 
tions has been covered with ‘so much paint during the past 
few months, not only in the brilliant hues of the yellow 
journals, but in the more sombre shades of the press at 
large, that your committee who were drafted, as I under- 
stand it, especially to attend to this matter themselves, are 
not to be severely blamed for looking for a substitute. 

MERCANTILE CONSOLIDATIONS OFTEN CONFOUNDED. 

A Mercantile Consolidation is often times confounded 

with the so-called associations, combinations and trusts, which 
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have many times been formed and to no great good. While 
it may be one and all of these, it is not necessarily so. The 
latter exist oftentimes because of agreement only, the inter- 
ests and units of which they are composed while temporarily 
adherent are not necessarily coherent and unified, as they 
should be. You will please bear in mind, therefore, that I 
am dealing solely with Mercantile Consolidations, which 
means in plain English many concerns made into one; and in 
the course of my remarks I shall not give the feature of over- 
capitalization more than a passing notice: I fully realize the 
danger therefrom and that we must expect more or 
serious results; still if consolidations of this nature are to 
play an important part in the commercial history of the 
future, as I believe they are, the fact that they were over- 
capitalized at the outset will be merely an incident. 


less 


EVOLUTIONS OF PAST CENTURY. 

For the past 100 years or,more every department of com- 
merce and industry _has been undergoing an evolution; within 
the past decade the ‘changes have come so thick and fast 
that it has required all the ingenuity, brains, foresight and 
nerve energy of the present day American to keep apace 
with them; in every mine, in every mill, in every work-shop 
the processes are contihually changing and everywhere per 
man and per machine our product is far in advance of what 
it has ever been before. 

ECONOMIC ‘DISTRIBUTION HAS BEEN NEGLECTED. 

Now while carrying out this 

departments of production, which we have raised to a higher 


economic policy in our 


standard of efficiericy than was ever dreamed of in the past, 
we have neglected, so to speak, to imaugurate an equally 
economic and satisfactory policy in our methods of distribu- 
tion. We have been studying to produce wisely and well 
We have not taken the precaution to fortify ourselves in the 


field. I do not mean that our selling departments have been 





E. Adams, Cleveland, O. 


Member Executive Committee, C. 


inefficient; I do not mean that we have not put forth every 
energy to place our product in the markets of the world; 
I do not mean that we have left a single stone unturned 
whereby we might have been able to further our interests in 
this direction; but I do mean that the underlying principles 
are entirely wrong. 
CUT-THROAT TACTICS, 

We have been in the habit of adopting a cut-throat policy, 
so to speak, with our competitors. We have deviated entirely 
too far from the live and and let live plan. We have not 
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beén satisfied with our share, but have been determined to get 
the other fellow’s: share as well; and, with the first weakening 
of the market, with the first signs of a business depression, 
there has been a wild scramble for trade; prices have been 
slaughtered, lines have been unwarrantably extended, pre- 
viously unproductive territory has been ransacked, and the 
markets glutted regardless of price. 
PERIODS OF DEPRESSION AND PROSPERITY. 

From the effects of this demoralization it has taken 
years to rally, and the deadly fear of its recurrence has con- 
tinually retarded our recovery. These periods of depression 
have invariably been followed by periods of prosperity, and 


—— 
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Member Executive Committee, James P. Kelly, Alexan- 
dria, Ind. 


while experience should have taught us the lesson so 
thoroughly that our commercial and industrial equilibrium 
might have been preserved, it Has so far failed to do so. 
Now, to-day, in the early dawn of the twentieth century, 
which could it have been depicted to our fofefathers would 
have appeared little short of a miracle to them, and while 
riding on the crest of a wave of prosperity, the like of which 
has never before touched. American shores, is it to be sup- 
posed that we should be content to let well enough alone and 
not endeavor at least to guard against a possible re-occurrence 
of the dangers and disasters which have so often followed 
our prosperous eras in the past? Most certainly not. 
A MIGHTY DYNAMO OF HUMAN ACTIVITY. 

We are facing to-day peculiar conditions and the aggres- 
sive policy of the American producer is astonishing the world. 
Everywhere are old factories being doubled and new fac- 
tonies being built, assortments are being broadened, new 
lines brought out and this great mass of energy has wrought 
itself into a mighty dynamo of human activity, the sparks 
from which have penetrated every nook and corner of the 
globe. 

The policy of aggression has gone on by leaps and 
bounds; our avenues of distribution have been multiplied, 
until every city, town and hamlet has been canvassed and 
recanvassed, over and over again; we have poured millions 
into advertising matter and scattered it all over the world; 
we have spent money with a free hand in order that the 
American producer and his wares might not for one moment 
be lost sight of. Now, while not questioning this policy of 
aggression and dissemination under such conditions as now 
exist, it is sometimes difficult to draw the line between wis- 
dom and extravagance. For the present alone, perhaps, it 


matters not; the world is busy and the ceaseless hum_ has 
tuned itself to one of universal harmony. It is only when the 
discord comes and the little waves do beat against themselves 
and throw the whole world out of tune that we shall need 
to stop and ponder well 

ROOM FOR IMPROVEMENT. 


Don’t we often wonder why the same economic policies 
which are carried out in our departments of production are 
not extended to our distributing bureaus? Is it easy to im- 
agine where so many traveling salesmen come from, and, 
gentlemen, if I have heard it once I have heard it a thousand 
times in the last five years, “How do so many retail dealers 
exist ?” 

It is in the distribution of our product more than any 
where else that there is room for improvement. The economic 
evolution which is evefywhere so marked is hardly noticeable 
here. We are spending dollars. where we used to spend 
cents, and even our percentages have increased. Is it then 
more than natural that in looking around for an anchor well 
to windward, the wisest heads of our country and of the 
world should have decided to inaugurate these great consoli- 
dations, hoping thereby not only to eliminate evil tendencies 
but to effect economies which would not otherwise be possi- 
ble? 

THE LACTEAL FLUID IN THE CITY OF CHURCHES. 


[ am told, gentlemen, that in the city of Brookiyn, in a 
single block wherein live 52 families, the total consumption 
of milk per day is 58 quarts and it takes 42 milk men to 
deliver it. 

Now if 20 men are doing to-day the work that could be 
accomplished by one, let’s save it. If 20 tons of advertising 
matter are distributed and accomplished only the results 
which would be accomplished by one ton of advertising mat- 
ter properly distributed, let us save that also. Let us, while 





Member Executive Committee, J. Birge, St. Louis, Mo. 


continuing our policy of aggression, steer clear of the shoals 
of extravagance. 
A NATURAL EVOLUTION, 

The old theory that the introduction of labor-saving 
methods and machinery would necessarily mean labor unem- 
ployed is a pure fallacy. There is not labor enough in this 
country to-day, and what would we do if it was not for the 
labor-saving’ machinery, much of which has been installed 
during the past 25 years under more or less protest. Let 
us not allow ourselves to be blinded by the popular clamor 


































































and led to believe that Mercantile Consolidations are made 
entirely for evil. They are not. They are but the natural 
evolution of our old system of distribution, and though still 
in their infancy I believe in their growth and development 
they will assume shapes and proportions not conceived of 
to-day, and though because of the lack of wisdom on the 
part of those who dictate and direct their policy they may 
meet with public disfavor on every hand, and if the surplus 
water which goes to make up their capitalization may have 
to evaporate or be drawn off, and if in individual and perhaps 
in common cases they may rise only to fall, it is my sincere 
belief that through them, by them, or because of them, we 





Pitts- 


Member Executive Committee, Robert Garland. 


burg, Pa- 


shall have so mastered the situation that a plan will be 
evolyed whereby our commercial equilibrium can be pre- 
served for much longer periods in the future than it has 
been in the past. 

RIGHT IS MIGHT. 

Right is might to-day as much as it was a thousand 
years ago. A policy formulated and carried out on any other 
line by an individual, firm, corporation or consolidation is 
bound to totter and fall. An unfair, grasping, dictatorial 
policy. may temporarily succeed, but it’s success cannot con- 
tinue indefinitely. Whether it works an injustice to an indi- 
vidual, to a community, to a state or to a nation, a way will 
be found by which the evil can be eliminated. 

WOULD WORK A VAST POWER FOR GOOD. 


On the other hand, the economic value of a consolida- 
tion properly managed and which would be able to attain a 
degree of efficiency beyond the reach of the rank and file of 
destructive competition, would work as a vast power for 
good not only to itself but to the user and the manufacturers 
as well. 

The unit of all wealth is labor, the crude raw material 
is of little value until molded into shape. The trees in the 
forest and the ore in the mine are comparatively nothing 
except the labor units necessary to make them articles of 
commerce; the labor is always at hand. There never was a 
time in our most depressed period when the labor units could 
not be had. The problem which then confronts us, however, 
is the ability to turn them into cash. The distribution of our 
product based on these labor units is a serious problem, not 
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perhaps at the present moment, when orders are plenty and 
goods are scarse, but a problem nevertheless which demands 
our attention, and however efficient our present system may 
be, it is plain to every one that there is still room for improve- 
ment. 
MANIFEST EVILS. 
The manifest evils are not hard to 
competition, unwarrantable production, and the 
multiplication of the avenues of distribution, give grave cause 
for alarm, and there is no surer way to put a stop to these 
abuses than by a plan in which the unity of interests makes 
the wellfare of the one so closely connected and allied to the 
wellfare of all that temptations, even of an evil nature, shall 
be eliminated. 
MILLENNIUM WILL NOT BE REACHED BY 
It is not to be expected that we can reach in the present 
decade the long-looked for millennium, or that such a state 
of affairs will come to pass during the lifetime of the present 
generation; but the world and everything in it must move 
There is no stop 
ping; there is no holding on in any particular position. It is 
either forward With the conditions of the 
present times so vastly different from those which existed 


find. Destructive 


excessive 


IQI0. 


on and improve, or deteriorate and decay. 
or backward. 


even a dozen years ago, we must not be content to rest until 
some policy shall be inaugurated whereby we may eliminate a 
portion, at least, of the evils which have worked themselves 
into our distributing policy and plan. 

HEALTHY COMPETITION IS A COMMERCIAL INVIGORATOR 

The old-time adage of the survival of the fittest must not 
be considered in a narrow light. ‘Those who destroy what 
they cannot obtain are not necessarily the best fitted to sur- 
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vive. Competition should not be wiped out. A 
healthy competition is the best possible commercial invig- 
orator. On the other hand, a destructive competition not 
only injures those who are directly connected with it, but in 
an indirect manner it does grievous injury to our whole 
commercial fabric, and our old commercial system, the sys- 
tem which we have been. following for the past 50 years, 
needs protection from this kind of a thing to-day as much 
as ever our infant industries needed the assistance of a pro- 


strong, 


tective tariff. 




















THE SHOE PEG TRUST. 


It is impossible to legislate against evils of this charac- 
ter. It is equally impossible to suggest, formulate or dictate 
the policy of any organization and be able to carry that policy 
into effect unless that organization is absolutely controlled. 
A combination without a consolidation is not in a position to 
do this work well. In this as in a trust agreement there is 
not a unity of interests. Over and over again have these 
things been tried. Way back in 1855 they formed a shoe peg 
trust, one of the first, I believe, that was formed in this 
country, how long did it last? Perhaps a year. Why did it 
go to pieces? Simply because the interests were so scat- 
tered and despite their agreement, a feeling of distrust over- 
came everything else, and different interests were continually 
knifing each other behind the scenes. 


ESSENTIALS FOR PROPER FORTIFICATION OF COM MERCIAL INTERESTS. 


It is only in absolute consolidation; with a perfect unity 
of interests that can formulate, adopt and carry into effect 
an economic conciliatory policy, combined with a high degree 
of efficiency; that we can fortify our mercantile interests 
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as they ought to be fortified; to be sure-these consolidations 
will control a. vast power, but it stands within their’ proyince 
to use this, power wisely and well, it not only stands within 
their province so to do but it behooves them to do it, other- 
wise the purpose for which they were created will not be 
accomplished and the. law of evolution will wipe them out. 


FAVORS A TEMPERATE POLICY. 


It is to be expected that these great consolidations will 
entirely drive out competition. It is not to be desired that 
such a thing should come to pass, but it is hoped that they 
will in a measure control the situation. We do not want 
to see the feature of competition completely eliminated. We 
do not want to have new industries throttled. We do not 
believe that our present commercial interests should be ham- 
pered in their growth. But a wise temperate policy will work 
the greatest good in the long run, and the good will of the pub- 
lic can be secured by returning to the people, so to speak, a por- 
tion of their tribute in the way of a reduced cost to the con- 
sumer, because of the economy effected in the distribution 
of goods. 
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NO MONSTROSITY. 


Gentlemen, a consolidation of commercial interests is no 
monstrosity, unless an unwise policy makes it so. They have 
a power, we will admit, but that power must be for good, 
or it will be taken away and the guardians of our country, 
holding forth in the Nation’s Capital, will see to it that laws 
are inaugurated, which will prevent, in a great measure, the 
carrying into effect of any policy which shall not be fair to 
all concerned. 

WORK OF HARDWARE ORGANIZATIONS. 


In this connection it is well to give due credit to those 
national and state organizations which have done so much 
for the hardware trade of the United States during the 
years which they have existed. They have done more per- 
haps than any other one thing to eliminate bad feeling be- 
tween competitors and stimulate good feeling between dif- 
ferent branches of the trade. 

CONSOLIDATIONS ‘WILL IMPROVE CONDITIONS. 


What this has accomplished. not only for the dealers 
themselves but for the manufacturer and consumer as well, 
is too plainly apparent to need mentioning. I believe the 
time has come when we can go a step further, and although 
that consolidation in which we have taken a vital interest 
has for the present at least been abandoned, I believe it is 
sure to come and that the great consolidations which have 
been made and which will be made in the future, just as 
soon as they get their bearings and their machinery into 
action, will be able to improve still further our conditions 
as a whole. 

A TRIBUTE TO THE TRADE. 

The word “hardware” has a warm place in our hearts. 
This particular branch of industry is perhaps nearer to us 
than any other. In its ranks will be found as grand a set of 
men as have-ever lived; men who have been accustomed to 
fight the battle of life from their birth; men who have for 
many years kept their shoulders diligently to the wheel; 
men who have risen from the most menial positions to the 
highest; men who from knowing how to labor themselves 
appreciate to a full degree the cost and value of labor. 

A RECENT’ REALIZATION OF IDENTITY OF INTEREST. 

It is a business which must be thoroughly mastered and 
understood if it is to be handled successfully, and the hard- 
Ware trade are to be congratulated upon this fact. Follow- 
igg up a mere whim, an individual firm or corporation cannot 
epgag¢ in the hardware business and make a success of it; 
they must pay their tribute in labor before thev can hope 
for reward. Notwithstanding all this they have made their 
mistakes, and without being personal I believe it is no exag- 
geration when speaking as a class to say that until perhaps 
three years ago the hardware jobbers of the United States 
never realized that the interests of the hardware manufac- 
turers were almost akin with their own. 

HARDWARE ASSOCIATIONS DESERVE THE CREDIT. 

There was too much tendency in many localities to break 
down the manufacturer’s prices and ignore his goods. Some 
of our good friends were driven to the retail trade, and 
some of them were driven out of business, and for quite a 
considerable period the markets were flooded with no end of 
cheap trash, for which this mistake was directly responsible. 

But there has been an awakening, and the National 
Hardware Association and the Southern Hardware Job- 
bers’ Association and all the hardware associations of this 
country in a great measure deserve the credit for it. Because 
of their organization they have been able to curb the radical 
and help the weak. They have been able to bring about a 
realization of the fact that the jobber’s success depends upon 
the manufacturer’s good will to just as great a degree as 
does “the manufacturer’s success depend upon the jobber’s 
good will; their interests are so interwoven that neither 
can prosper without the other, and if good feeling exists 
between them the better for all concerned. 

TROPICAL ICE. 

I am alluding to this matter simply because I believe it 
has a bearing on the consolidation theory and tends to 
strengthen that theory in so far as proves that even asso- 
ciation is beneficial. I do not expect that the older ones of 


















































































































this assembly will fully agree with me. I think I see some 
misgivings, a few doubts and perhaps a very little disgust 
written on the faces in this audience; they are probably 
thinking that we did not have these things fifty years ago, 
they were not a necessity then and they are not a necessity 
now, and I am reminded of a story of a negro parson, who, 
having been given light upon a certain knotty problem, has- 
tened to spread it among his parishioners. It is an old story. 
Possibly you all remember it. He commenced his Sunday 
evening discourse as follows: 

“Brederin and sisters, brederin and sisters, dare’s one 
thing in de Bible dat’s been boderin’ me for a long time. 
How de children of Israel went tru’ de Red Sea and Pharo’s 
army was swallowed up and drowned, and brederin and 
sisters, I never cud understand how dat was, an’ now I 
understand jest how dat was it cum to me just as plain. 
It was de last end of the winter and de ice was on de Red 
Sea and de Childten of Israel went over on de ice and de 
weder was warm and de ice got weak and Pharo’s army 
broked thro’ and was drown’d and I was very thankful, 
brederin and sisters, to be able to expla’n dat to you.” 

NO GEOGRAPHY THEN. 

He then proceeded with his discourse until the meeting 
finally became one of general discussion, whereupon a 
young boy in the audience spoke up and said, “Parson, I’d 
like to ax ye a question?” Without looking at him the rev- 
erend gentleman said, “Let de young man ask his question. 
Let de young man ask his question.” “Parson, it say in my 
geography that de Red Sea am down near de equator an’ 
dey don’t never hav’ no ice an’ snow dare, an’ I’d like to 
know how you explain dat?” 

After adjusting his spectacles, the parson turned to the 
audience, “Hear de young man, hear de young man, why 
de very idee of de young man comin’ here and tryin’ to tell 
us about de Bible when we've studied de Bible befo’ he was 
born, why, brederin and sisters, de very idee of dis young 
man comin’ here and tryin’ to tell us about de Bible, but I 
can explain dat to de satisfaction of de young man. Dey 
didn’t have no gography in dem days.” 

Gentlemen, these consolidations did not exist in the old 
days; they were not needed then. There are a good many 
things which they did not have fifty years ago which we are 
enjoying to-day, and some of them were looked at consider- 
ably askance when they first appeared, but these freaks, so 
to speak, in their development have turned out to be bless- 
ings in disguise that have brought wealth to our nation and 
comfort to our people. 

MERE FLEDGLINGS. 

Now the mercantile consolidations of to-day are mere 
fledglings, though they belong to the large species; they 
have a mission to fulfill, and I believe they will fulfill it. 
Difficulties, not facilities, make men and make nations. Cer- 
tainly, the paths which our consolidations will have to travel 
at the outset will have a few roses and many thorns. It 
will be necessary to learn how to control and govern them 
and then find able men who are capable of doing it; but I 
believe they will play a large and important part in our future 
commercial history, and though the mistakes of those who 
are responsible for their creation will, in a measure, retard 
their growth and development, their over-capitalization is 
but an incident, and though of grave moment—an incident 
nevertheless—and a setback, for this and other causes is 
to be expected and looked for, still I believe they will be 
in a better condition to cope with the conditions which con- 
front us now and which will confront us in the future than 
individual and scattered interests. 

THE PRIVILEGE OF PURSUING THE EVEN TENOR OF ONE'S WAY. 

It is mot necessary, however, while adhering to this 
opinion that we should get onto the band wagon or get out 
of the road. The Flag of Freedom which floats over our 
country grants us the privilege of pursuing the even tenor 
of our ways. Mercantile consolidations, however, are not to 
be scoffed at, and while it is not necessary that we affiliate 
ourselves with them, let us not be vain enough to think 
that we shall grow rich over their downfall. While not over- 
estimating let us be equally careful not to under-estimate, 
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but by keeping in close touch with the situation be able to 
conserve and guard our interests in the future, as we have 
in the past, and when these interests can be conserved, pro- 
tected and furthered by a policy of consolidation, I believe 
the hardware manufacturers of the United States will not 
be slow to adopt it. 

Frank Dickerson of the American Tin Plate Co., New 
York, who was scheduled for an address on the subject, 
“The Future Outlook for Business,” was unable to be present 
and his place was taken by C. S. Asbury of the Enterprise 
Manufacturing Co., Philadelphia. 

F. S. Kretsinger of the Iowa Farming Tool Co., Fort 
Madison, Ia., delivered the following address on 


CONTRACTS: ARE THEY MUTUALLY BINDING 
AS NOW INTERPRETED? 


A REQUEST FOR LENIENCY. 

Now, lest you attach too much importance to the word 
address, let me say at the outset that my remarks can 
hardly be classed under that heading, but rather let me ask 
your indulgence a few moments, while I comment on a few 
points in which, in a measure at least, I hope you may con- 
cur. I am fully conscious that I may pass by matters of as 
much importance as those which I mention and which nat- 
urally come under the subject given me, but with a fixed 
desire to be brief I will allude only to such incidents as have 
particularly come in my experience as a manufacturer and 
seller. I ask for leniency should I fail to keep within the 
bounds of generalities, for the willful violation of contracts 
without substantial reason; apology or excuse, is, as you 
all know, not simply disappointing and aggravating, but fre- 
quently is a gross injustice, besides working a great hardship, 
and altogether is exceedingly exasperating. 

MEMORY IS OFTEN TREACHEROUS. 

I shall assume all the time that we have in mind written 
contracts, for verbal ones, covering transactions of importance 
are unreliable and unsatisfactory, for memory is often 
treacherous, however well-meaning the individual may be. 

A CONTRACT IS MORE THAN AN AGREEMENT. 


A commercial transaction of sufficient significance to jus- 
tify the title of contract should be, and as a rule is, some- 
thing more than an agreement. It should cover the essential 
element or factor of consideration, in which both parties 
to the deal participate, though it may be in unequal propor- 
tions, and although it may wot be equally satisfactory or 
profitable. This element of consideration lifts it above an 
ordinary off-hand purchase and sale, emphasizes its character 
and gives it a legal standing desired by both parties to it. 

A CONTRACT IS STRICTLY A MATTER OF BUSINESS. $ 


A contract is not made in an idle moment, nor as a 
matter of pleasure, nor as a special favor on the part of one 
toward the other party, but is entered into in earnest— 
strictly as a matter of business, with a feeling on each side 
that he is willing and desirous of parting with his commodity, 
be it cash, merchandise or material, and receiving in exchange, 
under stipulated conditions, what he regards as a satisfactory 
equivalent. 

PURCHASER’S CONSIDERATION IN A CONTRACT. 


The purchaser may look for consideration in his success 
in securing a particular make of material or goods, a special 
brand, pattern; or finish. The good reputation of the article, 
its quality and its price, time of payment, freight allowance, 
and also the control of that particular make (if merchandise) 
in his market; all these tend to invite the purchase; besides, 
he takes into consideration ‘the character of the concern he 
is bargaining with, its ability to execute his orders, and its 
manner of dealing. These, in whole or in part, constitute 
his consideration for making the contract. 

SELLER'S CONSIDERATION IN A CONTRACT. 


On the other hand, the seller may find his consideratiow 
in disposing of so much of his product in a market which 
he desires to retain, or secure a foothold in, or the character 
of the order as to quality, patterns, sizes, etc., and the date 
of shipment; he also has in mind the standing of the con- 
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cern he is dealing with, the matter of price, and, naturally, 
the prosepective profits. These may be taken as his consid- 
eration in making a contract. 

A CONCISE MEMORANDUM OF STIPULATIONS. 

To men naturally inclined to be upright in their dealings, 
a contract is but a concise memorandum of stipulations: dis- 
cussed and after more or less giving and taking, finally con- 
curred in, and the details put in writing for their mutual con- 
venience—to save misunderstandings and to enable others, 
those, for instance, in the shipping, invoicing or collecting 
branches of their respective businesses, to carry to a con- 
clusion. 

PARTICIPANTS ARE BOUND TO RESPECT CONDITIONS OF A CONTRACT. 

Taking it for granted that in the main, at least, my anal- 
ysis of a contract (which is almost of daily occurrence with 
every business man) is ‘correct, it stands to reason that its 
parties—buyer and seller—entering into such relations, are 
equally and honorably bound to respect its conditions. [f 
either participant in the deal is not seriously in earnest, why 
should he waste, and worse than waste, his time and that 
of the other party to enter into it. A divergence of either 
one from the lines laid down in the contract, invariably and 
unavoidably creates friction, generates suspicion and naturally 
puts the other one on his guard during the existence of the 
current deal, and also places him on the defense in making 
any deals in the future. 

A DANGER SIGNAL. 

Furthermore, a violation of specific conditions is trifling 
with a serious matter, and indicates a premeditated intention 
to be dishonest; clouds the sense of honor; encourages like 
efforts toward others; and in time may prove an expensive 
procedure by fastening on the violator, a reputation unde- 
sirable even to a calloused person, and which would stand 
as a danger-signal to others with whom he might have busi- 
ness dealings, for the spreading of information of unfair and 
dishonorable actions is in these days of consolidations and 
associations an easy matter and a legitimate means of defense. 








ALL MEN ARE LIARS. 

Whether “contracts are mutually binding as now inter- 
preted” is somewhat of a conundrum. I might almost and 
am half inclined to ask you to give me an easier one. 

Sometimes I think it is unqualifiedly true that all men 
are liars (except, of course, our own particular selves) and 
yet, remembering the large number of contracts that are 
made daily, their varied conditions and the human, and I 
might almost add, the inhuman nature of men one has to deal 
with, I am inclined to think that in the great majority of 
cases, contracts in their essential features are interpreted 
conscientiously—it may be. because it is to the interest of the 
parties, be that as it may—all are not guided by the same 
motives—it is more than half way true that they are regarded 
as mutually binding. 

A PECULIAR POSITION. 

The producer of material a few removes from the ore and 
the stump, to whom most of us look for a large part of our 
supplies, has occupied during the few recent years a peculiar, 
somewhat independent and yet trying position. A gradual 
rising market has stimulated trade, over-loaded order books, 
and made buyers unusually urgent as well as extremely 
solicitous. 

SLOW DELIVERIES. 

Sales undoubtedly have been made and quite generally, 
too, considerably in excess of the plant’s capacity, and the 
slow deliveries have seriously inconvenienced buyers, who 
have reqttired the material for the employment of their shop 
hands, causing not simply extreme annoyance, but also in 
some cases serious losses—in addition to this, the seller 
has put himself in a position of distrust, and encouraged feel- 
ings of'suspicion that the older contracts at comparatively low 
prices have been neglected, and that later contracts at con- 
siderably higher prices have had more careful and prompt 
execution. How far this is true cannot be demonstrated, 
but the age of many requisitions, which our buying depart- 
ments have on file remind us of their neglect and invites 
the question: Whether “contracts are regarded by the seller 
as mutual, or only as a convenience to themselves?” 


MANUFACTURERS DEPEND ON SPECIFIC CONTRACTS. 

The manufacturer—one who buys various kinds of partly 
made material, and with labor, machinery etc., combines them 
to produce a finished article ready for use—is naturally influ- 
enced in his views of a contract by certain patent facts. He 
may have to purchase materials in large. quantities, and to 
make contracts many months in advance of his needs to make 
certain of having the wherewithal to run his shops steadily 
and to advantage; he must have a complete assortment of 
materials and in the right proportion, for a surplus of one 
kind or several kinds. may be of no use to him, if he is 
short one single kind. He may be disinclined to change his 
source of supplies, where the. material has worked to his 
satisfaction and which his shop or mill hands have manipu- 
lated successfully—a change might be taking too many 
chances, and possibly might be disastrous. 

These things induce him to enter into and depend on 
specific contracts in his purchases, and what with the lawful 
nature of the transactions, what he knows or believes the 
other party to the contracts will look to him for, aside from 
his own sense of self-respect, encourage him to be mindful 
of his duty and combine in my judgment to entitle him to a 
vote of confidence. 

IT IS TO MANUFACTURER'S INTERESTS TO SHIP PROMPTLY. 

In his relations with the trade he is impelled to ship 
goods satisfactory in quality, finish, etc., as a matter of good 
policy,.and to retain his reputation, even though he may over- 
look the question of integrity. 

As to the execution of orders: Experience has taught 
him that prompt shipments induce duplicate or sorting up 
orders, and that it is to his interest to make shipments within 
the time promised, not simply to please his customers, but 
because he well knows that a delay or a late shipment will 
unavoidably restrict the sale of his goods by his customer, 
besides creating ill-feeling, which cannot always be over- 
come, even though he may have fair and reasonable excuses. 

He has many obstacles to contend with that are beyond 
his control, such as obtaining, as required, fuel and material 
of various kinds, in which there may he hindrances, such as 
break-downs in mines or mills, floods, fires, train wrecks and 
labor differences, etc. 

NEGLECTS HIS DUTY. 

Regardless of all these influences and the opportunities 
for excuses, they answer only in a measure for his non-ful- 
fillment of a contract, for it is his plain duty, and his interests, 
too, to anticipate his requirements and provide, within a 
reasonable degree, against such contingencies. If he fails in 
any measure to guard against such conditions, he neglects 
his duty, and is deserving of censure equally with those who 
show a disregard of other conditions in a contract. 

CONTRACTS GENERALLY HELD TO BE MUTUALLY BINDING. 

Looking at the question from the standpoint of the 
seller, with an experience with the trade dating back more 
than a quarter of a century, I am very glad to answer the 
question, whether “contracts are mutually binding as now 
interpreted?” in the affirmative, so far, at least, as a large 
majority with whom we have business relations and generally 
speaking, referring particularly to those who are the largest 
purchasers—trepresentative houses—in their particular local- 
ities. There are notable and most offensive exceptions, and 
the number is very much larger than it should be. 





BUYERS OF LOW MORAL PRINCIPLE. 

There are certain buyers who, after entering into a con- 
tract to take a certain quantity of material or merchandise 
and to furnish detailed specifications within a certain time, 
will partially or wholly violate the contract, use the prices 
to break down prices of another seller, who, though your 
competitor, may be your warm personal friend; you may 
have conceded extreme and special prices and terms; granted 
him exclusive sale in his particular market; gone so far as to 
supply him gratis, with catalogues and other advertising 
matter, with his name and address on, citing perhaps the 
exclusive sale feature of the deal. All these make no dif- 
ference and are given no thought by this one whose moral 
standard is low, and who thinks that the end justifies the 
means, 
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SELLER FINDS HIMSELF TRICKED. 

Believing that the contract: was entered into in good 
faith, that it was mutually binding, you may have declined 
an.opportunity to sell another as good, or possibly even. more 
desirable purchaser; you leave the field with a feeling that 
you have secured or retained that particular section to take 
a certain portion of your product, and then later you find 
yourself tricked—it is too late to get back and look up a 
new customer, and the only satisfaction you can get out 
of the situation is to make a record of the facts in the 
case and be on your guard in future dealings with this party. 
Or this buyer may think he is half way honest—as if there 
was or could be such a place for a man to stand on—and so 
takes a portion of the goods, claiming, if he honors you with 
any reason at all, that dull trade will not warrant him in 
taking the full contract quantity; when, did you know all 
of the facts, you would find that he is dividing his trade, 
violating contracts with both sellers by taking from each, 
not only a smaller amount than agreed on, but at a less 
price than either single purchase would have given him. 

PETTY TACTICS IN MAKING PAYMENTS. 

There are some who, though they respect thé conditions 
of a contract in taking material or articles purchased, resort 
to petty, discreditable means. in payment conditions, thereby 
gaining a few cents, or possibly a few dollars, but as against 
this, scoring up a reputation for a loose idea of equity and 
fairness. They take more than the agreed time and refuse 
to pay interest; or they send a local check instead of send- 
ing a draft or a check’on a bank in a recognized money 
center; and, again, instead of earning the amount of cash 
discount, and. which is essentially a premium for payment 
within a short and stipulated time, they let that period of 10, 
20 or 30 days, as the case may be, pass over and then deduct 
or keep back a sum which they have not earned, are not en- 
titled to, and have no more right to retain than they would 
have to withhold the whole amount of indebtedness. They 
take that: Which does not belong to them, without a good 
excuse, and without a pang of conscience, contenting them- 
selves with the thought that their trade is too valuable for 
the other party to positively refuse to allow the reduction, 
thereby classing themselves as highway (though petty) rob- 
bers, or at least proclaiming their low standing of manly 
dealing and a disjointed conception of what is right. 

CONTRACTS SHOULD BE RELIGIOUSLY ADHERED TO. 

Every merchant or manufacturer has had in-a gteater 
or less degree, the same expetience; has been equally vexed 
or disappointed, and has: almost lost confidence, or at least 
had his faith weakened in human nature. In these! times it 
is imperative that’ systems and fixed rules are used in the 
successful management of any business, and: the’ religious 
adherence to. contract obligations should be included among 
these, whether as*buyers or sellers. Let the parties work 
in harmony and show ‘clearly an intention to act in good 
faith, applying more the rule of good fellowship and less the 
rule that might makes right. 

PUBLICITY A REMEDY. 

Coupled with these accusations naturally arise the ques- 
tions: Where is the remedy? How to eradicate and pre- 
vent a recurrence of the evil? How far is it prudent to go 
in making public, misinterpretations, even where indisputable, 
defined, instances occur? Public sentiment is a forceful 
agent in correcting evils and restraining evildoers, and it 
is possible that an open, frank discussion of the subject by 
the members of the various associations may lead to a reform, 
for the knowledge that disreputable methods may be_ brought 
to light and result in serious disadvantage to the ones at 
fault may measurably check the curse and should have a 
deterring influence, even though its moral aspect is ignored. 

If the great majority of buyers and sellers willingly 
respect themselves by carrying out their arrangements in 
good faith, should not the small minority be made to do so? 

DELIBERATE VIOLATIONS OF AGREEMENTS ARE CONTEMPTIBLE. 

Leniency and liberality are fairly due where sufficient 
and consistent reasons are given for inability to live strictly 
up to one’s obligations, or to justify modifications of con- 
tract conditions, but every well-meaning man owes it to him- 
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self to be conscientious as a matter of decency besides as a 
matter of good business-policy. A fixed determined plan to 
gain by intentional violations or neglect to respect agree- 
ments are contemptible and discreditable and can find no 
justification. 

The sooner such men, no matter what industry, no matter 
whether their business is large or small, whether they are 
producers, consumers or middlemen, the sooner they are bulle- 
tined and their methods advertised and made public, so 
much the better for the protection of those who may desire 
to have future dealings with them. 

AN UNALTERABLE LAW. 

Let the buyer be as close or as honestly shrewd as he 

may be, let him squeeze the last one per cent extra discount, 
so long as the deal is a clean one, but when the contract 
is made in accordance with the understanding, then let it stand 
as a definite, unalterable law to guide the parties to it. 
C. S. Van Wagoner of The Van Wagoner Co., Cleve- 
land, was unable to be present, but there was a general dis- 
cussion on the topic assigned to him, on “Special Brands— 
What Can Be Done te Eradicate Them?” 

The meeting then adjourned to meet at New Orleans in 
November. 
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DRAFT REGISTER SCREW AND PLATE. 


The H. A. Matthews Mfg 


yr. Co., Seymour, Conn., 
are manufacturers of the draft register screw and 
plate complete. It is made in 3, 34, 334 and 4% 
inch sizes. 











Draft Register Screw and Plate Complete. 


Any size is made to order in quantities. This reg- 


_ ister screw has a sheet steel plate or disc fastened to 


the screw within pin or washer. 
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James Hartill, superintendent of tht Cambridge, O., 
works of the American Tin Plate Co., was awarded a 
verdict of $13,000 against the Morton Tin. Plate Co., 
in the Guernsey Common Pleas Court, Cambridge, 
O., on June 14th. The suit was for damages on a 
contract by which Hartill was employed as superin- 
tendent of the Morton Tin Plate Co., at $3,000 a year 
and $5,000 of the company’s stock. 
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Meeting Arkansas Retail Hardware Deal- 
ers’ Association. 


WEDNESDAY MORNING SESSION. 

The Arkansas Retail Hardware Dealers’ Association held 
a very successful meeting at Houck’s Hall, Little Rock, on 
June 18, 19. The meeting was called to order by President 
Pitman at 10 a. m., forty-six dealers being present, and prayer 
was offered by Rev. Benjamin Cox. Mayor Duley was then 
introduced and addressed the meeting as follows: 

A PLEASURE TO WELCOME THE ASSOCIATION. 

“In this day, when all interests, of whatever nature, are 
organizing, having to deal only with the practical affairs as 
I do, it affords: me pleasure to welcome the members of an 
association which has for its object the betterment of legiti- 
mate business interest. With the knowledge that organizations 
and combinations are being made daily, for the sole purpose of 
reaping excessive profit from the labor of the toiling masses, 
by forcing out of competition the smaller merchants and 
gathering into the hands of the few what should be a legiti- 
mate profit to the independent dealer or manufacturer, I am 
convinced more and more that yours and similar organizations 
are the beginning of the end of what are generally called 
trusts and combines. 

WILL END TRUSTS. 

“We have had many ideas advanced and laws advocated 
as to how these should be regulated, but up to date I have 
tailed to note a single word as to how they could be obviated. 
I believe you represent.a class of goods, the manufacturer of 
which is protected by laws, possibly more than all other 
classes. I refer to our patent-right laws, which, with. the 
copyright, has enabled 99 per cent of what is known as trusts 
to be organized and exist, notably the National Electric Se 
curities Co., which controls all the electrical apparatus, and 
the manufacturers of every particular article made by ma- 
chinery who own or control the patent upon that piece of 
machinery; they are thus enabled to fix the schedule of pay for 
the labor upon one hand and fix the market price of the prod- 
uct on the other, thus admitting of no competition. 


THREE CLASSES OF MEN. 

There are but three classes of men in the commercial 
world—the Laborer, Merchant and Manufacturer—of which 
the manufacturer by this system places the others at his 
mercy. This, I believe, could be remedied by our general 
government doing one of two things, purchasing outright all 
patents and allowing the free use of them, or compelling the 
patentee to affix his own royalty, but granting to all the right 
to the use of it upon payment of the royalty. Under such a 
law the inventor would not be deprived of a just compensa- 
tion for his genius, and those who believed a profit would 
accrue from the manufacture of any article would enter into 
competition and it would be placed upon the market for its 
actual worth as represented by labor and capital invested. 
This law has always appeared to me to operate in direct op- 
position to the very first principle of free government, which 
is to secure special privileges’ to none. 

LABOR AND COMMERCIAL ORGANIZATIONS WILL WORK IN 

HARMONY. 

Being a member of one of the most conservative labor 
organizations in existence to-day, and one which has never 
believed that strikes were the proper method to secure our 
rights, and believing that to a great extent you are at a dis- 
advantage, and that right and justice will prevail, I expect to 
see the time when the labor and commercial organizations 
will be working in harmony, and remedy existing evils, while 
our commerce and industries are the wonder of the entire 
civilized world. Should this concert of action be consum- 
mated, with the possibilities of our country and its undevel- 
oped resources, these interests would far exceed the calcula- 
tions of the most enthusiastic optimist. 

INVITED TO MEET IN LITTLE ROCK IN 1902. 

“Gentlemen, when I appeared before you two years ago 
I advised you at that time of what I believed was needed leg- 


islation in the interests of our trade centers and the neces- 
sarily resultant good to our citizenship in general. While this 
was not secured, the most important measure, the amendment 
to the constitution allowing cities of the first class to issue 
bonds was only defeated by four votes in the House. I found 
that the members of your association had lent no small part 
in securing this favorable vote. With the unanimous support 
of the other commercial organizations which have been or- 
ganized since that time, pledged to assist in bringing abour 
this needed legislation, I feel sure that before your next an- 
nual meeting you will have found that your influence has 
brought. about good results and that another step in advance 
has been made that will result in good to all interests. While 
I do not expect to meet with you in an official capacity, I as- 
sure you, that our people would be pleased to have your asso- 
ciation hold your next annual meeting in this city. Wish- 





President, John M Pitman, Prescott. 


ing that yours and all organizations that are interested in 
the upbuilding of our commercial interests may continue ts 
prosper and their influence grow stronger, 1 bid you welcome 
to our Capital City.” 

J. F. Maxey of Ozark responded to this address of wel- 
come as follows: 


RESPONSE TO ADDRESS OF WELCOME. 


DISCLAIMER OF ORATORICAL GIFTS. 


To undertake to express the appreciation of this body 
for this hearty spirit of welcome would require more of a 
speaker than your humble spokesman ever hoped to be. I 
am no orator as Brutus is. 

Since the days of long ago, when “Twinkle, twinkle, lit- 
tle star,” and Cassabianoa, of burning deck fame. I have 
been rather retired as an orator and have rested too long 
on my laurels to begin now. 

I have thought I could make a speech if I had the 

































































‘occasion, but this occasion somewhat staggers me, and may 
I ask your committee on program to give me something 
easy next time. 

AVERAGE HARDWARE DEALER SHOULD BE SIX-HANDED. 

I, like the majority of the membership of this body, 
come from the glorious common people—workmen, who may 
not be ashamed of their calling. We cannot be called a 
convention of clean hands, for the average hardware dealer 
needs about two more pairs of hands to keep one pair clean 
and smooth enough to vote in a convention like this without 
embarrassment on a show of hands. We have the proud 
honor of being classed laboring men as well as merchants. 
We obey the divine requirement, “By the sweat of the brow 
shalt thou eat bread.” 


MUST FILL A DOUBLE PLACE. 

The prosperous, up-to-date hardware dealer must fill a 
double place. He must know the wants and the require- 
ments of the progressive and non-progressive farmer, of 
the mechanic, the machinist and at the same time have the 
wisdom of a broker in keeping up with the fluctuations of 
the markets. While engaged in these diversities he must 
keep a weather eye out in the-direction of unfair competi- 
tion, in the shape of junk shops, agents, general dealers and 
shyster drummers, who sell on the sly to. consumers at 
wholesale prices. : 
NO AXES TO GRIND. 

Mr. President, we come here from all parts of the 
commonwealth of Arkansas. We come from our places at 
the wheel of business. While we have axes to sell, we have 
none to grind; knives to carve, but none to sever the bonds 
of union, which we feel necessary to our welfare. We have 
cultivators for our smiling fields of grain, and let us use 
them in friendship to cultivate those ties of true fellowship 
and not as harrows to harrow up strife. 


ONLY HARDWARE DEALERS CAN SYMPATHIZE WITH HARDWARE 
+ £37 DEALERS. 

Let us make opportunity of this glad welcome in the 
City of Roses to make our meeting felt in the capital and 
throughout the borders of our state. 

It is a true: saying that no one can sympathize with a 
mother; so may it be said of our trade, no one but a hard- 
ware dealer can know what a hardware man needs, feels and 
experiences. There are many sharp points, keen edges and 
polished yirtues easily tarnished; we have need to heed 
them all. 

“TAKE KEER YOURSELF.” 

I sincerely trust his honor who has. so. e¢nthusiastically 
welcomed us to this capital city, the pride of our ‘state, will 
have no causé to regret his generous assurances, and that 
we as members ‘may, when our sitting closes, take the good 
old mother’s advice: 

“Take keer yourself, and, come home when it’s out.” 

The President then appointed the: following committees : 

Auditing Committee—J. F. Maxie, R. T. Graham, H. E. 
McRae. 

Committee on Resolutions—F. H. Morgan, R. F. Roys, 
E. E. Mitchell. ffi 

Committee of Question Box—W. M. Harold, Hamp Wil- 
liams, Frank Gregg. 

Mr. Frank Shapleigh of the Norvell-Shapleigh Hardware 
Company of St. Louis was introduced as a visitor, President 
Pittman making the jocular statement that “Mr. Shapleigh, 
I believe, is the only man who has been mixed up in St. 
Louis politics and is not now in another country.” Mr. Shap- 
leigh said, incidentally, that he was on the grand jury that 
indicted the two chaps to whom allusion had been made, and 
who are now scouting in foreign lands. He thanked the asso- 
ciation for the courtesies extended him. 

The meeting then adjourned to meet at 2 p. m. 

WEDNESDAY AFTERNOON SESSION. 

The afternoon session was called to order by President 
Pittman at 2 p. m. 

J. H. Martin said: “There will be an excursion to-night 
on the steamer Dardanelle at 8 o’clock, and we want all that 
possibly can to be present and bring their ladies with them, 
and we will try to have them pleasantly entertained. This 
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afternoon at 3:45 we will have the cars at the door, and we 
want you to go to the baseball game.” 

President Pittman then read his annual address, as fol- 
lows: 


ADDRESS OF PRESIDENT PITIIAN. 
PURPOSE OF MEETING. 


I am not sure shat what I shall say should be dignified 
with the name of “An Address,” as you style it in your 
program. As plain business men, coming up from the various 
cities and towns of this great state, it is not to be expected 
that our deliberations should be marked by that high order 
of literary merit that distinguishes our brethren of legal, 
scholastic or ecclesiastic bodies. 

It is our purpose in meeting here to-day to view and 
discuss the association work of the past year and to plan 
for better and more effective work in the future. We should 
be able to make of these annual meetings not only an occasion 
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of studious devotion to association work, but a season of 
recreation and relaxation from business cares. But I would 
not have you think that we may subordinate the business of 
this convention to having a good time. 


A LARGE MEMBERSHIP NEEDED. 

I have not at hand data for a report on the work accom- 
plished during the past year, neither have I information as to 
our present membership, but I am encouraged to believe 
that we are making progress and are still on rising ground. 
Our secretary will, no doubt, furnish you with all this 
information when he comes to make his detailed report. In 
this connection, I wish to state that I find a disposition 
among some of the members to complain that the officers and 
committees of our association do not take prompt and vigor- 
ous action on trade abuses as they are reported. From a 
casual standpoint, I confess that there are some grounds for 
such criticism. I feel sensible of the fact that but little has 
been done along this line in our state, but while this is true 
it should be remembered that our organization in the state 
is not as strong as it should be and as it will be. Our 
association needs and is going to have a larger and broader 
membership and we are not going to rest satisfied until every 
respectable retail dealer in the state is a member. Until it 
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has this, we must proceed slowly, cautiously. Our progress 
at all times must be along fair and impartial business lines. 
As. we grow stronger and our attitude on all disputed trade 
questions is better understood the jobber and the manu- 
facturer will concede our rights without objection. 

THE PURCHASE PRICE OF FAIRNESS. 

President Lewis of the National Association, in his late 
annual address, well says: “The potion and the prestige 
of our associations in the commercial world of to-day is so 
greatly in advance of the position occupied one year ago 
that we surely have cause for great encouragement, but no 
elation.” 

“We are now taken seriously both by the manufacturer 
and the jobber, and good evidence is at hand to show that 
genuine efforts are being made to adjust conditions to con- 
form with the retail poirit of view. But the battle is not won. 
We have only commenced the serious work. Eternal vig- 
ilance, eternal labor, and eternal organization is the purchase 
price that must be paid for the establishment of fairness in 
our trade relations.” 

LIST OF FRIENDLY JOBBERS. 

Our national organization is vigorously at work perfect- 
ing plans by which we may all know who are our friends 
among the wholesale dealers. The plan now being considered 
by the national officers is the publication in the national 
bulletin of an alphabetical list of manufacturers and 
jobbers who are friendly to our organization, and recognize 
the legitimate right of all retail dealers. As soon as it is 
determined to publish this trade list, it will be expected that 
no member of this association will buy goods from any 
dealer whose name does not appear in this list. In this way 
we are making our influence felt. 

This part of our association allegiance will require char- 
acter, manhood, and nerve. We may be called upon to make 
a declaration and a stand. With this line of work properly 
followed, there is no question of our power and success. 
This explanation. will, I trust, give faith and courage to 
those who are disposed to falter and to doubt. 

RECOM MENDATIONS. 

I recommend that we elect a secretary who can give 
more of his time to association work than any one can who 
has a regular business, and that he be paid a salary com- 
mensurate with his services. 

I recommend that the secretary under the direction of 
the president and the executiye committee, be instructed to 
issue a yearly manual, which shall contain a list of the 
national and state officers, papers relating to the retail hard- 
ware trade and such other information as may serve to 
build up association. work in the state. In my opinion this 
manual will raise sufficient revenue to defray the expenses 
of a secretary. 

I recommend that the annual date of meeting be changed 
from the third Wednesday in June to the second Wednesday 
in May. 

I recommend that every ‘member of this associatton be 
requested to have printed or stamped on his stationery, 
“Member Arkansas Retail Hardware Dealers Association.” 
I am persuaded that this will have some weight in favorably 
influencing jobbers and manufacturers with whom we may 
have correspondence, and will serve our purpose in bringing 
to their attention the interest we have in the existence and 
perpetuation of our organization. 

I recommend that article 5, section A, be changed so as 
to make the nominating committee consist of one member 
from each congressional district, such member to be selected 
by the membership residing in the district. 

It was moved ‘that the address of the President be referred 
to the Committee on Resolutions. 

Frank Gregg: next spoke on “What Effect Will the Com- 
bine of Large Hardware Companies Have on the Retailer?” 

*I expect a number of you wonder what I was going to do 
about that number of the program—What effect will the com- 
bine of large hardware dealers have on the retailer? «This 
is a very big subject, and my only wish is that I could tell you 
just what -effect this proposed :combine will have. You may 
be surprised that I was asked to take this subject. The 
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fact is, I was simply notified that I was on the program, for 
this subject, and no excuses taken. It takes time to work 
changes in business methods, especially where so many are 
concerned. The combine was strong and the people were 
afraid of it. All radical changes in any walks of life are 
met with opposition. The combine made an unfortunate 
choice in some of its leaders—they happen to be men whom 
many are prejudiced against. This selection of the leaders 
kept other houses out of the combine, and without it they 
cannot control the market. All this, together, has caused 
a temporary abandonment of the scheme, but it will come to 
the front. To learn the effect we must first learn the cause. 
Greed and fear. A strong desire to control more money that 
the large jobber and the small retailer are afraid. There is 
not one large jobber who would not crowd all out of the 
business if possible, so they combine to put small jobbers 
and small retailers out. When the time comes that the fac- 
tories can be shown that it is for their benefit, all will get in 
the band-wagon. There are four ways for the combine to 
interest your need. First, advancing prices; second, buying 
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or producing cheaper; third, enlarging or extending business ; 
fourth, reducing percentage of doing business. By buying or 
producing would be a source of some profit, as some fac- 
tories can be operated more powerfully than others. There 
is a great field for enlarging and extending business, princi- 
pally with the foreign countries, which can be done by 
combine. Such a combine will help the legitimate retailer 
to sell his goods. They will refuse to sell department stores, 
thereby getting trade that belongs to the retail dealer. This 
will allow him to use his time getting and holding trade. 

“Now, in the beginning, I said I was not asked to read 
this paper; in the end, I must say I was not asked to stop. 
I submit my guess.” 

The following Nominating Committee was appointed by 
the President: J. B. Stewart, J. H. Morgan, Frank Gregg, 
W. M. Harold, W. O. Jackson. 


THURSDAY MORNING SESSION. 


At the Thursday morning session the following paper 
was réad by Hamp Williams of Hot Springs: 































































THE MOSI IMPORTANT THINGS IN CONDUCT- 
ING A HARDWARE BUSINESS. 


THE ESSENTIAL POINTS. 


All things pertaining to the hardware business are to be 
taken collectively in order to make it a success. Location, 
capital and ability are the essential points and are the foun- 
dation of all mercantile pursuits. More especially is this the 
case with the hardware business. 

Location is the first; for, without a good location, it is 
impossible to have a demand. Capital is to be considered 
and, of course, is important, but is not so important as the 
first or last mentioned. A good location and. ability, taken 
collectively, will induce capital to assist you. 

VALUE OF ABILITY. 

Ability is the most essential of all, as there can be no 
hope of success without it. And so upon this I mean to 
dwell, as I regard it paramount to all other points in con- 
ducting a hardware business. To know when to buy and 
how much to buy is a hard problem, but my experience has 
taught me that the most successful way is to buy accord- 
ing to the demand. But many times you can increase the 
demand by an earnest push. Increase your demand by in- 
creasing your variety. That is more necessary than to in- 
crease your stock of goods already introduced. And as you 
increase in capital so you should jncrease in knowledge. 
Staples will sell themselves, but it takes a good merchant 
to introduce new goods successfully. If a man can take 
sewing machines alone and make money out of them I can 
certainly make money on them as a side line. If there is 
not a pump in my town I will undertake to make a demand 
by getting a few and pushing them vigorously. 

CREATION OF A DEMAND. 

Three years ago there was not a self-binder machine in 
my county, very few mowers and but a few reapers. I ac- 
cepted an agency (my competitor already had one) and we 
began to push them. Everybody said that we couldn’t run 
harvesting machines in this country—too rough and too rocky. 
But we kept pushing, and now there are four machines sold 
in our town and altogether we will sell two hundred ma- 
chines this year. We have done the same thing in cultivators. 
We made a demand. We helped ourselves and we have bene- 
fited our people and our country. We have made it possible 
for our customers to make more and they are therefore able 
to spend more. We have better farms and better farmers 
and we are better merchants. Three years ago not a buggy 
in our town for sale. Now there are four firms handling 
buggies and doing a nice business. We made a demand by 
keeping them in stock and we secured a trade that otherwise 
would have gone to distant cities. And the same will apply 
to many other lines of business. By creating the demand and 
pushing the goods we have benefited ourselves as merchants 
and helped our town and county. 

WHEN SUCCESS IS CERTAIN. 

Add to your location capital and to your capital ability 
and success is a certainty. It takes ability to know how to 
sell goods, partly cultivated and partly inherited, but mostly 
it is done by cultivation. You must meet people well or you 
cannot win them. Never meet them with a deceitful air, 
but always with a glad hand and an open heart. Be frank 
and courteous always and under all circumstances. If you 
want to be successful see your customer first. Receive him 
kindly, place him in good hands and assure him that he will 
be treated right. See him last and get an expression from 
him as to how he has been treated, invite him back again 
and be particularly careful that he goes away satisfied. And 
be careful again that you hold all your old customers, for 
there is the foundation of your business and upon that you 
can build. If you can’t hold your old customers how can 
you expect to hold your new ones? You must remember, 
also, that your old customers will grow weak in the faith. 
If you never give them anything except the glad hand and 
the open heart they will consider it not quite enough. They 
sometimes expect something more and a small gift occa- 
sionally is money well spent while ever afterwards appre- 
ciated. 
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CUSTOMERS SHOULD BE EDUCATED. 

But don’t stop at the foregoing. Educate your trade 
to buy good goods. Do not handle goods to compete in 
price with catalogue houses. It is well enough to have a 
small assortment of cheap goods on hand to show your trade 
the difference between a first-class article and a cheap one. 
Push good goods and stand by them. Educate your trade 
to know that when you recommend an article it means some- 
thing. It is not necessary to guarantee your goods but handle 
a line that you know will be satisfactory in every way. 

SELLING GRANITE WARE. 

Four years ago I was selling a great quantity of cheap 
tinware. A salesman induced me to put in a small stock 
of good quality enameled ware. I protested at first, telling 
him there was too much difference in price. For instance, 
a tin wash basin that I sold for five cents and made one 
cent profit, the same size in granite sold for twenty-five 
cents, a profit of nine cents. I ordered a very small assort- 
ment. Thirty days later the traveling man returned and 
while he was in my store I had a call for a wash basin. I 
showed my customer the granite but at the same time apolo- 
gized to him for showing it and told him it was high. Of 
course, he agreed with me and took the tin basin. When 
he went away the salesman said: “Do you expect your trade 
to buy an article from you when you condemn it yourself? 
Why didn’t you tell him the truth; it was not high. The 
enameled pan was bétter worth twenty-five cents than the 
tin one at five, and a difference in eight cents profit to you.” 
That opened my eyes and from that day I began to sell the 
best grade enameled ware and since that time I have sold 
quantities of that ware so that to-day I can hardly sell cheap 
tin at any price. 

A BELIEVER IN SPECIAL BRANDS. 

On a number of other lines I have had the same ex- 
perience, increased my sales, benefited my customers and have 
made a better percentage of profit. 

I am a strong believer in special brands, and it matters 
not whether your own or your jobbers’. If you control the 
brand it is yours and a comparison in quality is impossible, 
which enables you to get a fair profit. 

SELLING ON CREDIT. 

Credit and cash system.—It requires ability to sell goods 
on a credit successfully. To say “yes” when you should say 
“no,” or vice versa, is the secret to success in the credit 
system, as a very little experience will soon teach you. If 
you find that you have not the ability to sell on a credit, 
then try the cash system, which in my opinion requires more 
ability than the credit system. It is easier to sell goods on 
a credit, and if you will exercise proper precaution you can 
make a success. But locality and custom have a great deal 
to do with it and in that you must be the judge. If you sell 
goods on credit always have a set time for collections and 
give your trade to understand that you will expect payment 
to be made when due. I sell builders’ hardware, shelf goods, 
etc., on thirty days in the city, but I do not sell any class 
of goods on six or twelve months’ time, except wagons, 
buggies, sewing machines, cultivators and such other items 
as I can hold a lien upon to secure me for the purchase 
price. For instance, if you sell thirty or sixty day goods on 
open account to a farmer on such terms you must have a 
large surplus of money or you cannot discount your bills. 
And if the party proves to be “no good” you have but little 
show to collect. But if he owes you for a wagon, a machine or 
a cultivator, you can take that from him and that exposes him 
in the neighborhood in which he lives, which thing he will 
not allow if possible to prevent. But if it is on an open 
account and he does not pay it very few, if any, will know 
about his delinquency. 

SHOULD HAVE CONFIDENCE IN ONE’S CLERKS. 


It requires ability to select good, honest clerks, and it 
requires more judgment to keep them good and honest after 
you employ them. No doubt in my mind: many merchants 
are the cause of their men being dishonest and. trifling—some 
by teaching them that they have no confidence in them. And 
it is certainly very discouraging ‘to a clerk to know that his 
employer has no confidence in him. If you have no con- 
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fidence in your clerks how can you expect others to have, 
and unless your trade has. confidence in you and in your 
clerks, which means one and the same thing, how do you 
expect to build up your business? Your clerks are a part of 
your business and your success is largely dependent upon 
them. As you increase your stock of knowledge you must 
help to increase theirs, and as you increase your stock of 
merchandise you should help increase their finances. If you 
take little or no interest in your business why do you expect 
your clerks to do so. 


STOCK SHOULD BE WELL KEPT. 


There are a great many other things that are necessary 
in successfully conducting a hardware business. For in- 
stance, a well-kept stock, clean and complete. And last but 
not least, you must treat the people you buy from right. Pay 
your bills promptly and nevér make a claim for shortage or 
hold goods subject to order unless you absolutely know you 
are right. One claim of a shortage when proven that you 
are wrong will injure you more with your jobber than twice 
the worth of the article or articles. 


DRUMMERS SHOULD BE TREATED RIGHT. 

The drummers are representatives of their houses, and 
unless the jobber or the factory had confidence in their hon- 
esty and ability they would not send them out. Therefore, 
it is very necessary that you treat the drummer right and 
respectfully, for upon him your success largely depends. He 
and his co-workers encircle the globe and they are continu- 
ally on the “go.” They are writing and talking, and it is their 
business and their right to be heard. ‘They are your mouth- 
piece and when they hear you they communicate it to their 
employers. If you are not courteous to them their houses 
hear of it. If you hold thém unnecessarily waiting for your 
order that is an injury to the house represented and the 
blame will come back on you. I owe a great deal of my suc- 
cess to the traveling men. They come into my store, they 
talk with my clerks, they enthuse them and put new life into 
them. It is just as necessary to have friends to buy of as 
it is to have friends to sell to. 


VALUE OF A CHEERFUL DISPOSITION. 


A cheerful disposition has a great deal to do with your 
business, both in buying and in selling. On one occasion I[ 
had a customer to call. I met him at the door, shook hands 
with him, called him by name, invited him in and asked about 
his home and the country in general, I could see that he 
was blue. He asked me how my business was. I said very 
good, that everything looked bright to me, one more rain 
now and another in two weeks and still another three weeks 
later and our crops wil] be a certainty and then what a great 
harvest we will have. He began to brighten up a little. I 
told a joke and he laughed. Then I asked if I could sell 
him a wagon. He said, “No, but I thought when I left home 
that I would buy my wife a new stove. She certainly does 
need one, but I was just about out of the notion when I 
came in here. I had been in another store and they were 
talking about times being so hard and that they didn’t see 
what was going to become of the people if it didn’t rain 
right away, and if it did rain there wouldn’t be much made, 
as the crops were already cut half, and they looked for a 
war, anyhow. And they told me about the big strike in Chi- 
cago, about Armour cornering the meat market and several 
other things, and so, I just about made up my mind to keep 
the money and not buy the stove.” I said, “Yes, that fellow 
over there is soured and sore on the world. He is not doing 
any business much and. he thinks that everybody is going 
wrong.” I told him that “Uncle Sam” had seen Armour, 
that the strike would amount to nothing and that everything 
was all O. K. He bought the stove from me, went away 
happy, made his wife happy and she told all her neighbors 
about her fine new stove. It rained as it always has and 
I sold ten new stoves in that one neighborhood. That one 
sale was the cause. 

“No. patience, no self-denial, no character and no brain 
is required to set up in the grumbling business, but those who 
are mioved by a genuine desire to do good have little time 
for murmuring or complaint.” 
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“Hope unlocks the temple door, 
Oh heart, arise and see. 

Weak Fear an added bolt supplies 
And Doubting rusts the key.” 


BASEMENT WINDOW HARDWARE. 








The Caldwell Mfg. Co., Rochester, N. Y., are man- 
ufacturers of an attractive line of basement window 
hardware. The Acme automatic basement window 
catch takes the place of hook and eye for holding cel- 
lar windows open. When the sash is pushed against 
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No. 5 ACHE FASTENER, Per doz. 
Japanned, with screws, . . $0.75 


it it holds and a quick pull releases it. It is a strong, 
sure catch which saves difficult reaching up to hook 
the sash. 

The Acme basement window fastener is a strong, 
secure lock which presses the sash tightly into the 
frame. It takes up the slack, prevents rattling and 
excludes cold air and snow where the sash is loosely 
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rr Fleme Automatic 
Basement 
Window Zatch. 


fitted. It operates in the same manner on attic and 
dormer windows hinged to swing. 

As a time saver for busy clerks and carpenters the 
Acme window sets have won a wide reputation. ~ 











Ne. 10 ACHE CATCH, Per doz. 
Japanned, with serews,. . 60.90 





The Rochester Stamping Co., Rochester, N. Y., 
have increased their capitalization from $300,000 to- 
$500,000. 
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Meeting American Society of Heating and 
Ventilating Engineers. 


The fifth semiannual meeting of the American Society of 
Heating and Ventilating Engineers was held at the Hotel 
Rudolf, Atlantic City, N. J., June 16th. 

John J. Harris was unable to be present, but sent his paper, 
which was read before the meeting. 


COOLING AN AUDITORIUM BY THE USE OF ICE. 


TIME WAS SHORT. 

Two days previous to the commencement exercises in the 
Scranton High School, June, 1901, the writer was requested 
by the Board of Directors to devise some means by which 
the auditorium could be kept at a comfortable temperature 
during the exercises and not become overheated. Time 
short, the only resource left was by the use of ice. 

METHOD USED. 

A rack was constructed in the fresh air inlet large enough 
to hold about 8 tons of ice, with several shelves having slatted 
bottoms, the frame being made from 2x6 inch hemlock studs 
At 6 o'clock in the evening the ice was placed in the rack and 
staggered in such a way that the air*was compelled to pass 
around and between the cakes of ice until discharges by the 
fan through the flues into the auditorium above, to 
with the sultry atmosphere; tempting, 
taining a temperature that was most invigorating. 
tom or floor of the rack was made from matched pine 
ber and lined with No. 
2-inch gas pipe. 
ventilate this building, one 11 feet diameter, and an 
diameter exhaust fan, located in the attic, the air being force 
into the auditorium through a vertical flue at 
the stage and from above the dressing rooms, 
ing its exit through the registers in the floor, and which arc 
located in the aisles. The construction of. this system ad- 
mits or by-passing all the air intended for the 
through the auditorium. 

ARRANGEMENT WAS SATISFACT@RY. 

That such an arrangement is necessary can readily be seen 
from the fact: that the seating capacity of this room is 900, 
but on occasions of this kind about 1,400 persons gain admit- 
tance, filling every ayailable space to overflowing. The out- 
side temperature was 90 F., while the inside temperature! was 
maintained at 76 degrees F. The humidity was normal, and 
at no time reached a point of saturation. That it proved sat- 
isfactory can best be demonstrated by the fact that the di- 
rectors were so well pleased that they desire the method to 
be used for the coming exercises, June, 1902. 


being 


ming!e 
diffusing and main 
Che bot 
lum 
28 galvanized iron, and drained by a 
Two fans of-the disk type are employed to 
8-foot 

I 


side i 


each 
foul air mak- 


building 


John Gormly also read the following paper: 


A_TIME LIMIT AND DRY WALLS NECESSARY 
IN TESTING A HEATING PLANT. 





THE BUILDING TESTED. 

The writer had an opportunity to make partial heating tests 
in a new building during the past winter. While the tests 
are incomplete, our society is here given the benefit of the 
data obtained, because they appear to have a direct bearing 
on our proposed heating code in its practical application. 

The building tested is a three-story and basement dwelling. 
The basement is not heated other than. by the heat escaping 
from the uncovered heater and the main pipes. The first. 
second and third floors are heated by low pressure direct 
steam radiators; in all rooms the style of radiator is wall 
pattern. 

The first floor and basement are of stone, the second floor 
is wood shingled, the third floor and roof are slate. The 
building is furred on the first floor and lined with building 
paper under the shingles. The house stands on an open lot 
exposed to winds from all directions. At the time of making 
the tests the building was without fire for two weeks. Dur- 


ing that interval the temperature was for a good portion of 
the time as low as 20 degrees Fahrenheit. 
When the plant was installed, before the walls were plas- 
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into the walls that the hand and arm could readily be passed 


out through holes between the frames and the wall, 10 pounds 


of steam were raised on the entire plant in a steaming test, 
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openings were covered with thin muslin to prevent too great 
raise more than 
the safety valve 


was the limit of steam pressure 


an escape of heat. The plant was able to 


10 pounds of steam on. the gauge; but as 


was set at 10 pounds, that 





raised on a firing test. At this time the outside temperature 


was about 20 degrees above zero. 
WET WALLS ABSORB THE HEAT. 


As soon as wet plaster was placed on the walls no pressure 
whatever could be raised to show on the gauge, although the 
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plant was fired as hard as possible; the draft was excellent; 
anthracite coal, pea sizé, was used; all pipes and radiators 
were hot to the touch. The wet walls and saturated air ap- 
peared to absorb the heat as’ a sponge absorbs water. Al- 
though ail holes around window frames were now closed by 
the plaster and the building was comparatively tight, we could 
not show 1 pound of steam on the plant, which showed 10 
pounds readily while the building was so very open. The 
situation was not perceptibly altered after window sash were 
fitted to the window openings, which up to this time were 
covered with muslin. The window glass quickly was covered 
with ice, as the moisture evaporated from the wet plaster 
froze to the surface of the glass. The plant was run in this 
condition for several weeks to dry the plaster. After the 
white finishing coat of plaster was put on and partly dried, 
but still damp enough to be readily indented by the finger, the 
building was left for two weeks without fire. We thus had 
an opportunity to make some temperature tests. Our tests 
continued for a portion of two days. The result of our tests 
is appended. 
IMPROVEMENT IN TEMPERATURE AND PRESSURE. 


Attention is called to the improvement in pressure and also 
in temperature, as shown by the second day’s test, over the 
tests of the first day. We will take the readings at 9:30 on 
each day. The outside thermometer shows an increase of 8 
degrees on the second floor, while in the parlor we show an 
increase of 26 degrees, in the first floor entry 28 degrees, 
third floor front 30 degrees, and in all rooms we show an 
increase over the first day’s record. A comparison of the 
first and second days’ readings would appear to be conclusive 
evidence that some time limit should be set in the use of our 
proposed testing code. 


WALLS SHOULD BE DRY. 


Also a note should accompany the code, stating that the 
walls of a building must be reasonably dry to get any fair 
estimate of the power of a heating plant. It is to be regretted 
that the party making the test neglected to keep a record of 
outside and inside temperatures for a longer time on the first 
day; but as he was not seeking comparative tests and was 
intent only on finding the highest temperaturés he could 
obtain in the various rooms, he devoted the first day to warm- 
ing the walls up preparatory to a test to be made the second 
day. 

NO TRUE TEST WITH WET WALLS. 


The horizontal line from 12 to 2 o'clock on the second day’s 
test, the result of cleaning and recoaling the fire, is apparent. 
The same effect is shown in the first day’s test from 11:30 to 
12 o'clock. The relatively higher températures of the second 
and third floor front rooms are due to the direct action of 
the sun from 3:30 to 4 o'clock. On the second day’s record 
the temperature of the front rooms fell because of the pass- 
ing of a dense cloud. It would appear from the records of 
this test that no true test can be made where the walls are 
damp or where an effort is made to complete a temperature 
test in too short a time. On massive walls which have been 
subjected to intense cold for a time before the test is made 
no test of one day’s duration will give even approximate tem- 
perature readings of what a plant will do continuously. 


Prof. R. C. Carpenter was not present and did not send on 
his paper on “A Test of a Fan Blower with Cast Iron Radi- 
ating Surface.” 

The officers and committees of the society are as follows: 

President—A. E.. Kenrick. 

First Vice-President—Andrew Harvey. 

Second Vice-President—R. C. Clarkson. 

Secretary—W. M. Mackay. 

Treasurer—J. A. Goodrich. 

Board of Governors—A. B. Kenrick, chairman; John Gorm- 
ly, vice-chairman; J. H. Kinealy, Wm. Kent, R. C. Carpenter, 
C. B. J. Snyder, W. M. Mackay, secretary. 

Committee on Compulsory Legislation—W. M. Mackay, 
chairman; Henry Adams, Andrew Harvey, T. J. Waters, B. 
H. Carpenter. 

Committee on’ Uniform Contract and Specification—S. A. 









Jellett, chairman; Wm. H. McKiever, H. J. Barron; R. P. 
Bolton, F. A. Williams. 
Committee on Standards—J. H. Kinealy, chairman; Her- 
man Eisert, H. A. Joslin, J. J. Blackmore, Chas.'G. Folsom. 
Cémmittee on Tests—A. A. Cary, chairman; Wm. Kent, 
C. M. Wilkes, Jas. Mackay, B. F. Stangland. 
mTOR SPS Gos ~The 
STEAM AND HOT WATER FITTERS AND 
HELPERS [i\EeT. 


The Steam and Hot Water Fitters and Helpers 
of America held their sixteenth annual convention at 
Odd Fellows’ Hall, Philadelphia, recently and elect- 
ed the following officers for the ensuing year: 

President, T. McCormick, Yonkers, N. Y. 

Vice-President, Alfred Foos, Louisville. 

Secretary, and treasurer, W. L. Onstott, Chicago. 


Eastern organizer, C. N. Maloney, Springfield, 
Mass. 

Central organizer, Thomas Ness, Washington, 
D. C. 


Western organizer, A. D. Condon, Minneapolis. 

Execytive board, W. W. Evans of Cincinnati, 
George Thornton of Newark, R. Williams of St. 
Louis, N. J. Coughlin of Boston, George Brown of 
Philadelphia, P. J. Gilligan of Albany and J. J. Car- 
roll of Chicago. 

The following committees were elected: 

Committee on Constitution—George Thornton, 
Newark, N. J.; Thomas L. Hess, Washington, D. 
C.; R. Harrison, Chicago;. R. Williams, St. Louis; 
George Brown, Philadelphia, and James Cummings, 
New York. 

Committee on Finance—John Gorman, Louisville ; 
William McKnight, Philadelphia; Thomas Gaskins, 
Baltimore, and Theodore Jacobs, Toronto, Canada. 

Committee on -Ritual—W. W. Evans, Cincinnati; 
W. Braun, Baltimore; P. J. Gilligan, Albany, and 
Edward Jones, San Francisco. 

Committee on Special Business—J. Mangan, Chi- 
cago; H. C. McConnell, Philadelphia; J. L. Ryan, 
Newark, N. J.; H. D. Rogers, St.. Louis; Albert 
Foos, Louisville; A. D. Condon, Minneapolis; W. 
Costello, New Haven; J. Brown, New York. 

Committee on Legislation—C. Whaller, Memphis; 
W. L. Onstott, Worcester; A. Wright, Newark; H. 
Anderson, Halifax; J. H. Wall, Hartford, Conn.; 
F. McMurrer, Boston, and William Roach, Provi- 
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The Pittsburg Stove & Range Co., Pittsburg, Pa., 
send us a circular describing their Etna furnaces. 
Among the points of this furnace are the two-piece 
fire pots, draw-out triplex grates, one-piece deep ash 
pit, deep self-setting sand joints, fourteen gauge steel 
radiator, gas and smoke consuming appliance, fire 
pots ribbed inside and outside, and expansion joints 
at feed and clean out doors. The Etna furnace for 
very low cellars has low down and full return flue, 
and burns either anthracite or bituminous coal. It is 
claimed that the Etna furnace has more fire travel, 
more grate surface, and more prime efficient radiating 
surface than any furnace of the same height and di- 
ameter of casing. One of these circulars will be sent 
the trade on application. When writing for same kind- 
ly add, “Saw it in THe AMERICAN ARTISAN.” 
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HOME lIADE SPECIALTIES. 
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os L. S. BONBRAKE. 

From a diversified number of devices, practical and 
otherwise; we herewith illustrate a successful fruit 


dryer by Fig. No. 1, which has been thoroughly tested 
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Fruit Dryer fet ra 


by actual use, and found to meet every requirement for 
its purpose intended, i. e., a dryer easily made in the 
shop, for the class of customers that do their drying by 
heat from the cook stove. The fruit or corn to be 
dried is placed upon sliding wooden racks as shown by 
“A,” and in detail by Fig. 2. 
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Wooden Slide Fack fia.Z 


The dryer in the flat and details theory is illustrated 
by Fig. 3, and described as follows: The height will 
be determined by the capacity required, the largest ever 
constructed by the writer was the full length of the 
sheet, 96x26 inches, gauge 27, soft steel, one inch for 
wire at the ends and ten inches the width of the top, 
left a balance of 85 inches for the sides, or 4214 inches 
high. This, however, was an exceptionally high one, 















































Steam Drye Outline S'G-# 


and of bad proportion, hence we would suggest that 
from two and a half to three feet as a better height, 
and a capacity equal to ordinary requirements. After 
the sheet has been squared the ends and one side is 
wired, using No. 8 steel wire, notches are cut out as 





THE AMERICAN ARTISAN AND HARDWARE RECORD 71 


“AA” for the purpose of hinging the door to the dryer, 
an edge is formed at the back for the purpose of seam- 
Fruit Dryer Biank 
Read to form fig. 3 
WIRE 





SEAMING EDGE 


ing on a solid back. The vent slot is cut in the top 
section at its closed end, and cleats riveted on each side 
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Screw Cap 


Water Compartment. 


Steam Dryer 9 S. 


of same to engage the vent slide. A row of four or 
five one-half inch holes are punched in the top of the 


























fig. € 
side sections, also for vent, and before the blank is 
formed, as shown by Fig. 1, cleats are spaced and rivet- 
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ed through the length of the dryer as shown at “B” 
for the purpose of holding the wooden racks. The 
cleats may be three or four inches apart as desired. The 
bottom of the drver is held in position and proper 
width by means of a band iron riveted on, or by a con- 





Gold Air Extractor fe? 



































Meeting Drum fist 
tinuation of the wire. The dryer is used over the back 
covers of the stove, and when it becomes necessary to 
use the whole top of the stove for other purposes it may 
9¢ lifted off. 

A STEAM DRYER. 
¥$hown in outline by Fig. 4, and more fully illustrated 
by Fig. 5, may also be made in height and size as re- 

















Gone ffeflector Pattern fit 8 
quired by the customer. We suggest the width as ten 
inches as that will cover the back lids of a No. 9 stove, 
and the length twenty-two inches for the base, as that 





will allow of its being made from a 20x28 sheet of tin 
without a seam in the body. The top should be seamed 
on all the sections as shown by end view Fig. 6. By so 
doing an edge is extended, preventing the fruit from 
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Home Made Wood furnace fis. 20 
rolling or falling off. Each section is provided with an 
inch and a quarter tube at all the corners, and care 
should be taken to have them fit neatly, so that they 


may be telescoped, and little steam escape. The base 
is filled with water the steam passing thereffom will 

















SEALED WATERING CAN, FIG]1. 


heat each section by means of passing through the cor- 
ner tubes and being distributed under the top 6f éach 
section. 

An inch and a half is sufficient space betweét the 





A. COMBINATION 


top and bottom of the steam compartment of each sec- 
tion, as many can be used in height as may reasonably 
be desired, and a tin whistle should be soldered in the 
top of one of the tubes of the last section, the other 
tubes being closed ; or if it is known that no more sec- 











































tions will be wanted, the top of the last section may be 
solid, and the whistle placed on a tube at its side. 
THE COMBINATION 

of a hot air drum and a cold air suction pipe is shown 
by Fig. 7. The purpose and intention of this combina- 
tion is to add radiating surface to a heater, located in 
a store or office, to draw the cold air from the floor, and 
compel it to circulate around an inside conical radiator 
and be deflected after heated. 

The drum is usually made the width of the steel 
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sheet in height and in diameter to fit upper straight 
section of the stove. Very near the bottom and at the 
back of the drum a collar is provided to receive the 
cold air pipe “A” extending to near the floor. If the 
size of pipe used on the stove is seven inches, the cold 
air pipe should be five inches, and if six inches pipe 
“A” should be four. The bottom of the pipe “A” is 
finished with a funnel-shaped end “B.” A cone-shaped 
reflector “C’’ is shown on the inside of the drum by 
dotted lines, and the deflector “D” passing half .way 
around the cone, forces the cold air against the cone, so 
that it is heated in circulation around to “E.” In numer- 
ous instances the desk must necessarily be located at a 
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EGG 
BEATER 
oo\| FIG.14. 
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distance from the stove, and in severe cold weather 
annoyance is caused by cold feet. 

This may be remedied by placing a small cold air 
register “F” in the floor, under the desk, and connect- 
ing it by the pipe “G” under the joist “HH” to the pipe 
“A,” after taking off the bell end ““B.” By this means 
a circulation is obtained, the cold air passing down out 
of the room and heated by the cone “C” in the drum. 
This combination may be enclosed by a brick casing in 
the basement and used as a hot air furnace, for wood, 
if desired. 

The front or feed door should open into a passage 
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that would allow of the stove being fed from the out- 
side without exposing any part of the balance of the 
heater which would tend to waste the hot air. 


THE DEVELOPMENT 

of a pattern for making the cone “C” from one piece 
is by Fig. 8, the drum to be twenty-eight inches high 
and the cone two feet, reaching nearly to the top, the 
diameter at the base twenty-one inches and the opening 
at the top seven inches. The base line “A,” twenty-one 
inches, is first drawn, from the center of which the per- 
pendicular line “B” is marked in length. The height 
of the cone, the line “C,” is then drawn three and one- 
half inches from each side, the straight edge is then laid 
to intersect the ends of the lines “A” and “C” at each 
side, and extended until they meet at the point “D.” 
The dividers are then used to describe the circles “E” 
and “F,” after which the dividers may be used to step 
off six times the half of the lines “A” and “C” upon 
their respective circles ; added to this is the dotted edge 
“G,” giving the full circumference required. 


AN ORDINARY DRUM 
with reflectors on its inner side is shown by Fig. 9, and 
is made by first attaching the bottom pipe collar “A” 
to the bottom head, after which the dividing reflectors 
“BBB” alternating at each side of the drum, are rivet- 
ed to their places. However, if it is desired to double 
seam the bottom head onto the drum, this must be done 


before the reflectors are riveted in, otherwise this head 
may be pinned on. 


The top head should be provided with a tight fitting 
rim, after the style of a bucket cover, yet full two inch- 
es wide, so that it may be removed for the purpose of 
cleaning the drum. The feet, or supports, are riveted 
to the bottom head before going on the drum. 

A WOOD HEATER, PIPE AND DRUM 
as illustrated by Fig. 10, has been used successfully, 
and it certainly radiates all the heat that may be gotten 
from a given amount of fire and fuel. 

A large sized seven plate box wood stove is used in 
connection with an elevated drum laying horizontally 
over it, the drum being provided with the center reflec- 
tor “A.” The rods and scrapers “B”’ and “C” are pro- 
vided for the purpose of cleaning out, first with “B” 
and then putting the soot back with “C” until reaching 
the pipe hole “D” it will fall into the stove. 

The brace “E” is provided by which to hold up the 
front of the drum, and may be of a height that will al- 
low room under the drum to place a can or vessel on 
the stove. The seven inch pipe “F’ elbowed over the 
top of the drum may also be provided with a scraper 
“G.” However, it is not advised and not deemed ad- 
visable. The pipe “F’’ is supported in front also with 
a brace “H” resting upon the top of the drum. 

AN AIR-TIGHT CAN 

for watering and feeding purposes, which combines 
cleanliness with economy, is illustrated by Fig. 11, and 
is made in sizé to meet the requirements of the pur- 
pose for which intended. It is made absolutely air- 
tight except for the small hole “A” at the bottom of the 
can, it filled at the hole “A,” and discharges through 
the same. 

The trough is soldered to extend around the front of 
the can, and having its top edge higher than the top of 
the hole as at “B,” the water or liquid will fill up in the 
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trough to the top of the-hele-and then cease flowing for 
want of vent. 

A NOVELTY, 
and one combining more purposes than usually falls 
to the lot of one article is shown by Figs. 12 and 13, 
the full ensemble of which go to mark a biscuit cutter, 
the edge of the cylinder at “A,” an inserted perforated 
bottom at the head indentures “BB,” making a coffee 
strainer, the handle “C” opening into the cylinder mak- 
ing an apple corer, the small tube “D” with the slot 
“G” a doughnut hole cutter. By removing the strainer 
the fruit funnel “E” may be inserted, and a funnel 
proper “F” may be pressed over the hem of the fruit 
funnel ; the parts telescoping should fit tight to prevent 
leakage. The combination is useful, and convenient, 
and finds a good sale when made and kept in stock. 

THE OLD-TIME 
principle of a double plunger, used for washing clothes, 
may be utilized in part to good advantage in an egg 
beater. The single plunger “A,” as shown in Fig. 14, 
is made to fit a cylinder to work easily, but not too 
lose. The plunger has a few holes perforated around 
its lower edge, and is secured to a wire rod passing 
through the cover “B,” and the handle “C” is formed 
from the end of the rod. A very small cylinder will 
answer for family purposes, and will be found to do 
the work quickly and perfectly. 
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LISK’S NEW OVAL DINNER PAIL. 





The Lisk Mfg. Co., Ltd., Canandaigua, N. Y., are 
makers of Lisk’s new oval dinner pail shown in the 
accompanying _illustra- 
tions. This new dinner 
pail has many features 
- to recommend it to the 
careful attention of the 
trade. 

This pail has seam- 
less cover, seamless tray 
and seamless cup. It is 
made of the best quality 
of charcoal plate in 
three sizes, viz., 4-quart, 
Lisk's New Oval S-quart and 6-quart. 
The trays, cover and body are heavily wired. The 





Dinner Pall. 





Lisk’s New Oval Dinner Pali. 


trade should write this firm for samples and prices. 
Kindly add: “Saw it in THe AMERICAN ARTISAN.” 
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The McKeesport Mfg. Co., McKeesport, Pa., are 
rapidly pushing the work on their new tin plate mill. 
This plant will employ 650 hands and will start with 
ten hot mills. 
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TWO NEW TORCHES. 


The accompanying cuts show a couple of new 
torches which the Clayton & Lambert Mfg. Co., De- 
troit, Mich., have added to their line. ' 

The No, 31 torch was designed for the use of me- 
chanics who desire a powerful burner capable of 
doing heavy work out of doors 
in cold or windy weather. A 
glance at the generator will 
show that it has great generat- 
imgpower, and it will produce 
a clear, blue, intensely hot 
flame which is under perfect 
control of the operator and is 
economical in the use of gaso- 
lene; in fact, will soon save 

Ne 31 Torch. its cost in the saving of gaso- 
lene alone. The tank is quart size, drawn out of 
heavy brass, free from seams, and all fittings are 
heavy. Reinforcements are used to make an extra 
strong tank. A brass air pump of the latest design 
screws into the tank and is submerged in gasolene, 
which aids in keeping it cool and also protects it from 
injury. Only the best of workmanship and materials 
have been used., It is supplied in polished brass or 
nickel-plated, as desired. 





The No. 32 torch is exact- 
ly like the No. 31, except that 
a hook and support are provid- 
ed so that soldering coppers 
may be heated, making it par- 
ticularly valuable to repair 
men and mechanics who are 
called upon to do work of this 
kind. These torches, like 
everything else made by this 
firm, bear evidence of _first- 
class workmanship and good 
material, and are sold under 





No. 32 Torch. 
the broadest kind of a guaranty. 
The trade should write this firm for particulars. 


Kindly add: “Saw it in THE AMERICAN ARTISAN.” 
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NOTES AND QUERIES. 


MONARCH GASOLENE STOVE. 

From S. D. Thompson, Lacon, III. 

Would like address of manufacturers of the Mon- 
arch gasolene stove. 

Ans.—Monarch Stove & Mfg. Co., Mansfield, Ohio. 

IMPLEMENT FOR CLIPPING HOGS’ TEETH. 

From Anton Popelar, Dodge, Neb. 

Where can I buy an implement for clipping hogs’ 
teeth so they will not bite each other? 

(Can any of our readers answer this question ?) 


eo 


J. L. Perkins & Co., 235 Lake street, Chicago, send 
us some pretty blotters showing a golden-haired little 
girl seated on a low-down apple branch and calling 
attention to this firm’s American Seal elastic oil, roof- 
ing and cement, stove putty and asbestos fyrnace ce- 
ment, 
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702,836, 
701,982. 


702,208—Cartridge. 
boro, Ohio. 

702,253—Pipe Wrench. John F. Stemper, Michi- 
gan City, Ind. 

702,343—Combined Range,and Water Heater. Har- 
rison W. Conner, Boston, Mass. 

702,219—Heating Apparatus. 
son, Clay Center, Neb. 


William E. Hayner, Spring- 


Manander M. John- 


702,198—Window-lock. Samuel J. Gibboney, 
Mount Pleasant, Pa. 

702,381—Hand Wheel. Edward H. Seddon, 
Brooklands, England. 

702,094—Adjustable Window Screen. David E., 


Fleming, Hillsdale, Mich. 
702,077—Window Screen. 
roy, N. Y. 
_ 701,932—Window Screen. 
sailles, Mo. 
702,274—Stove, Range, etc.—Frank Anshutz, Alle- 
ghany, Pa. 
702,336—Fitting for Steam Heating 
Charles A. Ball, Washington, D. C. 
702,352—Steam Heating Apparatus. 
Atkins, Chicago, Il. 


Merton R. Skinner, Le- 


John H. Rankin, Ver- 


Apparatus. 


Charles H. 





702,094: 








702,219, a 











702,881. 


MICA MINING IN WYNAAD. 





A mine has recently been opened by a Mr. Mackin- 
lay about 3 miles from Cherambadi. It consists of an 
open pit about 20 feet deep and about 12 feet in di- 
ameter. A tunnel runs for about 15 yards at the bot- 
tom. The operations furnish labor for about 12 or 15 
men, so naturally the mica cannot be turned out in any 
very large quantities. It is found in sheets, and is 
cut out rectangularly. It has been found impracti- 
cable to dig the pit any deeper owing to the presence 
of water, and in the Monsoon the operations will 
necessarily have to come to a standstill. The mica is 
packed and sent home, where it fetches remunerative 
prices, more especially when it is in good large blocks. 
Mr. Mackinlay finds that the business is by no means a 
loss, and he means to keep it up. He pays the Gov- 
ernment Rs. 50 for the right of mining. This is not 
the first time that mica mining has been attempted in 
the Wynaad. In the seventies Captain Cox started 
operations, and succeeded in obtaining good speci- 
mens, which were sent to Messrs. Ralli Brothers, Cal- 
cutta, but for some reason or other the industry col- 
lapsed very soon after it was started. There is every 
reason to hope that Mr. Mackinlay’s experience will 
be of a more encouraging nature. It is believed that 
this is not the only property in the Wynaad which 
possesses mica.—Madras Weekly Mail. 
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EXCURSION TO PORTLAND, MAINE. 








The Wabash road will sell excursion tickets July 5 
to 9 inclusive, from Chicago to Portland, Me., at 
$21.50 for the round trip via Niagara Falls; ‘$20.50 
via Montreal. Return limit, Aug| 15th. For full in- 
formation call at or address City Ticket Office, 97 
Adams street, Chicago. 
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FAILURES AND THEIR CAUSES. 





J. J. DOLPHIN, BUFFALO, N. Y. 


The subject is a very broad one, and in competent hands 
would afford a great fund of instruction for credit men. I 
corféss inability to do the subject even moderate justice; 
howeVer, I will present to you some statistics taken from 
Bradstreet’s record, which will give you a partial idea of the 
wide ektent of the subject, and afford a beginning for further 
discussion. 

Failures in the United States for the last four years are 1s 
follows: as to numbers in business and numbers failed. 
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Showing a net loss in the four years of $264,151,840. 

There are eleven causes assigned for failures, and placed 
under the following headings: 

Incompetence, inexperience, lack of capital, unwise credits, 
speculation outside of business, neglect of business, extrav- 
agance, fraudulent disposition, specific conditions, failure of 
others, undue competition. 

Under these headings we have the following percentages, 
first, as to members, and second, as to liabilities: 

1898. 1899. 1900. 1901. 


Imcompetence ........+2+eeeereeeeeeccrerscrcccecssees 15%, 9 % 16 f5 %, 1645 % 17%; %, 163%; % 19 %, 16% % 
Imexperience... 12... eeeeeeecccccccnerseceeseeseceses .. %, 145% 6 %, 145% T¥5%, 375% Tis %,. 25% 
Lack of Capital. .....ccceccccecseeecersces eesaces cece 45% , “65 % 34,8; %, 91 M4 32 % . 23,8; % 3045 % . 22 ts % 
Unwise Credits. .......ccccecceccercccsesssssenccecees * % , 25% 2%5%, 1%, 295%, 2% 38;%, 845% 
Speculation ........ bb ieadbdbedactoadados Shands sbaca 1 &%, 30% 9 &%, one 225%, 8% % 245%, 645% 
Neglect of AGRE ATE TIRED LD ccee 25%, 135% 29;%, 2 % 34s %, lat % 1 %, 1i%5% 
et ee gl cgtteeeeeweweeeceereaceeencreerces eter 108 li'y % ee? io % 0% 1 % 3h, 1 % 
Fraudulent Disposition. ...........e-+-seeeeeeeceeeens 5%, 8 % 15,%, 84% % 114%, 8 % 4%, 245 % 
Specific Conditions. .......+-++--eeseeeeees weccccecece 225% » 27 75 % 16th b, 25 Jy % 14445 %, 31% % 16i5% 3045 % 
Failure of Others. ......seeeeceeceeeeeees eet reseereee 2 %, 94% ‘ l 1¥ %, 675 % 215%, 48, % 1Z 3145 % 
Undue Competition ..........seecececserecceeecseees 5%, 295% 55%, 75% 6 %, 2%% 10% %, TFs % 
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Trade Report. 


CHICAGO IRON MARKET. 

The scarcity of spot iron continues to be a dominant 
feature of the local market and it is very hard to se- 
cure any at all. What iron is offered for spot sales is 
Southern rather than Northern iron. 

The buying for next year’s delivery is light, but the 
volume of orders is increasing daily. 

No large orders for pig iron have been placed the 
past week. 

The sales for shipment next year are not particu- 
larly heavy. 

A change has been made the past week in the price 
of Local Scotch Foundry. Local Scotch Foundry No. 
I quoted at $21.@21.50, has advanced $1.50. The 
present quotations being $22.50 to $23. Local Scotch 
Foundry No. 2 has also advanced $1.50, the latest quo- 
tations being $22 to $22.50. 





BARS. 

The most hopeful feature in this market is the 
heavy specifications coming in from all classes of con- 
sumers. There is also quite a large amount of new 
business being offered each day, to secure which there 
is considerable competition among the mills. None 
of the manufacturers are maintaining the price of 1.95c 
on bar iron and we hear of another large order being 
taken at 1.75c. We quote Chicago delivery, Bessemer 
steel, 1.75c to 1.85c; angles, less than 3x3, 1.85c; 
iron, 1.75c to 1.85c; hoops, 2.15c. Prices out of 
store: steel, 2c to 2.10c; iron, 2.15c to 2.25c; hoops, 
2.40¢c to 2.45c; angles, 2.50c to 2.60c. 


SHEETS. 


There is an active demand for both black and gal- 
vanized sheets of all gauges. We quote No. 27 black, 
mill shipments, Chicago delivery, 3.15¢ to 3.25c; gal- 
vanized, 4.40c to 4.50c; out of store, No. 27 black, 
3.45¢ to 3.55c; galvanized, 4.70c to 4.80c. 


STRUCTURAL MATERIAL. 

Inability to get steel this year has caused many 
building enterprises to be postponed until 1903. Con- 
tracts calling for delivery of material next year al- 
ready placed through local offices exceed a total of 
50,000 tons, with a number of large inquiries still 
pending. The only material to be had in this city 
for prompt shipment is from warehouse stocks. We 
quote mill prices as follows: Beams, 15 inches and 
under, 1.75c; 18 inches and over, 1.85c; structural 
angles, 3x3 to 6x6, 1.85c; angles, channels and tees, 
smaller than 3 inches, 1.85c base; plates, 1.75c. 
Prices on lots from store are based on the necessities 
of buyers and according to the size of order. Store 
prices vary from 2% to 4 cents a pound. 





BILLETS. 
We note a sale of 2,000 tons 
hearth billets in this market last week. 


of domestic open- 
There is 





plenty of inquiry, but little material is being offered. 
We quote Bessemer billets, $36 to $38; open-hearth, 
$38 to $40. 





RAILS AND TRACK SUPPLIES. 

Heavy sales of rails have been made in the last 
week, and the total tonnage now on the local com- 
pany’s books for next year’s delivery is about 300,000 
tons. There has been a good business done also in 
track supplies for next year’s shipment. Light rails 
are in active demand, and are bought as quickly as 
they are offered. We quote standard rails, $28; sec- 
ond quality, $27; light rails, 45 pounds, $34 to $35; 
12 pounds, $40 to $41, with regular differentials for 
intermediate sizes; out of store, $45 to $50; splice 
bars, 2.25c; spikes, carload lots, 2.45c to 2.55c; track 
bolts, 3544x344, with square nuts, 2.85c per 100 
pounds; with hexagon nuts, $3, with usual differen- 
tials for other sizes. 


MERCHANT STEEL. 

Manufacturers report that specifications on con- 
tracts already taken are so heavy that they are not 
seeking new business. They will be out of the market 
from two to three months. We quote mill shipments, 
Chicago delivery, as follows: Smooth finished tire 
steel, 1.95c to 2c; open-hearth spring steel, 2.65c to- 
2.75c; sleigh shoe, 1.75¢ to 1.80c, flat sizes; concave 
and convex, 2c; out of store, 2.15c; cutter shoe, 2.40c 
to 2.60c; machinery steel, 2.15c to 2:25c, base; plow - 
steel, 2.50c and upward, according to quality; toe 
calk, 2.25c to 2.35c; out of stock, 3c to 3.10c; ordi- 
nary tool steel, 6c to 7c; specials, 13¢c and upward; 
less than carload lots, 5 per cent to 10 per cent high- 
er, cold rolled shafting, carload lots, 50 per cent off, 
Chicago; less than carload lots, 45 per cent off, Chi- 
cago; 6-inch water pipe and larger sizes, $32; gas 
pipe, $1 a ton higher. 








CAST IRON PIPE. 
The market is devoid of interest. Orders for small 
lots are fairly plentiful, aggregating a good tonnage. 





MERCHANT PIPE, 
There has been a brisk demand for pipe in the past 
week for all sizes. Jobbers of boiler tubes report a 
good current business. 


WROUGHT IRON HINGES. 

Several important changes have been made in the 
price of wrought iron hinges the past week: Light 
strap are 70-20 and 5 per cent off. Heavy strap are: 
75-25 and 5 per cent off list. Light T are listed at 66- 
2/3-20 and § per cent off list. Heavy T are 60 and 25 
per cent off list. Corrugated heavy strap are 75-25 
and 5 per cent off. Corrugated extra heavy T are 75- 
20 and 5 per cent. Wrought hinge hasps are 50-20 
and 5 per cent off. 

Screw hook and strap hinges 6 to 12 inches, are- 


$3.75 per hundred pounds; 14 to 20 inches are $3.50 
per 100 lbs; 22 to 24 inches are $3.25 per 100 lbs; 
% inch are $10 per 100 lbs; 5 inch are $8 per 100 


lbs. ; 34 inch are $6.50 per 100 lbs. 


HORSE MUZZLES. 


New prices are out on horse muzzles. No. I are 
30c per dozen; No. 2 are 50c per dozen; No. 3 are 
55¢ per dozen; No. 4 are 70c per dozen; and No. 5 


are $1 per dozen. 


OIL CANS. 
One gal. Daisy oil cans are now listed at $2.35 per 
dozen. . 


POST HOLE AUGERS. 
Vaughan’s post hole augers are $6.50 per dozen. 


POST HOLE DIGGERS. 
Atlas post hole diggers are $8.50 per dozen; Eureka 
post hole diggers are $7 per «lozen; Eagle post hole 
diggers are $6.25 per dozen. 


WIRE NAILS. 
Wire nails have been in exceptionally active demand 
considering the season of the year. Single carload lots 
are $2.20 and small lots are $2.25. 


CUT NAILS 
The cut nail market has been unusually firm and 
small lots are still quoted at $2.30. 


BARB WIRE. 
The barb wire market is in a fair condition. Gal- 
vanized is $3.10 in carload and $3.15 in smaller lots. 
Painted is $2.80 in carload and $2.85 in small lots. 


PLAIN WIRE. 
Small lots of plain wire are $2.30. 


WHITE LEAD IN OIL. 
White lead in oil is 6c in lots of 500 Ibs and over, 
and 6%4c in smaller lots. 


LINSEED OIL. , 
City raw is 66c to 67c according to quantity, and out 
of town raw is 65c to 66c per gallon. 


SPIRITS TURPENTINE. 
Southerns are 49%c to 50c per gallon and machine 
made barrels 50c to 50%c per gallon. 


GLASS. 

It has been known for some months that a machine 
for making window glass was being tested at one of 
the American Window Glass Company’s plants at 
Alexandria, Ind., says an exchange. The issuing of 
patents at Washington covering the invention has 
brought the matter again before the public. Great 
secrecy has been maintained during the experimental 
period, but it is now thought by those who should be 
in a position to know that the machine is a success. 
The machine is designed, it is reported, to do away 
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with three classes of workers, the blowers, gatherers 
and snappers, thus materially reducing the cost of 
A dispatch from Pittsburg to the New York 
daily papers states that 12 of these machines have now 
been installed. 


glass. 


There is considerable speculation as 
to the effect this machine may have upon the price of 
glass in the fall, some believing that it will force all 
other manufacturers than those using it out of the 
market. 
machines could supply but a small proportion of the 
glass required to satisfy the demands of the trade, and 
that even if the machines in their present form prove 
an unqualified success, it would take considerable time 
to build and install enough of them to make a marked 
impression on the market. But this innovation may 
possibly be recognized as the beginning of a revolu- 
Demand 
continues quiet and the associated jobbers’ quotations 
are unchanged. Glass purchased at low prices and lack 
of demand preclude the advisability of an advance 
by the jobbers on the present unsatisfactory market. 
The Jobbers’ Association quotations are as follows: 


It must be borne in mind, however, that 12 


tion in the manufacture of window glass. 


From store, single and double strength. .. .89 per cent 
F. o. b. factory, carload lots: 
Single and double strength........ go and 5 per cent 
Discount. 
NUTS. 


A meeting of the manufacturers of nuts was held at 
Atlantic City on Tuesday and an advance of 2-10 cent 
per pound was made in the price of both cold punched 
and hot pressed square nuts, and an advance of 3-10 
cent per pound in both cold punched and hot pressed 
hexagon nuts. The manufacturers united in giving 
gratifying reports in regard to the volume of business 
and the prospect of the continuance of satisfactory con- 
ditions. 


TOE CALKS. 


Under date of June 16 Rhode Island Perkins Horse 
Shoe Company, Providence, R. I., withdraw previous 
quotations and announce the present price of Perkins’ 
toe calks as 3.65 cents per pound. for blunt, and 4.15 
cents per pound for sharp, f. o. b. mill, Valley Falls, 
R. I., subject to a discount of 2 per cent for cash in 
10 days. 


TARRED ROOFING PAPER. 


Prices have changed somewhat in several sections 
of the country, including New England and a number 
of counties in Pennsylvania and Maryland, aggregat- 
ing about 3 cents per roll advance on two and three- 


‘ ply tarred roofing paper, making the prices 58 and 80 


cents per roll, instead of 55 and 77 cents as previously. 


CORDAGE. 


The adulteration of sisal rope results in an uneven 
market and a variety of quotations, which range from 
g to 10 cents, according to quality, on the basis of 7-16 
inch and larger. A very general quotation for manila 
rope, on the same basis, is 1314 cents per pound, some 
manufacturers allowing %-cent rebate for large lots. 
A moderate demand characterizes the market. 
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Quotations. 
METALS. | 


} 
| 





FIRST QUALITY BRIGHT 
PLATES. 

Per Box. 
Ic | RE aR = #11 25 
Ic BE svecnkaddievevbune 50 
Ix BREED choco cecedésevedes 9 00 
Ixx Ss ws oh bavbcadabseee 10 50 
> ie Tepe eer 12 
EEE MEDS danse costco bees 13 50 
Ic Ss ooses Cuvecesteces 15 00 
Sas! i VRE edbebetcthsevceseee 18 00 | 
Ixx ES Ris RS 21 00 








rb) 
PIG IRON. | 


. Charcoal..... #23 no 00 
Coke Fdy No. 1... 22 (O@ 2: 2 50) 
Looal Coke Fay No. 2... 21 00@ 21 50 
Local Coke Fdy No. 3... 20 00@ 20 50) 
Local Scotch Fdy No. 1. 21 00@ 21 50} 
Local Scotch Fdy No. 2. 20 50@ 21 00 
Southern Coke No. 1.... 22 15@ 22 65 
Southern Coke No. 2.... 
Southern Coke No. 3.... 
Southern Coke No. 4.... 
Southern No. 1 Soft..... 22 00@ 22 50 
Southern No. 2 Soft..... 21 0X@ 21 50 
Southern Gray Forge... 19 65@ 20 15 


pod ~ 


21 15@ 21 40 
20 65@ 2) 90 


Southern Siliveries...... 22 00@ 22 50 
Jackson Co. Silveries... 24 60@ 25 60 
Ohio Strong Softeners.. 24 10@ 24 60 
Alabama Car Wheel.... 25 65@ 25 90 
Malleable Bessemer.... 22 00@ 22 55 


BLACK SHEET STEEL. 


Tb Bake bc peucte Wea per 100 lbs. #8 0) 
No. 18-20............. per 100lbs. 3 10 
Wo. 29-34............. per 100 lbs. 3 20 
No. 26-26....... -per 100 Ibs. 3 30 

5 wepsegeegetes per 100 lbs. 3 40 
ERE fe per 100lbs. 3 50 
ins s .seendnsen per 100 lbs. 3 65 


SMOOTH STEEL. 


Wood's Smooth... No. 15-17...... 3 20 
ad = 8 3 30 
« ee -— § eee, 3 40 
“ e . No. 22-24...... 8 50 
o » .- No. %-26...... 3 55 
be ” a Os Ae 3 70 
e ~ , < eae -.. 380 


PATENT PLANISHED SHEET 
STEEL. 


Patent Planished ‘Saas Steel. 
$10 20, ““B"’ $9 20/1 


GALVANIZED IRON. 


Per 100 lbs. 
26 Ga.—24, 26, 28 and 30 in. x8 ft. " = 


HOOP IRON. 
4x22 Eo % x20 
#3 20 100lbs. 88 10 1001bs. $3 00 1001bs. 
1x20 Y ¥- 1%xl9 
$2 90 100lbs. $2 85100lbs. #2 75 100Ibs. 
PAINTED CORRUGATED IRON. 
@-ft. sheets, 244x28 Ga....per sq., 82 60 


| resent the current hardware prices. | 


21 6@ 21 Wigp 





SOLDER. 
XXX Guaranteed \&%.per lb. 21c 
Commercial }&%........ per lb. 20c 
GN bd de 508500 edndes keicahacace 1640 x 
SHEET ZINC. 
#00lb. Casks, base......... 6%o per Ib. 
COPPER. 

GOED 6 6 ois 6 cededs nndsiveeis base, 20c 
TIN PIGS AND BARS, 
Banos, pigs, per lb........... 35@35 4c 
Straits per. seese ss aver SEO 
Straits in bars, per Ib. . . 37e| 
LEAD. 


ene: 


Sete weet e eee we 


HARDWARE. | 


| Boring Machine...........-.-. 
Carpenters’ Nut............-- 





QUOTATIONS. 
(The quotations given below rep- 


They are not given as manufacturer's | 
prices, and manufacturers should not 


be held responsible forthem. [anu- 


























H 


Ives’ New Pattern.......... 
Bonney'’s—list $30.00........ 


AUGERS. 


ollow: 


Stearn’s, No. 1 


Post Hole. 


Dalbey, 8-inch 
Digwell, 8-inch’....... 






65&10% 
-6&10% 


. » 25% 
65K 10% 
..doz, 342 00 

io 33 











ye’s, 6 and 8-inch. = 12 50 
facturers sometimes name higher ee ht to roe 6 50 
figures than those quoted for goods; Rafting. ; 
they are not always selling at the shine s W&S% 
price quoted, but goodsare being sold) <h0))'s, with or without 
at the figures printed below by man- screw. i. Lic bccn sad Meee 
ufacturers and jobbers.) AWLS. 
Brad, handled........... per doz. 80 26 
shouldered, ass’d, 1 to 4 
ADZES } aces geuasatesas® # pers © 3| 
—— patent, asst'd,1 to 4 ; 4 
| Harness, COMMON....... ; 
| Carpenters’ atent “ 20| 

Ajax... <ocs Gere? Im. shite. |. ; te 

Ane... 08s | Peg, patent eh 

Hunt's. "Og ae. Sa ian 

Witte’ ios |Poreth ee § Sains 
eC — cox | ‘died enrecee per doz, 1 15 

Rs codec e000 cnee egtnes ] Sewing, common per gr. 1 10 
— tlie hod bonwas shes 20% patent... 4 95 

Ajax....... .. 504 AXES 

Blood’s...................---- @OR5@ Boye’ , Handled: 

a abe Wi sinus ctcdevosocengetes ee Camp Fire, 3-lb., per ~~ Se 

, a 4+1b., freighters’, 

per doz. a 67 
AMMUNITION. Cast Steel, good grade, pr. az., 5 50 
Pioneer, per doz............- . 67 
Caps, Percussion — per 1,000. ~~ 
WB. tive ab Teta e4e bene Cabs een 
F L Waterproof, 1-10s.............. 506) Plumb’s Canada Pattern, 450-10 34 
eadavscecssesecssrescanscsovseves 35¢| Western 40-10-54 
EE Wie wns not ticccectvcesecegs peewee 52¢} ed Warrior. per doz..... ox. 50 
Cartridges. Single Ditiog a. ad cers y 
Peters Rim Fire Ctgs........... 50&3%| Cuyahoga Chief, per doz bet oves #6 00 
Peters Cent Fire, Pistol & Rifle5&3%| Gladstone, jo“ “™ ....... 1% 
Peters Cent Fire, Military and Hubbard's oo « . 6 50 | 

Sporting Ctgs............+.... 15&8% | Hunt's + ~ 0 . 6 25 
Peters Blank Ctgs, except 22 | Lippincott’s — = . 6B 

ond 8. on ahetieeel 10% from | Mann's “4 i ¢ 4 

e discoun Pioneer pas . 67 
Peters Blank Ctgs. 22cal......... $118) U.S.A. a” sO Ee 7 75) 
Peters Blank Ctgs. 32cal.,C. F.. 440; ValleyForge “ “ 6 25| 
Peters B B Caps, Round ball....$1 44; Second Quality “ “ ....... 5 7) 
Peters BB Caps, Conical ball. #1 | Double Bitted (without handles): _| 
U, M. C.Cent, Fire, Pistol & Rifi5&3% Lippineott's ..........per doz % 75 
See ae, SU, Sears GRAN z 87 75, 

and Sporting Ctgs........+... 15&8%| Pioneer ............... “ 9% 
Uv. MC BB Caps Round Baii » Sree pa ‘= 

ca dgelice $1 75..18%| Valley Forge......... : 
U. M. C. BB Caps, Con. Ball.#1 85 net | Ship, Blood s.. 4: 00a r 50 
U. M. C. Rim Fire were gs BAL ANC ES. SPRING. 
U. M. C. Cent. 3% er Be wos ec stk ceebableaibebeeadl DOS 
Primers. OUER. + iscasceiunhn saline dniey a WE 
Berdan Primers. ..............-.. $1 00 BAGS, PAPER NAIL. 
pa Ny, Seer 12);Pounds.. 3 5 0 6 @ 2B 
U. M. C. Primers................. 1 20] Per 1,000.81 60 1 85 2 60 3 40 3 90 4 75 
Winchester Primers............. 1 20 BARS. CROW. 
Shells. , Pinch or Wedge Point..... ewt. #3 60 
Peters Empty Paper Shells, 10 BEAMS—SCALE. 

12 gauge. ©. «a+» ROEZS | PS. & W. CO... . 6c. eee cen cence 40% | 
Peters Empty ow Shells, 16 wing at 

gauge. League............... BEATERS. 

Peters New Stor Nitro Shis. =r ( oe. ny are .per doz #2 S 

Pl dak ick edncintned -cadeeenle ymond’s tee ire,* 

Peters Loaded sais gang Woven Wire, No.4... “ “ 13% 
and Referee Sem: Kkeless. & 

Peters New Victor Loaded Shells, | |" yt teen yy 

with King’s Smokeless...40&10&1%| Ge\uine Dover... 2 
— with es Mammoth Dover ees, . 1 75 

Re ee |. Se eee ttle ‘ 

Lightning ; 0 84 
U. M. C. New Club, 16gauge.. ee Lyon’s (standard size) “ 1 75 
Dp. PD aad eee ehecesseee L % Whip. French........ 1 % 
Tee ee ee eee eee eee | = oe... 0 fy 0 
Winchestes Blue Rivals ..... + pote: } ers ah Saisie Dbltod tates } S 
Winchester Yellow Rivals . < spielen ‘Bangg 3 - . 
Winchester Repeater .......... 20X24 BELLOWS. 

Winchester Leader +2587 | Blacksmiths’... .. 222... 02.00 e sees 70&5 
U. M. C.Loaded Shells, Hisci ) Hand, 8 in.. - per doz. t : 85 
Powder ones i0i 8 49 

© bbb50.00 00s cececece 66 full Oin........ 
be ved ° asa aee Shells, ( “gases | Molders’, 12 in......... -per doz. 18 00 
ack Powder 

re a ri / “Smokeless | (9,7 ahead 
Winohester.......... ' eS 2% in. nickeled bell .per doz. # 1 40 

: : % in. “ass bell 3 270 

Gun Wads — per 1,000. H in. 2 : 7 
PetersGun Wads.................. 18g‘ 3 in. * silver alloy bell — 
T ~ “see eeee eee 
Wo ile Se OER WOOD, 0. ses sede. gdveve 18% A 4% in. “ * brass bell and 
ote NS ec ciécs cod ean per doz. 15 75 

Quis Cow. % 

rage Ordinary Goods.............. 70855 

King’s Gomi: Smoke. ess, aoe list.10%, HighGrade.................. 60& 

King’s Smokeless, new list. ...... ee | ON 6 cide vas sands dpc hosens 70&10% 
Austin Quickshot Powder, Kegs 84.00; | poor. 

% kegs $2.25; 14 kegs #1.25. Bigelow Automatie.. per doz. $9 50 
Dupont Smokeless, porting, 2%, Rotary. 

Sartine Widths G6bnccebéenes oe 20, 10&10% 3 in. bronzed iron bell * « 5 25 
Shot. ou - nickeled Bt eee ee ; ° 
ats ge sizes smaller than B, a oo} Hana. 

bags, per bag............. 
| Drop shot, B and larger sizes, , sl] nw Balls, Polished.. - omeeese 
Buck Shot, 1b. bags, per bag.. 1 1 55 | Wiecel Fisted. . tog 
Chilled Shot, 2%5-1b. bags,per bag. 1 —. og "834% 
ANVILS. Miscellaneous. seul. Geaeh Alles tebe 
Church - _ 
© | Trenton, 70 to 80 Ibs.. we per 4 Farm, Ibs.. 3 oe 
‘Trenton, 81 to 150 lbs... bane Hach, 90°85 91°35 81°75 82 40 
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Miscellaneous Cont. 
Strapped Sheep ...... per doz. 81 75 
ee” BT ere 40&5 
Sleigh, Round, Loose........ 
BELTING. 
Leather—List dated Nov. 12, 1901. 
75 


SEC DCI ee Oe 
Mmtre Grade. soc... scccs: one 50&10% 
Rubber— 
4 50 Standard tanta dieda donegone 
FR ee ae” 6104 
Pe adeins ixcdvoncs 8 oband tia O&2%4 


BEVELS—TEE. 
Stanley's, rosewood handle, 


IE eres rae. 40&5% 
Stanley's, iron handle... .......40&5¢ 
BINDING—OIL CLOTH. 

Zine 7%, 10&2%4 
ce eave bok salad €0, 10, 10254 

Brass Plated ............ cess 75&1 
BITS. 
i od 
xtra Double pore. Pe ee 54£10@ 
Ford Improved.. « oeeee 40&10% 
eee ae iad, ane 40&10% 
New Jenning’s ............. 10104 
Russell Jenning’s..........2&?74%4@ 
Clark's Expansive. paqn ede’ 50, 10&54 
7 RE ees 33% % 
ER COD ic atnaihe oda .-40&10 
Snell's Car . .....+...-000+2+-- 0085 
TURAN 6. 0 0's. canaps's ssn 
“ “Auger Pattern Car..40&54 
EE 55a cing ilcnes vesens gets 10% 
Countersink — 
Wheeler's . per doz. $1 60 
American Snail Head 0 70 
ose 0 80 
6 Pa e 0 70 
Buck Bros’. Flat. .... 2 60 
German ..... ag 0.70 
Dowel, New Jennings _ .. 40&104 
Gimlet— 


Standard Double Cut..... 60, 10454 


German Pattern.... ene! doz. 80 42 
Gouge. ; ivi s 0 80 
Spoon.. on alt knits ee 0 80 
Countersink .......... ” 1 30 
Reamer 
Buc k Bros.’ % Round “ 2% 
uare . 1" 260 
Sta dard % Round : a 0% 
2 Square ..... . i 0 75 
German Octagon.. “ 0% 
Serew Driver— 
Round Shank. rg 0 48 
* extra quality xf 140 
Square Shank.. = 110 
BLACKING STOVE. (See Polish.) 
BLADES—SAW. 
Butchers’ — 
Standard \ & 1l4in.......... W0K5% 
Ciock Spring... .....-+-++ 0: GO&54 
SEG are odelo Von" a 9cps Cvntned teens 20% 
Hack 
Disston’s ...... -- 2454 
Griffin’. . 35&54 
RE sintdavcdeceé seeks 65 ttee sheaa’ 20% 
Wood 
Jacksgon's............. per doz. 82 25 
Disston’s—No. 6, 16, 26 i & 045, 84 20; 
No. 11, 96.30. 
W. M. & Co.’s No. 20..per doz. 85 60 
BLOCKS. 
Snatch — 
MEREEED . «con cs ace 04 youn ed i 50&104 
SE Odds kdbs sancocdek iets 40&104 
Tackle 
DIN. «nic sv'ode ottdaddbiebe 70&5 
errr mo | 
BOARDS. 
Serre Se eee 
Wash 
SY so oc avcle baa ‘ame doz. 6 60 
Globe 210 
NS Cin Siponaenvens e 2 
CN os nichsiccaxe’ 2 ™ 3 15 
Brass King ........... » 315 
Nickel Plate. . : me 3 15 
BOBS - ‘PLUMB. 
Carpenters’, rs Oz- iron. aed dz. 80 65 


2% ib. “‘e Pi 
13 0+. lead.. FS 
64¢ 02. brass. - 
Mason's, 3 1b. lead .... ry 


seeze 


BOILERS FARM. 

ED. vc-~ Xt dademevicgs g0beed esate 
Ses ig osihhminttiedsl ane’ incite 35454 
BOLTS. 

Carriage, Machine, Ete. 
Core arriege. | Common, new list. ri $4 
Elevator L a Sedewe taxes absiet aaa soni0n 
SRT ie 50&10% 
Stove ‘ .. T&1 
Tire. beds uae Kenanc ee 
Wagon Box Strap.. Sirs ik ances 70&10% 
Mortise Door- 
Dinka. dus sdb ea nenbo nes 50-10&54 
AR SESE as conde akndees 50& 10% 
Barrel— 
Dt h id Soeas hiss Gin Seed 504 
PINB. ve. «ous a 000 000scecncnes 5% 
‘ eee 0% 
Flush, Wrought, B. K. ..- 0854 
Ss — 
MIR, ES on innccacock contes T5& 10% 
a eds spats Saruad 75&10% 
Square— 
MC do ¢us,4 cue vasaend wenn Shie 
Ms cawevernupataees 60-10&10% 
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BORERS. 


Angular, Miller's Falls, per doz $12 75 
Bung, Common Ring with Handle— 
Inches 1M% 1% 
Per doz #600 6 90 
Enterprise Mfg. Co., No. 1 List 
$1.50; No. 2, $2.00 each....25-10&5% 


© oesee eeces 2 
8 10 


— 
Be Br Oies cinco winks 10 20 
Per doz.. .. 8 & 105) 1800 
Mitre— 
New Langdon................16&54@ 
DTT cchsah ncoudh.cobe tees 6% 
nn Agee a Kr 4 
Seavey’'s ‘per ‘doz #18 00 
Twine, Nos ‘20 80 2 385 «121 
Per doz ....81 85 1 35 2 65 2 65 3 50 
BRACES. 
Common Ball.............. $1 35@1 45 
Barbers’ Pattern ..... ..60&10 
Fray’ 8 — oye onda) 50K 10% 
©. 66 GO 146. .05.. « 2000 50& 10% 
P. S. ay W. Co." ‘s Peck’ s ——_ 
ERS Sa 6 )-10&5% 


BRACKETS. 


Hay-Rack, Wenzelmann’s No. 1, 
$12.50; No. 2, $13.00 per doz. 


She 
Cast Iron, Plain ............ 50&10% 
Stanley's Wrought Steel....... 
abd ipo. a0 > G0 bass bo anras 70-10&2% & 
Wire a 75-10&5% 
BROILERS 
WI wewnhe tintns xctpditinda ack 70&10% 
Crown, Self-Basting, No.80..doz. #2 90 
BUCKETS. 
Plump Rubber— 
oe -- per gr. + 
Cs edna Sats ovds 5 50 
Champion ....._.. 7 
, fe ee 9 
Star.. 5 00 
Well— 
Galv'd Qts...... x 10 12 
Per doz ........#2 60 3:00 3 30 
Wooden. top ear, plain, per doz 3 25 
swivel ‘* 465 
- side-strap, plain 3 35 
- swivel 475 
BUCKS, SAW. 
EE 0 oc ontevghire thane per doz $1 75 


BURS, RIVETING. 


Copper Burs Only........... 35-10&54 
Tinners’ Iron Burs Only...... . - 10% 
4 BUTTS. 

GRPRIIEL, ics Shan’ ddscekse +++ CK 1OE 
Wrought Brass................00+: 204 


Wrought Steel Bright— 
Nos. 890, 804, 808. 810, 814 and 834 
70&1 


SOcdinnks ipuiivbne dd dde0'ute<ee 10% 
Nos. 838, 840 and 842 - 75% 
Nos. 822 and 828. . . 80% 

Wrought Steel, Japaaned— 
Nos) Tai Gud T87..... .... 02.0... vir 4 
CALIPERS 
IG ois ctv deie¥ ohana ove col Ks 40&10% 
Inside and Outside. . 40& 10% 
Wing.-. : -. 40&54 
CA LKS. 
Logger’s Boot,(Lufkin R. Co's.) 
> satihsep anieasent cen Win af por M 83 65 
Toe. 
Shoenberger per Ib. 5c 
Bessemer ........+...... “« §658%e 
American ............... . 7T44c 
Ty esse * 8X%c 
CANS. 
Cheese eg, Can o- 
Gallons. . 15 30 40 
Per set....#2 90 e315 $3 75 $4 75 
Milk Cans—Gals.. 5 x 10 
Elgin Pat., , each, x $175 $2 10 
Iowa 160 170 18 
New Elgin“ 16 18 
New York“ 210 23 
2 al. gi i 
G Blass, Bete. r doz. $2 35 
1 oned 3 90 
Star, gals...... 3 
MaeiG oe 81 85 8 ~~ $3 90 
Per doz. 
Champion Faucet, 4 as.. # 5 65 
Sterling Tilting... 8 25 
“High C’ Pump 3 ; 9 25 
Eureka Pump..... 5 ? 12 25 
Wood Jacket.......... 5O-10&5% 
CAPS-—-GUN. 
See Ammunition. 
CARRIERS. 
Hay— 
Myers’ Imperial......... each 88 40 
“ Clover Leaf...... 34) 
Stove—See Trucks, Stove. 
CARTRIDGES. 
See Ammunition. 
CASTERS. 
Acme—Ball Bearing.............. 85 
DR bees chee an endo datesuee 70&5% 
Common Plate— 
| ee ere -85& 10% 
Iron and tats wheel :***70&54 
5 me ‘écdcotanee - 70&5% 
Dy ea "40-1085 4 
Payson’ s. - 70810 
Tucker’s—Wood and iron wheel. -10% 
- Rubber wheel...... 65£104 
CATCHERS—GRASS 
Bieder's Bas S. i Nte per doz, 86 25 
Eureka.. m 
Ideal No. 4............. * 
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| 
CHAIN AND CHAINS | 
Breast Chains 


Doubleslack... doz. pairs #5 00) 
With Covert snaps “ 4 75) 
“ slide... es 299) 
Without slide..... a 2 60) 
Bright Ow Chains- | 
5-16in. $6 75: %in. % 75 per 100 Ibs. | | 


Bright Coil Chain 


American, new list.. 40% | 
German. "60-1085 | 
Triumph, new list.. 30% 
Cable Coil Chain— 
, 216 % 5-16 
Per 100 Ibs... .79 75 87 5 $5 90 $4 75) 
7-16 


noh...... % % 
Per 100 ibs... 84 60 84 50 $4 BS %4 25| 


Cable Toq Chain—Advance 25c per| 3 
100 Ibs. on Cable Coil. 
Cow Tie Chains— | 
American 2 toggle. ; 504 | 
. toggle and su: ap 504@ 
* open and closed 
"eyes 40&5¢ | 
Halter Chains— 
American, new list 40¢@ 
German..... ie Meawid " 60-10&54 
Niagara. new list ... 4085 
Triumph, - ..80% 
Jack Chain— 
a nag _) Sa -Feree FO-10&56 | 
a ee WO-10&54 


Iro 
Picture Chains— 


Light Brass, 3 ft . per doz. p80 | 
ee BP a cccces 75e | 
Pumn appre dee naan Lass 
100 Ibs. | 
Safety Chain—Brass. . . -60&10@ 


Stretcher Chains— 

5-16 in.. 87.75—% in. , #7.00 per 10 Ibs. 
Tie- Out Chains—Browns 70&104 
Trace Ghains—Western Standard — 
per pair 30¢ 

“ R4c 
RRe 
39: 
" 44c 
Ada ze per pair for Hooks 
for Twist Link. 
Wagon fay Chains- 
Inch Ly 5-16 

Per 100 lbs. $6.50 96.0) 
Well Chaine 

With Swivel........ 

Without “ 


CHALK-CARPENTERS'. 








4, 
$5.25 
- r doz. 950 | 








are : ange “Daan FRc 

natin des doige’ dive sa 480 

White.. “ 3Rc 

Common White Sch’ 1 
Crayon Bec 

CHAROOAL. 
In barrels .................per bu. 2 
CHECKS-DOOR. 

teak bitnes candids Chee 30% 

Blum. Jap'd. 6.5: Brzd., dos. $7.00 | 

SEEDS «65 bbkp Moncks cienb ot , 10&5¢ | 

CHISELS. | 

Bar 
ae 10 14 
Round... per doz. $7.10 e A 2 75 
Fiat......perdoz. 28 360 4.20 

Cala 
Good quality...... per Ib. 134 226 
U.S.A..extra quality..per lb. 

Socket, + gee and rietectguad 
Barton’s ; — 204 
PS. & Ww. Co's s 704 
vos beveled back, add. per 

| ES EES Se ee 

Sw Firmer— 

P S. & W. Co’s............... 36454 
With Handles add.. ..perdoz. 60c 
CHUCKS-DRILL. 

Standard Tool Co.'s 40% 

Goodell’s, for Goodell's Screw 
Drivers... .. .per doz. 36.25 

Yankee, for “Yankee Screw 
dat ken thitts be 6 S660 need 5.00 

CHURNS. 

Anti-Bent Wood,Gal.. 5 7 10 
Each . ‘ ... $8.85 4.10 4.30 

Belle. Em yet egies Ait nema 70% 

Common Dash, Gal. 4 6: ¥ 
7 eee 7“ 7.25 " Hy 

Union. Gal....... 

Each $3. 0 3. 5 ‘ $3 
CLAMPS 
Adjustable—Martin's ........... 40% 
Corpenters’—Steel Bar..... 504 

Carri iage Makers’ —P. S. & W. 
SE ee SO 

Hose— 

Sherman’s, brass, ¥ in., 
dbinen¢ndainingss«s> Gee 2p 
Double, brass, ¥% in...perdoz. 65c 

Saw Filers— 

Disston’s list, #80 00.......... 304 

Stearn's. No. 0. 83.50, No. 1 
$11.50, No. 3, $5.50 doz 

WERGWOFER'S, « Kocsce voces cccce o£ 


CLAWS-TACK. 








Cast. wood hdle ..per doz..45@ 0c 
Forged steel, wae handle 
-_per doz. 80c 
Solid Steel. —_ doz. $1.60 
0|Giant.. -_perdoz. .60 
CLEANERS. 
Pot--Wire ....perdoz. 80.45 
Side- Walk. Steel..... perdoz. 8.15 
Window— 
Peerless Sectine 50, 10&5% 





Pencil--Faber's 





81 


DIES--STOCKS AND 
Discount 


CLEAVERS. 


| Butchers’ —F, R. Plumb’s 419% 


ee dade 
POST HOLE 


Family— Ajax, In 6 DIGGERS- 
er 
Per doz ..... 5 505 75 6.2 ee per doz $ 8.50 
( ‘LEVISES. Eagle 6.25 
Malleab! ; erlb. 44¢c) Eureka 7.00 
ae » P — Hercules 10.75 
CLIPS. Ryan's Ms 16.50 
ale. os eens BH&5E See also Augers--Post Hole 
iss IIVIDERS 
Standard per doz. 80.55 ™ DIVIDER: Sa 
Trov Raga _38| Wing... ; oonsg tbénes T0K5% 
Hame...... : 20| Extension Wing..... . .. B&5E 
CLOTH | DOORS--SCREEN 
Emery % in 4 panel pi 1inted pe r doz. $ 6.75 
wy asbace aoe 1's ; 7.25 
&A 50@| 1's natural pine, 
Hordware Wire--tull rolls (100 ft.) faney. per doz 11.25 


2 to& mesh black, per 100 sq. ft. #1. 85 | 
9to12 “* 


DOOR HANGERS—BARN. 


2.1 
2 %| No. 8. Superb.. per doz. sets, %6 50 


2 » gi 
7 and 8 , se “ “ .25| No. 4. Superb.. 7% 
An extra charge is made for 50 ft. | Single Flange, D. B. Rail, 00 ft. 1 60 
jlengths. anda still further advance) | Novelty Check Back, pert . 
4 oe pieces. .8in 4in 5in 6in 
creen Wire-- Per doz. pairs, $2.60 $3.90 $4.95 $6.25 
12 mesh, painted ,’per 100 sq.ft. . Me DRILLS. 


| Bit Stock 
Blacksmith’s s Twist 
80&5% | Breast- 


COCKS--BRASS. 
Compression Bibb 


04@G 6542546 
; 60% 


Lock. 004) 6 ; each, $2.25 
Lever Bibb.. 604| Millers Falls. “rahe i 
Liquor ...... 00% Handa-- 
Racking. caaneeseceeersecees 60%| Goodell’s Automatic--per doz. 
COFFE E “MIL LS. Dy x ry op Py 
. " } 5 12.50 14.25 
ume. Ste. Co., let Jan 17, Ws. -— | Goodell’s Single Gear pe r doz. $16.00 
: Mille rs’ Falls * 12.50 
Avent. 604104 ‘Double * 15.00 
COL LARS--STC VE —— | Reciprocating 
Inches 5 7 | Geoolells p2r doz. 817 00 
Plain Tin per gr.#2.50 92.20 8375) DRILLS—BIT STOCK. 
Jananned Tin 3.90 4.20 5.49), : 
Lacquered Brass‘ 239 3.60 4.80 | Standard List.. (0&5 4 O04 @10% 
COMBS--CURRY DRILLS—AUTOMATIC HAND. 
Nos 000 20 321 8280 417 42416; Yankee, No. 041........ per doz, 12 50 
Per doz.#0.32 .89 1.90 95 .80 1.90 DRILLS—TWIST. 
[Per dor ona — a as bed = Standard List......... BO@H0K5 & 
COMPASSES. i p Straightened taper shanks to 1in. 
le t 65104 | DRIVEN WELL POINTS. 
mh ae AT | Driven Well Points........76&0&5% 


per doz.81.00 


COOLERS--WATER. DRIVERS--SCREW 


Galvanized Lined Lever Faucet. | Standard...... .. 654104 
Gal 3 4 6 a eer nee 
Each #1. 3 1.65 2.00 2.35 2.95|C hampion 

Galvanized Lined—Telegraph Faucet | Pattern rae 
Gal. 2 3 4 6 8 Ww 15 | Clark's Interchangeable. a 4 
Eati.65 2.00 2.35 2.65 3.30 3.65 4.00) Reed’s Lightning................. 

Porcelain Lined Goodell’s Spiral sok ioRse 
Gal.8 4 5 6 7 ~ 10 | Yankee Ratchet... Boe 
Ea¥4.50 5.75 7.00 7.75 8.60 10.40 12.25 “ Spiral. ....0&10&54 


COPPER—SEE METALS.‘ 
COPPERS. 


EAVE TROUGHS. 
|Galvanized Eave Trough and con- 


Soldering--1 to 2 1b.....per lb. 25@29c| ductor pipe; 75-10-7....... 
3 lb. and larger.. = 2c ELBOWS 
CORD. | Conductor 60% 
Picture--White Wire -List October | Adiustable Stove—In 5 6 7 
,_ 1900. 80-10-10£5% | Smooth... per doz. 80.98 .98 1.40 
Sash—- | Plan’d 2.35 2.35 3.15 
Baltic Braided Flax...per lb. 18% | Corrugated Stove~In. 5 6 7 
India Hemp, cable laid “ 13 ¢) Smooth per doz. $0.98 .98 1.40 
hawser 12 ©) Pol'd 1.75 1.75 2.70 
plain 18%¢/ Pilan'd...... “ 2.60 2.60 3.60 
Italian ‘ cable‘ » a1%40 | Four-Piece Stove—In. 5 6 7 
Russian * ' F Cc) Smooth....per doz. $0.63 .63. 1.00 
Samson, white ~ 31%0| Pol'd 1.15 1.15 1.60 
a * 80%¢! Plan’d 1.80 1.80 2.60 
Silver Lake, white 24% | “0.H.” Corrugated--In. 5 6 7 
1 ‘ drab 31%°| Common...per doz. 1.02 81.20 $1,75 
CORKSCREWS. | Smooth 2 L25 145 210 
Humason & Beckley 33°44 | Polished .. 2.10 2.50 3.15 ’ 
Walker's 3 er 348 | Planished. 2.90 3.50 435 
Williamson's Regular. asters nod | EMERY--TURKISH. 
Williamson's Forged Worm. 4 | Size 5-Ib. pes. % kegs, kege 
COTTERS--SPRING. No- 60 to 150,@D. 6c 4&0 | 4%o 
Discount . 96s 042 0a08 TRS G | Flour..... “ 5Si¢ce 3&%c 3%ec 
COUPLINGS--HOSE. ENAMEL—IRON. 
Brass . — doz. $1.00; English, %-pt. cans...per doz. $1.50 
Brass Plated oo Se ee ae 
oV.B. * ** : 1.2 


COVERS, WAGON--SEE TENTs. | 
| 


CRADLES--GRAIN. ENAMELED STEEL WARE. 
Morgan's Grapevine... per doz. $22 ©). ‘Lava” Enameled Ware, heavy 
CRAYONS--SEE CHALK ) LG SME 50&104 
CROOKS--SHEPHERDS’. [tava ‘Enameled Wa are, be 
American Pattern ; per doz. $7 75 | Royal (N. E. & S. Co)....70 to 70&10% 
ee or 8 ¢ oo | Peerless (L. & G. Mfg Co.) . ..70&10% 
CROW'BARS. | Pees: Asate Ware,. Wass... ears 
Pinch or Wedge Point....per Ib. se Blue acd White Ware.........60&104 
CUTTERS. All White Ware (with blue bor- 
Meat- tik. s6s aneabheaiael achat 50& 10454 
Enterprise Nos. 5, 10, 12, 22, 32. | Regal Steel Ware ........... .60& 104 
P<") pe - 254 |Gray Enameled betes one coat 
No. 100, list, $18.00 GENEL | Zcncgaware os ed .. W&1KSF 
Nos. 2 and 4... dies 35 — . 
lan ands oertlatind "per doz. a ‘ EXTRACTORS--PIG. 
Universal No. 1 2 3 | See Forceps, Pig. 
Per doz 


“7 75 #13.00 — EYES 


Pipe Stanwoods No 






ae ee 85 ‘o 0 Bright Wire Serew—See Goods, B.W. 
Slaw and Crout-- | Drifting Pick ...... 60&104 
3-knife Crout......... per doz. = 25| Hooks and- 
Re Sisw...:.. 35; Brass. 60&54 
2 gee ave ” Hy 00 Iron.  .05& 106 
Washer ........ “ €.75| FASTENERS, STORM SASH. 
DAMPERS--STOV E PIPE. | Moore’s,....... per doz. 80 80 
Standard..................., W&Wg Schroeder's ° 150 






American 1 10 











82 
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FASTENERS, BLIND. mee pow Hooks. . 75&10&24 | Queen on, Reversible. . et| IRONS—SAD AND POLISHING. 
zimmerman’s.. : _ Net PAINS ah udetscdct<u cad 60&5 Stenger’ 8 Positive Locking, ‘Nos | 1 | Mrs. Potts’ No. 50..............0:- 65¢ 
FAUCETS. Laid Steel age Hces.. . 25, 5&2 Bo... eee e ee cess eccvesseese-»- NOt! Mrs, Potts’ No. 55 ..70¢ 
Standard Metal Key 54 GAUG ES. Shepard's Noiseless, Nos. 60, 65, 3 a Poste’ Ne .. 000 
es, if. ieinmenrere:. Marking, Mortise, etc. 50% new list Lock 1 BB SCOT: TIO Wns 00 os oa'esns 08 
Redlich’s Wood Faucets. * Habbet Ga L. Co.'s Butt & ay — ee Net Sed oe = a) poe =" * 
Red Cedar.s...-.-.-- BG BUEE 0. eennve even Net] 1968, Old’ Batis. Now 1,888... Net : 
ten es. : Boe GP Maly MND. 6 dah ctu sinn < cagna cogs 75% Tip Pat'n, Nos. 1,3 & 5.......... Net KETTLES. 
Cher posi } Net Prices. PEAY, GIMLETS oa Buf. Gravity Lock., ie ..Net emer. - + per be 7 - 

‘ | ies c'can te tht anen dais tenet epard's jouble Loc Nos, aeeshs . 
Metal Key ........... } OOM FEES Lee warrKicw, KNIVES, WIN 
Self Measuring GLASS. Champion Gravis io 96 | Braces, Peck’s * a ‘a. S. & W. 

Baterpriee, per doz $36 00. 40% SSS WHEOW Cb408, s — a 8in : 70% 
o Enterprise, per doz $96 00... . io GLASS CUTTERS. ; bese anes eres sses sees syanes oor: 
Metallle Key, Leather Lined. | Woodward..... | emer eect ecmaiee: “terion ters 
Then blak ctn'oghle ghee) rene 10% «tone wc ueee ee 08. Pioneer, Nos. 060, 45 & 5%.......Net| Standard List..,................70&5@ 
ies « c¥ins poswes's ds @ | Bonney V. & T. Co............ 10 Wek S Nos. 101 & 108.........- Net| Adjustable Handle................ Vt 
B. & L. B. GLUE POTS. Co's Mortise Gravity Lock- | Watrus... +++ +++ -BOK10@404 
West's Lock, Open and Shut Tinned. . = eee th err tes Net, Cantelo’s Folding. ............ 000 Bt 
Bees 00c0cstannbe ncodbebs ts 50&10% | Enameled ..................-.....- 35% stasicy’ s * Steel Gravity Blind | Improved Crown.. Sendeekeenney 
J ohn Sommer Beet ken Tin md e GLUE Hinges....... per doz. sets 80c Net KNOBS. 
“ “ Victor Metal se 1 50&104 | Eagle, Liquid ..................44. 410% GATE. 7 ee. SR, Sayes Hee ry 
“ “ Duplex Metal ey.. os wages 8, Liquid— - Cnet s or Shepard's—Doz. sets: _ Door Ciineral. Rohe per doz 84e 
o ‘ amon ae adel 40 eee eee ene ee BE M® | AM eee eee tree eee meee teen Doo 1 aga fea ed 
“ “ 1X L Cork lined..... 50% _ - be dae aeseskebesn Coe 3345 % iinges — | z_ . = ©, per. ee = 
* « eo * st “C”.. Se'dnidin aha nee nges only........ . 
éa “ Common “ 4 B Amber, bulk . ¥ perib 9Xc Latches only....... 60 70 9 Readi Jetta een neesasas cease esas sees Net 
“ “ Chicago “ F A White, bulk............. ribl New Eng : OT BORED 6.5 09s 0200 chdc eter coos dves Net 
“ “ OK « ...,.50@ | H. S. Amber, bulk. .perlb17 c¢| With Lateh............. doz. gs 55 LAMPS—HAND. 
til “ Perfection Cedar... ..40% GREASE, AXLE. mo Lash. seasce ns doz. .@81 25 aaa sr Rady = Iron. .40% 
eee ee eee eee eee vers os: n 
Star, Metal Plug new list.. ot FAser’s........-...- 2020. eeeeee % 50gr| With Latoh......... i oz. .@81 80| No. 299 Berger gay oy" 7 00 
Lockport Metal Plug, reduced Baum's Castorine.................Net} Without Latch......... doz. Si 45| No. 200 Cold Blast Berger Dash 
aR Saas ysece « cit 6085 GRINDSTONES. | Lean Peer per doz. 11 00 
McKenna Brass: * Schofield’s Bi-Treadle ‘Grind. With Latch......... doz.31 "75 BULL'S EYE POLICE. 
Burglar Proof, N. P............. 35% Without Latch. ....doz.#0 1 30/ 3in Flash Light.......... per doz %% 00 
roved, % and %in...........35% |g romeS as --.e.;---s-s*@M0R, & 10) Wrightsville H’dware Co. : 4xin Regular............ “3 50 
seit if Measuri ing: peg nan So Paste 2 3 %5| ‘Shepard's or Clark’s Nos. f & 2, Zin Regular............... “ 420 
Enterprise, m yet os doz oe 00....... 04 GRINDSTONE FIXTURES. Net LAWN SPRINKLERS 
Lane's, - + MO810% | Stoweii’s...........0.20000005- Net | Shepard's or Clark's No. 3..... ...Netic p G doz 
Natio Y"Steaeuring. Tending Hast 0.00.1." Nen| HOSTS Qate Hinges Gowen acta 8 6o| LEMON ' SQUEEZERS. ata 
per doz $96-00.................4.. 0% oeetiee:  . t, 9 On emaatene per dozen sets, y 
Angle Plug............. per doz. #0 84 ~ — SPRING. weed, am ee 
yo nella = ELE 604 |F.R. Plumb’s A. E. Nail..... .40&5¢ Wood. Poreelain Lined “ 81 30 
$02 onipn vase SOU Rell Face "408104 Holdback, Cast Iron... ce ali Boss Tinned Iron . RU 
sar. ~~ Paetee tx ROARS: += AOS Non-Holdback, CastIron “ 9 60| fron, Porcelain eas “ 185 
Gat tinea IE) Manetamh ...... cc sevece ooeaa 40854, | J: Bardsley: Jenning’s Star............. “ 1% 
Cots -— LS ci hcheetBanes sae Seatbelt pete eo "30854 Bardsley’s Patent Checking....Net OU at nacd Pie décaekas “ 995% 
Measuring--Enierprise.. 35854 | Riveting. 40854 | PE omnmer Spring H LOCKS. 
See also Cocks. Blacksmith’s. --50&10% | Bommer Ball Bear merino °° --Net 
7ILES AND, RASPS Cee «pee an ened | Calengo Spring Bute Con: Staymilige Barry Go Net 
Mesteeee'S..............ccsesce BOK104 | CBMCREO..------ eee eee eeeees et ‘ fe 
4 |Machinist’s Ball Pein......... 50&10% garden G bes ons PS aaa oe ae L&C Round ites , “Net 
S. & H. Co.'s No. 20.,..per gross, $5 25 | y- 12 — =e aanameseaen s Reading Harding Co ae 
ere ol eg we we eb pott Sib e 
HAMMERS—MAGNETIC TACK. _|Triple End ne 022 0 nO ee pene 
No. 18, Magazine....... per doz. #4 75| Ho & Foundry Co.: Stearn's Sliding Door...... 818 00 Net 
# | No. 19, Without Magazine. ..... 2%5/ No70 On 8 80 Holdback ‘Detachable pena 
“HANDLES—IRON, WROUGHT OR | <0 02 ees ceeeeseeseeeee eee cenee Eagle ..Net 
1 CAST— DOOR OR THUMB. lanes Mfg. Co. Win c'ccdoce sbvs Keun Seeks one ccdbaee Net 
Set Ry aareeetion. per doz #090; Matchless....................+.. Net | Eagle and Corbin Trunk.......... Net 
¥e TE aaa iene te “ 1 00| _ Matchless Pivot................. Net PAD KS. 
Disston -. T385 e000 
Mill Files, 24 quality .. -80&20% ae : pee eng goceh anaes bled a 118 Ss Co. : Net Wii. onc os cb cpndense sows cscs Net 
FILE HANDLES. 46 eetgeeeee mpage feo = StoverMfg.Co: : Mussel! & Irwin Shia hit ote aen “Net 
Nicholson File Co.'s “ Simplicit; Bronzeiron drop lat., per doz net $1 2 ~— a 16, Detachable, Slaymaker Barry Go. POS Net 
e Handles ...per gr 90.85 vy 50 Japenned store door......... 122 ee cs eg aie - 4 Bohannon’s Sons. .Net 
VORKS AND HOES Chest aud lit. nee SH ae clovel Lest yleigige ( ) - Saieategscealeserg - 
Coke and Cottonseed Forks... 40&5% New Ideal, Doubie Aci’ 13 20| Bureka, Bagie Look Go. -2 2.225... Net 
ON Re Ee 40& 1 gow and | NN Fis wash oan ni dis 40&10% WROUGHT IRON. Corbin . Perr 
} my r Lng Forks 40&5% Hammer: hatchet, axe,letc. “‘ 40&10% | Strap and T : ‘MALLETS. 

5 peeled tae <oclc dace ds. ccctiedcbeus pergro. 2 25 Licht Strap H -s eee. TOM20&5SS 
Ballast or Sione Forks Hiokory firmer dhisel.*--.=.. |_| Heavy Strap Hinges... 78,35 & 98 | Hickory ceesee ses 2cc.c0s 2240 
Shaving Forks... Socket firmer chisel ............ ..26| Light T Hinges. 66%, 20 & 5% | Lignumvite....... 0... .6ec cess eens 0% 
Potato Scoop Forks Socket framing obisél ........ Extra heevy 78 t0-& 64 | nner Hickory and Appiewood, 

r Forks....... iN Aadiaicshtoriin.cege nena per gro. $160) Cor. H tr oe hn ae enronasiscagnvls 22nd O00 
Sluice Forks...... Auger, asso “ mag oe aes MALLETS—Fibre Head. 
’ r. Ex HeavyT........ 7%. Wa 5 
Heav Mill, Manure or Street va Hoe, rake, fork, ete............... Wrought Hin oF Hasps 50, 20and of Small Medium hasge 
Steel Tar or Asphalt Rakes...... @ | Atkins’ No . per pair24c| 6 to _—e . — 100 Ibs. $3.75 gah ps onan or 
oveted ci r Der i as PERS. 
Paya ori Std Size eo «Me Seto mtia.... / 8.50 | Lake Superior & Oregon Pattern, 75% 
ne Hay For’ ize. .70&5&54 |Climax.................... “ mL. s TTOCKS. 
4 Tine Hay Forks, Std. Size.. % |Common loop............. < ios % Hook i and Eye: 100 Ibs. 96.50! Regul Pag 
Socket Four Tine. Hay Forks... “4 asain om : r 10 L BONES TEE oi cc sc cvnedocesctbicss WE 
Socket Four Tine Manure Forks .65% RS % , s « “ MOWERS, LAWN. 
Socket Four Tine Spading Forks Hangers.......... WEEE RSE Boos | SEM. coke sc.ccest.. 10.00 Cheap ell sizes $2 25 
sad castevnace oe decease? TORSE2% & HATCHETS. MISCELLANEOUS, Good... 2.2" lall sizes 82.50@82 75 
Three Tine Hay Header and American Axe and) Hoffman’ 8 Steel Spring Butt ane, 1 812 14s 16in 
nn A, OR er Tool Co ........+... . Net 
Bloot’ High Grade. ... SEEDS 
ny cianbaelens tone Hoffman's Offset Refrigerator om Pennsylvania and Con Pr 
Bene ntee eens reese Hinges. oo Cees sees cece cess ceeesess 2 Net ce 
Underhiils Stove Holloware Ground. ....50&10g} Styles M. S., C., K., r. N... ..CO&5% 
Style A 70&5 
C. Se: Maslin Kettles................ 70&10% | Ste 2 (all steel)... wens cnee + 101 SE 
Fayette R. Plumb... HOOKS. Style E, igh Whee Wheei.. ian aes 70&5 %& 
mae spat STRAW KNIVES. / Picture, No. 209.............. +006: Net| Drexel........-...ss++0++ Net prices 
feeble ee EER ties sy %5 50 Bush, eneenee See Seats. .. ....% Gold Coins...............Net prices 
Lightning Patteraa 22200200272 5 2§| Bush No. 1, Mall. ....4---24 900] DEMET BD rr-- ser sere sree wen oclae 
HINGES. ak = asoenveg conten aay Not| XX, i2in. wheel......-- +--+. 604 
PIE tes ee te dates Net ppers...... 50&10& 10% 
Locking Blind: Ceiling .................ceceeees -Net 
(Viotor;National;18680.P.; Niagara; Coat and Hiai "Net aay ry J 
k's O. P.; Clark's Tip; Buffalo). | Harness............--------++++++-- Net; Horse Muzzles, No. 1.......... 90.30 
i » 8 us Cotton, V. & B.... sa naneidb aetna Net pa 4 Spa 
2 Tassel and Picture................ et r ee ey 
Wire, Coat and Hat, GEM. nsbs cose Net ‘ - NO. 4....0005 « | 70 
(L. & P., 0. S., Dixie, a 2 Indestructible. ..................-. Net NO. 5...---..-- 1.00 
RS eer ..Net NAILS—OUT STEEL. 
Hooks and Eyes, brigh ..N 
wh Mortise Reversible Shutter, (Buttalo Brass. pa theamy ith OR SD SENOS -ows ody. Bacver base 
poi ~ png cer sate 1% AM pice NOSE REELS. “Net 104. Hinge & Clinch “ ise 
Hop Hooks................ Rn 66 , 8d. ec dpe 
Steel Garden Rakes... ..... 70 Wood Frame.......... rdoz.%5 75| 64.,74.° “ “ * “ 
. Steel Garden ie “Rake , Stam ve N °s Autcmmatia Riind Wixtures. All Metal e,No.KCI “ 18 50}1in. Barrel....... “ &e “ 
blank. Stam 5g | Nat toe Weal WON Mat toy jAllSteel “No.1 “Si 00lt% in, 602. “fo « 
Turt Edgers.. - 00854 | Brick $11 50 ............... 2000 Net HOSE—RUBBER. NAILS—PICTURE. 
SP 60@ | Reading's Gravity................ Net | Competition dis 70& 104 
s ey AY : Pf - seen neee te DRAG Net 
oes... ....40&10&2% @ |Sargent’s, No. 1, 3,5............... Net | Standard................ 70% 
rok Hos No. 7 Mortar Hioes...... $|Se Savile ea peste Ratl..........7...c nl eee ee 
idoksetc babbak nae htsv e H’dware Co.: iN, Y. R Db Biss decetc sted SéebeBbtcder. 
Sita oo. act hleth npeewepilelpnienicpacten NAIL PULLERS. 
béiwscn chop ale Giant Pattern, per doz........... 








CORR ee eee eee eee eee eee 











eve wre we 


. 


NAIL SETS. 


Ro pe 

Knurled handle, cup point, gro. .87 75 
NUT CRACKERS. 

No. 12, wood bottom.............. $1 85 


OILS. 
Linseed, strictly pure... 


OILERS. 
ee GN dak caho0td pce vece than 50% 
DD, cnchaan aileenian sadisdinesee 50&10% 
Hammer & Co.'s Malleable Iron, 
new improved patent... ........ 204 
Hammers’ Mailleable, old 
style .. ...- 0&10% 
PADLOCKS 


Sargent Dog Collar. 
Sargent Wrought Steel and brass.80% 


PAILS 


per doz. 





“ Bats..... 2 20 
” Ti FR wess 250 
PAILS—WO ,D. 
2 Hoop Standard . .. per doz. $1 70 
3 , 1 #0 
2 Cable.. ead 1 85 
8 Stes 210 
3 Cedar. . da Vecd ew 2 60 
~ y tone BUILDING. 
Diamond A. .-per roll. ce 
Leader... a 5 


Tarred Felt.. wrap ee oem #1 


PAPER—WRAPPIN 
Gretias Express..... per 100 Ib. $8 90 


PICKS 
Drifting and Poll Picks... 


- C0&10% 
Drifting Pick Eyes...... 60&10% 
PINCHERS. 
‘Carpenters’, wrt. aan, pel 
steel jaws........ -.25% 
eee RR rey: 50% 
I ain iti hntis Venn she 6.@10% 
PIPES—GAS 
List March, 19.”. 
% to & in., black ..discount, 52¢ 
y to 12 ** “ “ 60% 
%to* “ galvanized. or 39% 
% to 12 “ 41% 
PIPE TONGS. 


Brown’s No. 1 lhe 3 
“(0.68 80.06 20.98 $1.40 $3.15 


Per pair 

PLANES. 
Stanley Planes, new list...... 20825 & 
Standard Bailey Planes....... 20@25% 


PLIERS AND NIPPERS. 
Swedish ~ Cutting vues. i aned 40% 





40% 

id m . Ae “ o 40% 
Halls oe Ni —.. 40% 
U. D. F. & T. Co, ail kinds....... Net 

Scene : AND ~ aa 

PR Seen ee eeerey ree Th 
Stanley’ s Wooden, new list....... Tub 
Disston’s. ...1¢ 


POCKET LEVELS. 
Stanley's Common, new list...... 10% 


POACHERS. 
Buffalo Steam Egg No. 1, _ doz. 
ips occ esse omeese¥ 87 20 WK 10% 
POLISH. 


POLISH—METAL. 
U. S. Metal Polish Paste, 3 oz. 

boxes, per dozen, 50c; per gr. 

$4.50; 441b boxes, per doz. $1.25; 

1 Ib boxes, per doz ............ $223 
U.S. Liquid, 8 oz. ceri per doz. 

$1.25; per gr —ittinbnsee Sree 
Pride of the Bar Metai Pol- 

ish, per doz. $1.60, per gr..... - 18 00 
Universal Paste, 3 oz. boxes...... Ly 
Burnishine Liquid pt. per doz. " 
Burnishine Liquid }| pt. 


I os ikeds bos vdined per gross, % 75 
Dixon’s Black Lead 1 
Dixon’s Fine Plumbago..... 
Dixon's Graphite Plumbago “ i6c 
POPPERS, CORN. 
Round or Squese, Soper dee. O79 
Square, 14¢qt......... per do: 
Square, 2 a ae ae Serdon, 1 "0 
POWDER. 

IN CANISTERS. 
Duck, 1 Ib each. 
Fine Spo: 
Rifle, 1 Ib eac 


Sn ee e een eens wenn eee 


Rife, 12% Ib kegs ....... 
pe a ee 
PRESSES—FRUIT AND eo 


Enterprise Manufacturing Co. . 
RS So ERT per doz. e210 10 
PRUNING SHEARS. 

No. 0, Henry Pattern. er doz. $1 90 





No. 01, 250 
No. 14, 53 -. - 3 
No. 12, = ~ 3 75 
9 in., California Pattern, “ 4 
1 . « 5 0 
No. 1, Buckeye.......... a 6 50 

0. i) fened cua te . ste 
No. 3. Draw Oat. Ris: a 15 bu 
No. 4, sabes or 16 50 


PULLEYS.?~™~*-* 





Hay Perk. SvSaye,dor 81 $1 “oe * 
House, Awning, etc .... 


> )| Silver Clip.. os elv'd toes 
With't runners, cook 480 £55 ¢ 10) 5 nest Daichman.............. 5 50| Over % | % inch, barrel lots, aan 


ROPE. 
—_— 7-16 inch pencetin 


New| 








Per Ib. 


eB edec 18'4c 


Sisal’ 7i6in. and larger.. 3c 
— LOCKS. 


“ 


“ | 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 





5 50) 


NO. BBA. Ame 7 SHEARS. 


| Reg. Grip. -811.00 $11.35 $12.00 doz. 


Japanned Clothes Line ........ y SAW:FILERS SOLDERING FURNACES 
Japanned Sirape dott. sice veteuns Net Stearns’ 25% No. 3 Gems, tin reservoir.. $6.00 
Japanned Side SOes occ cece cece sdeoed vet Silent saw. _ es | No. 6Gems, copper reservoir... . 8.50 
Sash (Auger nse, 1 fo. ns ze Sarsent’s........ ’ 0&304 | Gem Gas Pots. 3.25 
Common Sense, nD. nox Zz. . | Cla oon & L i Mre- 
ee Renee 2 tn. 7 ¢ | Reading 2 terkt, Coie aS 87 M4 & | y on ambe rt ‘No. I ‘Fire ite 
Common Sense, Pat.. x >to SAUSAGE STUFFERS AND Jcuayton: ‘& Lambert's Special 
Empire, 2 in............ a 24c | PRESSES—ENTERPRISE. Fire-Pot. aes 
SASH <2 | No... sbont San % 35 SPRING Ss, DOOR. 
Fox No. 3 or No. 7, wheel, | New list. . --» + 84.50° 95.50 = 87.00) 
iad ans Jha Salt odad ae déaied 30c per doz ‘Discount 254: |Storse eases tbo * .. Net 
Fox No. 9, 1% wheel....... 36c per doz | ce rey’s Rod, 39 in.. 
Extra for plated Finish. ..30c per doz| SCALES. per doz. $1.50@81.f2 
_— for Anti-Friction Bronze | | Union Family, 1 oz. by 240 4 sen w arner’ S NO. 1......00..--4.-.met 9 
era 12c per doz | -each, $ 2.15 SQUARES. 
PUNCHES—SPRING. As eer Platform, n.capacity 100 sa.go| Steel and iron............ a 
1 Tube . iy per doz. #2 4! No. 33, Turnbull's Patent Mar- (Add for Bluing, #2 50 per doz., net.) 
4 revolving. hamath 5% ke ...@ach, 8.50 r ry squares and bevels, 

RAILS— SLIDING DOOR. | No 43, Turnbull's Patent Mar SUR renesscughs panes 3316 ¢ 
Painted Iron............. per foot 44c| ket ; ; each, 9.00] Bemis and Call, pocket. .---. 304 
Wrought Iron, bronzed... “ 8c! SCREWS. } hee bat 8 try & mitre. .... .50¢ 

} Bi. cee . 
4 RAZORS. BENCH AND HAND. “ox 8 Rosewooe ood Handled, 
Fox Razors No. 42..... T doz. -~ 00 Bench, Iron........ -perdoz. 404 new list 40&104 
as - we yy te . oh Beet Woon’. Beech mand doz. = 50 STAPLES. 
in a oe = a na‘ an - 
Discount 404 COACH, LAG AND HAND RAIL. Barbed Blind .......... per Ib., 944 10c 
Rantankarus..............- Coach and Lag, Gimlet Point.70&10¢ Poultry } Netting,per Ib., -5¢ in 101b bxs 
REGISTERS. Hand Rail, list Jan. 1, 1871.......75% B ie end a PULLERS. 
List Sept. 1, 1901. JACK SCREWS. ussell Staple Pullers. .per doz.,$8 75 
Black Japanned Registers, Ven- ) a ae ene 68 ocns n0eene4 7 STOVE PUTTY. 
tilators, Lesa and Borders, woop. 1, 10&25 , 
10&5  CIRCUL — ‘ pound Cans......... per Ib., 5c 
| White p a: ied iteeisiers Ven» » a CIRCULAR PRICE |500 pound Kegs............ per Ib., 4%c 
tilators and Faces 0&5% | =| Flat Head Steel. . .90& 10% STROPS. 
Bronzed Finishes in Imitation § | Round and Oval Head Steel ..85&10% RAZOR. 
of Gold, — Cee or Flat Head Brass....... . 85&10% | emerson. 60 to 60&54% 
Bronze.. woe veee ++ MOK10G rs Round and Oval Head Brass. .80&15% |Imitation.. 7 7"""" 20, 10&5 
Nickel plated............ 50&10% | ¢ | Flat Head Steel, Japanned...80&154 |'Torrey's $ 
Electro-Plated in Brass, Bronze ORTCY'S .- «22. woes cee ences ee cers 20% 
Co: r or (Ovidized Silver = SCREW DRIVERS. Tower & Lamont........ per doz #4 00 

ppe 40&10% - Yankee Spiral Ratchet, No. 30, 04 Combination.......... per doz 8 75 
White Poroe’ wa... .-.-! 408108 vse ere» DOF GOZ. B12 50 wkatenien 
Solid israg> and Bronze — | ‘SCOOPS. } . 

Me Sana cbt eee ne ted No. 2C. x Conover’s ++ Per doe. #9 9 50! tia. LEATHER, yr 
. . 4 No. 2 A. Graves’. - 25 c 00 00st cond even 10& 10@85 4 
RIVETS AND BURRS. | No. 2 Ajax. i at -- “ re 8 75! oe... gs beneaees ine 
vance 25c per dozen for each larger %% 4 inc 
Copper Belt Rivets & ee CORIO | pe oseny 6c 17¢ -20e 25e per 100 
Coppered Iron Rivets.............. 5c | Ames’ new list.. Discount 10% IRON OR STEEL. 
Tinners’ Rivets . we | SCYTHES. Size bolt 5-16 ¥ % % 
“in quantity 70% | Blood’s -$5 50) Washers % 20 #4 30 $8 00 2 80 82 60 
ROAD SORAPE RS. | Clover. -++sse+ 5 50) In lots less than.one keg. add Ye per 
ea | Grain ¢ Aipper, 1 Blood’s.......... 10 50 lb; 5-lb boxes add ce to list. 
With runners. each. ‘oa mid m 50 of ST EDGES cape deep neces sueus 5 50 


CAST WASHERS. 


-- 14@1 

n. 6% in. 7 in. | WASHING MACHINES -BOSS. 
No. No.2 No. 5 No. 4 
bal a $5 25 % 75 5 25 


Nar. Grip... 11.20 11.00 1215 * 


| SHOVELS AND SPADES. 


Net! 





|Gold Hibbard’s...... 


er, doz. 7" 00 


Ives, Patent... .......0cs.00 ) 00 
Harlew's Peale eect Vv entilat. ’ —"- sola ep eioer “ ; > 00 
Oe ROR RR eee eee ree ee 4 oa Cre a “e 00 
Payson’s Perfect .............--++ Net = —— leafs. s. ria 
Payson’s Signal (new list) .. --Net/ Golumbus.. Sm 7 50|N 
SASH WEIGHTS. Ames’ new list...... Discount 10% 
Sash Weights, f f. o. b., » Chicago, COAL SHOVELS. 
No. 2 Ajax .. per doz. 88 75 
ae F ae No. 2 Bear.. i clea eo 5 25 
SAWS. Ames’ new list.......... Discount 104¢ 
Atkins’ Cireular .............. 50&10 SIEVES. 
Atkins’ Band, 2 to 14 in. width, rary Champion.. -per doz. $1.00 
Atkins’ Ice Saws..........,... 50&10¢ | Hunters’ Genuine. erm, per doz. 1.20 
oR Cross Cut, reguiar “ Imitation..... rdoz. 1.00 
dendellaess p0nhes. ctu 35&5% | Tin Rim, 16 mesh plain wire “ 1.40 
aticins' Handles for Cross Cut Wood “ 16mesh plain wire “ 85 
Atkins’ Wood Saws, complete 108 10% SIPTERS. 
Atkins’ Saw Blades........... 40&104 | Eclipse .. +--+ pergr. $15.00 
Atkins’ Saw Sets............. Hunter's Genuine....... per gr. 16.00 
a ae ver Coe Dock SINKS—CAST IRON. 
es nnee sees usee eres sees. Painted. my ‘508104 
ye ee eee West, Enameled. White . "60K 10&54 
tein" * Compass and Fayacte SKATE SHARPENERS. 


Saws, Nos. 2, vom 


b 6c! Atkins’ 
9c 


40&5% | Skate Sharp., Eureka, 


408104 | 


Atkins’ Butoher Saw Blades. 5)&10% 
amine’ Mulay, Mill and Drag 














r dz. $2.00 net 
Washer Cutters, Woodard's, 


per doz. . . 2.50 net 


WHEEL BARROWS. 


Railroad Wheel Barrows, ball 
bearing... . per doz. $19 00 
Santiago Steel Tray.. -per doz. $27 00 
= 04 Steel Dirt pees = 51 00 
SS ” | SE, i ees > ? 56 OC 


WINDOW GLASS. 


First three brackets, single and 
double strength....... discount 834 

Above first three brackets, single 
and double strength ..discount 894 


WIRE AND WIRE GOODS. 


Brt. and Ann., 6 to 9,70&10@70&10&54 
Brt. and Ann., 10 to 18,724%@72%4&104 
Brt. and Ann., 19 to 26.75&7%4@75&104 
Brt. and Ann., — to 36. . 

TSRIORSO TER 108TH § 
Cop’d and Galv., 6 to9..... TOBATO& 10 





Cop'd and Galv., 10 to 18........ 

ee soembakiedh oist T0&10@70& 10&5% 
Cop'd and Galv., 19 to 26........ 

RES II EES CRTC AOE S. T5&74@75&10% 
Cop’d and Galv., 27 to 36........ 

e200 seas ese stcccscs T5& 10O@7T5&10&5% 
Tinned, 6 to 14.............. T5Q@T5&5 
Tinned, 45 to 18.......... &5@70&104 
Timed, 20 GHGS... os scoccce T@M0&5 
Tinned, 27 to 36............ 5&10@704% 


| Annealed Wire on Spools....... 


asveaces:sahochceccnal TO&S5@I0& 10% 
| Pease =e Copper Wire on...... 


pools 
| list Feb. 26, ‘96... 
| Copper, list — 26, 96. 





Cast Steel W ae | 
| Stubs’ Steel wire, 6 Ows.. 404 
| Bright Wire Goods “ eo 

Annealed Wire in Stones... .. 70&5% 

| Brass Wire in Coils............... 15 

Copper Wire in Coils.............. 20: 


+ 
Brass and Copper Wire in Spools50¢ 
BRIGHT WIRE GOODs. 





1 Tdot Agetl 2, 10GB... cccccocsoccees 854 

WIRE CLOTA AND NETTING. 
| Galvanized Wire Wes. — 
| Poultry Netting.. . - ++» BE 

WRINGERS. 
CLOTHES WRINGERS. 

ang 22& 110, guarentee. pr doz $28 oc 
No. C350, a : 22 SO 
No. 3, Empress.. , 2% 50 
No. 150, Sunshine . ” 18 00 
No. 130, Mendota. . * 18 00 
No. 12, anew... Ar on 16 00 
No. C 500, Royal ........ a 28 00 
Blue Bell. Ball wes 25 00 


WEDGES—WOOD CHOPPERS. 
Lake Sup. & Oregon Pattern, 70&104 
1 id sence e TO0&10E 





| “SLATE. 
Saag > | | GENUINE NO. 1 BANGOR 
4085 24x14 / 20x10 } 
24x12 ‘a pr sq. a 9 } 8 50 pr sq. 
10% | rot 10x 
x x H j 
20x12 
. 50% 
18x12 16x10 } 
_— 16x12 | 9.7 prsq. 16x 9 (*-%5 pr sa. 
Muley, Mill end | a 40% at o 9 
Framed Woodsaws...... 35% ian 7 12x 6 sé pr sq. 
Woodsaw Blades........ 40g | 14x 7) 
Woodsaw Rods.. -% *GENUI ENO. 1 BANGOR RIBBON. 
Handsaws, Nos. 12, 99, 9, 24x14 | 99 09 pr x 20x10 ) 
16, D100, D8, 120, 76, 77,8........ 25% | 2dxc2 f 1- 18x10 | 
Disston Hand Saws, Nos. 7, 3....30@ | 22x11) 18x 9 > 83.50 pr sq. 
Disston Compass, Keyhole. ete. .25¢ | 20x12 | $3.25 pr sq 16x10 | 
Disston B’tch’r Saws and Blades 354 [idx : . * 16x 8) 
x 
SAW FRAMES. . 
| Ss SRK RAUT 
Common, La =F ie wba se per doz. $1 20 SLAW “CUTPERS. . 
we seeee 1 60/1 Knife Slaw. “per doz. #1 a 
i2 = 
pa saw ests. oonite 120|® PCE ot cacces ' 5 po 
GE 0. co ncccce r doz. 
Siillmen’s Laver.....perdos. 1 1,90| SLEDGES — HEAVY HAMMERS. 
8 NRCS ET IBRS pe perdoz 5-00| Sortmg,regular and Oregon puctern 
TERE lochs o<ntenc.ccses perdoz. 4.20) Striking California Hand Drilling 
Monagmit:...........+-6% rdoz. 650) and Stone& Blacksmith Sledges, 
Morrit!’s, Old Style....perdoz. 5.00) UnderS Ib...............5.... 0&1 & 
SS eae Ko doz. 7.25; 51bs. and over... * - %4 
fo. $8 4x Gut. per doz. 11.50| - Coal Miners’ Sledges. .... 25% 
” 0050 <u perdoz. 840) Single and Double Faced Mason's 
t| Aiken’s pattern ete cae perdoz. 350! and Toothed Masou's, new list.754 


Falling ioe 
Saw .. per Ib 
















































































































Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
@nder this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
messes for sale, partners wauted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


PATENTS eg A E. PECK, 623 F 


St., N. + owe. 

D. C. Cuusuled Expert 
in Patent Causes, U.S. and Foreign Patents: 
Send for leafiet on ‘‘Rejected Patent Applica- 
tions." Honest work but no “Someth 
Nothing” offers. 





——————S_L 














for 





For Sale—Rare chance; general stock 
of hardware with set tinner’s. tools; 
$4,000; cash or approved security; county 
seat, 1,300 population; northern Michi- 
gan. Address “S,’’ care of The Ameri- 
can Artisan, 69 Dearborn st., ey 


Your Chance—If you “want to buy a nice 
stock of general hardware; niosy ic — 
in one of the best Iowa towns of 








ulation, with a good trade establis ed, 
where s are sold at a profit, write to 
“Box 92,"" care of The American Artisan, 
Chicago, Il. 25 





For Sale—Whole or half interest in 
good tin and bicycle shop, including lot, 
22 ft. front, and building, 20x70 ft.; also 
barn and shed in rear; good stock and 
fixtures; fine chance for Swedish-Lu- 
theran if good mechanic. Address ‘‘Tin- 
ner,”” Box 482, St. Peter, Minn. 25 





For Sale—Splendid hardware and im- 
plement business; tin and plumbing 
shop «in connection; in good [Illinois 
town of 5,000 people; stock about $8,000; 
anyone wanting first-class business in- 
vestigate. Address ‘‘Place,” care of The 
American Artisan, 69 Dearborn st., Chi- 
cago, Ill. 25 


Wanted—Stock of general hardware at right 
price in exchange for a choice 160 acres of 

proved North Dakota tand, situated one mile 
from two railways, in g od neighborhood. and 
is a ve.y attract ve piece of property. Stock to 
be removed. Address ‘i. Stock.’”’ care of The 
American Artisan. 63 Dearborn Street, — 





For Sale—A good, ry -to-date 
stock of hardware in a “Bouthern 
Minnesota town; will iL about $6,- 
000. Call and see it and you will be 
pleased with the location. Address, Up- 
To-Date, care The American Artisan, 69 
Dearborn St., Chicago, Ill  —«_—s§s-— 2B. 

For Sale—Good hardware, plumbin 
and heating business in lowa town, 5, 
inhabitants, will invoice $3,200; busy the 
year around, 11 furnaces, 2 hot water jobs 
and 10 plumbing contracts put in Ist 
year an still they come. Full sets tin- 
ners’ and plumbers’ tools all new, stock 
clean, good oR —_ building, late 
glass: front, rent er month; trade 
well handled and yt ng all the time; 
live town in rich country, two railroads; 
just what you are looking for. Address 
“Institution,” care The American Ar- 
tisan, 69 Dearborn St., Chicago, Ill. 23 





$1, 600.00 will bu 


a. clean stock of hard- 
ware, stoves, umbin and trimming 
tools in town of 3,000 inhabitants, 16 miles 
from city of Buffalo. Reason for sell- 
ing, or bea Address 8. & Co., Box 
353, illink, N. Y¥. 2 


Want to make a lump sale of our hard- 
ware stock—about ,000.00. Purchaser 
may, if he desires, sell from store for #0 
days free of rent. Rodney Sacket & Co. 

Berlin, Wis. 23 


For Sale—My fon line of farming im- 
plements, b es, etc., with a. good. two- 
story brick building, the on stock 
of implements in town, in the best farm- 
ing country in northern Illinois, where 
crop failure is not known and land is 
worth _ per acre. 

added to ‘stock. Wo 
= ally “and or equity. Address “‘E. Z.,” 

eare of The American Artisan, 69 to 
born st., Chicago, Ill. 23 


Wanted—A first-class hardware man to 
locate in a good town, fine surrounding 
territory, always has supported two hard- 
ware stores with big. ous ness; other man 
bought out competitor and he is not liked. 
For further particulars, address Good Lo- 
eation, care of The American Artisan, 69 
Dearborn street, Chi icago, mM. 23 


“For Sale—A clean stock “of hardware, 
stoves and tinware, with tinshop in con- 














nection, in good town of 3.000 inhabitants, 
invoice $2,500. Good reasons for selli 
Address C. H. Wulf, Fulton, Ill. 





For Sale—A good clean stock of hard- 
ware, including fixtures, and first-class 
sheet metal job shop, horse and wagon, 
and everything to carry on a good busi- 
ness with; have other matters to attend 
to; will stand investigation. C. H. Rey- 
nolds, 5685 Lake st., Austin Station, Chi- 
cago. 5 





For Sale—At a bargain, good hardware 
and implement business, with store 
building, 44x66, in 3 parts, warehouse 24x 
4, barn 18x24, and good dwelling; stock 
will invoice about $2,700; in good farming 
country; pro pasty must be seen to be ap- 

o 


reciated. r particulars and reasons 
in selling address R. Andres, Tunnel 
ty, Wis. 25 


Wanted—A good “payin 


; business in a 


town of 3 to 10 thousan ood farmin 
country; good schools; cash in full i 
price and stock suit; stock of 5 to 7 


thousand. 
218, Blair, 


For Sale—A clean stock of hardware, 
tin shop and plumbing, in central Iowa; 
county seat, town of 3,000; stock invoice 
$6,000. Address Seat, care of The Ameri- 
can Artisan, 69 Dearborn st., Chicago, * 


pe ee Cc. O. Krogh, Box 
Neb. 24 








For Sale—Hardware, tin shop, up to 
date stock; good trade; have water 
works, electric lights, fine river, fine 
country; will invoice $2,500; must sell on 
account of other business; no fake; 
miles northwest of Chicago; this is a 
money maker for a hustler; do not an- 
swer unless you mean business. Address 
Good Chance, care of The American Ar- 
tisan, 69 Dearborn st., Chicago, Il. 24 


Wanted To Sell—A good clean stock of 
hardware, stoves, tinware, pumps, etc.; 
will invoice about $6,000; in'a county seat 
town in southwest Minnesota; popula- 
tion 2,800; thrifty farmer population trib- 
utary- two railroads; electric lights, water 
works, fine schoo] and churches; a fine 
opening for a good live Scandinavian 
hardware man; t of reasons for sell- 
ing; will consider time deal on a part of 
it. Address Box 767, Worthington, a 











TINNERS’ TOOLS. 





ne 


For Sale—Tinner’s machine and tools, 
benches, ladders and patterns, stock, 
galvanized gutters, spouting and raw 
material; price $250. Address i ye 
care of The American Artisan, 69 Dear- 
born st., Chicago, Il. 25 


—_— 

For Sale—20-inch Peck & Stow’s Folder 
in fine shape; write for price. 8. D. Bax- 
ter, Algonquin, Ill. a 


For Sale—One second-hand jack-of-all 








trades, es aa EB. — 
wer gasoline @ ne. e tor C- 
veers: a bargain. Address Julius Schroe- 

der, Glidden, Wis. 
For Sale Cheap—Complete set set tinner’s 
tools: almost as new. Address D. 
Box 136, Blue Earth, Minn, 21 





HELP WANTED. 


Wanted—At once, a good all- asoee. tin- 
ner; must be sober; steady work for Pry: 





man; state wages. I. B. Wensink, 
mouth, Wis. 

Wanted—Tinner; to a good sober work- 
man I can give work every day in the 
year; wages per hour. J. H. Jones, 414 
E. Main st., Streator, Ill. % 





Wanted—Experienced salesman, com- 
plete line of steel ranges, stoves, etc.; lib- 
eral commission. The Baldwin Stove Co., 
859 Rose bldg, Cleveland, O. 25 


Wanted—At once, a good, honest and 
sober man who thoroughly understands 
tinner’s work; state experience, age, etc.; 
gon 2 job year round for the right man. 

. J. Milz, Norton, Norton Co., Kans. 25 

” ‘Tinners Wanted—Inside work; 25c per 
heer... Arras Cream Separator Co., — 
on, O. 


Wanted—A first-class sober, industrious 
tinner; weedy, job B Sand around for a good 
man. hurchill-Hemenway Co., Gales- 
burg, me pz} 
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Wanted—A good, reliable tinner for 
general shop work and clerk in store 
when necessary; steady job to rieht man. 
Address A. Holien, Flandreau, 8. D. & 

Wanted—A first-class tinner; one who 
can do furnace work; good on roofing 
and spouting; steady job for right man; 
young single oe rom large country 
town preferred. Lehmann, 11008 Mich- 
igan ave., Sptenee, Ill. 


Wanted—A sober, reliable tinner; one 
who can do roofing, spouting, furnace 
and gerieral job work; no wind mill nor 
pump work; to right man will give 
steady employment by the year; married 
man preferred; state wages, age and give 
references. Address Martin Kuebler. 
Viroqua, Wis. * 


Wanted—A sober, reliable tinner, one 
who can do roofing, spouting, furnace and 
general job work; no windmill work; 
steady work by the year; answer, stating 
qualifications and wages asked. Address 
F. S. Moore, Lake Geneva, Wis. 23 


Wanted—Cornice maker, one who can 
estimate and lay out work. Steady - 











tion for the right man. La Crosse Steel 
Bontng and Corrugating Co., La Cresta, 
s. 





Wanted—At once, a first-class tinner. 
Write me at once, stating wages aa 
ed, and when you could come. i 
Sheerin, Marshfield, Wis. 2 
around 


Wanted—At once, a good all 
tinner, married preferred, a stead , Phd job 
the year around. State wages. A 








L. A., Box 36, Lake Park, Iowa. “ 
Wanted—At once, a good all around 
tinner, must be sober. Address P. O. 


Box 283, Ossian, Ia. 


Wanted—A good assortment tinner, ho 
work by piece-work, must good o 

wash boilers, one that can work one e 
two helpers to good advantage preferred, 
steady work to a competent and reliable 
man, a, young man preferred; state wages 
oon Ww. Janeway, Colquines, 

o 


Wanted—A ‘first- class ‘wood pattern fit- 
ter; good position for right man. Ad- 
dress “Pattern Fitter,” care The Amer- 
ae Artisan, 69 Dearborn St., Chicas 








Salesman Wanted—By manufacturer 
to sell good line of tinware and sheet 
metal goods on commission in Michi 
Address “‘Goods,”’ care of The Ame 
Artisan, 69 Dearborn st., Chicago, Ill. 2 


Wanted—An experienced stove salesman 
for Indiana. Bonnet-Nance Stove Co., 
Chicago Heights, [Il. 23 


Wanted—At once, tinner that can do 
in and outside tin work, furnace work, 
pump and pipe work. sreney #> fe for a 
ood man. State wages. 
heffield, Il. 


Wanted—Experienced steel range mount- 
er. Bonnet-Nance Stove Co., Chicago 
Heights, Ill. 23 


SITUATIONS WANTED. 


Wanted—By a ‘young “man, a position a as 
clerk and tinner’s helper; have had three 
years’ experience; can furnish _refer- 
ences. ddress Box 77, care of The 
American Artisan, 69 Dearborn st., Chi- 
cago, Ill. 3 


Wanted—A situation as stove salesman, 
city or oquntsy; understands oil and gas- 




















oline goods; 15 years’ experience; am 7: 
ing to make a trial trip. Address ‘ ‘SC. 
A.,” care of “The American Artisan, 


Dearborn st., Chicago, Ill. 


~ Situation Wanted—By man &% years of 
age in the country in hardware store or 
tin shop; two years’ experience as tinner; 
can do all kinds of stove and furnace 
work. Address Ted Scholl, 99 Bryn 
Mawr ave., Chicago, Ill. Flat in rear, 24 


Situation Wanted—A first-class tinner 
and furnace man; one who understands 
plumbing and has some knowledge of 
steam and hot water ae 
temperate os Fg rnish 
erences. P. O. Box 32, ipdeerton Wis. 

sales- 


Wanted-—Situation as massing 
man for hardware or plumbing supplies. 
For information address “B I care Th 
American Artisan, = Dearhers St., Chi- 
cago, 2 

Would like a situation as traveling 
salesman or as manager of some con- 
cern; have had 26 years’ experience in 
store business; have worked South and 














in. — good references; understand 
eon solene goods thoro womanly. 4. ¢ 
ayer ox 469, uisville, 





eetad—A situation as stove saigamim 
in’ Ohio, Indiana, West Virginia or Michi- 
have had 26 years’ experience and 
-y oye poe up to . B on * — 
gas eel range, cooking and heat- 
ing stoves; good reference. Box 16M, Jef- 
fersonville. Ind. 























































































































SPECIAL NOTICES. 











We Want To 
“Get Together” 


With machinery manufacturer who makes the 
Dust machine ior manvfactu: ing nested 
stove pipe. Send sketch wnd price. 


GRAVES SHEET METAL WORKS 


KANSAS CITY, MO. 





FOR SALE 


WELLSVILLE POLISHED S'tEEL 
About six tons of sheets running 24x30 
inches long x l6and 2. inches wiie, 2% 
to 28 gauge. Can make an attractive 
price to quick buyer, subject to prior 
sale. Address ‘‘STEKL,” care The 
American Artisan and Hardware Rec- 
ord. Chicago. 





HARDWARE STOR: FOR SALE. 


Wholesale and retail] hardware store, 
Selma, Ala.; stock contains General 
Hardware, Builders’ Hardware, Cutlery, 
Implements, &c. Established since 1882. 
Reason for selling, wants to change bus- 
iness. Address 
“WHOLESALE AND - RETAIL HARD- 

WARE STORE 
care The American Artisan, 69 Dear- 
born st., Chicago, Il 25 





Why 


be unpro- 
ap Sessiee like 
the poor 
Indian 
when you 
have @ 
chance to 
secure a 
register 
business ata 
bargain. 

I will sell 
my patterns, 
gi will etc. 
Business in 
good condi- 
tion and 
actively 
pushed Will 
sel) cheap if 
@ purchaser 
is secured 


ow. 
ry Address 
NOT AIR, 
Care Th erican 
‘CHICA 
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THE 


MAN WHO SELLS STOVES 


should lose no time in becoming acquainted with 


DIXON’S CRAPHITE CEMENT 


It is the most effective article in existence for the repairi 
and furnaces. We will send you sample and prices free for the asking 


Joseph Dixon Crucible Co., Jersey City, N. J. 


of firebrick in stoves 











What is worth 


AGNES SINS 














~ CHICAGO. 





pa 








To MILWAUKEE 
CRAND RAPIDS 
MUSKECON and 
GRAND HAVEN 
City Ticket Office 103 Adams St. 





Docks Foct of Michigan Avenue y 



































THE NEW HOTEL AT FRENCH LICK SPRINGS 


IN THE INDIANA HIGHLANDS 
Two Trains Daily, via Monon Route. City Ticket Office, 232 Clark St. 

















Gasoline Engine Co 
P. O, Box 161, 
Kansas City, Mo 


Orlan Clyde Cullen 


COUNSELOR-AT-LAW U. S. SUPREME COURT 
REGISTERED ATTORNEY U. S. PATENT OFFICE 


U. S. and Foreign Patents 
Trade Marks and Copyrights 


700 Seventh St., N. W., WASHINGTON, D. C. 


Bic FourRouTe 
(HICAGO 











CINCINNATI 

| LOUISVILLE 
THE SOUTH 
AND SOUTHEAST 








cious | NEW YORK 
INDIANAPOLIS } to AND 
NNATI 
rousmus | THE EAST 
W, P. DEPPE, W. J. LYNCH, 
A. GP. & T.A., G. P. & T, An 
CINCINNATI. 


J. C. TUCKER, G. N. A., 234 Clark St., Chicage. 








Don’tMourn 


because your competitor is getting 
more European business than you 
are as I can accept the agency for 
a few lines of American manufac- 


ture in British Isles and Con- 
tinental Europe. Will give prompt 
attention to same. Can furnish 
references. 
MONTAGUE COHEN 
39 Peredise St.. LIVERPOOL, ENG. 
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ws 


Clark, 





Quien & 
Morse, - Peoria, tll. 





PLECKER’S CORRUCATED EXPANDING CONDUCTORS. 


Made of Galvenized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 





Gerock Bros. Mfg. Co. 


1252 MANCHESTER AVE.. 
ST. Louis, MO. 


Zinc and Copper 
Ornaments. 
Ceilings. Skylights 
and Ventilators. 


Catalogue on application. 





Steel 





FOR SALE BY 


BERGER BROS. CO., Philadelphia, Pa. 


LUTHE HDW. CO., Des Moines, lowa. 


MANUFACTURED BY 


IWAN BROS., 





No More Smoky Chimneys 


If they are mounted with the 
Iwan Revolving Chimney-Tops 


Most practica!, simplest to put up, most satisfactory 


C. W. HACKETT HDW. CO., St. Paul, Mina. 


TUWNLEY METAL & HDW. CO., Kansas City, Mo. 


and 54 other hardware and metal jobbers. 


Streator, Ill. 

















PLATING 


= 


as 


_QUTFITS. 


























WE ARE THE ONLY AUTHORIZED MANUFACTURERS OF CORRUGATED CUT-OFFS. 


MILWAUKEE GORRUGATING oO. 


MILWAUKEE, wis., 
MANUFACTURERS OF 




















WR] Eaves Trough C| Stee! Roofing Cc 
re) Cond, Pipe Oj alt kinds) E 
c (Rd. and Sq.) R Corrugated tron | 
Elbows N Curved Iron L 
F Hangers i Crimped tron | 
| Cor. Cut-Offs Cc Brick Siding N 
Pat. 11-14-99 Rock Face 
N Cond. Hooks E Beaded Iron G 
C| trimmings S| metai shingies |S 











TINPLATE—GALVANIZED |RON—SOLDER, 











~(Beware of Infringement.) 






















STEEL 
ROOFING = x. 
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A'l kinds. All gauges. Painted and Galvanized. Lowest Prices. Prompt shipments guaranteed. 


LaCrosse Steel Roofing and Corrugating Co., - 


We are also manufacturers of 
Eaves Trough 
Conductor Pipe 


Mitres 
Cut Offs 








Bradner Smith & Co. b Garry 
© Tron and 
Paver [PYaners, 114 steet Rooting Go. 


CHICAGO. |W Roll Roofing. 


Corrugated Iron. 








Rae Og nN Metal Shingles. 
BUILDING, Clap-boards. 
4 Siding. WA 
WRAPPING, iS Steel Bricks. 
Casings. 
WRITING, i, Fire-Proof Shutters. 


NEWS, AN Eave Trough. 
. | mz Conductor Pipe. 
Elbows. 
Cornice. 











Send for Catalogue. A — Cleveland, Odio. iw § 





| awe 
/\ Skylights. WW! miCe Ff 
Finials. \y| BAS” 
aper 7 | Sy — 
R Gor. Loe and Lake Streets, yy a} 








GALVANIZED IRON cornices, J SKYLIGHTS 


WINDOW CAPS, FINIALS, ETC. = 
METALLIC AWNINGS, a. 
DAIRY SU 
BEST BOTTOM MILK CAN Waterprooi 
HOOP MADE. 


Special Attention given to Work on all kinds of ~ 4 
Sreet Metal. 
121 Broadway. Write for Catalo, 
B. » - Wood, Berlin, Wis. althn 























STARTING RINGS 
knoe or BLUE FLAME STOVES es 


Small size, 40c per dozen. Medium size, 55c per dozen. 











arge size, 75c per dozen. 
In ordering mention diameter of rings and name of stove. 


THE S..M. HOWES GO. Uricn’ Stes, BOSTON, MASS. 

















CHAS. E. MARIS, “THE AMERICAN ARTISAN cer- 
" Williamsburg, la., tainly has a large circulation from the 
: meetin tecives” 

















M F Roofing Tin insuresa 
sound, leak-proof covering to 
the main roof and the little 
roofs over cornices and win- 
dows. The roofs are the out- 
— of house comfort—a 

k at any of these points is 
fatal to the house and its fur- 
nishings. The sure way to 
comfort is to contract with 
the roofer to put on 


—the best of all roofing; #0 
years the world’s standard 
for tin manufacture. It 
has the heaviest 
TRAcE T coating of pure 
tinand new lead, 
and will not rust, 
If you would 
know more of 
MARK M F roofing 


write (W. ¢. CRONEMEYER. Agent, 
to (Carnegie Building, Pittsburg. 














for illustrated book on roofing. 
AMERICAN TIN PLATE COMPANY, 
NEW YORK, 




























Send us your orders. 


LaCrosse, Wis. 
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NEEDLE 
POINT 
VALVES 


We make, use and sell millions 
of Needle Point Valves for use 
on gas, gasoline and oil stoves, 
engines, etc. A good valve may 
save you trouble. Our Catalog 
is free. Our name on an article 
means your money back if you 
are not pleased. 


CLAYTON & LAMBERT 


MANUPACTURING CO. 
DETROIT, MICH., U. S. A. 




























ei 
Purple and "Variege. 


Roofing 
Slate f:- 
The AULD & CONGER CO. 


CLEVELAND, O. 
Prices on any grade of S‘ate furnished upon 
ely 





y handle an inferior grade of metal ceilings. 

Get in on the ground floor and handle a line of metal 
ceilings that are perfectly constructed. Our metal ceilings 
will bear us out in — everything we say of 
them. A trig] will QCM convince you. We 
pride ourselves on . the superior qualities 
of our goods, and we LY jj give you the best that 
money can buy. Zam =6““Canton” Ceilingsare 
the easily applied WQSZY nina. 

If you are a large dealer we want your 
business. If you are a small dealer we want your trade. 
Tell us you are interested in metal ceilings and we 
will send you our mammoth Catalog F for 1902. 


The Canton Steel Roofing Co., 
Canton, Ohio. 
New York Agency, 157 W. 23d St 


























Willis Manufacturing 
Co., Galesburg, Ill., 








GEO. E. SCHILLER, MONTROJE, MO, writes: “Please discon- For « copy of thele NEW CATALOGUE (Just 
tinue my ad. in Che American Artisan, for it has done its work.” Means “and STATUARY. et 





Also send in Architects’ Details for Estimates. 








Pure Iron Roofing Plates 


We Guarantee our Merchant’s “Old Fashion” Pure Iron and 
Merchant's “American” Pure Iron Roofing Plates to be made of 
PURE IRON BASE, not Steel, and to be heavily coated by the 
Genuine Palm Oil Process. 

This combination makes a PERFECT TERNE PLATE, and‘: 
one unexcelled for durability. 


MERCHANT & CO., Inc., Philadelphia 


NEW YORK BROOKLYN BALTIMORE CHICACO 
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MODELING THE 
DESIGNS 


Perhaps you have wondered why 





Are so different in appearance from the 
ordinary stamped metal plates of other 
mat ers. 

The general run of Metal Ceiling .plates 
are stamped from die-sunk models; hence 
produce more or less of a stiff mechanical 
effect. 

Berger’s Designs, on the contrary, are 
first modeled in clay, by the deft fingers 
of an expert, who gives them the artistic 
finish possible in this plastic material. 

This model is faithfully reproduced in 
the die, and our correct method of stamp- 
ing brings out the details in bold relief. 

Thus we retain the characteristic plas- 
tic effect of the original model, and secure 
an artistic elegance that would otherwise 
be unattainable. 

This is only one of the features that are 
making Berger’s ‘‘ Classik ” Metal Ceilings 
famous. 

Write for Catalogue No. 5 and full par- 
ticulars. 


srecial7ies: THE BERGER MEG. CO. 


Trough, Conductor. 
Hangers, Etc., Etc. 


CANTON, 


no: Ao 





OOFING PLATES... 





This is a handsome plate in It has a‘dul) of! finish and is 
beautifully mottled. The plate carries 35 pounds of coating to the box, 
is stamped:and resquared, and made by the Palm Oil Process. A meri- 
torious article. We carry a large stock, and can make immediate 
shipment. 


ILLINOIS ROOFING & SUPPLY CO., 


23 LAKE STREET, CHICAGO 





“Balm’s Old Style” sisi*at 






HEADQUARTERS FOR 


THE BEST 


COMPOSITION 











ROOFINGS 















“THE QUICK SHIPPERS,” 
| 160-166 W. Larned St., 





W.J. BURTON & CO., 


DETROIT, MICH. 









Copper Ornaments, Statuary in Bronze, Zinc and 
Copper, Crostings. Finials, Capitals, Galvanized 
Steel Horses for Mer 

Ceilings in Antique Finish, etc., etc. 


Ceilings 
For Interior Decorations. 


Write for Catalogue and Prices. 
Estimates Furnished on 
Special Work. 


SPECIALT : Steel Ceiling, Zinc and 


ry-g0-Rounds, Copper Plated 













* 
rr nr a ee ee sc eS 
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appearance 


BLACK 


ABlind Negro 


Hunting for a Black 
Cat in an unlighted 
cellar at midnight 
presents no blacker 


a stove which has 
been polished with 


STOVE POLISH 


than 


SILK 








happened. 





Positively the 
blackest that ever 


LEWIS D. WYNN, Sterling, IIL 

















SAMPLES SENT FREE! 











To Stove Dealersand ® 
Manufacturers 


This new patented prepared powdered stove | 
polish mixes quick, shines easy, black, brilliant 
and is waterproof. Norustordust. Cheapest 
and best polish ever invented. Keeps any 





AYLING BROTHERS 


Address Dept. A, 8-14 HADDON AVENUE, CHICAGO, ILL. 


length of time in any climate. You make your 
own paste atonce. Investigate for fall trade. 


It will pay you. 








Champion Stove Clay 





terials. 


The only Stove Lining made of crucible ma- 


Packed in 2% Ib., 6 Ib., and 10 fb. pasteboard 
boxes and also in bulk. 

Order it from your jobbe-. 

The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CONN. 








BUCKEYE 
CARRIAGE 


Are prepared ready for the brush. One coat will make an 
old carriage look as nice as new, and that without rubbing 
or varnishing. These colors are 
nish of our own menufacture an 
reliable in the market, and one of the most profitable paint 


BUCKEYE PAINT AND VARNISH CO., TOLEDO, OHIO. 


PAINTS 





und in fine Coach Var- 
will be found the most 


specialties to be had. 





Graves Sheet Metal Drum Oven. 


Patent Pending. 





Our third year finds: us with a Perfect Steel 
Oven, weight crated, 14 bs. ; one-third freight saved; 
easy w handle; outlasts any combined sheet and cast 
oven. Supplied to jobbers only. 


GRAVES SHEET METAL WORKS, Kansas City, Mo. 


| 


ip 
Fe 


represents. 


| 


i 
5 


i 


f 
i 
; 
i 


oe 























PERFORATED METAL 


THE ROBT-AITCHISON PERFORATE 


303-3 


0 METAL CO 


> DEARBORN STREE O.1L1 











An EYE to EFFECT 


should lead you to 
illustrate your ads. 









Our Eye Catch- 
ing Cuts are 















Our Eye 
Catching Cuts 
are Clear Cut, 






Our Eye : 
Catching Cuts 
are Popular, 








Specs 
apted for 


Hardware Men. 
>N ; 
—, 


Q22N> 










At Lowest 
Prices Ever 








E. J. Schultz, “wa 


“Team say that my advertisement in Che 
American Artisan convinces me that T cam 
not afford to be without your paper.’*’ 














Stove Rods, Paste, Stov: Patty, 
Steve Knobs, Etc. 





REPAIRS 


Wm. T. Dust Co., 


231 Brush St., DETROIT.2 











»j» 
UV. UINAULI 


316-318 NORTH THIKDEYE 


‘5 ST.LOUIS MO. 











FURNACE PIPE DAMPER. 





UNGLE SAM DAMPER! Dix'mern 


The handle is enameled wood, will not heat, rigid- 


ly clam 
affec 


= and nothing to tall apart; pointed and easil 
ven through the pipe. The Damper Plate is 
made of cold rolled pickeled steel, corrugated to 
stiffen it and ae ent warping. We call special 
attention to! 

ers and their desirability for FURNACE Pipes. 


“The Difference in Weight Pays the Freight.” 
Ask Your Jobber for the “UNCLE SAM.” 
SAYRE STAMPING CO.., Sole Manufacturers, SAYRE, PA. 










andcan otcomeoff. The spring is not 
by heat. The stem is asteel rod, all one 






ghtness and strength of these Damp- 
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atoltOVES 


DO YOU WANT 


STOVES 


AND 


HEATERS 


that are easily sold and STAY 
SOLD. We have been very suc- 
cessful in designing patterns for 
such. 


T’Gobeille Pattern Co. 


CLEVELAND, OHIO. 











THE Ceo, W. Cope 
STOVE PATTERN WORKS, 
Randolph and Atwater Sts. 
DETROIT, MICH. 















J. T. Walbert & Son, 
Paducah, Ky.; write: “ Our adver- 
tisement in your paper proved 
effectual.” 





The YANKEE Hot Air DAMPER «mproven. 


SMOKE PIPE. 


HOT AIR. 





come off. Washer and spri 
holes are 
rolled stee 


THE YANEEHH HXOALS. 


Yankee. 


It is impossible for this -od when {np positicn to move either way. 
ROD POINTS: Has wood enameled bandie. Wood handle cannot 
cannot fall off the rod. Same size of 
Rod is made of 4 In. cold 
and slips into damper very smoothly. Sample seat to any 
Dealer without cherye. 


The S. M. HOWES CO., 


cbed gn each side of pipe. 


dealer cannot possibly meke dampers as 
Easily put in and taken out of 
pipes. Stiffest, quickest-working and nea test damper on the market. 


Manufacturers, 
40-46 UNION ST., 





Boston, lass. 








Tin, Sheet 
Iron and Copper 
Plate Worker 


A practical Workshop Companion, 
containing rules for describing various 
kinds of Patterns used by Tin, Sheet 
Iron and Copper Plate Workers; Prac- 
tical Geometry, Mensuration of Sur 
faces and Solids; Tables of the Weights 
of Metals, Lead Pipe; Tables of Areas 
and Cireumferences of Circles; Japans, 
Varnishes, Lacquers, Cements, Compo- 


sitions. etc., ete. By Leroy J. Blinn. 
With over 100 illustrations. $2.50. 
For Sale by 


DANIEL STERN, 


69 Dearborn Street 
CHICAGO. 
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THE COMBINE 


MAY NOT MATERIALIZE, 
BUT 


SEVEN LARGE 
HARDWARE 
JOBBERS 


Are Forging Ahead of Their Competitors 
At a Very Rapid Rate 


S5ECAUSE 


They get out their orders quicker and more accurately. 

Orders cannot get lost or be delayed. 

Errors are instantly located to clerks making them. 

All invoices are mailed same day shipment is made. 

All charges are posted to ledger and proved same day, with a double 
check on every employee. 


















THK MARSHALL—WELLS HARDWARE COMPANY, 
WHOLESALE HARDWABS, IRON & STEEL MERCHANTS. 


Duluth, Minn., Jan. 22, 1903. 


MORLEY BROTHERS, 
WHOLESALE HARDWARE—MANUFACTURERS BLUE LINE LUMBER TOOLS 
Saginaw, Mich. Nov. 11th, 1901. 
Bakee-VawTer Company, Chicago, Ill. BAKER-VAWTER COMPANY, Chicago, Ill. 

Gentlemen:--We are very much surprised to see the short space Geatlemen:—We take pleasure in stating that we are more than 
ef time it wox to install your system and get everything running satisfied with the operation of the Loose Leuwf System insta'led in our 
smoothly. At the present time we can see sulficient saviug of labor office in July last by which our servise has been materiaily impreved 
and time to fully warrant the chynge. The fact of our being able to and a saving of time and expense has been effected. Your Leore Leat 
“seate the respon~ibility of all errors and delays, we find has a decided Led -er we have had in use for several years, and we could not be in- 
tenuchey to minimize carelexsness, an’ at the present time we can al- duced to return to the old style ledger. We find this system can be 
ways legate the party responsible for the err r ‘lhe beauty of the used to advantage in almost every department of our business. 
whole system is its simplicity. Yours truly, eg a BROTHERS. Yours very truly, M HALL-WELLS HARDWARE CO. 














C. Morley, Treas. F. W. Parsons, Sec’y. 





These and many other advantages they acquired by adopting our 
complete hardware system. If you want to know about it, address 


BAKER-VAWTER COMPANY, 


ACCOUNTANTS, AUDITORS, DEVISERS OF COMPLETE BUSINESS SYSTEMS, 


667 Chamber of Commerce, CHICAGO. 










PMt. by Our Company, in Hight-Feet Sections, 


Retail Room, 225 ft. Deep, 55 Ft. Wide 19 ft. Ceiling. 















THE AMERICAN ARTISAN AND HARDWARE RECORD. 93 


WARREN’S TIME-SAVING SHELVING — Make Your Goods Sell Themselves with 
Shelving that Doubles Your Popularity, Value of Clerks and Capital, 


AO 


arren’s Patent Glass Front Drawer Hard- 


COMBINATIONS TO SUIT ANY STORE, 
PERSON OR PURSE 


Expert Designers of 
Hardware Shelving 


and Correct Arrangement 
of Stock 


Manutacturer« 


ware Sectional Shelving 


and Display Kooms 


Catalogue Cabinets...Bolt and Screw Cases 
and Other Hardware Fixtures 


MASONIC TEMPLE—Fifth Floor 
Offices 


CHICAGO, U. S. A. 











A full 
assort- 
ment of 
these 
goods 
for sale 
by all the 














the ename) “RE SAFE 


We claim Purity and Safety, 
and Substantiate this claim 
with Chemists’ Certificates. 


(Reduced fac-simile of label). 























Analy 
We have made « careful examination 
Kitchen of “Agate Nickel Steet Ware wecieed’ tron tae 
Utensil Lanawe 6 Oregons Nt Co. Hor. 68, 1608. 
enamel coating extra 
thickness, and 
made in [Sern snd once 
Genuine (eee 
STILLWELL BbINne, 
AGATE | crests to the Now Yor Produce 2 
NICKEL- Plerve de P. Ricketts, E.M., Ph.D. 
{ Sonn Hi. Bonks, Ph.D. 
STEEL Analysis No. 14,180, New Yor, 6, 1897. 
WARE as | Gerruswas As requested by you. we p 
as the open savbet e sample of “Agus eet eon 
a guar- Ware” and have made a ca:eful :hemical analysis 
a pene fa ee 
antee of gy nd , ag ae ope megan 
Absolute t for ell collurpand Setubing por 
PURITY |’ ETS & BANKS, 
Chemists to the N. ¥. Metal Exchange. 
and Double 
SAFETY ® Copyrighted. 





navwint Lalance & Grosjean 


NEW YORK BOSTON 











— 


Hardware 


and 
House- 
furnishing 


Stores; 




















$e 
vam D&B LINE: 





Commencine JUNE 101m 
Improved Daily Express Service (14 hours) between 
DETROIT ano BUFFALO 
Leave DETROIT Daily - - 4. P.M, 
Arrive at BUFFALO - - - 8.00 A.M. 


Connections with al] railroads for points EAST. 


Leave BUFFALO Daily - - 5.30 P.M. 
Arrive at DETROIT - - 7.00 A.M. 
necting with Earliest trains for all peints in MICH- 


Con 

IGAN and the WEST, also with DBD. & C. LINE of steam- 
ers for all Great Lake Summer Resorts. Send 2c. for 
illustrated pamphlets and rates. 

Rate between D troit and Buffalo $8.50 one way, 
$6.50 round trip. Berths $1.00, $1.50; Staterooms 
$2.50 each direction. 

IF your railway agent will not sell you a 

through ticket, please buy a local 

ticket to Buffalo or Detroit, and pay your 

transfer charges from depot to wharf. By 

doing this we will save you $3.00 toany 
point East or West. 

A. A. SCHANTZ, G. P. A., Detroit, Mich. 














BICYCLE MOTORS (: H. P. 
$46.00. 
MOTOR CYCLE FRAHES, 
$15.00. 

23 H.P. STATIONARY GAS- 
OLINE ENGINES, $90. 
4: H.P., $150.00. 


TWIN CITY BICYCLE Co., 
LA SALLE, ILL. 
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THE FLOWERS 
THAT BLOOM 
IN THE SPRING 







WILL REQUIRE A LITTLE ATTENTION 
ABOUT Tris TIME 










s 





Be prepared to supply your 
customers with the necessary 
Watering Pots by carrying a full 
line of different styles which we 
manufacture. 















PLAIN TIN 
PAINTED TIN ; ALL SIZES 
GALVANIZED 


















ad 








Get Your Orovers in EARiy 





NATIONAL ENAMELING 
AND STAMPING CO. 


BRANCH Offices: 


New York Baltimore Chicago 
Milwaukee St. Louis 

















ABORESS BRANCH OFFICE NEAREST YOUR LOCATION 














CLEVELAND 


BUFFALO 


“WHILE YOU SLEEP” 


OLD | UNPARALLELED WIGHT SERVICE. NEW STEAMERS 





Made by the only manufacturers 
in the United States who hand- 
forge their Pocket Knives and 
Razors. 
















HONESTY “CITY OF BUFFALO” 
n 

is high-tempered but “oITy OF ERIE” 

true to its friends. both together belay without doutt, in “ 
C.S. HUGHES & CO... | tre intctese of the traveling ‘public in the 

, United States. 

Downer’s Grove, tll. TIME CARD 
39 minu.es west of Chicago.C., Daity Iwctuoine Sunpay. 
B. &Q. R’y suburban trains. Leave ARRIVE 
Western Officeand Warerooms. | Gleveland 8 P.M. Buffalo 6:30 A.M. 

A Made in Pearl and Stag. No, 8250. Case Bros. Cutlery Co. Buffalo 8 “ Cleveland 6:30 “ 





7 


Special Da + 44 Trips Bv Saturday 
mencing July to August 30th inclusive. 
Leave Buffalo 8 A.M. Arrive Cleveland 6 P.M. 

“ Cleveland 8 “ be Buflaio 6 “ 
CENTRAL STANDARD TIME. 
~ ORCHESTRA ACCOMPANIES cacw STEAMER 
MAGAZINE FOR DRILLS IN No. 40 AND 41 Connections made at Buffalo with trains for 
all Eastern and Canadian nts, at Cleveland 


“T 





“Yankee” 
Drills 











for Toledo, Detroit and all points West and 


ij Southwest. 
My a) Ask ticket agents for tickets via C. & B. Line. 
BY No. 40-AUTOMATIC DRILL, WITH RATCHET MOVEMENT ht. a 


SPECIAL LOW RATES CLEVELAND TO 
BUFFALO AND NIAGARA FALLS EVERY 
SATURDAY NIGHT, ALSO BUFFALO TO 
CLEVELAND. ~ 


W. F. HERMAN, General Passenger Agent, 


CLEVELAND, Oo. 





th NO. 41—AUTOMATIC DRILL 












Soild 
mi: eee NO. 42—AUTOMATIC DRILL TRON WORKS C0 
i Send for BELFONT IRON WOr _ Pygrsate 
i *vankee’ . MANUFACTURERS 
STEEL CUT NAILS 
5 jrael Book. No. 60—RECIPROCATING DRILL FOR W20D OR METALS Wire Nails and Wire. , 












North Bros. Mig. Co., Philadelphia, Pa. parva cic aastaamen ns 
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Any plyer bearing the 

Utica Brand is abso- 

(3 lutely the best made. 
To all knowing work- 

6 ae men the word Utica 
stamped on a plyer is 


sufficient guarantee. These plyers always give satisfaction, They will be found 
illustrated in the Green Book of Hardware Specialties. 


SMITH 6 Eee VAY © UTICA DROP FORGE & TOOL CO. 


ASK YOUR DEALER FOR THESE GOODS. 


MANUPACIURERS OF NIPPERS AND PLYERS. 296 BROADWAY, NEW YORK CITY. 


means Rule anu Level Co. 


IMPROVED CARPENTERS'-TOOLS Sold by All Hardware Dealers 


NEW BRITAIN, CONN. 


IRA HAITIS ISI IIIS IIT I IIIT SIITII IIIT III IIT, 
MM ENTERPRISE & 
Cherry Stoners 


ij] The Nos, 17 and 18 have a New Regulating Device 

Ll ca whereby machine is easily adjusted for differ- 
ent size Cherries and Jaws absolutely retain 
position when set. The No, 12 will remove 
stones with the least cutting or disfiguring, 























per doz. ; 
No. 17. Japanned . . $9.00 Order from your Jobber. 
N 


°°T8. {~TINNED_g9 10.50 —* mailed free. 


per doz 
No. 12. {3 TINNED_g3 $12.00 


Ne Yor tons The Enterprise Mfg. Co, of Pa,, Philadelphio Pa ssa Frais Brn 


fils Bement 
ee Ah 
= Ns 
Ta-1 7 ie 
Tr > 
~~ 


sacdednsinnusen 


SOR RIOIR ORI IBID I IOI II 


DISS TON’S 
Slaw and Crout Cutters B 





Made From Well Seasoned Cherry Lumber 
Hardened and Tempered Cast Steel Blades. 


44 
TOWER MFG. CO. 


N ij »Or 
Cima IND ee he 


MANUFACTURERS 


SOMETHING NEW FOR HARDWARE MEN. 
THE PETERSEN Everlasting 
Adjustable Crout Cutter. STEEL Barn Door Latch and Holder 














This cutter is very simple in construction and can be adjusted to any cut 
by loosening thumb screws on sides, moving slides backward or forward as | 


WE MANUFACTURE A FULL LINE OF 
Slaw and Crout Cutters, Potato Shredder, 
Corn Grater, etc. 


Henry Disston & Sons,” 


KEYSTONE SAW, STEEL AND FILE WORKS, 
PHILADELPHIA, PENNA. 





Brand new. Born in Lyons, Ia., 1902. This latch 
is double-acting, will hold your barn door open or 
shut. Is the ONLY barn door letch and holder on the 
market without a spring to it which generally gives 
outin ayearortwo. The Petersen Steel Latch bas 
a steel handle on each side of your door. 


LYONS SPECIALTY CO., Sole Mirs., Lyons, lowa. 


rstgisz 
“PLEASE DISCONTINUE OUR ADVER- 
Skinner chards abana te Wake ©., Write; TISEMENT FORATIME. WE HAVE HAD ff 
GOOD RETURNS FROM IT.’ 


00000000 O8 
oO eeeeee 
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Sugar Kettles is7i's*s 
ugar e es and 85 gallons. Offered 
at attractive prices. Ready sellers. 

A d, 
Scotch Bowls, 2: sss 


Write for our 1901 Catalogue. 
It will interest you. 





Scotch bowl. 




















B F South Pittsburg, 
lacklock Foundry, tean. 
Sugar Kettle. 
THE 9 
onion. H. F, Brammer Mig. Comp’y Locations for Industries. 
M (Incorporated 1888) DAVENPORT, IOWA. Rae ge gwen | a Somerns 
3 a ines of the Chic ilwau- 
> _ MANUFACTURERS OF kee & St. Paul Railway. industries on 
The Original Improved Brammer Washer. a oy scale sow ome to the Missis- 
The Original O. 1. C. Pendulum Washer. the’ Missourl, Machinery ond all te 


The Original O K Rotary Ball Gearing Washer. | higher classes of manufactured goods are 


With Gold And Copper Bronzed Hoops And Castings. oes Sipe a fee fg eueans 


Others imitate. The superiority The Chicago, Milwaukee & St. Paul 
WE LEAD. of our Washers is too well known, | Railway Company's 6,600 miles of rai!- 
and dealers will not be misled | Way, exclusive of second track, connect- 


by similar machines. a a sidings, traverses eight 


Quotations and particulars will be sent on request. 
| tata] mmmesova | YOETuERY 


att own | wisconsin 


ger Trains, Fast | MissOURI | ILLINOIS 
Throughout. 


which comprise a territory full of nat- 

e ural resources and advantages, This 

railway is geographically well loccted 

in relation to the great markets and dis- 

tributing centers. Beyond its lines is a 
“hose’’ or ‘‘hoes’’ and we can give you condiing ae wy fer etoy : ame j raga es Sel 
better variety and price than any of our The Company gives unremitting at- 


competitors. We are headquarters for ee it tee at ee 
GARDEN LAWN SUPPLIES seeks to increase th ber of 4 
of all kinds and would be oe to quote facturing plants on its system, either 


ou on Three Ply Rubber through their creation by local enterprise 
y : 


























ose, Three- or the influx of manufacturers from the 


. east. It has all its territory districted in 
Ply Cotton Hose, Lawn Spr inklers, relation to resources, adaptability nd 
Spray Pumps, Hose Reels, Hose Clevis, advastnges for mapenrining, Specie 
. information furnis manufacturers 
Hose Menders, Hose Couplings, Hose regard to suitable locations. por nneng 


Clamps, Hose Pipes with Screw ‘Tip, nae 
Hose Pipes with Screw Tip and Cock, industrial PR ne egy M. & St. P.R'y. 
Rubber Tubing, etc. ne aes on Sy 


Farwell, Ozmun Kirk @ Co. 


ST. PAUL 





The Southern "era 


T he Mobitesoe Oniol sitroad 


through its Land and Industrial Depart- 

If ment invite prospectors, investors, maa 
You want practical up-to-date ideas about steam heating, furnace heating and hot ufacturers and homeseekers to iavesti- 
water heating, You sheuld get the House Warming Manual. gate propositions in all lines. 


if Come and see what splendid opportun- 
Op 
wan practical experience of many experts rather than the heating theories 
a + ot You snonda oat the House Wa~-ming Manual. ities the South affords. Reading matter, 
if maps and detailed information sent free 
You desire estimates and plans of heating work that will save you many dollars in upon application to 


your work, You should get the House Warming Manu~“. 
Price, $3.50. For sale by all bovksellers, or by BN et eens samt. 


DANIEL. STERN, 69 Dearborn St., Chicago. W. L, HENDERSON, Aes. Land se8 Sader 
]. F. OLSEN, Agent, Land and Industrial Dept. 
225 Dearborn St.. Chicago. 


















THE AMERICAN ARTISAN AND HARDWARE RECORD. 97 








That will Kill all the 
Weeds ia your Lawns. 
If you keep the weeds 
cut so they do not go 
to seed, and cut your 

os break- 


































“What Kind of Shells: 


Did you ship me last?” 


“Clerk, what shells did you ship our old friend, Mr. Merchant, last week?” 
“Shipped him the ‘Peters League.’ The boys all liked them so well I was sure 
they would suit him.” 
“Sorry, Mr. Merchant, if we did net send what you wanted, but I’ll guarantee , Pye 
you will find them all right. Are selling lots of them—none better.” weeds will dieoes f. The Clipper will do it. 
“Hold on, there, Mr. Jobber, you needn't be sorry; but you will be if you ever | Send for catalogue and prices. 
send me anything but Peters ‘League’ shells hereafter. Why,I have sold them all Clipper Lawn Mower Co. 
(INCORPORATED.) Norristown, Pa 
+ Out already, and the boys won't have any others. Can you ship me more today? 


Now, mind you, NOTHING BUT PETERS will go in our town.” | THE PHILADELPHIA LAWN MOWER CO 


Mandy Book for Shesters and Spertemen seat free to all applicants. $107, 3109 Chestnut Street, 











The Peters Cartridge Co., PHILADELPHIA, PA. 
Be Chambers St. NEW YORK. CINCINNATI, OHIO, U.S. A. | U. 8. A. 
Hipsarp, Spencer, Bartitetr &Co., F.B. CHAMBERLAIN, Com. Co., Cuas. G. Gruss, A Send for Illustrated 
CHICAGO, ILL. ST. LOUIS, MO PITTSBURG, P Catalogue. - 





THE ARRAS 
CREAM SEPARATOR. 


Separates cream from milk thor- 
oughly without dilution and no 
machinery. The most convenient 
device for handling miik, winter 
and summer, on the market. 

A Bure Seller, sold only to one 
dealer in each town. 

Write for prices and descrip. 
tive catalogue to 


The Fros Cream Separator Co. 








The milk is not mixed with the water. 
Skimmed milk not diluted with water is 








worth money to the farmer. Pat. May 21, 1901. BLUFFTON, OHIO. 
Write for prices and secure agency. | 
Every Separator Guaranteed. THE 
Made of best heavy tinplate and is HARLEV 
ape } BURGLAR 
SEITHER & CHERRY CoO., Y- Yolo) 3 





KEOKUK, IOWA. | 
| APE ali fe 


A METAL SKYLIGHT Boras 


THAT can be shipped | 
knocked down and 
, takes 4th class freight | 
rate. Made any size, | 
with piain ends or with | 
louvre ventilators in | 
ends. Guaranteed strong | Tits Lock is always on guard, 


and storm proof. Can You can’t forget to lock it, 

be set up by anybody | | It locks itself. 

without tools. Windows open /for sccurely. are still locked 
a <— | The Burglar’s “Jimmy” can’t force this Lock. 
Send for description Better than a Policeman, in is there all the time. 


and prices. It never sleeps. But you can. 


GALESBURG CORNICE WORKS, Galesburg, Ill. | Send for Catalogue. 
_HARLEV BURGLAR PROOF VEN- 


Lava Enameled Ware | TILATING SASH LOCK CO. 


92 La Salle St., CHICAGO, 
is made from steel rolled especially for this purpose. It is covered 


with three coats of hard and elastic enamel, the surface ‘ 
of which is as ciamat'ts ab most delicate of china. The enamel jHOMESEEKER EXCURSIONS 


cs meta elector VIRGINIA, 
Cieveland Stamping $ Cool G. Via NORFOLK & WESTERN RAILWAY; 
Cleveland, 0. 
































Forall sy a L ry and TICkETs and 
for LAND tive matter, 
address ALLEN MULL, D. Pp hx Co umbus, Ohio. 











YDDODODODODDODOODODODO@O-O-OM SDDODDODDOOOOODDDOODOODODDOO<O-OHD 


5OOOOOOK 


'We Are Not In The Trust 


We have no connection with any other “Rogers” 
Company, and guarantee our silver ware to strip as 
much silver as any “Rogers Brand” on the market. 


<> e <4 ><a 
DOO DODOOODODODIDOOO 


a SS 


© 


Puritan Oyster Fork. 


Send For Our New Catalogue. i 
: Simeon L. and George R. 
| Rogers Company, _ : 


& P.O. Box 1205. -  - HARTFORD, CONN. # 
Factories : Hartford and Wallingford, Conn. 


0900000090900 0 0000000000000 OOO 
eRe 


is the geographical distributing point of the great 
Trans- Mississippi country. We can 

offer the Western hardware 

dealer prompt shi pping 

facilities that are 

absolutely 

beyond the 

reach of our 

competi- 


tors. 


Our prices 


are right. 


Our goods 
are made to 
meet West- 
ern require- 
ments, 
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GRAY’S PERFECT 
Common Sense ELBOW @ SKYLIGHT 


Flue Stop PATTERNS 


Excels in every point for Simplicity, Dur- oo - — up-to-date, oe 
ability and Ease of Adjustment. Abso- whet te neste ia ertey’ Tia. 


Furnace and Cornice Shop. 


lutely soot-proof. A perfect flue stop. Made on heavy blue print 
paper. Write for elbow and 


* k . 
J K Sg h skylight pattern circulars and 
: c Ic 3 Fairbury, tl. prices,and sample blue prints. 
Orders filled same day re- 
ceived. Address 


nm Peerless Flue Stopper! “S. vceay 


Steel wire springs instead of sheet iron | P.0. Box 356, GALESBURG, ILL. 
stays. 
Stays where you put ‘<, and is absolutely 


soot and smoke proof. ‘ 
Made either plain or decorated. ELEVATORS 


Send fer miniature sample and prices. 














Improved. Quick and Easy Ris- 
ing Steam and Hand Power. 


Welling Manufacturing Co., KIMBALL BROS.CO. 


1061 Sth St. Council Biufts, lowa 


COLU!1 BUS, O. Omana BRaxou, 108-110-112 N. 11th St. 


BERGER'S firnsecs |" ~~ = 


Martin Timmer, Knox, No. 


Dak., writes: 




















The Leading Hangers and Fasteners Everywhere. 

Immense Stock and Variety. Ask 
“Please stop my ‘ad’ (sit- 
uation wanted) in your 
paper, as I have had dozens 
of letters in reply and have 


BERGE R BRO S. CO. found the position I wanted.” 
MANUFACTURERS =~ 2: 2. ; 
231-237 Arch St.,. PHILADELPHIA 229909900092 


SPERRY’S SUGAR KETTLES. CUSTOMER 


Wants you to put on 


Light, smooth, full measure and guar- a new root, sugge est 
anteed perfect. Made from original pat- You can put them on. 
terns. Metal, the right kind in the-right S008 batter Shee plain & 


place. Ask your Jobber for them or write Full particulars in 
us senenpanes booklet 


D. R. SPERRY & CO., Cortright Metal 


_ HOLLOW-WARE FOUNDERS, Roofing Co., PHIA 


BATAVIA, ILL. and CHICAGO 


Luikin 
Magle Pattern Rule Rule 


Willlay out pattérns for any size and-angle of elbows in three minutes’ time. 
“Can also be used as Straight ge Rule, Circumference Rule and Trammell. O 

Should be in onety Tinehow Wil save = cost - a few — Lar °9 

are in use and every one givi excellent satisfaction. Price, complete in . . 
nice vvooden box with, Chars "pa 50 net cash. (Mention Tux Amenican p a : Saginaw, Mich. 


for Sample and Catalog of our 
Tinners’ and Roofers’ Supplies. 
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Don’t Be Deceived °“*!n*'** | 
McCliure’s Genuine Charcoal 
lron Redipped Roofing iin. ST EV E N Ss 
McCLURE & CO., 


PITTSBURGH, PA, PHILADELPHIA, PAy SINGLE BARREL SHOTGUNS 


211. 213 & 215 Second Ave. 115 North 7th Stree. 


4 66 99 : ‘ ae 
~~ Raln-Water Cut-off Justa Little Higher Ho. 120 a $ 10,00 


The only angie C Cut-Off 
made to fit CORRUGATED 


Dorecwce i oe | 
a a | Quality © ARE THE MOST POPULAR CUNS MADE 
that the great 
eekes pase | Our Single Barrel Guns.which were in- 
ae ) troduced only last year at once met with 
popular favor, and it is safe to say.that 
we are, without exception, the largest 
producers of single guns in the world. 














DIANAPOLIS, 


aren es We make 4 styles in 12, 16 and 20 gauge; allthe 
E. J. JOHNSON & CO., ys popular lengths and weights. They are bored 


88 PARK ROW, NEW YORK, 
Satine of They can, recommend teins with clear for Nitro Powder ‘and are fully Guaranteed. 


ROOFING SLATE] Catawett Mtg. Co. No.100 . . Price, 7.80 


No. 110 . : 3.50 
Slate Blackboards. "22" | 2 Jomes St., Rochester, N. Y. gh seagate 4 es 


HIGH GRAD E OLD STYLE YOUR peeNed ees You. ries see 


Rooting Plates | 4. stevens Arms & Too! Co. 


No. 245 BROADWAY 


S| LD STYLE | 

teen Barsrperseh NONCLD STYLE CHICOPEE FALLS, MASS. 
OSBORN’S GUARANTEED OLD STYLE 
OSBORN’S OLD METHOD 


THE OSBORN ROOFING me. - 

STAR OLD STYLE The “Globe” Ventitate 

COURT OLD STYLE in 

Rava, REDIPPED ipo re, sat 

aeoaerus OLD STYLE purposes. 

NEOSTYL ; 

OLD STYLE REDIPPED — For Perfectly Ventilating 
CARRIED IN STOCK AND SHIPPED PROMPTLY MG Lot es 


The J. M. & L. A. Osborn Co.,: wie ena Wis, 3 


‘ Manufactured by 
COLUMBUS CLEVELAND. Globe Ventilator Co.,Troy, N.Y. 
Warehouses on Big Four R. R. 


The | ATKINS #9,.c8A2° SAWS 
Possess an Individuality Entirely Their Own. 
SAWS They are Distinctively “ATKINS.” 


On Earth : 
Bear the All Vp-to-Date ey, They Have 


Dealers 3 ee The Call 
ATKINS |». Se heal” 


Find Then ooe"™ 3 n 
Brand Easy to Sell. |p 5. Se eee Come to Stay 


+ 
ATKINS Skilled Mechanics Pronounce Them The Fa:test and Easiest 


Cutters, and Finest Saws Made. They “Hang” Just Right, too. 
ALWAYS Factories and Home Office, INDIANAPOLIS, IND. 


AH E AD E. C. ATKINS & EF wg BRANCHES Now York City, Memphis, Tenn... Minneapolis: 















































